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b iixnesntg handy little self-contained threaders popularly known as the ‘* Beaverettes”’ 
many vears. Of patented design, there is nothing similar to them on the market. 


standard, oversize or undersize threads. They cover a useful range-——!,, ?x. ' and 


}- s. 


extra dies are available for 'y-ineh size (by changing dies). The No. 6 Beaver is a 


or British standards. Right or Left 


\ (Left) The two sets of dies required he 


cause of different thread pitches within the 
range remain in the tool and are adjusted 
cut standard Oversize or undersize 
threads hu setting the indexr ring Vo tools 
’ 
required 


Right Rearervetle fools are accurately 
countered on all sizes of pipe within the op 
erating range by a smooth-working self 
countering untversal chuck Vo loose parts 


and accurate centering! 


.BEAVER®», 









Highest Quality * WARREN, OHIO * For 


<2) PIPE T@LS W/ 


have been favorites for 
They are self-contained 
that is, the tool is a complete unit with no loose parts of any kind. They are fully-adjustable for cutting 


Sy -ineh, 


When desired, 


two-handle non-ratchet 
tool: the No. 6-R. a standard one-handle ratchet tool, suitable for either bench or confined-area use. American 
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Up for Air 
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Legislators have decided to 
pay $300 to each soldier when 
he’s mustered out after the 
war. By that time it will 
probably buy a medium-sized 
steak or three golf balls. 

+ 


Then there was the distributor 
who hired a discharged soldier 
for his mailing department 
and found the fellow marking 
all out-going letters, “Free”. 


* 


Troops at Camp Campbell, 
Ky., did so well in maneuvers 
their captain served breakfast 
in bed. Georgetown Univer- 
sity’s seismograph has _re- 
ported earth tremblors com- 
ing from the vicinity of Gen. 


Sherman’s grave. 
¥ 


Americans would probably 
take more kindly to the idea 
of freezing manpower if they 
felt certain that some day 
there would be a complete de- 


frosting. . 


Ex-mayor Sparks, of Akron, 
should have known the Hop- 
kins letter was a fraud. Harry 
doesn’t write, he uses the 
grapevine. 


Form PD-1LX has been simpli- 
fied, a fact that will cause 
hardly a ripple among dis- 
tributors until some _ time 


after March 15. 
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SOCKET SCREWS 
by HOLO-KROME 








SOCKET SCREWS = Ori ccome ond wed exclesvely by KC 


Holo-Krome in the manufacture of these precision made FIBRO FORGED Socket 


Screws. 


HOLO-KROME DISTRIBUTORS 


know the profitable advantages of the many sales 
building, exclusive features of Holo-Krome FIBRO 
FORGED Socket Screws . . . They know H-K com- 
pletely cold forged Screws give guaranteed unfail- 
ing performance—repeat orders prove it. . . They 
know these repeat orders come to them, as a 
Holo-Krome Authorized Distributor—it's one of the 
clearly defined "planks" in the Holo-Krome 100°, 
Distributor Distribution Sales Policy. 





THE HOLO-KROME SCREW CORP. 
HARTFORD 10, CONN., U. S. A. 
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H-K SOCKET SCREW PRODUCTS 





HOLO-KROME /S SERVING ITS DISTRIBUTORS 
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Sure, Tony, it’s a tough grind...but it’s a tougher . _ 


grind for all the men responsible for grinding-wheel performance. 
Those men will tell you why they prefer Abrasive RED BAND 
diamond dressing tools. In addition to three generations of diamond 
experience, Abrasive alone offers the engineering triumph, the 
““Oxide-Free Process’ which fuses diamonds and powdered metal 


so miraculously that even the final fraction of each stone 


wears out in useful service . . . providing better work, more 





work per set-up. Write for catalog and details. Rs ‘eG 
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W-S Forged Steel Fittings Serve on Standard and Extra 
Heavy Pipe Lines 


W-S Forged Steel Fittings Assure Low Material and 
Maintenance Cost 


Every W-S Product is Backed by 95 Years Engineering 
Experience 








Facts back up your statements when you sell products bearing 
the ‘Double Diamond” trade mark . . . products engineered and 
manufactured by the Watson-Stillman Company. Leadership in 
materials ... workmanship . . . experience is a matter of record. 

Materials for the company’s Forged Steel Fittings conform to 
specifications rigidly established by Watson-Sti!lman to limit 
physical and chemical variations. Steel is selected for toughness, 
strength and resistance to temperature and shock. 

W-S Forged Steel Socket Welding Fittings simplify installa- 
tion, save time and manpower and assure low welding expense 
as well as low maintenance cost. They make smooth inside joints 
that permit unobstructed flow. 

Watson-Stillman Valves as well as Forged Steel Fittings serve 
in standard and extra heavy pipe lines. Valves as well as Fittings 
are products of a distinctive engineering background, nearly a 
century of manufacturing hydraulic equipment. 


PUMPS - JACKS - WIRE ROPE SHEARS 


Watson-Stillman Pumps, Jacks and Wire Rope Shears are designed for 
use on all sorts of construction and maintenance jobs in machine shops, 
arsenals, shipyards; in oil fields and oil and chemical plants. They are 
sturdily built, easy to operate, portable. Each of these Watson-Stillman 
products is described and illustrated in special booklets which will be 
gladly sent on request. The Watson-Stillman Co., Roselle, N. J. 


WATSON-STILLMAN 


Designers and Manufacturers of Forged Steel 
Fittings, Valves, and Hydraulic Equipment 


INVEST IN THE INVASION... BUY MORE BONDS 
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IT SPREADS 
ON THE THREADS... 


and stays there 





PERMATEX PIPE JOIN? CEMea.! 


Ready for use. Flows easily from the brush, spreads evenly 
over the threads :.. and then holds its position. 


Does not dry hard or crack. Permits easy readjustment. 
Disassembles readily. Prevents thread seizure. 


Permatex Pipe Joint Cement seals completely against hot 
and cold water, steam, salt water, illuminating gas, lubricating 
oils, fuel oils, gasoline, gasoline vapor, kerosene. ethylene 
ro AN Zoro) Oe IA Zot-sabel-MetoloM hb boel-scetbt-Mollol-s am blest ilol-MeoseleMelett-1-m 


Extensively used on threaded connections and flange 
surfaces of pipe lines, pumps, tanks and similar equipment 
wherever pressure-tight, leak-proof unions are required. 





PERMATEX COMPANY, INC.. Sheepshead Bay, N. Y., U.S. A. > a 
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Givi mags St rength to a Bull... Toking Time from aClock 


That bulldozer ... 
and rocks with an impact 
shakes the teeth of the driver 
needs plenty of guts in the bolts 
and nuts that fasten its joints. 

That clock .. 
tion schedule, with costs counting 


butting dirt 
that 


. racing a produc- 


the minutes it takes to assemble it 

.« needs bolts and nuts so easy- 
fastening they nearly fly into each 
other’s arms. 

Customers of yours in industries 
like these need bolts and nuts with 
the strength to survive real punish- 
ment and the easy-assembly 
characteristics that help protect 
production schedules. 


The many major improvements 
in bolt and nut manufacture de- 
veloped by RB&W throughout its 
99 years mean that you can give 
your customers the maximum as- 
surance of satisfaction when you 
furnish the RB&W EMPIRE 
brand. 

By the same token, the distrib- 
utor who merchandises the extra 
value in the RB&W product will 
find greater opportunities for profit- 
able bolt and nut business. . . plus 
his own assurance that his own 
reputation for dependability will be 
protected by the proved perform- 
ance of the rei 


= 
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RUSSELL, BURDSALL & WARD BOLT AND NUT Tk 





Factories at: Port Chester, N. Y., Coracpolis, Pa., Rock Falls, Ill. Sales offices at: Philadelphia, Detroit, Chicago, Chattanooga, Los Angeles, Portland, Seattle 
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Tell this typical case-history to your customers who 
have power-hacksawing operations: In one plant, 
cutting stainless steel bars, longest blade-life was 
9 hours... and many cuts were concaved because 
of incorrect tension. Then Red Blades were tested 
... correctly tensioned by Simonds’ new technique 
...and blade-life was jumped to 17 hours, with 
every cut smooth and straight. Final score: Blade- 
life nearly doubled ... time halved on machine 
shutdowns for blade-changes . . . need for finish- 
grinding greatly reduced. 


Then tell how YOU can help them get comparable re- 


sults on their own work. Arrange with them- 


BRANCH OFFICES 
1350 Columbia Road, Boston— 
27, Mass.; 127 S.Green St., Chi- 


cago—7, Ill.; 228 First Ave., San 
Francisco—S, Calif.; 311 S. W. 
First Ave., Portland—4, Ore.; 
520 First Ave. So., Seattle —4, 
Wnh.; 31 W. Trent Ave., Spo- 
kane—8, Wa. 


MILL SUPPLIES 


and with us—to have a Simonds engineer survey 
their operations, and demonstrate on their own 
work the advantages of using correctly-tensioned 
Red End Blades. No cost, no obligation, no inter- 
ruption of their production. Get in touch with the 
nearest Simonds branch office ... without delay... 
and get the full benefits of Simonds new campaign 


of sales co-operation for 1944. 


Shorten the War... BUY BONDS! 


FEBRUARY, 1944 








PRODUCTION TOOLS FOR CUTTING METAL, WOOD, PAPER, PLASTICS 


7 





LINK-BELT OFFERS 


<2 ~~ P.ALLV. Gear Variable 
8 Bpeed Changers—Horizontal ; 
ao Vertical—Motorized and | 





OF POWER TRANSMISSION MACHINERY 
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A COMPLETE POWER 
TRANSMISSION SERVICE 


* 




































Designed and Manufactured to 
Exceptionally High Standards 
of Efficiency and Long Life! 


@ Whether your customers need one 
or many of the different types of 
power transmission machinery shown 
here, they and you will find distinct 
advantages in securing them from a 
reliable, single source . . . LINK- 
BELT. A single standard, the highest, 
controls the engineering and manu- 
facturing methods and operations... 
a single responsibility holds every 
detail to that high standard. 

Thus, the name “Link-Belt” is 
recognized by the industrial plants 
you serve, as synonymous with inher- 
ent quality, efficient production and 
long life in power transmission equip- 
ment. Ask for catalogs giving full 
engineering and application data on 
any type of equipment shown. Address 
nearest office. 


LINK-BELT COMPANY 


Power Transmission Machinery Division 


Chicago 9, Indianapolis 6, Philadelphia 40, Atlanta, 

Dallas 1, Minneapolis 5, San Francisco 24, 
Toronto 8. Offices, warehouses and distrib- 

utors in principal cities 9386-A 


POWER TRANSMISSION MACHINERY 
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Signal Corps Photo 
PQRS ICTORY 
Aw BUY 
WAR 
BONDS 
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STAMPS 
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@ Soon after Pearl Harbor the Japs gobbled up 
the world’s largest sources of rope fibre—the Phil- 
ippines and Java. Other sources have been devel- 
oped, but the country’s stockpile is still critically 
low. It thus becomes the duty of every American 
to learn how to conserve rope—and to show others 
—so that our Armed Forces will have all they need 
to hog-tie the Jap and Nazi thugs. 

Some simple and effective ways to make rope 
last longer are explained in a WPB-sponsored 
booklet, “The Rope You Save Fights For You.” 
Free copies are available for distribution to rope 
users everywhere. Write us for as many as you 
need. , 

COLUMBIAN ROPE CO. 
Auburn, “The Cordage City,” N. Y. 


Signal Corps Photo 
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Allis-Chalmers announces 
a new Sheave 
that “Grips like Magic!” 


Three cap screws, 1 small 
wrench, are all it takes to lock 
“Magic-Grip" sheave uniformly on 
shoft ... creating a positive clamp fit. 





We call it“Magic-Grip” 
because in just one 
quick operation sheave 
locks securely to 
shaft, saving man-hours 
and downtime! 














Allis-Chalmers Texrope 


“MAGICGRIP" 
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TAPERED Me 
TAPPED SPLIT- BUSHING J 
HOLE KEYED TO SHEAVE/ 
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Desicnep for ease and speed in mounting and removing, 
Allis-Chalmers’ great new “Magic-Grip” is the fastest mount- 
ing sheave on the market. Its tapered split bushing locks sheave 
to shaft in a single operation... without forcing. 

“Magic-Grip” assures smooth running action, too. Its new 
design permits sheave to be mounted close to motor — reduc- 
ing shaft overhang, increasing bearing life. 

And you get these extra advantages at no increase in price. 
Now, more than ever, it pays to make Allis-Chalmers your 
“V-Belt Headquarters.” 

Sheaves that “grip like magic” are stocked in a complete line 
in all major cities. Ask our district office or dealer for bulletin 
B6310. ALLIS-CHALMERS, MILWAUKEE 1, WIS. 


A 1680 


SHEAVES 
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They're new from inside out and embody many 
exclusive features such as Thumb Pad for safe, 
comfortable operation, radial ball bearings for 
cool smooth running performance and pre- 
cision construction so that all parts are inter- 
changeable. Materials and workmanship are of 
the finest, insuring long life and trouble-free 
operation. 


The direct drive Kool-Run Thumb Pad Angle 
Drills have thrust collars in the back end to 
prevent gears from creeping up and wearing. 


Available with either 10-32 or 1/4-28 — 


threaded nose spindle. ee A—Steel nose thrust ball cakes all drilling thrust. 


B—Heat Treated steel gears, precision fitted for cool running 
and long wear. 


Complete Repair Service for All C— Precision ground radial ball bearings absorb all radial 
Types of Aircragt Tools. Prompt Bm — ie 
Attention by Experienced aan D—Grease hole for easy, complete lubrication. 
Craftsmen! : E—Built-in thumb pad for safe comfortable operation. 
t . F—Hardened Thrust collar prevents creeping of drive shaft. 
G—Heat treated shaft, precision ground for smooth running 


Please write on company si y ’ Sees and long life. 


letterhead for Aircraft 7 u ' | —_ H— Polished nickel finish and ribbed for improved grip. 
Tools catalog. - é pe 


Available now on priority — soon to all industry. 


Industrial Division 


wo 0 Kole) spl (en J 


OFFICE 
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ALL OVER THE MAP! 








ELECTRIC uy LES 








SCRUGIIN 
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SCREW ORIVERS 
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ELECTRIC HAMMERS ° 


HOLGUN DRILLS ; PORTABLE GRINDERS | VALVz se SURFACERS 











Quick Repair Service on Van Dorn Tools Helps Keep Your Customers SOLD! 


Yes Sir! When you sell your customers on the 
Van Dorn line, Van Dorn backs you up with a 
brand of repair and parts service that keeps ’em 
sold. In the 26 cities shown on the map are Van 
Dorn Factory Service Branches, stocked with 
genuine Van Dorn parts, where factory trained 
men give your customers quick repair and parts 
service on Van Dorn Tools. 


Van Dorn advertising is telling this service story 


to industry right now—and it’s a story you can 
use to clinch many a sale. What's more, every 
Van Dorn advertisement talks about you Van 
Dorn Jobbers — urges industry's tool buyers to 
look to you for help on every tooling problem. 
Turnabout is fair play. You're doing a grand 
job for us, and it’s a pleasure to give you all the 
help we can. The Van Dorn Electric Tool Co., 
717 Joppa Road, Towson-4, Maryland. 


(DIV. OF BLACK & DECKER mFG. CO.) 


PORTABLE ELECTRIC TOOLS 
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WHAT 1S 


TRANSMISSIONEERING? © 


Transmissioneering is a Dodge engineering 
technique starting with a study of practical pro- 
duction engineering requirements and resulting 
in “The Right Drive for Every Job.” It is the 
connecting fink between power source and pro- 
duction machine. 


Transmissioneering involves the component parts 
of power drives — bearings — pulleys — sheaves, 
clutches, etc., each transmissioneered to meet 
definite service conditions and the assembling 
of these parts to provide effective drive units. 


Dodge transmissioneers in industrial centers 
provide on the job tranmissioneering and a wide 
selection of Dodge transmissioneered products 
available from stock. Call your lend Dodge 
transmissioneer — he will show you how to put 
all your power in the job. 


DODGE MANUFACTURING CORPORATION 
Mishawaka, Indiana, U. S. A. 


BUY MORE WAR BONDS 





Dodge ~e ifacturing Corporation e ° ° T H E ~ I G H T D K 1 Vv E F @) ~ E Vv E e Y J (@) B 
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REPUBLIC—THE PREFERRED PIPE FOR 


Republic Pipe is ideal for any 
type of piping—but certain fea- 
tures recommend it especially 


for refrigeration work. 


Because it is made by the con- 


tinuous weld process, Republic 
Steel Pipe affords all of the 


features which accrue from this 


advanced method of manufacture. 


This advertisement is appearing in the following 
publications: Architectural Record, Engineering News 
Record, and Heating, Piping and Air Conditioning. 


Pipe Is only one of a wide line o 


It is uniformly clean and free 
from scale—inside and out. It 
is free from hard areas—there- 
fore easy to bend, coil, thread 
and cut. It welds readily and 
soundly. It is available in waste- 
saving uniform lengths and in 


extra long lengths. 


Jobbers in all principal cities 





carry stocks of Republic Steel 
Pipe—black and galvanized. 
See your local jobber for full 
information on sizes available, 
delivery schedules and prior- 


ity required. 
REPUBLIC STEEL CORPORATION 


GENERAL OFFICES @ CLEVELAND 1, OHIO 
Berger Manufacturing Division . Culvert Division 
Niles Steel Products Division e¢ Steel and Tubes Division 
Union Drawn Steel Division e¢ Truscon Steel Company 
Export Department: Chrysler Building, New York 17, N. Y. 


STEEL PIP 
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Adjustable Counter-Facer 
NOW —An Adjustable Counterbore and Spotfacer by Clark 


Unrestricted Radius Adjustment-No-Burr Features Combined 
In New Addition to Clark Adjustable Cutting Tool Line 

















Clark Adjustable HOLE CUTTERS 


Three blades cut accurate smooth- 
edged holes in any curved or flat 
metal, plastic, wood, transite. Only 
four sizes cut to any diameter, even 
to thousandths, within their %” to 
5” range, up to 1” thick — reduces 
the usual number of operations as 
one cut finishes, requires no reaming. 





Clark Adjustable SURFACE FACERS 


For surface and spot facing, coun- 
terboring, dovetailing, shaping in 
horizontal or vertical spindle ma- 
chines. Four sizes do the work of 
End, Shell, Slab Mills, covering all 
fractional diameters 1144” to 5”. 
These highly efficient Clark tools are 
available with all types of blades. 







in Canada: DOMINION BEARINGS, LTD. 
Torento, Montreal , Winnipeg 


16 


ORDERS for this new Clark Counter-Facer 
have literally poured in from the moment 
it was announced last month. Its basic 
feature, of course, is the simple, positive 
Clark adjustment for radius. By means of 
this adjustability, just 8 of these tools can 
counterbore to any depth and face to any 
diameter from 9/16” to 514”, even to 
thousandths. Besides this valuable feature 
there are other important advantages: 
TANTUNG BLADES have 2 to 25 
times the life of HS steel, cut 2 to 3 times 
faster, permit heavier cuts and feeds, may 


Clark SELF-CLEANING BLADES 


Clark Hole Cutter blades are self- 
Cleaning, do not clog even in heavy 
plastic or other material. Thinnest 
metals and plastics are cleanly cut on 
any spindle machine in single sheets 
or in multiple without wrinkling or 
burring the material. Clark Cutters 
easily operated with electric hand drill. 


Clark Adjustable SPOT FACERS 


Eight sizes, with adjustable blades 
for counterboring, handle fractional 
diameters 9/16” to 514". Inter- 
changeable Pilots are sized from 
3/16", in sixteenths. Bits are easily 
reground. Their adjustability reduces 
tool inventory. In sets or individually. 
Larger and smaller sizes available. 


SEE YOUR JOBBER — WRITE FOR BULLETIN NO. MS-2 
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be quickly sharpened by any mechanic 
without special equipment and reground 
many more times than ordinary cutters. 


NO-BURR PILOTS - This exclusive 
feature eliminates troublesome, damaging 
burrs on hole edge. 


BORING BAR operations may be done 
with this sturdy, accurate tool. 


The Clark Adjustable Counter-Facer, in 
common with all other Clark Tools, sharply 
reduces tool inventory as it speeds produc- 
tion. Available individually or in sets. 


Clark Adjustable FLYCUTTERS 


Two models cut holes or discs 
24” to 10” fractional diameters, up 
to 1” thick. Model shown for metals, 
plastics, wood, etc. Other models cut 
gaskets, rings, discs from live rubber, 
problem materials. Pitched blades cut 
true, relieve chatter. 





Clark GRINDING FIXTURES 


Conserves tool bits! Fixture holds 
cutter bits for uniform, accurate 
grinding. Mechanics Model A and 
Heavy Duty Model B for both Na- 
tional 60° and Acme 29°-tool bits. 
Also handle bits for use in Armstrong 
Tool Holders. Model C for Clark 
Hole Cutter Blades. 


Expert: THE AMERICAN STEEL EXPORT 
COMPANY, INC., New York, Les Angeles 















WHEN 

THERE’S WORK 

TO BE DONE.... 

United States Electrical Tools Do It 


G ive us the tools,” industry shouted, “and we'll produce the ammunition, 
the planes, the ships, the guns. But do it on the double-quick.” 

Our response was a thunderous, “You bet! We'll give you better electrical 
tools than ever and more of ‘em. You'll get them in a hurry. They'll save you 
time; do the million-and-one jobs efficiently; save man power; step up produc- 
tion to unexpected heights; bring Victory closer and closer.” 

And today THE UNITED STATES ELECTRICAL TOOL COMPANY is sitill 
doing its share ...a big share .. . in helping you, the men who are pouring 
forth an endless stream of things the war effort demands relentlessly. 


FL IBLE For overhead or floor mounting. The power transmitted by a 
AFT flexible shaft is governed by the diometer of the bore and 


CH ES l the speed at which it is operated. Motors are ball-bearing, 





40-degree ratings and will stand a momentary overload of 
more than 100%. 
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Here's What We Are Telling Your Customers This Month in Leading Publications ‘| 





DIAMOND 
GROUND 








FULL-SIZE 
TIPS 








COPPER | 
BRAZED | 





HESE are the quality features you get with 
every Standard Carboloy Tool: 


Cold drawn steel shanks— with the strength 
to “take it’? on even the “‘toughest”’ jobs, Full- 
size Carboloy Tips—amply large to permit grind- 
ing to wide range of special shapes. Extra-strong 
braze—copper braze—of tip to shank. Cutting 
rakes and angles accurately incorporated for 
wide range of work. Each tool diamond-ground, 
ready to start cutting and keep cutting for long 
periods of operation. Entire tool shank area 
colored for instant, unmistakable identification. 





Mavemarx 


7 
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COLD-DRAWN 
STEEL 
SHANKS 


CARBOLOY 







STANDARD 


pare ote pele) B. 


ip . at prices comparable 


to all types of Cutting 
Tool Materials 










THESE FEATURES MEAN 
LONG TOOL LIFE, EXTRA 
TOOL STRENGTH, 
GREATER ADAPTABILITY 
TO SPECIAL SHAPES 









These and other quality features of Carboloy 
Standards are available to you at prices com- 
parable to all types of cutting tool materials— 
prices made possible by unprecedented demand 
and. mass production economies. 

Stocked in 10 styles, wide range of sizes and five | 
standard grades. 


CARBOLOY COMPANY, INC. 
11131 E. 8 MILE AVE., DETROIT 32, MICHIGAN 


Birmingham - Chicago - Cleveland + Los Angeles «Newark - Philadelphia + Pittsburgh 
Seattle - Thomaston, , Cann. * 
CANADIAN DISTRIBUTOR: Canadian General Electric Compdny, lLid., Terente, On’ 
FOREIGN SALES: International General Electric Company, Schenectady, N. Y. 
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TUNGSTEN CARBIDES « 2 ATUNGSTEN CARBIDES WITH TANTALUM AND /OR TITANIUM CARBIDES 
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BILLINGS 


WRENCHES 


From steel rack to shipping room the cry at 





Billings is "Get it out"... They know each 
Billings Wrench is a critically needed tool of 


war — that other war industries are counting 















ed on them to fulfill production schedules... 

- The result — more and more Billings Wrenches. 

ive 
| BILLINGS ALWAYS HAVE BEEN GOOD 

| 

we - bd BONDS FOR VICTORY ais 

FORGED TOOLS 

| THE BILLINGS & SPENCER CO- MARTEORD 6. CONN. U.S. A. 
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PIERE'S \ oT 
2 ; | ~~ 
L THAT MEANS . a TURNOVER FOR YOU. e 
Oo SMALLER INVENTORIES 
<& Over 300,000 readers — many of them key _ than you did 20 years ago—because of stand- y ® 
vo) men among your customers — will see the ardization. A further increased use of stock - 
. advertisement shown here, in 14 leading sizes by your customers will tend towards av 
industrial publications. a still further reduction in the stocks you 
‘ For you, the dealer in must carry, and enable us to give you more es 
small tools, the benefits of prompt deliveries on your orders. XY 
standardization are alsoim- Increasing standardization has always <V 


portant. You are able to carry small- meant lower production costs, lower dis- 7 . 
er inventories in many lines today tribution costs and wider markets for all. @ 






GREENFIELD TAP AND DIE CORPORATION ‘fsiicwuserss’ 
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Post War Re-conversion will start with 


ARMSTRONG TOOL HOLDERS 


Just as the shift to war production started in the tool rooms 
and die shops of America with ARMSTRONG TOOL 
HOLDERS, so will the re-conversion to post-war products 
start on the tool room lathes, planers, slotters and shapers. 
Now is the time for your customers to equip each machine 
tool with its full complement of ARMSTRONG TOOL 
HOLDERS. This will enable them to increase production of 
War Material NOW, for with the correct ARMSTRONG 
TOOL HOLDER for each operation they can step up speeds 
and feeds (often double hourly output) safely and without ARMSTRONG BROS. TOOL CO. 
loss of cutting efficiency. And, when the war ends they “The Tool Holder People" 

will be tooled-up for every operation, ready to start instantly Pp 

on re-converting to post-war production. 305 N. FRANCISCO AVE., CHICAGO 12, U. S. A. 


Point out the multi-purpose character of ARMSTRONG TOOL 


HOLDERS, and the advantage of tooling-up now in prepara. Eastern Warehouse & Sales: 


tion for post-war competition. 199 Lafayette St., New York, New York 


Write for Catalog today 
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STOCKS AND DIES FORWAR 


ALL SIZES. ALL TYPES. ALL PROVEN IN PEACE 
YOU CAN RECOMMEND "TOLEDO" FOR ANY JOB | 
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“TOLEDO” stocks and dies 
of the quick change type are 
easy operating. efficient. 
fast cutting. Segmental dies 
are easily and quickly re- 
sharpened for further serv- 
ice when dull or replaced 
with new dies at low cost. 
Ample chip clearance. 
Popular size ranges. No. 00 
threads %” to %". No. 11 
threads 4%" to 1%". No. 12 
threads 2” to 2”. Any size 
combination can be or- 
dered. 


THE TOLEDO PIPE THREADING MACHINE CO. 
TOLEDO, OHIO NEW YORK OFFICE, NO. 2 RECTOR ST. BLDG. 
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A SYMBOL OF COOPERATION 


Tothe men and women of Thermoid, the Thermoid 
seal is more than just a trade mark and a product 
identification. It is a symbol of individual re- 
sponsibility among all company employes: 
management, engineering, production and sales. 


This concept of the Thermoid seal produces 
cooperation among employes. Every  Thermoid 
employe realizes that his own business welfare 
directly depends upon the approval and accept- 
ance of Thermoid Products by the user... that 
men and management who manufacture inferior 
merchandise also manufacture the elements of 
their individual failure 


The protection of- this Thermoid seal is therefore 
recognized as the personal duty of every member 
of the Thermoid group. -Uniformity in product 
manufacture, meticulous inspection, prompt and 
personalized attention to customers? and all of 


the other things that have made for consistent 
Thermoid progress are in large measure traceable 
to this concept of the Thermoid seal. 


No matter what the uncertainties ahead Thermoid 
will continue to make the finest industrial prod- 
ucts possible. 1944 finds Thermoid with the 
largest personnel and facilities in its history. We 
are confidently hopeful that during this year, we 
will have the opportunity of further demonstrat 
tng the cooperation symbolized in the Thermoid 
seal—the cooperation that has caused Thermoid 
customers to say:—'It’s good business to. do 
business with Thermoid.”’ 


THE THERMOID LINE INCLUDES 
ind Multiple V-Belts and Drives + Conveyor Belting 
nq + Wrapped and Molded Hose 


Transmission Belting « FHP 
* Elevator 
+ Sheet Packings + Indus 
rial Brake Linings and Friction Products + Molded Hard Rubber 


and Plastic Products 


DIVISION OF THERMOID CO 
TRENTON, NEW JERSEY 


fa Good Guastuess ta do Business with Therwmotd 
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Tha Mark of 
QUALITY 


JOHNSON 


SLEEVE BEARING 
5935 $. MILL STREET 








in BEARING BRONZE 


@ The Industrial Supply Distributor builds his 
reputation on two points . . . quality merchandise 
and service. In selling bearing bronze, no distributor 
can offer his trade higher quality than Johnson 
UNIVERSAL Bars. Up-to-date production methods 
... Skilled workmen . . . specialized machines—plus 
more than 35 years of experience enables us to guar- 
antee every pound of Johnson UNIVERSAL Bronze. 


Johnson UNIVERSAL is the most economical bar on 
the market. Every bar is completely machined and 
entirely usable from end to end. The range of sizes 
—over 350—enables the customer to buy exactly 
according to his needs. 


Service, at the present time, is rather difficult but 
not entirely hopeless. Bearing bronze is playing a 
vital part in our nation’s Victory effort and your 
government has first call on our production. In 
normal times, however, we can guarantee delivery 
of any size within 12 hours—anywhere. 


A few good territories are still open to alert distrib- 
utors. Why not investigate the possibilities of being 
the Johnson Bronze Distributor in your district? 
Your inquiry carries no obligation. 
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BRONZE 


HEADQUARTERS 
NEW CASTLE, PA. 
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NEWSWEEK FACTORY MANAGEMENT & PACIFIC BUILDER & ENGINEER 

UNITED STATES NEWS MAINTENANCE PACIFIC ROAD BUILDER & STEEL 

BUSINESS WEEK INDUSTRY & POWER ENGINEERING REVIEW SOUTHWEST BUILDER & CONTRACTOR 
CONSTRUCTION METHODS IRON AGE PETROLEUM WORLD TIMBERMAN 

ENGINEERING NEWS RECORD MILL & FACTORY PURCHASING WEST COAST LUMBERMAN 
EXCAVATING ENGINEER OIL & GAS JOURNAL ROADS & STREETS WESTERN CONSTRUCTION NEWS 
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GENERAL ELECTRIC 


O move the sun indoors . . . to bring into our Some of these lighting tools will be available as soon 

homes, stores, schools, offices, and factories the as the requirements of war production have been met; 
kind of lighting that compares favorably with day- some must await the development of manufacturing 
light ... that has been the constant vision of General facilities; others require further study in research lab- 
Electric lamp research scientists. oratories. 
Today the goal is closer than ever before... | The introduction of fluorescent lighting by 
perhaps closer than many of us realize. And | ame as General Electric opened the door to a new 
yet, we have only just begun to explore the BOND NOW! world of better lighting. Continued G-E re- 
possibilities of new lighting techniques. search will open the door much wider. 


Hear the General Electric radio programs: “The G-E All-Girl Orchestra" Sunday 10 p.m. EW'T, NBC; “The World Today” news, every weekday 6:45 p.m. EWT, CBS. 


GENERAL @ ELECTRIC 
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FLUORESCENT RESEARCH 
LOOKS AHEAD 


THESE NEW ADDITIONS ALREADY ARE PLANNED FOR G-E’s POST-WAR FLUORESCENT LAMP LINE 





O make a complete line of lamps and the best advance as possible. Looking toward the future, G-E 
lamp for every lighting need always has been the sees the need for several new fluorescent lamps. 
aim of General Electric lamp research. As soon as conditions permit, we expect to extend our 
Numerous requests indicate that the lighting industry line of G-E Mazda fluorescent lamps by offering the 
wants to know about new lamp developments as far in following new lamps: 





STRAIGHT TUBULAR G-E MAZDA F LAMPS 


LENGTH (INCLUDING SOCKETS) APPROXIMATE BULB DIAMETER 


Approximately 5V ft. T-4 or T-5 
514 ft. T-6 
514 ft. T-8 
= 74 —8 ft. T-6 


CIRCULAR G-E MAZDA F LAMPS 
(Announced December 27, 1943) 


APPROXIMATE OUTSIDE DIAMETER MAXIMUM BULB DIAMETER APPROXIMATE WATTS 
sl,” T-10 20 
12 4" T-10 30 
16 T-10 or T-12 40 











G-E Lamp Research has been, and still is, at war. Be- 


cause of wartime restrictions, no production facilities MP: R” 
for these lamps are at present available, and therefore ner LA oe LONGE: 


no samples can be furnished. However, as soon as it is “70 

possible to estimate when such lamps can be manu- eR! 
factured, we will give you further details and additional otAY he creed ° 

information as to transformers, ballasts, sockets, and T i aA 
other accessories. 












. . * 


No part of your business offers a better opportunity 
for immediate post-war profits than G-E Mazda lamps. 
The demand for better lighting will be tremendous. 
General Electric will be ready to supply the lamps 
and help you sell them. 





G-E MAZDA LAMPS 
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With high speed steel supplies definitely limited it is a patriotic “must” to 
use cutters properly so that more may be available for urgent production. 
Follow the suggestions below. They not only help to get greater production 
but, most important, swell the national stock pile of milling cutters. 


] Use the proper spindle speed. When changing 6 Clamp work securely. Unsuitable clamping may 
to a smaller cutter increase the spindle speed. result in premature cutter wear and breakage. 


2 Maintain the correct clearance for the material 7 Mount cutter as close as practicable to the 
being machined. spindle. 


3 Use collars of the same diameter on each side 8 Use sharp cutters. Continuing use of a pare 
of saws or thin milling cutters. Dissimilar op- tially dull cutter causes excessive wear. 
posed collars may cause distortion and damage 
the cutters. 


~ 


4 Be sure shanks of arbors or adapters are clean. 


5, Use adequate arbor support. 


The suggestions above can make a marked saving in cutter 
wear and at the same time increase production. See that every 
operator or setup man knows these proven methods. 


*Coples of this advertisement adapted for use on manufacturers’ bulletin boards 
will be furnished to dealers upon request, 


| BROWN & SHARPE 
CUTTERS 








HERE’S A “NATURAL” FOR 


THE MILL SUPPLY JOBBER 





HOW PRO-TEK IS USED 











Before starting work, rub PRO-TEK on 
I hands like a cold cream. 








During work, PRO-TEK shields the skin 
¢ from grime, oils and paint, 











sir wash the hands in anme 
water. This dissolves the protective fim 


@ and carries awcy the gr 





> NATIONALLY ADVERTISED 
> LOTS OF REPEAT ORDERS 
> NO PRIORITIES NEEDED 
> iT IS EASY TO SELL 
> PAYS A GOOD PROFIT 


ime and paint. 


DU PONT 


OU can sell PRO-TEK hand protective cream 

to most of your industrial customers. Hundreds of 
manufacturers buy it for use by their factory workers. 
PRO-TEK is recommended by safety engineers and 
plant physicians to protect the workers from oils, 
grime and paint. 


* * * 


PRO-TEK is a product you can go to townon...a 
fast seller—backed by the prestige of the Du Pont 
name, developed by Du Pont research, manufac- 
tured with the aid of Du Pont precision chemistry, 
and advertised to the world’s biggest market, 
American industry. Needed wherever workers get 
their hands dirty . . . often used by each worker twice 
on each shift, and that means big, steady repeat 
sales. Stock up... now. E. I. du Pont de Nemours & 
Co. (Inc.), Wilmington 98, Delaware. 
















“HAND PROTECTIVE CREAM. 











PRECISION GAGES 





WEAR-TESTED MATERIALS STEP UP TODAY’S PRODUCTION 


American war industries quickly found they 
could obtain new speed from the consistent 
accuracy of Woodworth precision gages, ground 
thread taps, form tools and other perishable 
production tools. 


Wear-tested metals give Woodworth accu- 


racy its extra-long life. Every piece of metal 


used in Woodworth gages is tested for wear by 
the severest modern methods. 


Old in experience and resourcefulness, Wood- 


worth has charted new ways to speed war pro- 
duction and to cut inspection costs. 


After the war, we shall continue to build to 
that same accuracy, passing on to Woodworth 
customers all the benefits of Woodworth pro- 
duction methods and their resultant efficiency, 
which the new peacetime economy will demand. 

Our ‘Engineering and Development Depart- 
ments are available for consultation on special 
operating and. production problems involving 
gaging and praduction tools. 


‘ 


ACCURACY YOU WW: Trust 


feole)>)" fe) aia 


N. A. WOODWORTH CO., SALES DIVISION, 1300 E. NINE MILE ROAD - 


GROUND THREAD TAPS . FORM TOOLS 
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EVELOPED by Norton research sev- 

eral years ago, 57 Alundum abrasive 
was an immediate and outstanding suc- 
cess in wheels for cylindrical, centerless 
and internal grinding. Limited production 
facilities, however, made it necessary to 
restrict the use of the new wheels to those 
critical war jobs for which their special 
characteristics were most needed. 


Now increased production capacity 
makes it possible to offer Norton grinding 
wheels of 57 Alundum abrasive for all 
jobs. 


57 Alundum abrasive combines the 
fast, cool cutting action typical of 38 
Alundum abrasive with the durability 
and toughness of regular Alundum. Thus 
these new Norton wheels stay sharp 
longer and hold their shape better. Dress- 
ings are few and heavy cuts without 
burning are possible. 


Put 57 Alundum Grinding Wheels to 
work on your customers’ jobs. Norton 
abrasive engineers will be glad to co- 
operate in the selection of the most suit- 
able jobs and the specifying of the 
wheels. 


KORTON COMPANY, WORCESTER 6, MASS. 





~ NORTON ABRASIVES 
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Write for a full-color repro- 
( A TASK FORCE PUTS TO SEA ) duction of TASK FORCE 


suitable for framing. 


WATCH FOR OUR NEW SERIES... 
SEE YOUR FIGHTING NAVY IN ACTION! 


Beginning in March our advertising will framing. Don't miss them. Write for 
depict the outstanding naval battles of every one. ' 
World War Il in all their stirring action. 

You'll see the U. S. cruiser HOUSTON FLETCHER PRATT REVIEWS EACH BATTLE 
with aft turret disabled, fighting against 
odds in the battle of Java Sea... the 
day-break attack on Tulagi Harbor by 
U. S. carrier-based aircraft that opened 
the battle of the Coral Sea. These and 
many other spectacular, historical pictures 
of American naval might at war will be 
featured in succeeding months. Yes, full- 
color reproductions will be available for 


AMERICAN ROPE 


TWINE - OAKUM - PACKING 


Authoritative comment by 
Fletcher Pratt, nationally- 
known writer on naval subjects, 
will be part of each advertise- 
ment and the reproductions. 
Mr. Pratt describes each battle 
and analyzes its influence on 
subsequent events. You will 
want to read them all. 








AMERICAN 





\ 
‘ 








AMERICAN MANUFACTURING CO., Noble and West Sts., B’klyn 22, N.Y., Western Factory: ST. LOUIS CORDAGE MILLS, ST. LOUIS 4, MO. 
Sales Offices: Baltimore e Boston * Chicago 2 Houston * New Orleans * Philade phia 
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Reliable and maintenance-free valves 
are of utmost importance in war plants. 
No chances can be taken of delays 

due to valve failure. 


Fairbanks Valves were selected for over 75% of the installations in 
the enormous new Nassau Plant of the Sperry Gyroscope Co. which 
is devoted 100% to war work. Isn’t it reasonable to suppose that this 
well known concern—which in peace time manufactures the famous 
Gyro-Compass for ships, the Gyropilot for aircraft, ete. — is well 
qualified to choose the make of valve which has proven the most 
satisfactory? 

You can “Bank on Fairbanks Valves,” for there is more than 50 
years of experience back of them. Write for Catalog and name of our 
nearest distributor. 


THE FAIRBANKS COMPANY 
393 Lafayette St. New York 3, N. Y. 
Fig. 0465 Boston, Mass. Pittsburgh, Pa. 


Fairbanks eee hevewale Valves 
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wr conditions. 


those installations where gauge glasses are subject to sudden chal 
stemperature—where perhaps opening a door creates a cold draft on the — 
fuge glass. There is a place that calls for Pyrex brand High Pressure Gauge - 
. asses. The special composition of these Pyrex brand Glasses renders them - 


IF HIS PROBLEM IS THERMAL SHOCK 






upply House is doing sound post war planning . . and bu 
. by helping customers now to select and secure the items t 
sds most advantageously. The Mill Supply House that is on 
der valuable aid to power plant engineers and get first place 
‘sources of supply by selecting the proper gauge glass for their 





ically immune to thermal shock. It is a routine test for these glasses to 
eated up to 425°F and then plunged immediately into ice water. 
use of Pyrex brand High Pressure Gauge Glasses means not only an 


no ny in replacement cost but they also eliminate the nuisance of frequent i 


s- and labor-wasting installations. 


ise counselling on your customers’ gauge glass require- 


ee 


ully answer his problems. 


mcbaie Pressure — resistant to ther- 
shock and attack of steam 


ter. Machine drawn accuracy. 
r on enameled red 
ed Red Line—Same but with 
Mog for extra vislty. 


Hi oneal , 
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BS 


A Corning, New York 


} 
Is 
| 
| 


$ will also pay dividends in making you his first thought 
sthose bigger items too. It will pay, also, to check your 
ick of Pyrex and Cornine Gauge Glasses now and be sure 






pare in a position to give him-the gauge glass which 


“PYREX” and “CORNING” are registered bs marks and indicate = by Corning Glass Works, Corning, N.Y 


Lunntnt Pyrex Oauge 1G 
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MISTER THIS 1S 
LOWEST PRICED LUBRIGANT 
OW THE MARKET/, 


“Now, I don’t mean purchase price... LUBRIPLATE probably 
costs a lot more per pound than the grease you are now using... 
what I’m getting at is the over all costs. 


“LUBRIPLATE lasts longer... yes, it does. You see the film is 
tougher...it stands up longer. A lot of fellows who use 
LUBRIPLATE tell me they have been able to stretch their lubri- 
cation schedules. This in itself is a saving. 


“But the big thing is LUBRIPLATE arrests progressive wear and 
prevents rust and corrosion. Sure you save on parts replacement 
and machine shutdown...and as to lubrication... LUBRIPLATE 
is the slipperiest stuff you can put on a bearing. Of course it 
saves on power. All and all LUBRIPLATE is the most economical 
lubricant you can use.” 


Don’t take our salesman’s word for the economy and efficiency of 
LUBRIPLATE. Let us send the “LUBRIPLATE FILM” written especially for 
your industry. Read the case histories and unsolicited testimonials of other 
users, Write for a copy today. 


LUBRIPLATE DIVISION 


FISKE BROTHERS REFINING COMPANY 


NEWARK, N. J. SINCE i87O TOLEDO, O 
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Conserve Man-Minutes and help win the war 
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It takes only ONE SECOND to make this hexagon head bolt 
— which is representative of modern bolt manufacturing 


methods. If milled from hexagon bar stock it would take 
more than ONE MINUTE to produce. 


When this bolt is finished, it is ready for heat treatment, 
represented by the seventh step, above. This last operation 


is necessary to attain prescribed physicals regardless of its 
method of manufacture. 





IN MAKING A BOLT IN ONE 
SECOND..AS WE DO IT HERE 
AT LAMSON & SESSIONS... 


@ To make 100,000 %” x 2” hexagon head bolts from 
bar stock we start with 48,700 Ibs. of raw material. 
When we have produced 100,000 bolts, they weigh 
but 24,300 Ibs. Our scrap loss is nearly 12% tons of 
raw material or about 50%. 


To make this hexagon head bolt from round wire on 
bolt-making machinery we start with 26,100 Ibs. of 
raw material. When we have produced 100,000 bolts 
they also weigh but 24,300 Ibs. Hardly 5% of material 
used becomes scrap! 


The difference between the weight of raw material 
required for manufacture from hexagon bar stock and 
the weight of raw material required for manufacture 
from round wire is 22,600 lbs.—which is the amount 
of critical raw materials the bolt manufacturer avoided 
(1) buying, (2) stocking, (3) consuming, (4) con- 
verting to scrap, and (5) causing to be re-melted and 
re-fabricated! 


It is important to realize that bolt manufacturers can 
make bolts by the upsetting or cold forging method 
from round wire up to %-inch diameter, if they have 
the necessary equipment as does Lamson & Sessions. 


If you need only a dozen bolts of a certain size or type 
you can afford to make them by milling from the hex- 
agon bar—unless they are “standard” bolts of a size 
stocked by your jobber. 


If you need (or think you need) a “special” bolt— 
before you make it yourself—find out if you really 
need the special design or size, or if you can adapt your 
assembly design to use existing “standard” bolt types 
and dimensions and materials—to save time and get 
<s good a product. In most instances—we've found 
that you can! 


If the information we offer you in our Lamson Blue 
Book, our standard catalog, isn’t sufficient to answer 
your questions—write us or ask a representative to 
call before you decide upon a special bolt that would 
require special dies, special production methods and 
special inspections at every step in its manufacture. 
If you can use a “standard” product made from existing 


dies on bolt-making machinery, you have obtained the 
utmost efficiency—and you've really “standardized.” 
Make it a rule for the duration—use a “standard” bolt 
whenever you possibly can. 


THE LAMSON & SESSIONS COMPANY, General Offices, Cleveland, 0. 


“BOLTS ARE IMPORTANT !""— 24-page booklet of currently useful infor- 
mation for buyers of headed and threaded products, and Gongeting 
Lamson & Sessions’ specialty fastenings which have wide industri: 
applications—now, and in the post-war period. 


“THE LAMSON BLUE BOOK” —is our standard Catalog of standard prod- 
ucts excepting our Aircraft products. 
“BOLTS, NUTS & SCREWS”—70 pages of technical and practical infor- 


mation. First copy gratis, requested on your letterhead. Additional 
copies one dollar each. 


“SIMPLIFIED STOCK LIST” —Of bolts, nuts and screws, conforming to 
latest revisions of the Office of Price Administration, and of great 
value in showing you in what ratio quantities of various standard prod- 
ucts are kept in stock for deliveries, by your jobbers and in our own 
(and other bolt manufacturers’) warehouse stocks. 


\-——-HERE’S A COUPON FOR YOUR CONVENIENCE — — 


THE LAMSON & SESSIONS COMPANY + 1971 West 85th Street + Cleveland 2, Ohio 


Please send us [] Lamson Blue Book [] Bolts, Nuts & Screws 
[] Bolts are Important! [] Simplified Stock Sizes 


Name of Individual litle or Kind of Work 
Employed by (Name of Company) 


Street Address 


City and State No. isys—Copyright 1¥44—The Lamson & Sessions Uo. 
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the latter. 


Q. What are the differences in the various types of 
Gate Valves made by POWELL? 


A. Fundamentally the differences lie in the bonnet 
construction and in the mechanism for opening 
and closing the valve. In this quiz we shall discuss 


Q. What are the differences in this mechanism and why? 


A. They are chiefly in the action of the ‘“‘Stem” that raises and lowers 
the “Disc” or Gate, that opens and closes the valve. In this Quiz 


we shall discuss the three types of stem: Inside Screw Rising Stem; 


Inside Screw Non-Rising Stem and Outside Screw Rising Stem 
with Yoke, known as the O. S. & Y. type. 


The Inside Screw Rising Stem is the simplest construction. 


The rising stem indicates the position of the disc, i. e., whether 
open or closed. The stem is fully guided. This type is giving 
satisfactory performance in countless installations today. 
Somewhat greater wear on the packing is to be expected 
owing to the double movement of the stem—up and down 


and rotating. 


The Inside Screw Non-Rising Stem is primarily for use where 
space is limited. As it merely rotates without moving up and 
down, the packing has a longer life. On the other hand, the 
stem is not as well guided as in the rising stem types. More- 
over the position of the stem gives no outward indication of 


the position of the disc. 


The Outside Screw Rising Stem, (O. S. & Y.) is the 
most satisfactoty for several reasons and should be 
used wherever the space permits and the service war- 
rants this more expensive type of construction. The 
threaded sections, being on the outside of the valve, do 
not come in contact with media which might cause 
erosion or corrosion of the threads. Moreover, these 
parts may be readily lubricated for long life. The hand- 
wheel may be locked to the yoke arms, thus permitting 
the valve to be locked in open or closed position. These 
valves are made with larger stuffing boxes and bolted 
glands. The rising stem is fully guided and, of course, 
indicates the position of the disc. As the stem only 
moves up and down but does not rotate, the packing 
has a longer life. 


Next month we will discuss the three types of 
bonnet: Screwed, Union and Bolted Flanged. 
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The Wm. Powell Co. 


Dependable Valves Since 1846 
Cincinnati 22, Ohio 
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TEXTURES 


Weldon Roberts 
Brightboy 
STANDARD 


Brightboy STANDARD tex- 
ture is a favorite for de-bur- 
ring, finishing and polishing 
on the widest variety of 
metals and metal parts. 


Weldon Reberts 
Brightboy 
FINE-TEX 


Smoother, finer texture for 
work on softer metals, pro- 
ducing special finishes, and 
for applications where the 
coarser wheel might not be 
suitable. 


Weldon Roberts 
Brightboy 
TUFF-TEX 


Tougher texture, for finish- 
ing hard metals. The tougher 
binder accents the abrasive 
action, yet retains the soft 
rubber cushion, finishing 
and polishing in one opera- 
tion. 


""RUBBER CUSHIONED" 


Brightbogy 


Abrasive — Uniform Throughout 


GIVES FASTER, BETTER 
DE-BURRING, FINISHING, POLISHING 


THIS BRIGHTBOY WHEEL was purposely split to show the 
even impregnation of the abrasive clear through §éits 


resilient rubber binder. 


‘1 HIS month, Brightboy advertisements in leading industrial magazines are 
featuring this illustration of a Brightboy wheel, purposely split to show your 
customers the even impregnation of the abrasive throughout its resilient rubber 
binder. 


Brightboy’s rubber and abrasive combination produces a remarkable finishing 
action which frequently serves as the final polish. In operation, the abrasive 
recedes slightly into the rubber binder, the abrasive and the rubber joining 
in a combination finishing and polishing job. 


Brightboy is saving countless hours and operations in leading American indus- 
tries—and showing substantial volume for progressive distributors. It is a most 
Made in wheels, and in rods and blocks for 
manual work. Write us for details of the Brightboy sales proposition, and 


Our field 


inviting postwar item, too. 


for literature. which includes data on methods and applications. 
representatives are at your service. 


BRIGHTBOY INDUSTRIAL DIVISION Weldon Roberts Rubber Co., Newark, N. J. 


REG. VS Pat, OFF 
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THE ABRASIVE DEVELOPMENT OF A DECADE 
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. . » for doing a great job under the try- 
ing circumstances of war time. conditions. 


Throughout these difficult times it has been our aim to place our "Hallo- 
well” Shop Equipment and “Unbrako” Screw Products where they are 
needed most—in plants producing for our armed forces—and we wish 
to thank you who have helped us carry out this program. 








STANDARD PRESSED STEEL CO. | ~ 
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DISTRIBUTORS... 


We appreciate yous/gdoperation and 

confidence more thgfigwe can say. Ours is indeed a happy association, 
founded as it is jf utual trust and understanding. May we continue to 
work together Jo” many years to come! 








OVER 40 YEARS IN BUSINESS 


JENKINTOWN. PENNA., BOX 519 - BRANCHES: BOSTON - DETROIT - INDIANAPOLIS - CHICAGO - ST.LOUIS - SAN FRANCISCO 
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Cool, clean and fast even 


under the terrific friction 
heat of punishing work. No 
sanding job too tough. Flex- 
ible for concave, convex 
and reverse curve sanding. 


Specially processed for continuous cutting PHENOL ABRASIVE 


action and long life. Most economical to use 
and helps stretch manpower. 
Write for Complete details and discounts 


ARN 
STANDARD THE «if WORLD OVER 


ay 
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TWIST DRILL AND 
MACHINE COMPANY 


‘ NEW BEDFORD, MASS., U. S. As 
NEW YORK STORE: 130 LAFAYETTE ST. - = = = CHICAGO STORE: 570 WEST RANDOLPH ST. 
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SUCCESSFUL INSTALLATIONS ike this 


bring busi 
g business to Fafnir Distributors 
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Whenever your customer asks you for suggestions 
on how he may improve his filing, be sure to 
advise him to use the correct pressure. Just 
enough pressure should be applied to keep the 
file cutting efficiently. If too much is em- 
ployed, the teeth either are likely to clog 
and then slide or glaze over the work, 
or they may even shell off. Have him 
keep in mind that a new file bites into 
the work more readily than an old 
one and for this reason should at 
first be used lightly. 















™ Y 


By means of a simple demonstration, you can easily 
show him how the file should be carried forward on 
an almost straight line, with the pressure applied 
first with the left hand at the beginning of the 
stroke, then with both hands equally in the middle 
of the stroke, and finally with the right hand alone 
at the end of the stroke. File teeth cut only on the 
forward stroke. For this reason, the return stroke 
should be made with the file lifted clear of the 
work except when working on soft metals. 


rr" 








Wy HOW TO WIN CUSTOMERS’ GOOD WILL 


Like many other hand tools, files today are hard to 
get. Made of critically scarce steel, they under no 
circumstances should be wasted as is often the 
case in still too many plants where hundreds of 
files become useless long before their time be- 
cause of abuse and misuse. 




















WRONG: Don't exert too much pres- 
sure when filing. It is likely to couse 
excessive tooth clogging, heovy 
wear, and may even cause the teeth 
to strip and the file to breok. 


By helping your customer take good care 
of the NUCUT Files he now has, you will 
enable him to get more, better, longer 
file service. You will also win his grate- 
ful appreciation and good will. 


HELLER BROTHERS COMPANY 


America’s Oldest File Manufacturers 
Good Tools Since 1836 
Newark, N. J. « Newcomerstown, Ohio 



















Awarded to the 
Newcomerstown, 
Ohio, Plant 





RIGHT: When the correct pressure 
is applied with long steady, uniform 
strokes, the file cuts efficiently at 
all times. 


HELLER 


NUCUT 


WAVY TEETH FILES 
SS 


Pat. NO. 2027039 
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SPRING ACTION, CONTROLLED TENSION 





BUILT TO HOLD TIGHT... LAST LONGER! 


Time and again manufacturers have proclaimed 
the spring lock washer as the best locking device. 
Their reasons? More spring action than any 
other type of locking device . . . takes care of 
any material shrinkage or bolt stretching .. . 
heat or cold does not change its effectiveness and 
spring tension. 


But the degree and the control of this tension 
determines the value of the lock washers in 
actual use. The tension should be so controlled 
in manufacturing that equal force will be exerted 
by the washer when it is tightened down in a 
flattened-out position, or partly expanded. 


Controlled Tension is a secret of the success of 
Diamond G Lockwashers .. . and is the result 
of absolute, precision control in manufacturing. 





GEORGE K. GARRETT CO. 


D & Tioga Sts., Philadelphia 


Every step is controlled with scientific precision. 
High quality steel is rolled . . . formed .. . cut 
. . hardened . . . and tempered under rigid 
control. Then to assure every buyer of obtaining 
the maximum quality and exact “controlled ten- 
sion”, every lot of Diamond G Lockwashers is 
“torture-tested”—subjected to more severe tests 
than will ever be encountered in actual use. 


Whatever your needs in lock washers there's a 
Diamond G to answer it—steel, cadmium-plated, 
bronze or stainless-steel. Diamond G is also one 
of the largest manufacturers of flat washers 
producing a complete line including AN940, 
AN945, AN960 and AN970. Call in the Diamond 
G man today ... let him give you full informa- 
tion on our complete line. Write 


DIAMOND G LOCKWASHERS 
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AVAILABLE...the old reliable product 





THE RUSTY WAY 


Hammering, cold chiseling or 
hack-sawing a rusted nut is labo- 
rious as well as costly in time and 
material. 


For more than 25 years, RUS-GO, a liquid, non- 
acid rust remover, has been a big seller throughout 
industry —a fast-moving, long-profit item for every 
jobber’s catalog. 

RUS-GO saves the time, labor and material 
formerly wasted in cold chiseling or hack-sawing 
rusted nuts, in cutting away and destroying rust- 
frozen joints, and in cleaning rusted surfaces. With 
RUS-GO the most stubbornly rusted joint yields 
readily to the wrench. 

The market for RUS-GO is virtually unlimited 
and has numerous applications in both the indus- 


A few drops of RUS-GO allowed 

to soak into the threads will 
uickly dissolve rust and loosen 

the most stubbornly rusted out. 





trial and consumer field. 

_ Although RUS-GO has been a self-seller for 
years, its sales are continually stimulated by adver- 
tising in the leading industrial publications read 
by your customers. 

RUS-GO is available in convenient pint cans 
with spout cover—and in quart, half-gallon and 
gallon containers. 

RUS-GO is made by the makers of BABBITT 
PLASTIC SEALANTS—the complete line of joint 
and gasket compounds priced to permit volume 
sales, fast turnover and healthy profit. 





..- for Bulletin SB-1 giving 


RUS-GO prices and information 
tl on the complete Babbitt line. 


Sealing Specialists for Industry 


SUITE 3147, INTERNATIONAL BLDG., 630 FIFTH AVE., NEW YORK 20, N. Y. 
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JOBBERS 


Your territory may 
still be open. Wire 
or write for our 
Proposition. 


This full Y4-inch ca- 
pacity drill Model 101 
with plastic housing 
and bandle weighs 
only 1 lb. 9 oz.— ome 
of the mewest addi- 
tions to the ARO line. 


MILL SUPPLIES 


with ARO pneumatic TooLs 


@ Help your production lines send more “greetings” like 
this to Tojo and Hitler—by speeding up small tool jobs 
with ARO Pneumatic Tools! 

ARO Engineering has packed tremendous power into 
these surprisingly small units. ARO Tools step up effi- 
ciency, cut down fatigue...for drilling, nut-setting, screw- 
driving, grinding, and countless other jobs. Simple in 
design... rugged... dependable...stall-proof. Ideal for 
women! Ask ARO Field Engineers to help solve your 
problems requiring special or standard tools. Write fornew 
catalog. The Aro Equipment Corporation, Bryan, Ohio. 
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This is a Typical Threadwell advertisement appearing monthly in leading trade papers to support Threadwell! distributors 
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CAST THEIR SHADOWS BEFORE! 


ALREADY the outlines of a great and prosperous future are taking 
form in the minds and plans of American industry. At hand are new 
and better tools, created to meet the exacting demands of war pro- 
duction, ready to be converted to peace. A bright star has risen on 
the small tool horizon during the war... a better, more accurate, 
longer lived threading tool . . . the Threadwell Tap. In months to come 
it will help many of America's leading industries make a better 
product at less cost. 


DISTRIBUTORS IN LEADING INDUSTRIAL CENTERS 
THROUGHOUT AMERICA 
* 

EXPORT STOCKING DISTRIBUTORS 
CANADA Bridge Machinery Co, Montreal 
ENGLAND Skylux Ltd., London 
and 
John H Graham and Co,, Inc 
THROUGHOUT THE WORLD 


THREADWELL TAP AND DIE COMPANY «+ GREENFIELD, MASSACHUSETTS, U.S.A. 
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.. . THATS OUR MESSAGE 
TO YOUR TOOL CUSTOMERS 


An accepted feature of the skillfully balanced, stand- 
ard Tool Kit, as New Britain produced it before the 
war, was its versatility. It has become a huge asset 
today. Because, now, when your customers may have 
difficulty replacing highly specialized Tools, they 
can look to the scores of practical combinations 
their old stand-bys offer. Undoubtedly, within pres- 
ent Kits, there are several basic, standard Tools such 
as New Britain’s famous sockets, extensions and 
handles that can master today’s specialized main- 
tenance and repair problems easily. 


When your customers use this PLUS in standard Tools 
and Hook Up their Versatility, they aid the war effort 
in more ways than one. First, by keeping essential equip- 
ment in steady production . . . and second, by holding 
the demand for new Tools down while keeping the savings 
in vital alloy steels up. The New Britain Machine Co., 
New Britain, Conn. 
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SPEEDER 
Sy” FLEX 
HANDLE 


+t 
SOCKET 


The Army-Navy “E’ Pennant, with 
star, flies over New Britain's 
plants, signalizing ovtstending 
preduction of machine tools, air- 
craft engine parts and projectiles. 





AVAILA B LE MANPOWER Fp aged 


Brushes 


GREATLY 4 -ee 


“Di-Bilt” 

“Peerless” 

“Twis-Tuit” 

Fine Wire Polishing Wheel 


Brushes 

“Sturdi-Bilt’ Wire Cup 
Brushes 

Fibre Wheel Brushes 
Wire Scratch Brushes 
Boiler & Furnace Brushes 


es 

Floor Sweeping Brushes 
Push Brooms—wire and 
fibre 

Miscellaneous ® Maintenance 
Brushes 


The Key to Industrial Brush Problems 
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Ir takes little more time, effort or engineering knowl- 
edge to sell an American Reduction Drive than to sell 
a wrench. And ii’s sold “‘off the shelf’’ like any tool— 
obtainable in six standard stock sizes to fit jobs from 


\4 to 25 HP. 


By installing this lightweight, compact speed reduc- 
tion drive on the shaft of their driven machine, your 
customers get: 


TOP EFFICIENCY! The Reduction Unit's standard 13- 
to-l ratio accurately delivers 11 to 154 R.P.M.—and 
any fractional R.P.M. in-between—by simply changing 
the sheave sizes in the primary drive. 


SPACE SAVING ! No drive supports or foundations are 
needed—and installation is quick and easy. 


REDUCED MAINTENANCE TIME! The belt absorbs 
impact of shock loads and acts as a “cushion” that 
saves motor and gear wear. 


OFF THE SHELF— ONTO THE SHAFT! American Re- 
duction Drives are easy to sell and build profitable 
repeat sales. Get full information now. 










- wan 
| * 
ae, Write For Complete Handbook 
o , Typical installations—specific 
applications—selection tables 
and full instructions for select- 
ing American Reduction Drives 
are given in this informa- 
tive handbook. Your copy 

mailed on request. 


4218 WISSAHICKON AVE., PHILADELPHIA 29, PA. 
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Woolen Mill boosts production, steps up qual- 
ity with American Reduction Drives. When 
Strong, Hewat & Company, Massachusetts wool 
manufacturers, found output and quality slippin 
due to inefficiency of their multiple-driven ne | 
ing machines, they installed American Reduc- 
tion Drives. Efficiency increased immediately. 
Output stepped up substantially. And high 
quality resulted because the speed of each card- 
ing machine—now individually driven—became 
constant and correct. 
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7s HOURS OF CONTINUOUS FIRING... 


The 20 MM. Anti-Aircraft cannon mounted on our 


mighty battlewagons hurl nearly 500 explosive shells 
per minute at enemy planes. You can imagine what a 


staggering mass of steel they use up daily. 


Indirectly, that’s how “Keystone” became involved. 
The high firing rate required more shells than were 
being produced. One plant, manufacturing these 20 
MM. projectiles from x1335 steel, following recom- 
mended practices, was able to grind 500 shells (using a 
soluble paste) to 1 wheel dressing. The wheels had a 
life expectancy of 72,000 shells. 


The shell manufacturer then made some mechanical ad- 
justments and introduced “Keystone” Keycut Soluble 
Oil. Production immediately jumped to 2,000 shells per 
dressing and 220,000 per wheel ... enough to keep one 


AA gun firing continuously for 74 hours. 


With so little time and so much to do, “Keystone” is 
more than glad to aid in setting production records. 
This one case is an example of the normal, peacetime 
quality and efficiency of these lubricants at work on 
wartime production lines. The “Keystone” Distributor 
will be glad to co-operate with you in making these 





KEYSTONE LUBRICATING COMPANY - 
21st, CLEARFIELD & LIPPINCOTT STS. + PHILA. 32, PA. 


EST. 1884 


lubricants available to your customers. 


TRADE MARKS 
REG. U. S. PAT. OFF. 


SPECIALIZED 
LUBRICANTS 
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The machine pictured above 
slots up to 1,000 hexagon 
nuts (from 1-7/16” to 2-3/8” 
across flats) every hour... 
three times the production 
speed of older methods. 


MANUFACTURERS—MILLED FROM BAR HEXAGON SEMI-FINISHED 
NUTS OF STEEL, BRASS, BRONZE AND SPECIAL MATERIALS 


DETROIT NUT COMPANY 


HUBBARD AVE. & M.C.R.R. 
DETROIT, MICH. 


ESTABLISHED 1992 


REPRESENTED IN ALL PRINCIPAL CITIES 
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YEELOS._ 


GOES ON EASY! 
STAYS ON RIGHT! 
LASTS LONG! 


HAT’S the verdict on Veelos—the adjustable the belt endless and install it on the drive. Veelos “goes 
V-belt — by those who know from experience? on easy!” 
Here’s one!... after the 12-strand “E” size Veelos ’ ae ntrol on each 


on Veelos ntrolled ten- 
oday’s Pro ed as well as 


V-drive (shown) had given two years’ service -— 
250 HP compressor, a second unit wa 
Veelos. That’s just one example of how Y 
with this unique V-belt. 

Three of the reasons Veelos buyers 
enthusiasts are: 
1. Ease of installation: Stock Veelos in e repeat b ; 
and, in less than 60 seconds, you can stays on right, 


nal n a "i 
desired length! In another 60 seconds, y This adve 


March issues of | 


able verdicts 


in t 

rospects l 
Veelos 
“goes on easys 


will get aaat 


omers and Pp business * 


from cust dine to pro- 
duction-™'™ iding stress 
usiness bec = nstruction. 
d 
, through 
lasts long 8 g 
aring in February and we on all 


etisement is @PP° | magazines: 


ending industria 
Write today for 

manual giving => upplications, 

construction detail, installation direc- 

tions and engineering data. 


MANHEIM MANUFACTURING 
& BELTING CO. 
MANHEIM, PENNSYLVANIA 
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for Permitted Uses 
as per WPB Amended Order M-I-g 





ESTRICTIONS on the use of aluminum 

pigment are now relaxed by order 
of WPB. This means that the economy 
and special protective advantages of 
PERMITE Ready-Mixed Aluminum Paint 
are again available for a broad list of 
industrial uses, which carry an order 
rating of AA-5, or higher. 


Aluminum paints may now be supplied 
on orders of such rating, for use “in the 


manufacture, maintenance or repair of - 


combat products complete for tactical 
operations when they are being pro- 
duced for or used by the U. S. Army, 
Navy, Maritime Commission or War 
Shipping Administration ..."’ according 
to one of the seven classifications of per- 
mitted uses under the new WPB order. 


Industrial equipment, interiors of indus- 
trial plants, dairies, milk bottling plants, 
and food processing plants, where ex- 
cessive moisture, fumes or temperatures 
prevail, as well as outdoor storage tanks 
for petroleum products and volatile 
chemicals, are also among the seven 
permitted classifications. 


Your customers are reading this good 


y If 
ancazss // 


1A ot Wy § 


———— 


news in current Permite Ready-Mixed 
Aluminum Paint advertising in leading 
business magazines. The sales oppor- 
tunities for Permite Distributors are 
immediate, for there are innumerable 
painting jobs in every territory which 
require the special protective features 
of Permite. 


Write Today for copy of WPB Amended 
Order M-l-g giving complete list of 
permitted classifications, for guidance of 
your salesmen in booking orders for 
Permite Ready-Mixed Aluminum Paint. 


ALUMINUM INDUSTRIES, Inc., Cincinnati, Ohio 
Distributors in Principal Cities 


The Permite Line of Industrial Finishes includes Permite 


+ 


x 





Government Specification Paints for War Production use. * 
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| PERMITE 
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MADE BY NATIONAL SCREW... 


Phillips Screws and Bolts...with the patented 
recessed head...have been thoroughly tested and 
approved in an endless variety of applications 


TAPERED RECESS 

EXACTLY HTS 

CRUCIFORM DRIVER 

~.. CAN'T SLIP : FILLISTER 





a 7 distinct advantages of the Phillips Recessed Head 









1. Self-centering on the driver 

2. Holds driver from slipping 

3. Drives faster 

4. Eliminates head breakage 

5. Frees operator’s hand to hold work 


6. Makes better appearance— 


prevents marring work 
7. Simplifies hard-to-get-at l 0 A 
jobs a t 
R 


THE NATIONAL SCREW & MFG. CO., CLEVELAND 4, 0. 
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Clean and 
lubricate 
your chain! 


LENGTHEN ITS LIFE 


Here's one good method. Clean your chains 
regularly. Wipe the links clean, then apply 
grease or heavy oil mixed with graphite. @ Note 


this exception: Chains should be 





cleaned but not be lubricated when 









they come in contact with dirt and @ USE WELDLESS CHAINS 


Weldless Chain is being substituted suc- 
cessfully in many applications, for smaller 
sizes of welded chain and manila rope. 

From time to time we have open equipment 
for manufacturing the following types of 
weldiess chains and attachments: Tenso, 

Lock-link, Jack, Register, Safety, in steel 
and brass; American Pattern, in steel; Sash, 
in steel and bronze. Attachments—‘'S'’ hooks, 

rope snaps, swivel snaps, rings and special 
designs. Write for information. 


sand. @ Select good chain (of course 
we recommend American), care for it 
regularly, and you'll obtain excellent 


service. @ The highest possible preference 





rating should be obtained and shown on 





orders placed for chain. 





AMERICAN CHAIN DIVISION 


York, Pa., Boston, Chicago, Denver, Detroit, Los Angeles, 
New York, Philadelphia, Pittsburgh, San Francisco, Portland 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT - CONNECTICUT 


(vp ESSENTIAL PRODUCTS .... TRU-LAY Aircraft, Automotive, and Industrial Controls, TRU-LOC Aircraft Terminals, AMERICAN CABLE Wire Rope, 
TRU-STOP Brakes, AMERICAN Chain, WEED Tire Chains, ACCO Malleable Castings, CAMPBELL Cutting Machines, FORD Hoists, Trolleys, 

HAZARD Wire Rope, Yocht Rigging, MANLEY Auto Service Equipment, OWEN Springs, PAGE Fence, Shoped Wire, Welding. Wie, 

EADING-FRATT & CADY Velves, READING Blecic Steel Coutngs, WRIGHT Holts, Cranes, Fremen. «In Basibiess for 


dae: aes 
a Ce: 6 aOR Se IT eS ee ae. 











62 MILL SUPPLIES © FEBRUARY, 1944 





















LIFTING MACHINERY is only one of many 
Porto-Power uses. Simpie attachments ‘‘har- 
ness'’ the hydraulic ram for ‘‘toe lift.’’ Other 
combinations serve push, pull, bend, clamp 
and press jobs—over any span—any angle! 


i Nypride. sl bert. a 
ie eR NE ert La talretliedee  catabe a _~. f 


WHY WASTE VALUABLE MANPOWER? Porto-Power raises a machine more } 
quickly — more safely — with fewer men than are used where “crowbar-itis” x 
reigns! Watch other crude, time-wasting practices disappear, too, when Porto- 


Power is at your service! + let, 
HEN you see a crowbar in the sweaty It replaces dangerous, damaging, time-wast- 
gtasp of men... investigate! It may ing methods and does 1001 maintenance, pro- 
be a bad case of “crowbar-itis,” reaping its duction and construction jobs faster, more 
toll of wasted man-hours and costly damage. easily, with fewer men, greater safety and 


“Crowbar-itis” is the malpractice of using a without damage to machinery. 


24 


crowbar on jobs that could be handled more Porto-Power is war-power today! And Black- 


efficiently by Porto-Power. hawk Industrial Distributors and their men 


Porto-Power is a hydraulic device that boosts can offer units in 7, 10, 20 and 
the power of one man up to one thousand 50-ton capacities from the big 
times. It’s controlled power, too! Porto-Power war-time line. 


A Product of 
BLACKHAWK MFG. COMPANY S8SS500n008 
Department P1724 ° Milwaukee 1, Wisconsin 7 Blackhawk Industrial Distributors: 


ne. This advertisement appears in leading industrial magazines. Your V-43 Blackhawk Hydraulic Equip- 
~ . 
eae ment catalog gives you the complete 


& 

Za a 
¥ 

a 

reference on Porto-Power — also on § 

J 9:\ HAW Blackhawk’s Hydraulic Jack line. See § 

} your sales manager for extra copies for §§ 

& 

oa 










vour customers. 
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ATKINS 


@ For those of your customers who use 
saws for heavy-duty work—for ingot cropping, 
billet sawing, bar cut-off, and other metal cutting 
jobs that“kill” ordinary saws — Atkins Curled-Chip 
Tooth design has been adapted to segmental 
saws. Shown is an Atkins segment, as it appears 
before fastening to the blade. The extra advan- 
tages of this type of segments are (1) A standard 

ATKINS SEGMENTAL COLD SAW cutting width consistently narrower than other 
oH types of inserted tooth saws, (2) Economy— 
SrAPAST RRS = tame O10 FEET worn-out teeth are easily, quickly replaced 
without discarding the saw discs, and (3) Great 
resistance to the shock of heavy duty work. 
These, plus the fast cutting, heavy feed rates 
and accurate cuts assured by Curled-Chip 
Teeth, make Atkins Segmental Saws the most 
practical saw for the toughest jobs. Write for 

Atkins Curled-Chip Manual for full details. 


E. C. ATKINS AND COMPANY 
420 S. Illinois Street indianapolis 9, Indiana 


Agents or Dealers in All Principal Cities 
the World Over 


Diagram shows Construction, Shape, Assembly and 


cross section of Clearance Grind 
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More important even than the na- 
ture of the materials that go into 
your Dayton V-Belts is Dayton 
Rubber’s mastery over those ma- 
terials—the proved ability to make 
them serve you better. That is why, 
whether manufactured from natural 
or synthetic rubber and fabrics, 





job for which it is intended. _ 

: Woven into. every onesofthese 
V-Belis is the knowledge, and ex- 
‘péricnce of 37 years of progressive 
achievement—the technical zeal 
which in just one year called. for 





V-Belts by 





Denes area in the first Government 
Dual-unit type Synthetic Rubber Plam— 
of which Dayton is one of the operators 
—where unused Hydro-Carbons are 
stripped from Latex for return to Process. 


irs 
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every Dayton V-Belt can handle the’ 


Day tom 


10 ane male yuo 
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Mastery Over Materials 


166,000 man-hours of research and 
experiment on V-Belts alone—the 
practical follow-through which re- 
quired 1,000 laboratory tests and 
1,200 “field tests in the same period, 

You and your customers can al- 
ways be ‘sure that any V-Belt by 
Dayton Rubber is built to standards 


“of Technical Excellence above and 


beyond»those dictated by custom- 
ary manufacturing practice. 


THE DAYTON RUBBER MFG. CO. 
DAYTON 1, OHIO 


KEEP ON BUYING WAR BONDS 
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Only the Brand Names Are Changed 
IMPORTANT 


tek ate: 





INDUSTRIAL DISTRIBUTORS 


We have made a change in _ standing right at the top with all 
BRAND NAMES ONLY on our two makes in its class. For the so called 
lines of American Pattern Files. Our regular filing jobs hundreds of 
line “Du-More” has been changed to plants constantly ask for this file. 
“CARSON” and the line “KLEEN- 

KUT” has been changed to "NEW- Both lines are complete in sizes, 
TON”. There has been nochange in ‘Shapes and cuts. Recognizing the 
the high quality of these two lines variables that enter into filing, the 
and there will be no change except Carson Newton Co. shapes and 
for the better if we can do this in our hardens file teeth to cut sharply from 
constant research for improvement. the first stroke— but makes them 


“CARSON” (Red Label) strong enough so that the cutting 
formerly Du-More power does not disappear early in 
“CARSON” is the highest grade the file’s normal life. 


commercial American Pattern File. ; . 
These files since their birth 7 years There is no change in our 


ago have become fully established § ‘ALLIGATOR’ Swiss Pattern Line 
everywhere that top grade files are “KLLIGATOR” (Swiss Pattern) 


used. They can be put against any ’ : : . 
files on the market and will give full Files and Rifflers will be continued 





eotieinction under their old reliable name and 
will continue to give the service and 

“NEWTON” (Blue Label) satisfaction so well known and so 
formerly Kleen-Kut long demanded by men who insist 


“NEWTON” is a regular commer- on files for fine precision filing that 
cial file which users have found will do the job right the first time. 


CARSON NEWTON co. FF ETL E s BELLEVILLE 9, N. J. 
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, for each job the right cutting tool—right type, 


right form, right size—is the first rule of tool conservation. 
Proper choice in the first place, and care to see that this 


choice is maintained, will help produce more and better work. 


NATIONAL! | 
TWIST DRILI 
& Too. | | 


TWIST DRILL AND TOOL COMPANY 
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SUPER TOOLS mean Super Sales! 


It’s true! Down go prices on Super Carboloy Tipped Milling 
Cutters! Right when production men the country over are OTHER SUPER CAR- 
specifying these high quality, high speed cutters in greater BIDE TIPPED TOOLS 
numbers than ever before. FOR 





But it is this big demand plus increased production facilities Turning, Facing Drilling 

in our plants that have made these new low prices possible! Reaming Grooving 
Think what this price reduction means to Super Tool Spottacing Counterboring 
Distributors! Forming Shaving 
Grinder Rests Centers and 
Wear Parts Special 
Boring Purposes 


Have you checked into the sales and profit possibilities of the 
complete line of Super Carbide Tipped Tools? If not. . . write, 
wire or phone TODAY and learn more reasons why Super 
Tools mean Super Sales. 


SUPER TOOL COMPANY)? 
Carkide “/ipped “/ools 





21650 Hoover Road Detroit 13, Michigan 
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THE SAME CHARACTER— 
| Ke IN DIFFERENT UNIFORM 
2 =a cH 
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Quality Comes FIRST 
_ PLUMB 
is FIRST in Quality 





“Made by Specialists" 
MEANS GREATER SATISFACTION 


for you... for your customers 


oe 
Naturally you gain satisfaction from providing your customers 


with bolts, nuts and rivets of dependably high quality. When you 
furnish Oliver products, the user gains greater satisfaction 
and better results because he gets bolts with clean threads, nuts 
that thread-on easily and hold tight, rivets of accurate dimensions 
and uniform material. You gain goodwill—and repeat business. 

Use Oliver specialized experience to improve your bolt, . 
nut and rivet business! 


SU a a 
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To Our Distributors: 


Here is at ae ing Post 


it 


} I ‘ 
g tht } h does a 
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**Tools are Weapons 
—Treat “em Right!” 


L STEEL is a vital war material—-so take 

good care of your drill bits, taps, files, chisels and 

other cutting tools. Take good care of your Black & 

Decker Electric Tools, too. They are the most widely 

used electric tools in war industry—demand still ex- 

ceeds supply—and they are still subject to priority 
restrictions. BUT .. . 


THERE ARE NO RESTRICTIONS on prompt, 
expert service—on repairs or replacement parts for 
Black & Decker Tools—through Black & Decker's 


26 Factory Service Branches from coast-to-coast.*® 


THERE ARE NO RESTRICTIONS on many at- 
; tachments and supplies that help you do more and 
Te A ~ better work with your Black & Decker Drills, Sanders, 
f* Grinders and other Portable Electric Tools. 


THERE ARE NO RESTRICTIONS on our free 
bookiet, ‘““The Care and Maintenance of Portable 
Electric Tools.”” For a copy address: The Black & 
Decker Mfg. Co., 717 Penna. Ave., Towson-4, Md. 


TOOLS FOR “PRIORITY” USES —— the same 
versatile electric tools that later will help you swing 
back quickly to peacetime work—are available 
through your nearby Black & Decker Distributor. 




















— A FACTORY BRANCH NEAR YOU —Atlanta, Ga.; Baltimore, Md.; 
Boston, Mass.; Buffalo, N. Y.; Chicago, Ill.; Cleveland, Ohio; Dallas, Texas: 
Denver, Colo.; Detroit, Mich.; Indianapolis, Ind.; Kansas City, Mo.; Los 
Angeles, Calif.; Memphis, Tenn.; Minneapolis, Minn.; Newark, N. J.; New 
Orleans, La.; New York, N. Y.; Oakland, Calif.; Philadelphia, Pa.; Pittsburgh, 
Pa.; San Francisco, Calif.; Seattle, Wash.; St. Louis, Mo.; Towson, Md.: 
Toronto, Ont.; Montreal, Que. 


— 






—— Seren, 


LEADING esccarvnveee]] ) pS evervYWHERE SELL 


F 


Blacks Deck 


” portasie erectarc FOOLS 


my 
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ELECTRIC PORTABLE \ SCRUGUN 
ELECTRIC SAWS SANDERS GRINDERS SCREW DRIVERS 


| | | 
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GATES V-Belts 
of Speceae 


Synthetic Rubber 


wear more than 3-TIMES as long 
as belts of NATURAL Rubber! 








Here is an excellent example of how well it pays to . : 
consult the Gates Field Engineer on any problem of drive Your Gates Field Engineer Can 
operation. Tell You Whether YOU Need— 
On the screw machine pictured above, the Macomb 
Screw Products Company used natural rubber V-belts, get- 1) cy ecu Synthetic 
ting 6 to 8 months’ wear at 12 to 18 hours per day. Be- p< 
cause a severe oil condition existed, the Gates Field Engineer V-Belts 


ner emg changing to Gates V-belts of special synthetic & Steel Cable 


. These special synthetic belts are averaging 18 to 





24 months’ wear at 24 hours per day—an increase of 300% V-Belts 
to 400% in belt life! C Ci 

You may not have in your plant any drive which © otton ord 
offers this particular problem—yet other service conditions V-Belts 
may be such that a V-belt of some special construction can 4 Sa 
most profitably be used. For example, in your particular © Static- fety 
installation, V-belts with tension members composed of V-Belts 


flexible steel cables may prove to be the most efficient and 
economical. Again, Rayon Cord V-belts or Static-Safety 5) Rayon Cord 
V-belts may best fit your special need. 

In any case, the wisest move you can make is to phone V-Belts 
the Gates Field Engineer. He is thoroughly competent to 
analyze any drive problem. He is completely informed on 
the nature and advantages of every type of belt. He will 
always recommend the practice that will be most efficient 


and economical for you. 
THE GATES RUBBER COMPANY 


Engineering Offices and Stocks in All Large Industrial Centers 


GATES”... OR 





VES 





CHICAGO, ILL. NEW YORK CITY . ATLANTA, GA. LOS ANGELES, CAL. DENVER, COLO. 
549 West Washington 215-219 Fourth Avenue 738 C GS National Bank Building 2240 East Washington Boulevard 999 South Broadway 
DALLAS, TEXAS PORTLAND, ORE. SAN FRANCISCO, CAL. 
2213 Griffin Street 32N W Sth Avenue WY Bryant Street 
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SOWDEN SALES CO. 
DALLAS, TEXAS 
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STOWE HARDWARE & SUPPLY COMPANY 
KANSAS CITY, MO. 


Are YOUR Customers 
getting Stepped-up War 
Power with Cling-Surface? 


Take a tip from these progressive distributors! 
They have presented the facts about Cling-Sur- 
face to their customers with winning results. 
Yes, they're selling Cling-Surface by the carload! 
Good salesmanship? Sure—but more than that. 
Cling-Surface meets an urgent need in the war 
program. It adds new efficiency to all types of 


belting — gives a non-slip grip that steps up de- 


livered power as much as 40%. It conserves belts, 
prolongs life of shaftings and bearings, reduces 
time out for take-ups and other maintenance. 

Bring these facts to your customers. Watch sales 
mount! Cling-Surface meets government specifi- 
cations and is in active service with the U.S. Army 


and Navy. Complete details on request. 


CLING-SURFACE COMPANY 1040 Niagara Street, Buffalo, N. Y. 


ee ee sae 
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THERE’S A BRIGHT FUTURE FOR 
DISTRIBUTORS OF CHAMPION LAMPS 


The war production emergency has proved an enormous stimulant to apprecia- 
tion of the importance and value of increased light intensities. 


You will be building steady volume and profits for years to come when you 
standardize on Fluorescent and \Incandescent Lamps of: 


1. CHAMPION QUALITY— guaranteed to equal 
or exceed Federal Specifications and backed by 
forty-four years of “know how”. 


2. CHAMPION RESPONSIBILITY— assured by the 
complete technical and production resources 
of one of the largest organizations in the lamp 
industry. 


CHAMPION LAMP WORKS 


3. CHAMPION SERVICE — a competent engi- 
neering staff and trained experts in the field, 
available on any lamp or lighting problem. 


4. CHAMPION ACCEPTANCE — the Champion 
Diamond mark on every lamp is recognized by 
industrial and commercial users as a symbol of 
lower light and lamp costs. 


Lynn, Massachusetts 
DIVISION OF CONSOLIDATED ELECTEIGC taeer ce. 
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“WELL I SWAN! 


“Dear GRAM: They got me driving a 
duck. It’s a great big thing. Bigger than 
Rigotti’s moving van and it’s got a pro- 
peller in back so it can operate on water 
as well as on land and...” 

Land Sakes, Johnny! How would 
Gram know that the “duck” you're driv- 
ing is an amphibious truck and not one 
of her feathered friends? 

Five years ago if you saw this weird 
looking piece of machinery, you'd 


swear it wasn’t so. But on _-=—.~—9 
United Nations beachheads 


and battlefields you see plenty of 
“ducks” today ...speeding supplies from 
ship to shore ... waddling inland with 
precious cargo . . . fording streams... 
zipping along roads. 

Because the “duck” operates on water 
and land, many new and difficult prob- 
lems arose during its development. 


One of them was lubrication. For, 
here was a truck that would be exposed 
to corrosive sea water one minute, to 
dry, dusty land the next. It would 
be subjected to a chilly 
‘' et 
AS BL 


oe 
ND 


JOHNNY SAYS HES 


DRIVING A DUCK /~ 





stream and seconds later be highballing 
along a sun-baked highway. 

The problem was solved ... in a 
hurry! And the “duck” is just one of 
thousands of pieces of fighting equip- 
ment where high-pressure lubrication 
is helping to hasten victory. 

Alemite, as the pioneer in high-pres- 
sure lubrication, is devoting its years of 
experience in automotive and industrial 
lubrication to the needs of war. Ashore, 
afloat, in the air, Alemite lubrication 
systems and equipment help guard our 
fighting machines. From the smallest 
fitting to complete lubricating depart- 
ments on wheels, Alemite is on the job 
...0on every battlefront on earth. 





NURSE MAID” TO PRODUCTION LINES 


Duduslriicak LUBRICATION 


1886 Diversey Parkway, Chicago, Illinois + Belleville, Ontario 





Nnother Product of 





STEWART 
WARNER 
+ 
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Keeping a production line 
humming like a “duck” is 
often a matter of protecting 
vital parts by means of cor- 
rect lubrication. 

One of the lubricating de- 
vices developed by Alemite is 
the Lubrikart . . . a compact, 
portable pressure lubricating 
unit mounted on its own 
truck. Brings needed lubri- 
cants direct to machines— 


FEBRUARY, 1944 


services them completely, de- 
pendably with metered deliv- 
ery. Has its own air compres- 
sor or connects from air line 

If you have a problem in 
the handling or application 
of lubricants, most likely the 
Alemite Lubrication Special- 
ist near you can be of tre- 
mendous help. Write, wire or 
phone us, today. There is no 
obligation. 
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Talk of the Trade 


PROBLEM: Alvin J. (Vie) Williams (ex-Chandler-Boyd) is scratching 
his head over a recent Army request. . . . After seeing Vie’s booklet 
on “Teach Yourself to Box,” Army officials asked him to supply them 
with 20,000 copies free. . . . Printing, Vie knows, is not done on a free 
basis. .. . 


i ee 


























DOWN THE WAYS: Mrs. Frank Pidgeon, wife of the vice-president 
of Pidgeon-Thomas Iron Co., Memphis, recently sponsored the launching 
of an LST at Jeffersonville Boat and Machine Co., Jeffersonville, Ind. . . . 
Mr. Pidgeon and Lieut. Faust, assistant supervisor of shipbuilding at 
Pidgeon-Thomas, were on hand to see Mrs. Pidgeon smash the bottle of 
“champagne.” 


HOBBY LOBBY: When not busy purchasing, George Stalker (W. J. 
Holliday & Co.) spends his time weather stripping anything and everything 

































around the office. . . . Charles H. Bradley (Holliday president) has 
put his hobby, photography, to work. . . . He has taken snapshots of all 
Holliday employees at their jobs. é wer, 
Putting a hobby to work 
DOUBLE TROUBLE: William Haseltine (J. E. Haseltine & Co.) has 
two extra-curricular problems on his hands. . . . As chairman of the Port- 
land school board committee he’s trying to choose the best school super- 20 Sail Coy ae 
intendent from 67 candidates. . . . Bill is also seeking to determine the A / } 74) urna — 
best razor blade from 40 samples. . ~ 5 * VY Ad i6 3LA DE 
hr p 
PAGING MR. ANTHONY: W. B. Hunt (Barrett-Christie) received a 1A >, A 1G. £ ‘ 
draft reclassification notice the other day. . . . However, it should have Sel ye i 
been delivered to a neighbor, John Hunt. . . . W. B. couldn’t decide &. oe 
whether to hold the card over the weekend and let his neighbor enjoy a ty 3 = RITE 
couple of more carefree days or to notify him immediately of the mistake. Testing ; 
ives 
ca 
HISTORIAN: C. A. Weslager (duPont) is the author of a new book, = ee on V 
“The Forgotten Folklore of Delaware.” Ne ws rom Soo" — gle, | 
ttern: 
ew Y 


ATTENTION: Lt. Fred Snyder, Jr., (Lubriplate Division, Fiske Bros. 
Refining) is back in action, flying over Italy’s mountain peaks... . A 
veteran of the North African campaign, Fred was awarded the Purple 
Heart after being wounded in action. . . . Miles Manning (Tennessee 
Mill & Mine) now has a GI outfit. . . . Miles is the son of the founder 
and late president of Tennessee Mill & Mine. ... W. G. Archer (Fulton 
Supply salesman) is using his knowledge of tools and equipment as a store- 
keeper for the Seabees. . . . Capt. Charles Hodshon, formerly in the 
accounting department of Harry P. Leu Co., has completed 28 missions 
over Europe. . . . G. W. Sparks (J. G. Christopher Co.) is now a lieu- 
tenant, j. g., in the supply department of the Navy. 








DOUBLE HEADER: Joseph A. Naylor (J. M. Tull) celebrated a double 
anniversary on same day last month. . . . He marked his 25th anniver- 
sary with the Tull company and his 20th wedding anniversary. . . . He 
celebrated by doing a regular day’s work. 






R.W.B. Business as usual 
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gives you complete data on the new COMPARE TENSILE SHOCK RESISTANCE TEMP- | CORROSION |. VALVE 
~ | ERATURE | RESISTANCE geht 

e of Jenkins Air Furnace Malleable STRENGTH vi Siemens tee 

on Valves . . . sizes 2” to 6”; globe, atinema:| ee 1 Relative 


ingle, gate, swing check and cargo gate ep P 
atterns. Jenkins Bros., 80 White Street, ASTM 126-30 ae ; 
ew York 13, N. Y. mam ee 


ASTM 47-33 





_ GRADE 35018 
ASTM 95-36 


REMEMBER — Jenkins uses AIR FURNACE Malleable Iron! 


Don't confuse Air Furnace Malleable with other Marine Inspection and Navigation, U. S$. Coast Guard. 


types of malleable iron. Top-rated grade is Air Fur- 511617 CORROSION RESISTANCE — Air Furnace 
mace Standard Specification A-47-33, Grade No. ‘ ‘ F 
. : Malleable Iron Valves resist corrosion better than 
35018 ... the type used by Jenkins! ‘ " —_s. . 2 
carbon steel and cast iron vaives. This advantage, 
MEET U. S. STANDARDS — Jenkins Air Furnace combined with high impact resistance, recommends 
Malleable Iron Valves meet the Standards of the these new valves for marine, petroleum, mining, and 
U. S. Maritime Commission, and the Bureau of various industrial services. 




















GUDPERAIIUN PLUS 


REPUBLIC’S 
5-Point Policy 


} A line of rubber items sufficiently 
complete to permit effectively sup- 
plying the requirements of the trade 
solicited 


y 3 A quality of product uniformly 
good and capable of delivering ser- 
vice tesults thet should reasonably be 
expected 


K 3 A price basis inducing and making 
possible aggressive competition with 
reasonable profit return 


Freedom from competition from his 

source of supply, either direct or in 
direct, among the trade covered by his 
day to day solicitations 


Selling helps of reasonable amounts 

so that his sales force may be given 
the advantage of specialized training and 
a knowledge of the product sold 











istribulor 


REPUBLIC RUBBER 





HOSE e BELTING « MOLDED GOODS PACKING « EXTRUDED PRODUCTS 
DIVISION OF 


LEE RUBBER @ TIRE CORPORATION 








* Mill Supplies ~ 


Here We Go Again! 


HE PRESENT OUTLOOK offers little hope that distributors serving war 

industries will be included in any broad government plan to guarantee 
against losses on cancelled war contracts. Meanwhile, efforts to secure relief 
from Renegotiation seem to have backfired. 


Distributors are thus left in an unhappy position: They may and likely 
will have to face serious inventory devaluation, but the government fails to 
underwrite their losses in the manner accorded others engaging in war busi- 
ness and it continues arbitrarily seizing their profit reserves by means of 
which they might set up their own form of protection. 


All this is just another episode in the rankly inconsistent policy the 
government has shown toward distributors ever since it assumed the role 
of “industry’s biggest customer.” It recognized their usefulness by stepping 
up their volume to almost three times normal, but it was stubborn about 
allowing them into the priority program and it has yet to establish a stand- 
ing for distributor personnel in the manpower ratings and the draft. 


Based on previous experience it is doubtful if those in the supply 
business seriously thought they would be covered in the official policy on 
contract termination. Consequently it will not be a major blow to be told the 
answer is “No.” But now and then one can’t help wondering what goes on here. 


Getting out of the war will bring the same economic turmoil that was 
experienced going in. The big fellows will benefit by government help as 
they did before, but distributors may as well take the hint and prepare to 
shoot the rapids on their own. The only safe course for each is to assume 
that he will have to work out his own salvation. Steps should be taken now 
to reduce as much as possible all the hazards that reconversion will bring. 


Again and again certain specific suggestions have been made by manufac- 
turers, in meetings, through association mailings and in these pages. They 
are: 1. Clean up the back orders. 2. Balance out your inventory. 3. Be 
cautious about stocks of “specials.” 4. Check back with customers on unfilled 
orders of long standing. 5. Take a leaf from the Germans and maintain an 
“elastic defense” so that when the time comes you can retreat without being 


trapped. 


The celebrated resourcefulness and ingenuity of distributors, which has 
pulled them through each crisis to date, is now facing its greatest test. It is 
not impossible that eventually the government may awaken to the responsi- 
bilities it has toward these loyal war servants. But it would be better not to 
count on it. 


JOHN J. WELCH, Editor 


* * 









Balanced Effort 


Meetings we have attended in the past few weeks with 
several of those legendary “high government officials” 
leave the profound impression that the war is still the 
gravest matter facing this country. Not only is the war 
yet to be won—it is yet to be fought. 

The supporting effort here at home must not lag. It must 
go on rising in step with the effort and the sacrifice of the 
fighting men. War industries must keep on pouring out the 
stuff. They will continue to need maximum service, which 
must be rendered by the sweat and toil of distributors. 

That does not eliminate the very real duty of taking the 
long view in business. Not at all. No distributor can live 
merely for the present any more than can the nation itself. 
When the war ends distributors, as a link in the whole 
economy, must survive and progress. The industry must 
remain a good place of employment for the men who 
come back. 

We consider it necessary to make these comments so 
that readers may temper with reason the material pre- 
sented in these pages on the subject of “post war.” 


Steam Roller 


It would be interesting to delve into the real story be- 
hind the Renegotiation debacle. 

For months Congress and the Senate held fair meetings 
with business men. Percy Ridings related the experience 
of the supply industry. First the Disney (House) Commit- 
tee, then the George (Senate) Committee voted to make 
Renegotiation saner, fairer, less dictatorial. 

Then, overnight, the roof fell in, the walls collapsed. 
The huge volumes of testimony were filed away for his- 
tory. The committee recommendations were quietly in- 
terred. 

What happened? This we know: The Administration 
frowned. All the familiar old demagogic war drums were 
set to beating. Senator Walsh’s minority report wailed that 
23,000 millionaires were created out of the previous world 


war. (Which would be, at minimum, 23 billions of profits. 


more than the total spent in the last war!) Various 
“spokesmen” made unsupported charges that the door was 
now wide open to indiscriminate war profiteering. (But 
failed to mention the 170 bills passed since 1920 to prevent 
just that.) Then the coup de grace. Knowing the tax bill 
must be settled or Congress would come in for wholesale 
public criticism, the word went out, “Hands off Renegotia- 
tion or we stall the tax bill.” That did it.Senator George’s 
committee had no other course but surrender. 
But back of it all—the Administration frowned. 


80 MILL SUPPLIES 


Currently | mportant 


We learn most out of bitter experience. We have learned 
here (if we did not already know it) that what demagogues 
can say in three or four days against business will carry 
more weight than all that business can say in its own 
behalf in three or four months. But we have seen also that 
there are some in Washington who recognize that business 
cannot be the perennial whipping boy. Senator George 
and Congressman Disney, we won't forget you. 


Distributor Poll 


Believing that distributors are best qualified, by diver- 
sity of customers and acquaintance with local conditions. 
to estimate future prospects, a manufacturer conducted a 
poll among his outlets, asking their opinions on post war 
outlook. Taking 1943 as a base of 100, their replies were 
as follows: 

35 percent anticipate that in the first year following 
victory in Europe their business will be equal to or 
greater than in 1943. 

35 percent expect, in this first year after victory in 
Europe, a volume of not less than 66.6 percent and up to 
90 percent of 1943. 

11.7 percent look for a drop to 65 percent or less of 
1943 volume, in this first year after victory in Europe, due 
to reconversion adjustments. 

18.3 percent refrained from making estimates, but the 
manufacturer reports, “They express confidence.” 


Worthy Enterprise 


In a number of localities, distributor organizations have 
teamed up with the local survey job which is tied in with 
the Committee for Economic Development’s post war 
planning. It is a sensible move for distributors. one that 
should repay tangible dividends. 

The broad aim of C.E.D. is “to develop the means 
whereby industry and commerce can make their maximum 
contribution to high standards of living for people in all 
walks of life through high levels of employment and pro- 
ductivity.” It asks that business men put their know-how 
together and apply their individual initiative and their 
specialized talents and skills to the task. 

The distributor organization represents a most down- 
to-earth unit, in direct and intimate contact with all 
phases of industry in any given community. It is well 
suited to develop facts which would be invaluable in 
furthering the bread objectives of C.E.D. Meanwhile, 
work of this sort puts it up to such an organization to get 
out and probe for facts and views which should be pure 
gold to the forward planning of the distributor himself. 
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A prime necessity in the well organized telephone department is a 
complete house catalog (loose-leaf style), with price sheets inserted 
alongside each item handled. Here George Freeberger quotes a price 
at Carey Machinery and Supply Co., Baltimore. 


WHEN A CUSTOMER calls the distribu- 
tor on the telephone he usually has a 
pressing problem. He wants some- 
thing, and usually he wants it in a 
hurry. If he gets what he wants 
and in a hurry—he hangs up the 
phone with a sense of satisfaction in 
his choice of supplier. If not... 
well, it’s obvious that— 

The industrial distributor's whole 
reputation rests in the abilities and 
attitudes of his telephone salesmen. 
of this fact has led 
many distributor executives to the 
opinion that key positions in their 
organizations are not always the out- 
side salesmen, but the men sitting at 
telephone desks all day long, acting 
as human encyclopedias and expe- 
diters for local industry. Frequently 
they handle 60 or more incoming 
calls daily, apiece, each a special prob- 
lem requiring special attention. And 
it is not unusual for a firm to receive 
50 percent or more of its total busi- 
ness over the telephone. 

Setting up an efficient telephone de- 
partment revolves around two impor- 
tant considerations: (1) assigning 
the right men to the job, and (2) 
giving them suitable facilities. 

In the industrial supply business 
the main qualification of a good tele- 
phone salesman is a thorough knowl- 


Realization 





edge of the distributor's lines. Of 
necessity this is acquired background. 
It comes best from first-hand experi- 
ence in the warehouse, filling orders, 
and from close attention to the pro- 
duct and application data afforded 
by manufacturers. To gain an out- 
side viewpoint, it is desirable, too, 
that the telephone men have some 
direct personal contact with the local 
trade, either at the counter sales desk 
or from outside selling experience. 





DISTRIBUTOR 
TELEPHONES: 


LIFELINES OF SERVICE 





By fast, dependable and 


courteous service, tele- 


phone men make a distribu- 
tor’s reputation among cus- 
tomers, and add coordina- 


tion to the sales program. 


(Cover picture: Telephone  depart- 
ment at Samuel Harris Co., Chicago) 


With experience the telephone sales- 
man develops an intimate acquain- 
tanceship with local buyers—learning 
the policies, attitudes, buying habits 
and personalities of various cus- 
tomers. Because of his intimacy with 
the particular needs of various cus- 
tomers, he often knows better than 
they themselves what they need. 

In time he comes to ‘know many 
buyers by their first names—but not 
all. Some prefer a more formal re- 


Each telephone salesman at Carey Machinery has a specially-built manufac- 
turers’ catalog rack. George Keseling has his arranged alphabetically. 
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lationship with the suppliers, a re- 
serve which the wise salesman is 
fastidious about maintaining. But 
with all customers, it’s axiomatic 
that— 

The voice with the smile is the voice 
that wins the business. 

In fact one mark of an outstanding 
telephone salesman is his ability to 
thrust out of his mind all distracting 
influences (and there are many in a 
busy afternoon), and compose him- 
self to answer the telephone in a voice 





To figure prices quickly, Carey Ma- 


chinery provides each telephone 
salesman with a calculating machine, 
in use above by Otho Fleming. 


that infers by its inflection that he 
has been waiting all afternoon for that 
particular customer to call him up. 

It is when acting as a coordinator 
of the distributor’s sales efforts that 
the telephone salesman achieves his 
maximum value to the firm. This in- 
volves working closely with the out- 
side salesmen (some distributors have 
them teamed up, each inside man 
handling the accounts of one or more 
outside men), plus a multitude of 
other coordinating duties such as pre- 
paring quotations, giving delivery 
information, checking inventories, 
learning government regulations, edit- 
ing customers’ orders, announcing 
price changes, checking credit, fol- 
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What happens when 
customers call YOU 


(A check list on your telephone service ) 


Are customers frequently unable to get through because 
all lines are busy? 


True, if the line is busy the customer can call again. But 
the more this happens, the more likely he is to call else- 
where next time. Remedy: Keeping lines free from un- 
necessary calls; adding new lines, if possible. 


Are too many calls delayed at the switchboard because 
inside phones are all busy? 


Customers hate to be kept waiting, and can’t see that every- 
one is busy, as the counter buyer can. The operator should 
explain that the lines are busy, and give the caller regular 
“progress reports’. Remedy: Install more extensions, 
arrange for others in the organization (counter salesmen, 
for example) to take overflow calls. 


Is the inside telephone station answered promptly 
enough? 


Otherwise, the value of speedy switchoard service is lost. 
This is particularly annoying to customers paying a toll 
charge. Remedy: Have others available to take a call when 
the telephone salesman is away from his desk. 


Are customers connected to the wrong person or 
department? 


Are all transfers necessary, or is someone shirking the 
responsibility and work involved in handling a call? 
Remedy: Establishment of a telephone department. 


Are there too many delays during the contact? 


Does the customer have to hold the phone while the desk 
man searches for specifications or prices? Remedy: Pro- 
vide all the facilities needed for the telephone salesman to 
handle calls expeditiously. 














lowing up inquiries, etc. The job 
calls for unusual versatility, plus a 
capacity for concentration on the par- 
ticular task in hand. Yet with all the 
infinite detail he is expected to handle, 
he must keep his disposition and his 
broad perspective for— 

The man at the telephone is, above 
all, a salesman for the firm. 

In the interests of accuracy and 
concentrated attention of desk men, a 
number of distributors have parti- 
tioned off separate telephone sales de- 


_ partments with sound-deage i il- 
ings, fluorescent lighting aad ateeok. 


ditioning. Unquestionably these spe- 
cial departmental set ups result in 
better service to the trade. 
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Because activities of the telephone 
department are closely interwoven 
into other functions of the business, 
good communication channels must 
be available to other departments. 
Where separate-room departments 
have been established, this may neces- 
sitate an inter-office communicating 
system by which the desk men can 
call the shipping room, purchasing 
department, stenographers, perpetual 
inventory keepers or the stock clerks, 
if no perpetual inventory is main- 
tained. Or, the telephone company 
will install equipment which makes 
it possible to hold an outside call 
while contacting another station in- 











side the firm. 
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‘The telephone 








Where the telephone desks are not 
set up in an isolated room, access to 
information in other departments can 
be obtained simply by the layout of 
the office. The inventory records 
should be handy, first of all. They 
should be close enough so each of the 
telephone men can ask the inventory 
clerk, without yelling, whether so 
many of such-and-such are in stock. 
It is desirable, too, to have buyers 
convenient to the telephone men. One 
big distributor which departmental- 
izes both buying and selling has the 
office laid out so the small tools 
buyer, for example, is just across the 
aisle from the telephone salesman 
specializing in tools, and others are 
similarly paired off to work as a team. 
The point is— 

salesman should be 
able to communicate with other de- 
partments quickly, without leaving his 
desk. 

Working under great pressure, as 
he does, the telephone salesman can 
ill afford to spend time unnecessarily 
—or keep a customer waiting!- 
while he hunts for information. So 
far as possible, data should be at his 
fingertips, in easily accessible form. 
Further, every facility should be avail- 
able for converting information into 
terms understandable by the trade. 

A well-arranged distributor catalog 
is a “must.” Usually this is the firm’s 
regular catalog with pages cut, 
punched and bound in loose-leaf fash- 





To Our Customers... 


your cooperation. 


we, too, have a manpower problem. 





Our activities in the war program and the recent transportation restrictions 
have materially changed the buying methods of many of our customers. 
Our Business — via phone — has increased to such*an extent that we ask 


When you phone in, and the department you want is busy, our operator 
will ask the privilege of calling you back. : 

To serve you well we operate 18 trunk lines, plus 70 direct departmental 
extensions, and with 24 per cent of our manpower in the Armed Services, 


And — if, while making o purchase in person, the clerk serving you asks 
your indulgence, to answer a call on his phone, please do not feel offended. 
In an effort to improve our service to you, we have asked our entire 
staff to “Keep the Lines Open" by answering the phone immediately. 
So— when they ask your indulgence we know you will understand that: 
WE ARE TRYING TO HELP THE OTHER FELLOW TOO. WHO KNOWS 
BUT WHAT TOMORROW THAT OTHER FELLOW MIGHT BE YOU. 


Thank you 
JOSEPH WOODWELL COMPANY 








A Pittsburgh distributor sent this notice to all customers, telling them about 
its efforts to give good telephone service during the war emergency. 


ion, with mimeographed price sheets 
inserted so that with each line the 
salesman also has detailed, up-to-date 
prices. Price revisions and changes 
in lines can thus be incorporated im- 
mediately into the house catalogs. 
Each salesman has one on his desk, 
or mounted on a portable floor. stand 
by his side. 

Within arm’s reach there should 
also be a shelf of manufacturers’ 
catalogs, enabling the telephone man 
to give detailed specifications on any 
product handled by the firm. Usually 
specially made, this rack may be on 
the desk in front of him. or immedi- 
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ately behind him. Within a few steps’ 
distance is another important auxil- 
iary, the trade literature file, a cabinet 
from which he can obtain current 
literature to mail out with quotations, 
etc. 

Then there is a general reference 
rack, composed of technical booklets, 
application manuals, competitive cata- 
logs, etc. This is the general library, 
and ‘should be handy to all. 

One of the best ways of increasing 
the effectiveness of a telephone sales- 
man is to assign an intelligentséner- 


getic girl as his assistant. Such a 
pair frequently proves the old adage, 


The 
girl may‘ work the perpetual inven- 
tory system (a task at which girls are 
generally far better than men), and 
she can ‘relieve the man of 


“One added to one is eleven.” 


much 
routine. 

A number of girls in the supply 
business have even become proficient 
at taking telephone orders themselves, 
although some buyers are still old- 
fashioned this. Calls from 
those who “want to talk to a man 
about this” should indeed be routed 
to one of the men. 


about 


In their telephone sales departments 
many distributors have devised in- 
genious shortcuts and methods for 
speed and efficient handling. This is 
as it should be, for— 

Telephone calls are the hegrtbeat of 
the industrial supply business, 
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Power Brus Fever, as one brush 
man likes to call it, has infected all 
industry, and is forcing distributor 
salesmen to school themselves in the 
new techniques of power brushing, 
which have contributed so much to 
The devel- 
opment has opened up great flew vis- 
tas for brush sales 


increased war production. 


far wider than 
maintenance and cleaning alone which 
were formerly regarded as the princi- 
pal markets for brushes. 

In the of power 
brushes fall into four basic functions: 
(1) cleaning, (2) deburring, (3) pol- 
ishing (4) 


a combination 


general, uses 


and finishing, wire 
Often of 
two operations is practical with one 
brush (example, deburring and clean- 
ing). Within these four functional 
classifications there have been devel- 


or 
stripping. 












oped thousands upon thousands of 
special applications, and to fit them 
the brush makers have brought out a 
good many sizes and types of power 
brushes. These range from } in. to 
22 in. in diameter, and from a frac- 
tion to 24 ft. in width, using many 
different kinds of wire as well as ma- 
terials like bristle, 


pico, 


horsehair, Tam- 
Nylon and Palmetto. 

To specify the correct brush for a 
job takes understanding of the abili- 
ties of the various types, and some 
experience. It often involves trial, 
experimentation, and negotiation be- 
tween plant man and salesman. The 
manufacturers have helped immeas- 


urably by publishing comprehensive 
tables of performance data. And once 
the right brush is chosen, there is 
every likelihood that more orders will 


~ : 










LEAMING BUFFING + POLISHING 


o 


~ 


U 


To generate interest among the trade, 
many distributors have set up power 
brush displays, like Shadbolt & 
Boyd's above. Left to right: E. F. 
Streich, Jr. (Milwaukee Brush), Max 
C. Klug (Shadbolt & Boyd), and Max 
G. Belau (Milwaukee Brush). 


High production is the inevitable 
benefit from properly applied power 
brushes. Here a cup-type wire brush 
removes scale, rust and weld splatter 
in a steel fabricating industry. 
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POWER 








follow, for brushes wear out and must 
As with all new tech- 
niques, the premium is on enterprise. 
The dividend—increased sales—goes 


be replaced. 


to the salesman who invests the time 
and energy necessary to become an 
expert among his customers. 

The brush industry is now compil- 
ing a list of specific jobs now being 
done by power brushes. Already this 
list covers several type-written sheets. 
When completed it will be an eye 
opener to all distributor salesmen. 

(For their assistance in preparing 
this article, MiLL SuppLies acknowl- 
edges the cooperation of the Osborn 
Manufacturing Co. and the Milwau- 
kee Brush Manufacturing Co.) 
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War production has been 
boosted tremendously by 
power brushing. So will 
sales of distributors who 
master these techniques. 


So tiny the worker uses a magnifying 
glass and jewelers’ tools to work 
with them, these parts are burred, 
without spoiling tolerances, at a 2-in. 
wire brush running at 1200 r.p.m. 

















This 6-in. disc center tufted wire brush 
greatly simplified burr removal on 
these aluminum fuse parts. The same 
brush is also suitable for working 
with other metals. 
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Removing roughness without affecting the size of small This machine set up multiplied the speed of finishing 


precision parts is a delicate task, here accomplished by a_ castellated nuts many times. The four 12-in. disc center 
Tampico brush with a grease-bound abrasive. wire brushes are mounted in a Hammond automatic. 
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Millions of Small War Parts 
With These Power Brushes 





Operated at 3,450 r.p.m., this 3-in. wire brush, using It took sdme imagination to lick this delicate wire- 
.008-in. diameter wire, deburs small brass fuse parts ata stripping job. Brush against brush broke the wire. So 
wartime rate. Guard was removed to obtain picture. plastic insulation was removed by brush against glass. 
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In Selling, It's a Mistake To Assume: 


Oh, He Knows That! 


appreciate.” 


At right: “Put the modern hacksaw blade, like this 
Lenox, through its paces and don’t be perturbed if 
buyer says, ‘Oh, I know that!’ Most of them don't.” 


“AMONG US DISTRIBUTOR SALESMEN 
there’s always a tendency to assume 
that the all 
about the things we sell . to 
take for granted that he knows all the 
simple facts about the tools and sup- 


plies which are so commonplace to 


customer understands 


us. I, for one, have a constant battle 
with myself to keep on demonstrating 
and explaining what to me seems The 
Obvious.” 

This is S. Jack Loomis speaking, a 
salesman for the General Tool Co., 
Portland, Ore., caught in a medita- 
tive mood while browsing through the 
warehouse one afternoon after finish- 
ing his daily rounds. 

“To keep on demonstrating is even 
more necessary when almost 100 per- 
cent of our with 
plants, much of it among several of 


business is war 
the country’s largest shipyards along 
Portland Notwith- 


standing the fact that these plants are 


our waterfront. 
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“Always get the file into the prospect's hands,” says 
Jack Loomis, above left. “A file is in reality a fine 
planing machine, a fact I want the mechanic to 
Mr. Loomis comes by his selling 
philosophies not naturally, but through experience. 
Before joining General Tool, he sold for Firestone Tire 
and Rubber,and before that he was a Ford dealer. 





magnificiently staffed, and are per- 
forming marvels of production, there 
are always individuals, from purchas- 
ing staffs down to superintendents 
and foremen, who look to the salesmen 
for their information about products. 
They haven’t time, themselves, to 
learn the hard way—by actual ex- 
perience in the shop. They expect us 
to have the savvy to tell them. What 
we don’t tell them they never know. 


Take a File, For Example 


“Here’s what I mean,” he con- 
tinued, picking up a file. “The ordi- 
nary single cut file has been used for 
over a hundred years. Everybody 
knows that a file will scrape away 
metal, but you will find that even 
good mechanics have seldom. given 
much thought to how it really works. 
To hold it properly is generally 
enough for them. 

“But I like to go into the matter 
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Lots of times your propect 
doesn’t know the common- 
est facts about the common- 
est products, contends this 
Portland (Ore.) salesman. 


By HENRY W. YOUNG 
West Coast Editor 


deeper than that, showing that the 
teeth of a file are actually planer 
teeth and do not all react to pressure 
and thrust in the same way. For the 
purpose of demonstration I carry no 
less than 15 files, ranging from single 
cuts of various sizes to new types in 
similar sizes. Whenever there is an 
opportunity to do some good, I un- 
roll the kit and get busy. 

“There is one I particularly like to 
show (Heller ‘Nu-Cut’) because it 
gives me more latitude to get in some 
educational work. It has three rows 
of planer teeth at different angles. 
When you look at it in the proper 
light you can see the ‘wavy tooth’ 
effect, and when you apply it to a 
piece of fileable metal you can at once 
‘feel’ what you are talking about; 
then the file becomes in reality a fine 
planing machine. I try to get the file 
into the prospect’s hands and have 
him try it out. It is fast cutting and 
carries the metal away with scarcely 
any back work. Almost the weight of 
the file alone will plane off the metal. 
Furthermore, it is long lived and easy 
to clean. 

“When I tell you that, thanks 
largely to the shipyards, 4,000 dozen 
files—yes, ten tons of them—were 
cleared through this organization in 
a few months time, you will see why 
it is that I find it pays me to carry 
around a dozen pounds of them just 
to talk about and demonstrate. 


And Demonstrate Economies 


“Every production man is inter- 
ested in economy of time and economy 
of tool stock to be carried in the plant. 
To win the attention of these men, | 
carefully pick from the catalog those 
items that especially fulfill these re- 
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quirements. Then I carry samples 
where possible and demonstrate rather 
than just talk claims. Here’s one out 


of our Weldon Tool line that illus- 


trates what I mean. 

“This is an adapter and holder to 
use in milling machines having spin- 
dles with No. 50 taper. The combina- 
tion of one adapter and seven auxil- 
iary holders makes it possible to use 
end mills with shank diameters of 3, 
4, 8, 4, §, 1, and 1} in. The adapter 


also takes holders for shell end mills. 





“What I have just quoted is smack 
out of the catalog. But the obvious 
saving in time and in actual weight 
of metal involved could never be 
gotten across by reading the catalog 
and looking at the pictures. So I take 
the adapter and all seven of the 
holders with me and put them to- 
gether in the presence of the prospect 
and have him do it also, if he will. 
This is usually a sales clincher.” 

At this point, Mr. Loomis put away 
his adapter and holders and picked 





“From your catalog pick items that especially emphasize economy of time; 
then carry and demonstrate them. The combination of this one adapter with 
seven auxiliary holders saves set-up time on seven sizes of end mills.” 








out a moderate length hand hacksaw 


‘ blade, began bending into S curves 


and twisting it at the same time, and 
in various ways putting it through a 
series of breakdown tests, though it 


didn’t break. 
The New Hacksaw Blades 


“In the last year or so,” he said, 
“practically all hacksaw blades have 
been made by the electric induction 
heat treatment method. By this 
method, the tempering goes barely 
below the base of the tooth. To all 
intents and purposes, therefore, the 
whole blade is made of a mild steel 
that can be bent into almost any 
shape, yet is resilient enough to spring 
right back. This enables it to take a 
lot of punishment. And it will almost 
never break in the frame. 

“Not everybody knows this yet, 
and time is lost, perhaps, in babying 
blades under the impression that they 
are of the older, more brittle type. It 
is my rule, therefore, to explajn this 
modern feature at every opportunity, 
even at the risk of being told that 
‘everybody knows that.’ 

“Everybody doesn’t know it. And 
if I don’t tell them, one of my more 
enterprising competitors will — and 
he'll get the business.” 
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Doughboys Building 30 R iload Cis a Day in Writain 





= A U. S. ARMY ASSEMBLY PLANT somewhere in 
Britain, a battalion of soldier-experts is turning out 
30 railroad cars a day. Box cars, flat cars, refrigerator 
ears and cabooses are pouring from the shop at a 
steadily increasing rate. to carry supplies to troops sta- 
tioned in the British Isles—and to be held in readiness 
for shipment to continental ports when invasion day 
arrives. 

The battalion is part of the Army Transportation 
Corps. commanded by Lieut. Col. Howard U. Bates, of 
Canton, Ohio, former general foreman of the shops and 
engine house for the Pennsylvania Railroad in his 
home town. Key workers are men with previous experi- 
ence in U. S. railroad shops, but the majority had never 
before been connected with railroading. They trained 
for their present jobs at the Army’s military railway 
center in New Orleans, and at PRR’s Bucyrus, Ohio, 
shops. 

When the battalion first arrived in Britain, there were 
no living quarters for them, so before they could begin 
building railroad cars they first had to build themselves 
some Nissen huts. 


°, 


The work of the battalion begins with the receipt of 
parts shipped from this country. Wheels, trucks, frames 
and panels are stacked in neat piles in the vast yard, 
before they are drawn into the great shed which shelters 
the assembly operations. Here six tracks, each an 
assembly line in itself, run through the shed to form 
production units reminiscent of the great automobile 
plants of Detroit. On each line work 155 men under 
the command of one officer. Sub-assembly sections 
along the line are directed by non-commissioned off- 
cers. As the main frame moves down the line, the trucks, 
side panels and roof are added, and a coat of the 
Army’s standard olive drab paint is applied. Panels are 
of plywood, with steel frames. 

Locomotives are built in the U. S. and shipped over 
complete, although the battalion is occasionally called 
upon to modify them to fit operating conditions en- 
countered in Britain, or to suit anticipated conditions 
on the continent. 

When the plant reaches peak production, each of the 
six lines will be able to turn out a complete railroad car 
every hour. 
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Distributors in Florida design and furnish parts for exten- 
sive lines of belt and chain, giving the fruit packers the 
means to hurdle the labor shortage obstacle. 


By RAY BARNETT, Associate Editor 
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This conveyor system 
released 14 men for other 
work. Photo 1 shows how 
the fruit is washed. It is 
then sent by belt (not part 
of the drawing) to the two 
rows of packing stalls 
sketched at left. Photo 2 
shows women at work in 
one of these stalls. They 
place packed crates on spur 
double chain conveyors. The 
spur lines in the series of 
stalls at the far left feed 
into a main chain conveyor 
while the spurs in the second 
_ series of stalls (immediate left) feed 
into a ‘main belt line. Chain was 
used for the first line because it is 
along this line that men nail crates. 
A strip of chain (triple dotted line 
above) was inserted in the belt line 
in the second case to handle the 
same work. The two main lines 
merge at a Y connection (No. 3 photo) 
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which feeds into a belt conveyor. 

Crates that are to be shipped by 
motor truck are lifted from this belt 
by workmen and taken to the loading 
platform by hand truck. The other 
crates wind their way over rollers 
to a surface chain line (No. 4 photo). 
They are carried into the box cars 
(No. 5 photo) by a gravity conveyor. 
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Roy Stanley, salesman for Cameron 
& Barkley, has specialized in serving 
the fruit packing houses. He designed 
the conveyor shown here. 


FLORIDA’S INDUSTRIAL DISTRIBUTORS 
have accepted literally the government 
homefront slogan, “Fodd Fights,” 
with the result that a goodly share of 
the credit for the southern state’s 
record output of citrus fruit rests 
squarely on their shoulders. 

Fruit growers and packers, faced 
with the same problem that has con- 
fronted the entire country—a dearth 
of manpower, have turned to supply 
salesmen for help and have received 
it. Irrigation and conveyor systems, 
many designed and even installed by 
distributor representatives, have pro- 
vided many a shortcut to increasing 
output and, at the same time, decreas- 
ing the amount of labor needed. 

Typical of the aid being supplied 
by supply salesmen is that furnished 
by Roy Stanley, salesman for the 
Tampa branch of Cameron & Bark- 
ley. Although he does not have the 
benefit of a technical college educa- 
tion, Mr. Stanley, born and reared in 
the citrus state, has acquired a wealth 
of knowledge on distributor products 
through the simple expedient of deal- 
ing with them for more than 20 years. 

Assigned some 17 years ago to 
cover the citrus belt territory, Mr. 
Stanley has studied the problems of 
fruit packing from all angles until 
today he can point with justifiable 
pride to numerous plants that are 
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In some packing houses, a wide conveyor belt carries the oranges in front 
of workmen who select the various grades and types of oranges they have 


been assigned to pack. 


reaping the benefits of his experience. 
Packing houses depending upon con- 
veyor systems for virtually their en- 
tire working machinery, Mr. Stanley 
has made such systems his specialty. 

He concluded several years ago 
that the manpower demands of pack- 
ing houses could be lightened by more 
extensive use of conveyor belts and 
chains but, during those years, profits 
were lean for the packing houses and 
the unskilled labor employed was 
cheap. The packers, therefore, could 
see little point in expending funds for 


new or improved conveyor systems. 

However, Mr. Stanley refused to 
concede defeat and continued his 
study and work, occasionally being 
called upon to make some improve- 
ments. Then with the adoption of the 
National Selective Service Act, the 
increased labor demands of new and 
expanding war plants, and the contin- 
uous call for more and more help in 
Florida’s busy shipyards, the fruit 
packers encountered difficulty in hir- 
ing men and women. 

Like several other industrial dis- 





tributors and their representatives, 
Cameron & Barkley’s Mr. Stanley was 
on hand to reiterate his suggestion 
that additional conveyor systems were 
the answer to the packing plants’ 
major problem. Plant officials, having 
learned from experience that the dis- 
tributor’s salesman’s recommenda- 
tions could be relied upon, turned a 
receptive ear to the proposals. 


Hailed as Success 


With each installation of a con- 
veyor system, Mr. Stanley has learned 
something to improve his next job. 
One of the first systems installed by 
Mr. Stanley for the express purpose 
of saving labor was hailed as a huge 
success because it handled the work 
formerly done by about eight men. 
Today, however, Mr. Stanley can tell 
of improved systems that speed out- 
put and, at the same time, eliminate 
the work of upwards of 20 men. 

But, while the problem of all pack- 
ing plants is the same, Mr. Stanley 
pointed out that it is necessary to sup- 
ply individual solutions. The convey- 
ing system of one packing house does 
not necessarily meet the requirements 
of the next. Basically, of course, every 
system is made of up of the same 
products, gears, chain, sprockets, pul- 
leys, belting, speed reducers, rollers, 
etc. But it is the deciding on a par- 

(Continued on page 216) 
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7 
Dita FORMER COLLEAGUES who are now serving 
in the armed forces abreast of interesting happen- 
ing at home is the self-assigned job of Virginia Brady 
and Dorothy Yates of Harry P. Leu Co., Orlando, Fla. 
Each month these two young women compose a four- 
page typewritten (single space) letter for their former 
co-workers. Written in a light vein, each letter is made 
up a series of items about the men in service themselves, 
and about old and new employees. Occasionally an item 
about some Orlando happening such as the appoint- 
ment of a new high school football coach is included. 
To enable each recipient to keep in touch with other 
men in uniform, a list of the names and addresses is 
included each month as the leading item of the letter. 
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The manufacturer speaks on post-war distribution— 


Improve Records, Tighten Controls 


By E. J. WILCOX Vice President, J. H. Williams & Co. 


THINKING BUSINESS EXECUTIVES know 
that in the post-war period the com- 
petition for recognition will be keen. 
The battle for sales will not be easy. 
The industrial distributor has come 
to be recognized as a veritable en- 
cyclopedia of information. It is this 
prestige he must continue to maintain. 

Distributors who carry hand serv- 
ice tools will be confronted with many 
problems during the conversion proc- 
ess. They will need to know exactly 
what items their then regular custom- 


- ers are—or will be—buying, and how 


much inventory must be maintained 
for these important accounts. Past 
performance alone may be no barom- 
eter under changed conditions, for the 
war has-changed the complexion of 
many customers’ activities. 

Unless the distributor is possessed 
of a Dunninger mind, it is of para- 
mount importance that he have and 
maintain adequate records which will 
give him: 

(a) Accurate inventory control 

(b) Dependable record of sales by 

lines (or items) by months, 
for each important customer. 

The necessity for inventory control 
is almost obvious. Without it the dis- 
tributor can only guess which items 
to carry, how many of each, how fre- 
quently his customers buy, when to re- 
order, etc. He might easily find his 
shelves loaded with items which dur- 
ing war-time conditions were popular, 
but for which there will be scant sales 
thereafter. 


Reduce Direct Shipments 


Under peace-time activities spot de- 
liveries from the manufacturer to 
the distributor’s customer should be 
the exception. They cost both the 
manufacturer and distributor more— 
and the return is less. 

Sales analysis is vital to enable 
him and his salesmen to know—and 





First of a Series 


What steps should the distributor 
take now to strengthen his position 
for the competitive era ahead? 
Invest in more efficient facilities, 
install new systems, adjust inven- 
tories, expand or contract his serv- 
ices, intensify sales efforts, add 
new lines, specialize?’ To the dis- 
tributor industry, these are the 
questions of the hour. Because the 
welfare of manufacturers and dis- 
tributors are indissolubly related, 
MILL SUPPLIES has invited a num- 
ber of leading executives among the 
manufacturers to express their 
views. This is the first of the series. 











quickly—which customers buy what, 
when, and how often. Today the wise 
distributor is watching his stocks. He 
will be sure that he does not find his 
shelves loaded with either surplus 
items or goods with war finishes, 
which might easily cost more to re- 
finish than their original cost; if, in- 
deed, they could be refinished at all. 

He will examine his unfilled order 
files, to be sure he has not duplicated 
with more than one source of supply, 
or that he has not failed to request 
cancellation by his supplier, where his 








E. J. Wilcox: Tighten up on inventor- 
ies, sales records, and open orders. 
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customers no longer want such goods. 
Editing of orders before issuance 
will pay dividends in time, conserva- 
tion of effort, and correspondence. A 
clearly written and specific order in- 
variably gets the green light. 


Watch Open Orders 


More careful checking of records 
of open orders would save distributors 
and their suppliers considerable time 
and effort. It is not uncommon for 
manufacturers to receive long lists of 
order numbers from distributors re- 
questing delivery information. Fre- 
quently it is found that many of these 
orders have already 
shipped or cancelled. 

It is estimated that hand tool man- 
ufacturers today have several million 
dollars’ worth of unfilled orders on 
their books. Could distributors ab- 
sorb this material if it should be 
shipped shortly after the war ends? 

Unless different 
than they were at the close of the last 
World War, there will be many re- 


either been 


conditions are 


quests from distributors’ customers 
to return accumulated surpluses of 
materials purchased primarily for 
war-time uses. It is obvious that 
neither distributors nor suppliers can 
absorb these large quantities, which 
will be in addition to the surpluses of 
Governmental agencies. The problem 
therefore becomes one in which indus- 
trial distributors should have a deep 
interest and should, through their 
trade associations, work closely with 
the producers of such materials, to- 
ward a solution. 

If there are to be jobs for our re- 
turning soldiers—and there must be 
jobs for them—factories must be kept 
running, and the government should 
have an equal obligation to provide 
means for the orderly disposal of such 
products through channels which will 
not disrupt our economy. 
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There’s NEWS in V-BELTS 


Research, bred of war, has 
produced new and better 
V-belts, with which distribu- 
tors are now beginning to 


serve regular customers. 


SYNTHETIC RUBBER is the big new 
thing in V-belts, but it is not the only 
thing 
pre-war ancestors. Inside the modish 
exterior of the 1944 V-belt are new 
and stronger fabrics. and in some 


to distincuish them from their 


cases a steel cable center, which proves 
increased strength, higher resistance 
to heat, and far less stretch. There 
are also static-less belts, new types of 
fastening devices for the adjustable, 
link-type V-velts, and a new family of 
solid V-belts which are not made of 
rubber at all, but of leather. 

The have had a 


busy time of it since the Japs cut off 


manufacturers 


our supply of crude rubber. Despite 
shortages of both rubber and fabrics, 
the producers were called upon to 
turn out unprecedented quantities for 
the armed services. Under this pres- 
sure they were endeavoring, with con- 
siderable success, to continue to sat- 
isfy the enlarged demands of their 
established distributors. 


New Production Methods 


While the new synthetic plants were 
being built and readied for produc- 
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Latest in rubber V-belts is this new steel cable belt (this is Goodyear’s). Looks 
just like its predecessors, but stretches less, transmits more power, and with- 


stands more heat. 


tion, they used reclaimed rubber, 
which was no great shakes as a sub- 
stitute, and proceeded to convert their 
facilities to the forthcoming syn- 
thetics. This involved certain prob- 
lems of blending and molding which 
were new, and not easy of solution. 
While they were at it, they refined 
their methods of inspecting and test- 
ing, and devised special machines for 
detecting any tendencies toward whip- 
ping, and for measuring V-belt lengths 
by instrument. Precision control is 
said to be greatly improved. At least 
ene manufacturer is working with an 
\-ray system for revealing hidden 
stresses and strains. By now most of 
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the producers are over the hill in 
their conversion to synthetic rubber. 
And they are claiming, from their 
tests, that the new synthetics are equal 
to or better than belts made of natural 
rubber. 


Steel Cable Cenic# ra 


It was for use in Army tanks, 
where high temperatures develop and 
burned-out belts are relatively in- 
accessible for replacement, that steel 
cable centers were developed. Several 
makes are now in production, and to 
the extent that military demands per- 
mit they are now reaching the dis- 
tributor trade in limited quantities. 
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In place of the conventional cot- 
ton cord, these belts utilize endless 
stee! cable as the load-carrying mem- 
ber. This results in practically zero 
stretch, a fact which minimizes ad- 
justment requirements. In multiple 
drives, it means “once matched, al- 
ways matched.” 

For the new type of belt, producers 
foresee wider use of V-belts for the 
heavier loads of general industry, 
greater use of multiple drives, im- 
proved heat resistance, and longer 
service life (in tests, they’ve been 
slipped over blocked sheaves until the 
belt wore through to the wire cable). 
Because of their higher delivered 
horsepower, sheaves will be smaller 
and belts fewer. The steel-cable prin- 
ciple has now been adapted to con- 
veyor helting too, the first commer- 


+ cial installation being a single belt 
A 


conveyor over 2,000 ft. long for trans- 
porting iron ore. 


Static-Less Belts 


To avoid the hazard of spark dis- 
charges of static electricity—a real 
danger around inflammable or explo- 
sive materials —the manufacturers 
have recently developed static-less 
V-belts, These have an outside coat- 
ing or impregnation which serves as 
a conductor for static electricity, lead- 
ing it to flow continually from the 
belt to machine and to ground con- 
nection. The coating is not enough 
of a conductor, of course, to cause a 
short in the power circuit. 


Fabrics May be Synthetic, Too 


Spurred to action by impending 
shortages of cotton fabrics and yarn, 
research engineers have turned their 












Compression 
section 


attention to Nylon and rayon fabrics 
as possible substitutes. So far their 


.experiments are most: promising for, 


as often happens when technical men 
begin tinkering with new materials, 
the substitute promises to be superior 
to the original material.’ Nylon looks 
good both for strength members and 
cover fabrics for V-belts. A limited 
number of belts are now being made 
with the synthetic fabrics for re- 
stricted uses, and after the war may 
become quite general. Belt producers 
predict wider use of synthetic fabrics 
in flat belting as well as in V-belts. 


Oil-Resistant, Oil-Proof Belts 


Fortunately for the industry, syn- 
thetic rubber was not wholly new to 
V-belt few 
months ago when WPB prescribed 

(Continued on page 205) 


the manufacturers a 


Tension section 


Endless wire 
cable 


Two of the new center-cable type V-belts (left, Goodrich; right, Goodyear). 





hy 


nary wood saw. 


The new leather V-belts come in rolls, which are cut for 
splicing in this lap cutter. Belt is inserted in proper hold 
(Section A, B or C), locked in place, and cut with an ordi- 
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An endless leather V-belt is then made by cementing the 
laps and clamping them in this lap press. These acces- 
sories are furnished distributors by Chas. A. Schieren Co., 
maker of the belting. 
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Odds and Ends Placed 
On “Close Out” Counter 


A “close-out merchandise” counter 
is maintained on the first floor of the 
H. D. Taylor Co., and in this way the 
Buffalo firm has solved the problem 
of how to dispose of the odds and 
ends that often get moved and then re- 
moved around a supply house. 

Many of the items placed on the 
counter are ones that have been re- 
turned by customers. A recent exam- 
ple of this was the return of about 
gross of special size screws which the 
purchaser could not use because of a 
change in the design of his product. 
Often, it was pointed out, items that 
have become shopworn are put on the 
counter. 

Being directly in view of anyone 
entering the store, the counter has re- 
sulted in a fairly rapid turnover being 
achieved. 


Homer Snell, purchasing agent for 
H. D. Taylor Co., inspects the latest 
addition to the firm’s “close out” 
counter—-an assortment of special 
size screws. 
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How They Do it 


Shelves tilted for grinding wheels; 
call counter resembles showcase of 
jeweler: reels of hose kept aloft 


fw Bd “dl aid 
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Steel girders in the Root, Neal & Co., warehouse in Buffalo, are used 
to support spools of rubber hose. The reels are lifted to the rafters by hoist 
and once there it is a comparatively simple matter for a warehouseman to reel 


off any specified amount of hose. 
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Grinding wheels are kept in this 
rack at Silliter-Holden, Inc., Hartford. 
Big wheels are stored at the bottom, 
smaller ones at the top. Each shelf 
has a slight tilt downward at the rear 
to arrest any tendency for the wheels 
to roll off. Checking stock in the rear 
is Billy Arseneau. 
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Officials at Aircraft Steel & Sup- 
ply Co., Wichita, took a tip from a 
jeweler in designing their call counter. 
Dark stained wood panels make a rich 
looking framework for the highly 
lighted, sparkling white showcase. 
Items chosen for exhibit are those 
which throw off a metallic luster and 
bring out the qualities of fine instru- 
ments and superb workmanship. V. 


W. Harrover (right) is manager of 


industrial sales for the firm and is re- 
sponsible for maintaining this touch 
of modernistic sales technique. 


Florence Simmons (left) and Alma 
Morgan are graduates of a vocational 
school in Tulsa, but their preliminary 
training did not cover uses and appli- 
cations of light machine tools too ex- 
tensively. J. L. Robinson tries to 
spend a few hours each week with the 
girls, giving them pointers so they 
will become more valuable to Machine 
Tool & Supply Co., Tulsa, as appren- 


tice counter clerks. 


Call counters can be made at- 
tractive by displaying a few simple 
items at a time, Mideke Supply Co., 
Oklahoma City, discovered. Martin 
Fleig and James Bernardy, along with 
other counter men with the company, 
take great pride in designing and 
maintaining these displays. 





Manpower Still No. 1 Problem 


Chicago survey shows dis- 


tributors, however, are op- 
timistic in outlook for ‘44. 
Inventories are down, de- 
liveries improved, and back 
order files under control. 


By FRANK J. CLEARY 
Western Editor 


In an article published last month 
(1944—Year of Crisis), Mit Sup- 
PLIES scanned the new year’s horizon 
for the broad national and interna- 
tional developments likely to affect the 
industrial Gatribaitor. : This month we 
give you a “close-up” of distributor 
thinking, based on a survey of distrib- 
utors in the Chicago area. This city 
was selected for the study because its 
manufacturing industry is deeply in- 
volved in the war effort, and its dis- 
tributors carry large and representa- 
tive lines of industrial supplies.—THe 
EDITORS. 


CHICAGO DISTRIBUTORS have entered 
the third year of war with a feeling 


of optimism tinged only slightly with 


a note of pessimism here and there. 
With few exceptions, inventories are 
lower than in January 1943. Deliver- 
ies, however, are much better on most 
lines. Back order files are heavy in 
spots but more under control. Sales 
volume for 1943 was up from 10 to 25 
percent over 1942. The manpower 
situation, however, still presents a 
major difficulty; about half of the 
houses are operating with less em- 
ployees than a year ago, and an equal 
number expect to be further hit when 
the drafting of fathers gets into full 
swing. 

Inventories are off up to 25 percent 
from the peak point. Distributors ex- 
ecutives believe this is a healthy sign 
because the period of heavy buying of 
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equipment and_ production _ tools 
showed definite signs of tapering off 
during the fourth quarter of 1943. 

Reconversion is still in the blue- 
print stage for practically all dis- 
tributors’ customers and while a few 
orders are on the books for “V-Day,” 
they are not sufficient or diversified 
enough to warrant maintenance of 
heavy inventories. One house made an 
exhaustive analysis of their back or- 
ders and, by charting the demand for 
standard stock items bought in pre- 
war times against current inventory 
plus back orders for the same items, 
were able to cancel close to $500,000 
worth of back orders over a period of 
a few months. This merchandise, of 
course, was then available for. release 
to distributors in other parts of the 
country. 


A few. hoyses added ney | lines dur: ’ 


ing”1943.- Those lines” that 5 Swere ac- 


quired, however, mainly fell’ into the“ 


classifications of ‘s ialty .j items that 


require a more congentrated s goles ef: & 
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fort. Apparently much thought and 
attention was given to the selection of 
these lines for those picked have a 
greater postwar potential than a pres- 
ent market. _ 

‘ With . deliveries © ‘setting closer to 
normal, the problem of back ordering 
is diminishing. Another factor that 
brightens the picture is the prompt re- 
sponse given to PD-1X requests for 
merchanise. They not only cleared 
Washington promptly but were given 
preference by some sources over 
orders bearing higher ratings. 

“About half*the houses are under- 


* staffed,” compared to January 1943, 


but this is not considered too serious, 
provided future manpower losses are 
curtailed. Efficiency of operations is 
down slightly because of inability to 
find highly trained replacements for 
men called into the armed services. 
Most firms are hiring women when 
possible. Wages being frozen at ceil- 
ings below what other types of war in- 
(Continued on page 213) 








huge 
anew 
tribut 
a hol 


eXper 
tabiis 
busin 
ruptic 
dealir 
dise. 
No 
distri 


AAR 


up tl 


in m 
suppl 
ting 

heare 
sup pe 
ware 
build 
Harr 
Corp 
Tool 








ee 





i 





THE WAR MONTH ..... 


JANUARY —Air Force creates promising set-up for disposal of excess 


cutting tools, with distributor cooperation 


calculations . 


. New PD-1X eliminates dollar 
. . Steel warehouse orders materially relaxed . . . Liberalizing 


provisions of renegotiation law lost in legislative battle over new tax bill... 
Military needs for invasion dim hopes for civilian production. 


New AAF Tool Disposal Unit 


Orderly redistribution of cutting tools aim of new Army Air Force set- 
up in Chicago. Distributors and manufacturers to help guide policies 


Countless eyes will watch the Army 
Air Force’s effort to redistribute its 
huge surpluses of cutting tools through 
a newly established warehouse and dis- 
tributing organization in Chicago. In 
a boldly conceived plan, AAF sought 
hands distributors 
experienced tool men, creating an es- 
tabiishment that will run along sound 
business lines and avoid harmful 


to join with and 


dis- 
ruption of other businesses regularly 
dealing in the same type of merchan- 
dise. 

Not until it had first met with the 
distributors and industrial men did the 
AAF complete its scheme for setting 
up the warehouse. In a meeting held 
in mid-January, leading Chicago mill 
supply men and representatives of cut- 
ting and threading tool manufacturers 


heard the program outlined and the 
support. of industry enlisted. = The 


warehouse will be set up in the Hibbard 


building, 211 E. North Water St. Major 


Harry A. Olson is designated as Ais 
Corps Commanding Officer. Cutting 


Tools Disposal Warehouse. 

\t this meeting a panel of distribu 
tors and manufacturers’ men was drawn 
up to work continuously with the Air 
Force Heading this commit- 
tee is W. C. Teare, president of Ster 
ling Products Co., Chicago distributors. 


officers. 


whe is also currently serving in the 
Tools Division of WPB in Washington. 
a post which he will continue to hold. 
Distributor the 
are: Carl A. Channon (Great Lakes 
Supply): Wendell H. Clark (Samuel 
Harris Co.); and Osear Iber (O. Iber 
Co.) The list of manufacturers’ men 
represented on the committee is as fol- 
lows: Harry J. 
Latrobe): E. T. 
Twist Drill): A. J. 
held Tap & Die): 


members of panel 


Cogswell (Chicago- 
Snyder (Cleveland 
Schwister (Green- 


E. E. Valy (Illinois 


UMI 


Tool Works) rd M. | . 
Tool & Gage); P. 
and A. E. 
man-Barnes ). 

In effect the AAF 


perform similarly to a regular cutting 


Higgins (Metro 
T. Rackliffe (Winter 
(Whit 


Bros.) ;: Goldthwaite 


warehouse will 


tools’ distributing organization, — Its 
systems will be much like those one 
would find in a well-organized mill 


supply house. That is assured since the 
distributors on the cooperating panel 
will assist in setting up such systems 
their 
methods. 


and imparting knowledge — of 
and 


manufacturers will assist in making up 


eflicient Distributors 





L. R. Boulware has been appointed Opera 
tions Vice Chairman of WPB, one of the 
top posts in the agency. 


In assuming his 


new responsibilities, he warned against 
expecting large-scale civilian production 
Mr. Boulware came to WPB from Celotex 
Corp. Before that he served in executive 
capacities for Carrier 


Washing Machine Corp. 


Corp. and Easy 
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complete sets of catalogs on cutting 
and threading tools of all types. They 
will help establish an 
ventory 


adequate in 
record and control, and even 
aid in sorting and identifying the mate 
rials that arrive at the warehouse. 
Of course, the prime difference be- 


tween this unit and a normal mill 
supply house will be in its source of 
supply. Its receipts will come not 


from the production run of manufac 
turers but from factories that have been 
working on prime and sub-contracts for 
the Air Forces. District 
Officers, in making adjustment on can 
celled terminated 
act as “feeders” 


Procurement 


and contracts, will 
to the Chicago ware- 
house. All cutting and threading tools, 
both standard and special. which can 
not be cleared by the Procurement Sec 
tion, will be sent to 211 FE. North Water 
for disposal. 

The distribution will operate under 
fundamental First 
the materials will be offered to other 
branches of the and the 
After that the listings 
will be made known to some 409 prime 
AAF contracts. 
Failing to find takers in these two steps, 


some restrictions. 
covernment 
armed forces. 


contractors working on 


they may be sold to industrial plants, 
or to industrial distributors for resale 
to industry. It is here that the AAF 
reciprocates for the work and coopera- 
tion which the industrial committee will 
have contributed gratis. It has agreed 
to cooperate closely with the panel in 
order to maintain a fair pricing sched- 
ule so that dumping will not occur and 
the market prices undermined, 

The plan represents the longest stride 
taken tu date by any branch of the gov 
ernment toward the end of achieving 
an orderly procedure for disposing of 
the huge quantities of surpluses now 
known to be accumulating in 
parts of the country. 
the eyes of other 


many 
Especially will 
government agencies 
be set on this development, for if. it 
gives off signs of being successful it 
will, in all likelihood, set the pattern 
for establishment of similar redistribu- 
tion the 
country and by other branches of the 


centers in other sections of 


government. 


97 





New Cancellation Clause 


Government agencies instructed to insert article in new war contracts; 


similar treatment for subcontracts ‘under consideration.” 


Adoption of a uniform contract ter 
mination clause lor fixed-price war 
last James b. 


Mobilization Director, 


con 
tracts 
War 

tle in the way of immediate: 
to the 


Cone erned 


month py Byrnes 
browucht jit 
clarification 


j 


distribute White ds 


likely 


contracts are 


industrial 


over his status when 


and if customers 
celled 


However, it was pointed out that in 
directly there is a benefit in the fact that 


ean 


when he proposed the clause to Mr 
syrnes, Bernard M. Baruch. head of the 
War and Post War Advisory Unit. ex 


plained that a method of applying the 


principles of the uniform termination 


article to subcontractors “is under care- 
ful consideration.” While in some cases 
taken as in 
that a 


it is worthy of 


this phraseology could be 


volving “0 much time solution 
would be of little value. 
note that Mr. Baruch and his assistant. 
John Hancock. took only two months to 
forth with a clause for 


come untiorm 


prime contractors while the various pro 
had 


upon such a clause in a year and a half. 


curement failed to agree 


igencles 


The new termination clause. ordered 


inte effect: Jan. & by Mr. Byrnes. ap 


plies only to fixed-price contracts. His 
directive to procurement agencies pro 
vided: “The termination article shall 


be used to the fullest extent practicable 
in all new war contracts and contractors 


shall be 


opportunity to have the article included 


viven the earliest practical 


in eNXIsting contracts Situations in 
which it is deemed impracticable to us 
the termination article should be 
promptly reported to this offer 


ther 


for tur 
instructions.” 

In broad terms the termination clause 
tors 


establishes two things the contrac 


obligations when a 


celled. 


the amount of money due the contractor 


eontract i can 


and a method of determining 


Of special interest to the distributer 


is point five of the nine steps whieh the 


article requires of a contractor when 
his contract is terminated. This. is: 
Settle all claims arising out oof termi 


“with the 
approval or ratification of the contract 


nated orders or subcontracts 


ing officer to the extent that he may. re 


quire, which appreval or ratification 
shall be final for all) purposes of this 
article.” 

The other eight obligations of the 
contractor are: To stop work on) the 


date spre ified place no further orders 


for materials. except that required for 


unterminated work: terminate all on 
ders and subcontri ‘ts on the contract- 
halted: assign to te government. all 
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right. tithe and interest in such subeon- 


tracts; transfer tithe and deliver to the 
government fabricated and unfabri 
cated parts. work in process and plans 


with the 
to sell. under the di 
officers. the 
that the 

extend 


and drawings. ete.. connected 
work: do his best 
rection of the contracting 


ce | ribe d 


contractor is not 


items thove. exeepl 
required to 
credit and may purchase such property 
himself; complete unterminated work; 
and take any action necessary to protect 
and preserve property in which the gov 
ernment has an interest 


\s for 


tractor 


payment to the prime = con- 
set forth: (1) 
a settlement through 


two methods are 
agreement upon 
negotiation. and (2) settlement through 
ipplication of a specified formula. The 
limits the items 


formula profit on 


started but not completed to 6 percent. 


Samuel Harris Receives 
Locally Needed Rating 
Stating that Samuel Harris & Co., has 


100) per 


tools to 


proven its business is almost 
distribution of 
Metropolitan 


the War 


cent the wal 
Chicago Di- 


Vanpower Commis- 


plants, the 


Vision ot 


sion last month granted the Chicago 
distributing firm a certificate designat- 
ing it as “locally needed.” 





Paul H. Hartshorn 


Acting Chief of the Industrial Supplies Sec 


for the past few weeks 


tion, Industrial and Hardware Supplies 
Branch of WPB’s Wholesole and Retail 
Trade Division, has been named Chief 


of the section. Mr. Hartshorn came to WPB 
Hibbard & Bartlett Co 


Chicago, where he served for many years 


from Spencer 


is industrial sales manager 
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Invasion Dwarfs 
Civilian Program 


Along with the curtailment of Rene- 


gotiation. another thing that reversed i's 
last 
program for reconverting to production 


field surprisingly month was thie 


of many items destined for civil: 


1 
consumption. During the final quartet 
of 19S talk of the 
hie things that were to be done in this 
But suddenly the bubbie 
Throughout Washington it 


there was rising 
direction, 
collapsed. 
no one had ever 


is almost as if mei- 


tioned civilian production. The com- 
plete emphasis is on the war. 
Donald Nelson, 
Chairman of the War Production 
Board. and Charles E. Wilson, Execu- 
tive Vice-Chairman. in mid-January ex- 
hibited a 
attitudes expressed only a month before. 
Without quoting either of these: oth 
cials, the feeling derived by interview- 


Interviews — with 


startling change from the 


ers was essentially this: “This invasion 
is the biggest undertaking ever as 
sumed by this country or any other. 


We can’t afford to let anything inter- 
fere or even offer the remote possibility 
of interfering. The armed forces must 
that 
Everything possible is being done to 


have all they need—-and more. 


make sure that there will be no tragedy 
here of ‘too little, too late’. We 
make absolutely certain that there can 


must 
be no failure and no delay for want ot 
adequate supplies at the invasion point 
when the time comes.” 

In this about-face, 
offers little ground for 
first and 


abrupt which 
criticism, the 
was the pre 
advanced by the Office of 
That 


outline withered and shrank almost at 


foremost yietim 


¢ram well 


Civilian Requirements. erand 
once, 


\nother 
thinking was the surprise directive that 


indication of the change in 


there would be no “substantial modifica 
tion” in Steel Conservation Order M-126 
earlier it had been an 
that M-126 


mn order 


at this time. 
fact 
relaxed 


accepted would he 


ereatly to make way 
for civilian production. 

Officials explain that the old bogey of 
“component parts” which once was a 
war production bottleneck, now looms 
as a big obstacle in the path of civilian 


well. 


automobile 


production, as For example. a 


certain plant not now 
needed could he re opened immediat: ly 
and sufficient steel to 
but it would be im 


possible for it to get engines to run 


could secure 


make automobiles. 


and hearings would be wun 
obtainable still toe 
tight in the program. Likewise 
mechanical refrigerators might well bh 


these cars, 
because they are 


war 


made. but by ne means could be found 


for fitting them out with fractional 


horsepower motors. 
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Calculations Simplified in New PD-1X 


For greater ease in preparation, the revised form permits distributors 


to compute needs in unit quantities, instead of dollars. 


In revising WPB-5147 (formerly PD 
iI\). the Wholesale and Retail Trade 
Division of WPB has acted on the sug 


stions made by a number of distribu- 


tors and permitted the use of unit 
quantities instead of dollar figures for 
merly required. The new feature is 


optional; the distributor may use eithe: 


has been under discussion tor some 
time. Data from whieh distributer, 
prepare applications are nermally in 


from their inventory records, 
| 


Deen 


(quantities, 
it 
siderable paperwork is invelved in con 


and has pointed out that con 


verting them to dollars, This can now 


be avoided for three columns in the new 





chietly i 


dither tha form 


noarrangement and clarification 


changes in Hew are 


For example. instructions on the num 


ber of copies required. sometimes ovet 


" 


looked in the past. are now incorporated 


nto the introductory wording on the 
front page. And to eliminate the writ 
ne oot thousands of separate letters 


by WRB. a special space has been pro 
vided on the back of the new 
tencilled 


plaining action to the applicant 


form ton 


or typewritten messages ex 



























































































quantities or dollar values. as he wishes. = form. Dollar values are retained for The new form may be used immedi 
in all except the last two columns. the last column filled out by the dis ttely. or the old one may be used until 
Phe question of dollars vs. quantities tributer, officials feeling that) more, \pril | (when the new form becomes 
rather than less. paperwork and some compulsory). Copies are obtainabl 
23.4 P inequities would result) from the use from district and regional offiees of 
t -1-44 the new form dis . 
This date (: ) _ oo ae of quantities. WP. 
tinguishes it from its predecessors. 
\ 
- _ = sbinaseneselaanenopiennianetncataesaeinntii — 
7 0 er wee CASE NO. (Leave BUDGET BUREAU NO. 12-R499.3 
ORM - UNI DO STATES OF AM CA 
WPB-547 ae Stntes ur See Sienk) APPROVAL EXPIRES JUNE 5, 1944 
WAR PRODUCTION BOAR 
rwerty PD-IX 
2- 1-44) 
DISTRIBUTOR'S APPLICATION , = 
WAME OF APPLICANT - TYPE OR PRIWT CLEARLY 
FOR PREFERENCE RATING 
TO: War Production Board, Washington 25, D. C. BUNSEN AN STREET 
ATTN: Form WPB-547 (PD-1X) 
INSTRUCTIONS—Fill out in triplicate (3) and CUTY,, ZONE, BND STONE 
Sign in Space No. 5 Page 1, of the original eels 
‘ Apir Ce Se iti cities . 
and duplicate. Answers must be* typed or ia MAME INAS 
an’ - e ¢ al nen : 
a 7 
“—ameemaniniiitanad _ 
——TUULD BE FOR THE SAME MONTH AND SHOULD COVER THE ENTIRE BUSI 
NESS OK DKANCH MAKING THIS APPLICATION. (See Instructions) 
. : , 
Ae MONTH COVERED |B. MONTH ENDIN INVENTORY (Book or physical | ¢ »ALES FROM STOCK (At net sales figure) 
| inventory at cost) IN DING CONSIGNED | rN¢ DING CONSIGNED STOCKS 
194 OCKS. $ | $ 
i i 
Til = PRIORITY ASSISTANCE 15 REQUESTED ON THE FOLLOWING ITEM CUSTOMARILY PR RED BY APPLICANT OFRECTLY FROM MANU~ 
FACTURERS. (IMPORTANT - In Columns (c), (d). and (e) applicant may list either total dollar coat or quantities. 
Specify $ or unit of measure in Column (b))- WHERE DOLLAR COSTS ARE FO IN COLUMN tel, d), AND (e@), SHOW 
INIT OF MEASURE BENEATH QUANTITY IN COLUMN (ff). SEE INSTRUCTIONS. 
INIT TOTAL TOTA ‘ A LEAVE BLANK 
c r : oF DELIVERED RECEIVED PRESENT batah 10 \ A ss 
DESCRIPTION OF ITEM wea- |FROM STOCK] INTO STOCK TOTAL recht OST OF TOTAL 
’ (Show type, quality and other SURE pate DING [SO FAR OUR IN STOCK <n inh spied 1TEMS DOLLAR 
= identification but not sizes. If (cs scams ine she Seth cigaly INCLUDING Ss ad FOR WHICH VALUE | PREF 
J R. INCLUDING ( “1 = . rN } | 
a possible, indicate basic material or YR. ENDING , rs pp : ONSIGN re RATING AT COST | ERENCE 
; of which each item is made. If a? went: MENT REQUESTED 1S AUTH= fetes 
, dos., Doll : WEQUESTED reo Jas 
- necessary, single-apace or use more ft.. Better (deities pine ~ aueteln EQUESTET ORIZET [ASSIGNED 
than one line.) 1 t ° (Omit (Cents 
gals. cost or ever oF quantity) aoe cents) omitted | 
etc. )] quantity) quantity) No, IV) ) | 
(a) b) c) 4) (e) (f) (q) th) | (i) 
¥ jj 
| A 
q } 
A \ 
2 \ | 
| - t 
| ' al | 
———— ee 
tt | 


ce. The year ending —___ 
may be the previous year, 
or the year before that, and 
can be either a calendar or 
a fiscal year. Abbreviate 
like 12/31/42. The figure it- 
self is found by adding the 
starting inventory to re- 
ceipts during the year, and 
subtracting inventories at 
the end of the year. 


/ 


d. This corresponds to col- 
umn d in the old form. ex 
cept that figures may be 
given in either dollars or 
quantities, at 
option. Goods on order, but 
not delivered, need not be 
shown. 


distributor's 


formly in columns c. d, and e. 
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quantities, but the base 
chosen must be used uni- 


1944 


g. This MUST be in DOL. 
LARS, 


used in previous columns. 


regardless of base 


e. This corresponds to col 
umn e in the old form, ex- 
cept that figures may be 
given in either dollars or 


f. This MUST be in QUAN 
TITIES, regardless of base 
used in previous columns. 
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News Briefs And §$teel Restrictions Relaxed 
Interpretations 


Blanket 


preference ratings and allotment sym- 


Rating Lifted Individual 
hols for application to purchase orders 
for MRO will be 
chemical manufacturers operating un- 
der P-89. They formerly had a blanket 
rating of AA-] 
bol MRO-P-89, 


supplies assigned 


and the allotment sym- 


Revised 
lists of CMP Reg 5. 
preference ratings available to various 
industries for MRO supplies have been 


Urgency Pattern Through 


changes in the 


idjusted to reflect a revised pattern ol 


relative urgency. Industries in List I 
receive an AA-1] rating and those in 
List If get an AA-2 rating. Dry cell 


batteries moved from List II to List I; 
lighting equipment and accessories for 
tircraft, airport and marine purposes 
List I. Use of the AA-1] 
rating has been limited to manufactur 
ers of search lights and flood lights, 
making manufacturers of spot lights in 
eligible to use it; 


ire now on 


public warehouses 
eligible to use AA-2 preference ratings 


have been limited to dry and open 
storage warehouses, 
Synthetic Production. — A slight im- 


provement over the estimated produc 
tion of rubber in the fourth 
quarter of 1943 was reported last month 
by Bradley Rubber Director. 
Buna S production totaled 105.711 long 


tons 


synthetic 
Dewey. 


advance estimate of 
There were 124.219 
tons of all synthetics produced 
an estimated 123.300. 


against an 
105.000 long tons. 
long 


igainst 


WPB frees surplus stocks of steel for purchase and resale withou! 
limitation; carload deliveries by warehouses now permitted. 


Because the steel situation — las 
eased materially in the last tew weeks. 
WPB has acted to relax some of the 


restrictions in both M-21-b-1, governing 
the purchase of general steel products 


by distributors. and CMP Regulation 
No. 4. governing the sale of steel by 
distributors. Both amendments became 


effective on Jan. 13. 


M-21-b-1 —To 
liquidation of surpluses held by con 
tractors, M-2]-b-1 


anyone to qualify as a 


Changes in accelerate 
is amended to allow 
dealer, even 
though he has never received warehouse 
quotas. and even if he was not in busi 
ness on Aug, 9, L9FL. as required in the 
Such 


original order. dealers are not 


permitted to buy from producers. ex- 


cept for direct shipment to consumers, 


but they may buy from regular ware 
houses. and they can buy and sell idle 
stocks without special authorization 


from WPB. 


conform with Priorities Regulation 13. 


However. their sales must 
which outlines procedure for persons 


not in the regular business of selling 
surpluses. 


The steel 


likewise permitted to buy up 


general warehouses are 
ePXCeSS 
inventories without limitation (formerly 
they were restricted to tv pes of mate 
rial handled during the 
first quarter of 1941). In buying from 
the mills still restricted to 
products in which they dealt 


|. ise period, 


they are 
during 
the base period. 





Treasury Takes Lid Off Commissions 


With a 


Treasury 


few 
last 
long-contemplated 


the U. S. 
abandoned _ its 
the 


bonuses 


exceptions, 
month 
restrictions on 
payment of commissions and 
to salesmen. sales managers and other 
has 


regularly included a percentage of sales 


executives whose 


com pensation 


yt profits of the firm. 


Under the new rulings. distributor 


salesmen may be paid more than they 
earned in 1942 if the increase is due to 
nereased volume rather than to a 


change in commission percentage. Like- 


wise, distributor 


with an 
contract 


executives 


over-riding Commission 


may 
draw such payments. 

The new policy covers both 1944 and 
1943 


missioner of Internal Revenue, Robert 


payments. according to the Com- 


Ek. Hannegan. Since most 1943  pay- 
ments have already been made, Com- 
missioner Hannegan advises employers 


to make any supplementary payments to 


100 


idjust 1943 payments to the new policy. 

As announced by Commissioner Han- 
negan, the ruling permits employers to 
pay, without the formality of obtaining 
approval, any percentage type com- 
pensation earned hy employees under a 


established policy of the 


employer, providing no change has been 


eontract or 


made in the percentage. method of com- 
putation, or the employee's base salary 
since the beginning of the salary sta- 
hilization This Oct. 3. 
1942 for salaries over $5.000 per year. 
and Oct. 27. 1942 for salaries 
$5.000 covered by the Treasury. 


program. was 


under 


Exceptions to the liberalized Trea 
sury policy are mplovees whose base 
method of com 


putation has been changed. Before pay- 


salary. Commission. or 


ing increases over 1942. approval must 
he obtained from the loeal field office 
of the Salary Stabilization Unit of the 
Bureau of Internal Revenue. 
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Under the amended order, dealers 
as well as warehouses may order steel 
from the mills for direct shipment to 
customers on the basis of customers’ al 
lotment numbers. 

The monthly report form, WPB-2888. 
is now required from the general stee! 
warehouses quarterly. No. re- 
ports are required of dealers, but their 
records are subject to WPB inspection 


only 


at any time. 
CMP Reg 4 Eased \ warehouse 
-ale of more than 40.000 Ibs. of one 


type of steel to one customer at one 
time has been prohibited by CMP Reg 


ulation No. 4 since its issuance. This 
restriction is now lifted, permitting 
warehouses to deliver carload lots il 


they wish. Distributors are still per 
mitted to withhold deliveries. however 
of any order which would deplete their 
stocks: these 
WPB for decision. 


Restriction on deliveries of steel rail 


are to he referred to 


involving 56.000 Ibs. or more have also 
eliminated. And _ the provision 
of CMP Reg. 4 which permitted ware 
houses to fill for $10 or less 
without has 


been 


orders 


endorsement been raised 


to allow sales up to $25. 


WPB Will Increase 
Rotary File Output 


affecting 
special retary files. vises, coal delivery 


Simplification regulations 


and 
last 


and coke handling wheelbarrows. 
wood-boring _ bits. 
month by the WPB. 

The quantity of special (non-stand 
ard) rotary files that a 
manufacturer 


were issued 


machine tool] 
make in 
iny month was increased from 10 to 25 


accessory may 
percent of his total file production in 
the preceding month. The change was 
made in an amendment to Schedule TY 
of Limitation Order L-216. 

An amendment to Schedule VI of the 
the 
and combination 
vises that may be produced. Restriction- 
on the jaw-size and weight of all other 
tv pes of vises were removed in amend 
ing the schedule. 

Manufacture of delivery and 
coke handling wheelbarrows was _for- 
merly prohibited but this was found to 
be imposing a hardship: production of 
these products is now permitted under 


restricts size of ma 


chinists’ bench 


same order 


vises 


coal 


an amendment to order L-157. 
The number of sizes and kinds of 
wood-boring bits was cut from 1,285 t 


122 in another amendment to [.-157 
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} Free Ente rprise 


»»» INCENTIVES AND TAXATION 


i 

’ group — We are job-holders. \lillions of us get for profits improves, thousands of new jobs open 

' some income, large or small, by lending our say up and thousands of men go to work; and, as 
ings—directly or through such channels as in men go to work, the farmer and everybody clse 
— COMMpanies We are supplicrs of loan- benefits. When the prospect for profits becomes 

; capital. About one out of four of us has his darker, the demand for labor, capital, and raw 

: own business enterprise, and several millions of materials drops. Tt may be roughly estimated 

| ps are part owncrs of business enterprises. ‘| hose that an improvement in the prospect for profits 

| 

} of us who go into business for ourselves and of one billion dollars raises the demand for labor 

} 

» «those of us who arc part owners of cnterprises by anywhere from two billion dollars to five 

Fe job-givers. billion dollars 

| The amount of employment ii a Community One of the prin ipal determinants of the out 

depends, in the main, on the number of persons look for profits is the amount and the nature of 

| who attempt to make their living, or part of their taxes. After the war, the Federal government will 

! Bliving, by giving jobs to others, rather than by need to raise each vear about twenty billion dol 

: getting on someone's payroll. A community lars in taxes—three times the amount required 

: 


There are three principal wavs of making a living: 


1. Getting on someone's payroll 

2. Lending one’s savings to business 
entcrprises 

3. Starting, or helping to start, a busi 


ness cnterprise 


Abou three out of four of us fall in the first 


seriously desiring a high level of employment 
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and a high standard of living will strive to make 
job-giving attractive and to encourage a large 
part of its population to be job-givers rather than 
merely job-holders. 

The number of men who attempt to make 
their living in whole or in part by starting new 
businesses or by expanding old ones depends 


upon the outlook for profits, When the outlook 


before the war, and six times the amount. re- 





quired in the Twenties. In the Twenties, the tax 


needs of the Federal government were roughly 
twice as large as corporate profits in a good year. 
After the war, Federal revenue needs will be 
roughly three times corporate profits in a good 
year. Obviously, it will be much more difficult, 
after the war, for the government to meet its 
needs without discouraging enterprise, and 
therefore without diminishing the number of 
jobs, than it was before the war. Far more than 
ever before, it will be necessary for the govern- 
ment in developing a tax program to take ac- 
count of the effect of taxes upon employment 
and the standard of living. This means that it 
will be important for each and every citizen to 
give attention to these matters—because the 
policies of the government reflect, in the main, 
the thinking of the citizens. 

Some taxes scriouslh discourage individuals and 
business firms from undertaking new and enlarged 
operations. Other taxes have little or no adverse 
effect on investments. Some taxes are a burden 
on consumption, affecting the sales of specific 
commodities, depending on the nature of the 
taxes. It is obvious that different kinds of taxes 
have different economic influences. We must 


understand the forces that determine the 


level of employment and consider the tax 





program in relation to other measures de 
signed to create more jobs. 


What are the tests of a good tax system? 


1. 





PRE NNN 


Taxes should be designed to encourag. 
production and enterprise and to mak 
it attractive for a large number of 
people to earn all or part of their liv. 


ing by giving jobs to others. 


Taxation must be fair in principle anil 
administration, with no discrimination 
between persons in similar circum: 


' 
i 


stances. 


Taxes should be apparent and not con! 
cealed, and should be levied, in thé 
main, directly upon individuals so that 
each of us will know how much ow 
government is costing him. A moderal 
income tax at the lower income level 
will bring a greater awareness of 
sponsibility than will heavy taxes of 
consumption which the taxpayer doe 
not see because they are hidden in th 


prices he pays. 


In the aggregate, taxes should be some 


what progressive. 


The tax system should be coordinateé 


with the broader objectives of monetatf! 


and fiscal policy. 
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6. Federal, state, and local tax policies 
should be integrated as to principles 


and objectives. 


Judged by these standards, our present tax 
system is extremely unsatisfactory; in fact, it is 
actually damaging. It is a conglomeration of 
hidden and direct taxes and of conflicting taxing 
jurisdictions and policies, with no comprehen- 
sive economic motive. It is distorted to appease 
pressure groups and includes uneconomic puni- 
tive measures. It is full of needless complexities. 
It is a paradise for tax lawyers and a source of 
confusion and despair for the honest, enterpris- 
ing business man. In fact, it would seem almost 
as if our tax laws had been written by some fifth 
columnist for the purpose of making private 
enterprise unworkable. We in America pretend 
to believe in the pioneer spirit, but no one would 
ever suspect it by looking at our tax system. 

When the war is over, there must be a thorough 
reform of our entire tax system. Federal taxes can 
and should be reduced substantially; and, in the 
process of reduction, changes can more readily 
be introduced. At that time, steps can be taken 
to achieve some degree of coordination and unity 
of purpose among federal, state, and local taxing 
agencies. Taxes play too important a role in our 
total economic life to ignore the adverse conse- 


quences of unrelated and inconsistent policies 





of different taxing jurisdictions. 
The following reform measures are needed in 


federal taxation: 


4, 


























Repeal of the excess profits tax at the 
earliest possible date after inflationary 
dangers subside. In the case of most 
enterprises, the excess profits tax 
destroys all incentive to do a larger 
volume of business than in 1939; it 
appropriates virtually all increase in 


profits above the level of 1939. 


Coordinate corporation and individual 
income taxes so as to avoid double 
taxation and impediments to risk-tak- 
ing. Preferably, corporation income 
taxes should be wholly eliminated. 
Otherwise, the corporation tax rates 
should be reduced to the lowest effec- 
tive rate on personal incomes. Full 
credit should be given to stockholders 


for all corporate income taxes paid. 


Encourage competition and particular- 
ly the formation of new enterprises 
by allowing new corporations gener- 
ous tax exemptions for a period of five 
years. Extend the same principle to un- 


incorporated concerns. 


Encourage risk-taking (and hence job- 


giving) through extending the loss 
carry-over to six years or more. 
Provide for averaging incomes over a 
period of years in order to remove dis- 
crimination against those with irregu- 
lar incomes and those who take risks 
of loss in business ventures. 

Rely upon the personal income tax 
as the main source of revenue, with 
broad coverage. The reduction in total 
taxes after the war should favor the 
elimination of excise taxes before re- 
ducing income taxes. 

Reduce the upper range of personal 


income tax rates to a maximum of per- 


haps fifty to sixty per cent so that risk- 


taking investments will be really at- 
tractive. Higher rates are punitive in 
character, yield small receipts, and 
throttle risk-taking. 

Encourage risk-taking by individuals 
in the higher brackets by making the 
surtax on incomes of $20,000 a year 
or more half as much on income in the 
form of dividends as on income in the 
form of salaries or interest. 

Encourage risk-taking by individuals 


by permitting capital losses to be 








charged against general income pro- 
vided the reduction of tax liability in 
any one year is not more than fifty 


per cent. 


Repeal the tax-exempt privilege for 
all wew securities issued by all gov- 


ernmental jurisdictions. 


Eliminate excise taxes which place a 
disproportionate burden on persons 
with lower incomes so as to encourage 
greater consumption and provide an 
expanded market for our vast indus- 
trial capacity. 

Reform tax administration to simplify 
forms and procedures, to broaden the 
scope of enforcement, and to encour- 


age the spirit of fairness. 


With such reforms and continuing reappraisal 
of the tax program as it affects the economic 
situation, we can look toward taxation as an in- 
strument of constructive influence in giving the 
fullest encouragement to free enterprise and in 


attaining continued prosperity. 


President, McGraw-Hill Publishing Company, Inc. 














SR Sec 
Hardware Ass'n, Jan. 19 at the Parker House, reaffirm faith 


BOSTON in principles of free enterprise, as enunciated by dinner 
speakers, Senators Brewster and Hunt, of Maine. 


After dinner, old friendships were Chase, Parker executives pour them- J. E. Conroy and J. S. Kenyon (both of 
renewed in the bar. Here are Robert selves drinks of—believe it or not— Tremont Nail) agree with L. D. 
Wallace (Bethlehem Steel), George milk. Left to right: Frank Chase, Marshall (Emory, Waterhouse) on 
McClintock (John B. Varick Co.). Perley Chase and Stanley Sheldon. need for freedom of initiative. 





Keen Markey tells a tall one to Leon Paine (Bige- J. F. Donahue (Chandler & Farquhar) entertains, left to right, 
low, Dowse), John Davies (Russell, Burdsall & C. R. Stephens, G. E. Senft and P. Chabot (all of Wickwire 
Ward) and Percy Jenkins (Wickwire Spencer) Spencer). At Mr. Donahue’s left, George Damon (Murray Co.). 
Harvard's one-time All-American football player. The meeting was well sprinkled with manufacturers. 


In the hotel rooms there was general conviviality. Up in Butts & Ordway veterans: Chester Butts, E. W. Clark 
406, Chase, Parker’s room: Don Lundquist (Buffalo Bolt), (E. C. Atkins), W. A. Anderson (National Twist Drill), 
Harry Van Austin (Oster), R. L. Murray and J. H. Collier J. P. Cutter (Butts & Ordway), Al Carpenter (Chase, Par- 
both of Nicholson) and E. J. Williams (Corbin Screw). ker) and John T. Clark (Butts & Ordway). 
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Practical applications of industrial 
supplies to pass on to customers for 
solving war-production problems. 








this jig for sawing tubing at an angle. 
possible by hand cutting methods. 
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ANGLE SAWING JIG—Mechanics of United Air Lines in Cheyenne, Wyo. devised 


It saves 75 percent of the manhours formerly 
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required in making these cuts, and does it far more accurately and neater than was 
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SALVAGING CARTRIDGE CASES—When 


British .303 or U. S. .30 calibre cartridge 
eases are damaged in the Winchester 
plant they are straightened on this hand 
screw machine. Cases are placed on the 
revolving arbor and a roller in the tool 
post is brought against the case, rolling 
the metal to its original shape. Inside 
diameter is checked with a plug gage, to 
guard against stretched cases. The girl 
salvages 800 an hour with the set up. 





FINISHING TUNGSTEN-STEEL DIES—For 
internal grinding of the hard tungsten 
steels now widely used for cartridge-case 
and bullet-jacket dies, Norton engineers 
recommend a resinoid-bonded diamond 
wheel. For stock removal, they suggest 
100S-B100 wheels, and for finish grinding 
500-B100 wheels. Although a very high 
finish is obtained with the 500-grit wheel, 
the latter is likely to leave a few radial 
scratches, which must be removed by 
lapping or honing. Above is a typical 
set-up for fine finishing. The abrasive is 
a 500-grit diamond resinoid wheel (500- 
B50) which does not revolve, but is ap- 
plied with slight pressure by a portable 
electric honing tool with a rapid recipro- 
cating action (\%-in. stroke). The tool is 
accurately positioned with respect to the 
die bore, and is then clamped firmly to 
the wheel head of the machine. 
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DRILLING EIGHT AT A TIME—One man does the work of are identical, and as many as 200 holes are drilled in each. 
eight with this multiple-drill set-up built with eight standard The drill presses were set at an angle to facilitate cleaning 
Delta presses. All spindles move in unison, being linked to a and flow of lubricant. Since this picture was taken, air feed 
master shaft. The pieces drilled, set up on individual fixtures, has been installed, freeing the operator’s hands for indexing. 


FINISHING HOLES FROM BELOW — A 
Kaiser shipyard worker with a practical 
approach to a tiring operation rigged up 
this counter-balanced support for grind- 
ing the underside of sounding ring holes. 
The grinder is simply revolved around 
the hole. Counterweight is adjustable 
along the horizontal length of pipe. 


LOW-LIFT PLATFORM TRUCKS — Surest 
way to speed output is to keep machine 
work on the move between operations. 
An Eastern aircraft manufacturer tends 
to this important job with low-lift plat- 
form trucks, with their ability to turn 
on a dime, and get in and out of tight 
places. 

Here trucks are put to work handling 
bins or skid loads of parts and materials 
from one operation to the next. Empty 
skids are carried to machines where they 
will be handier to operators. Filled skids 
are snaked out and carried to the next 
job. In this way the machine operator 
always has a full skid at hand to work 
from, and an empty one to fill. Also he 
is relieved of heavy lifting, tugging, and 
hauling. Distances are shortened. Ma- 
chining, processing, and assembly opera- 
tions are coordinated. Idle time and un- 
necessary handling are eliminated. 
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NEW PRODUCTS 


with Sales Possibilities 





Precision Table 
For Cutting Quartz Crystals 





A quartz orientation replacement table, 
adaptable to any quartz cutting saw, 
has been recently introduced. The table 
is used in positioning the quartz to 
facilitate extreme accuracy for cutting 
the crystals used in electronics—radio, 
radar, sound detecting and locating de- 
vices. Extreme precision in the Clark 
Replacement Orientation Table elimin- 
ates the costly trial and error methods 
which have been a part of this highly 
technical operation. Correction readings 
may he transferred from either General 
Electric or Phillips X-Ray machines 
directly to the 1014-in. degree dial on 
the table. Table can be rotated 360° 
and provisions are made for the “X” 
correction with a conveniently located 
scale and pointer. Spring-loaded gears 
in the gear-train eliminate backlash, 
thereby assuring setting to minute pre- 
cision. Care has been taken to eliminate 
any possibility of damage from abrasives 
which might be deposited by capillary 


action.—Robert H. Clark Co., Beverly 
Hills, Calif —Mius. Sureries. February 
1944, 


Fluorescent Fixture 
Practical Lighting 


An all purpose fluorescent fixture that 
offers eight practical solutions to com- 
mercial lighting problems, has been in- 
troduced. The fixture, which consists of 
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a basic chassis with accessories that 
adapt it to various structural conditions, 
is ideal for drafting rooms, offices, 
schools or commercial institutions. The 
ballasts are enclosed for protected op- 
eration, and knockouts are conveniently 
located for service entrance and pendant 
mounting. The same basic chassis per- 
mits selection of either the unshielded 
unit (C-200R), or the shielded unit 
(C-201R), pictured. Four 40-watt fluor- 
escent lamps and starters are included 
in the standard fixture package. Handy 
and lightweight fittings reduce installa- 
tion time and simplify cleaning. Operat- 
ing voltages 110-220 volts, 60 cycle AC. 
Obtainable in 50 cycle. at slightly in- 
creased cost._-Sylvania Electric Prod- 
ucts Inc., Salem, Mass.—Mu.u Suppiers, 
February 1944. 


Conversion Bed Turret 
P or Large Engine Lathes 





Fitting large standard engine and other 
lathes up to 24-in. swing, the BT-3 con- 
verts lathes for screw machine and tur- 
ret work. It quickly and economically 
tools up present equipment for precision 
work and fast production on a variety 
of items. The BT-3 can be mounted on 
standard turret lathes where replace- 
ment of turret is necessary or desirable. 
Units are equipped with adjustable 
bases. Features of the BT-3 include a 
9¥%-in. hexagon head: 6 positions; 10- 
in. travel; automatic index of stops to 
each position; head designed to bore 
out tool holes to 144-in. or less when 
mounted on operator’s lathe; can be 
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_operated by unskilled help. Cut-off cross 


slide with back and front adjustable tool 
posts available to complete the unit.— 
Lynn Mfg. Co., Minneapolis 8, Minn.— 
Mitt Suppties, February 1944. 


Grinding Fixture 
Holds All Sizes 





A chaser grinding fixture has been de- 
signed for easy mounting on the table of 
any conventional tool and cutter grind- 
ing machine and is adjustable for any 
throat or rake angle desired. It will hold 
all sizes, makes, and types of dies or 
chasers. Overall size of the fixture is 
5¥%-in. x 514-in. x 9-in. Net weight is 25- 
Ibs. Accurate grinding assured by the 
new fixture saves costs of replacing dies 
and chasers which are often ruined 
either from lack of proper grinding or 
too long use between grinds. Unneces- 
sary costs of re-threading pipe or bolts 
cut by dull chasers is another advan- 
tage accruing from proper use of the 
new chaser grinding fixture.—Oster 
Manufacturing Co., Cleveland 3, Ohio. 
-Mitt Suppiies, February 1944, 


Cutting Oil 
Increases Tool Life 


Announcement has been made of a new 
cutting oil compound for use in cutting 
hard high-speed tool steels, chrome 
molybdenum, and the new alloys. This 
cutting oil, a mixture of animal oils and 
other chemical ingredients, is claimed 
by the manufacturer to increase too! 
life from two to six times before re- 
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Metal Cutting Saws 228 
Toggle-Jaw Sealer 231 
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MAIN FEATURE 


Adaptable to any quartz cutting saw 


Offers eight solutions to lighting problems 
Fits large lathes up to 24-in. swing 
Adjustable for any throat or rake angle 
For cutting hard high-speed tool steels 
Collet attachment responds to pressure 
Redesigned with internal hinged panel 
Quick easy mounting and demounting 
Measures the recoil pressure of springs 
Operation controlled by twin clutches 
Has unique lift front lens holder 
Sanitary way of removing oil, grease 
Well insulated, equipped with motor 
More perfect correction of misalignment 
Made of high strength cemented carbide 
Does a swift, precise cutting job 

Fed pressure adjusted by screw control 
For use in sealing aviation metal parts 
Protective, acts as paint base also 
Serves as portable work bench as well 
May be used in steel mills, foundries 


Compact, mill type, hand-stroke sander 





MANUFACTURER 


Robert H. Clark Co. 
Sylvania Elec. Products 
Lyon Mfg. Co. 

Oster Mfg. Co. 

Fearless Oil Co. 
General-Die-Stamping-Tool 
Bristol Company 
Allis-Chalmers Mfg. Co. 
New Britain Machine Co. 
Blackmer Pump Co. 
Chicago Eye Shield Co. 
Waverly Petroleum Products 
Youngstown Miller Co. 
Empire Tool Co. 
Kennametal Inc. 

New Britain Machine Co. 
Peerless Machine Co. 
Pack-Rite Machines 
Technical Processes Div. 
Barrett-Cravens Co. 
Chelsea Fan & Blower Co. 
Boice-Crane Co. 











grinding is necessary. Increases pro- 
duction and allows a much higher cut- 
ting speed. This cutting oil compound 
should prove of interest to those manu- 
facturers who are having difficulties in 
tapping. It is particularly recommended 
for tapping operations where they are 
experiencing difficulties in getting clean 
threads or where higher cutting speeds 
are needed.—Fearless Oil Co., Los An- 
geles 15, Calif—Mutt Supp.ies, Febru- 
ary 1944, 


Lathe Attachment 
Requires No Drilling 


Recently developed, the lever-type 
“Speedichuk” not only increases the 
collet capacity of 14-in. lathes to 34-in., 
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but allows the work to be chucked, fed, 
machined, and released without stop- 
ping the lathe. This production collet 
attachnient responds to the slightest 
pressure. Fitting such lathes as the 10- 
in. Atlas, Logan, 9-in. South Bend, 12- 
in. Clausing and Craftsman, as well as 
many others, the lever-type “Speedi- 
chuk” requires no drilling or tapping. 
It is ready for instant use and inter- 
changeable on any lathe of conforming 
spindle. The floating closing sleeve com- 
pensates for any misalignment of the 
lathe spindle. The design of lever-type 
“Speedichuk” is possible because it is 
built for use with the “Bren” collet, 
whose body ends in a No. 3 Morse 
Taper, and which is held firmly in the 
lathe spindle. This eliminates inaccu- 
racy of conventional type collets which 
require separate adapter closing 
sleeves. — General-Die-Stamping-T ool 
Co., New York 13, N. Y.—Muu Sup- 
PLies, February 1944, 


Potentiometer 
Self Balancing 


Redesigned, the new model No. 431 
“Pyromaster” self balancing potentiom- 
eter has a universal wall or flush mount- 
ing case, an internal hinged panel on 
which are mounted pen and indicator 
drive mechanism, and in the case of 
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electric controllers, the control contacts 
or proportioning slide wire, or in the 
case of air control, the complete con- 
vertible type air operated control me- 
chanism. This deep case and inner panel 
make it possible to service or replace 
any part or portion of the instrument 
without disturbing any other part. A 
heavy duty pen drive motor gives more 
torque for operating control contacts 
and other similar functions. The indi- 
cating scale on the indicating-recording 
model has been changed to a horizontal 
wide band instead of the rectangular 
dial type. Another change is that a 
standard cell type of manual standard- 
izing circuit now replaces the voltmeter 
type originally supplied.—Bristol Com- 
pany, Waterbury 91, Conn.—Mu. Sup- 
pLies, February 1944, 


(Continued on page 218) 
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Distributors lacking gasoline, manpower find: 


Sales Promotion Fills the Gaps 


Many firms intensify advertising programs to increase today’s sales and 
keep in touch with “non-essentials” who'll be among tomorrow's customers. 


If we kept still and never blew 
About the kind of work we do, 

Our friends and cash would quickly go 
To those who never cease to blow.* 
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BIB OF HIS OVERALLS wouLD | A LOADED WHEEL- above, are intensifying their sales pro- 
OVERALLS. BARROW STANDIN’ . a 
motion activities as a means of over- 





coming the handicaps imposed by gas- 
oline rationing, manpower shortages, 
and increased work. 

Promotional work is more neces- 
sary today than ever before, these dis- 
tributors contend, because it has a 
dual purpose: It aids customers who 
are striving for new and higher pro- 
duction records and, at the same time, 
it is an effective method of building 
friends for the post war era. 

; Many of the distributor’s activities 
are now tied in with current events 
but the old tried and proven standbys 
—envelope stuffers, blotters, book 
matches, match covers, etc.—are still 
serving their original purpose of 
keeping the distributor’s name con- 
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Briggs-Weaver Machinery Company 


MACHINE TOOLS and SUPPLIES 


PHONE C-1451 of L. D. 264 
309 NORTH MARKET STREET, DALLAS, TEXAS 


‘*‘The House of Service’’ 


stantly before customers and poten- 
tial customers. Through this system, 
distributors have found that their 





*From Globe Machinery & Supply Co.'s 50th anni 
versary number of its magazine. 
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A few samples of direct mailing 
pieces used by distributors are pic- 
tured on the opposite page. Starting 
in the upper left corner and reading 
down are two news magazines; the 
































URBWS - + ~., 26 26 27 28 29 30 ||".------ * third in a series of folders on taps, 
Som on _ and, in the corner, a book of humor. 





In the center, starting at the top, are 
=) a book of matches; a match book 
: holder; a wall card; “girlie” blotters, 
Attention getting calendars that usually find their way to a prominent spot in and a book of maps. On the right 
customers’ plants and offices are mailed out monthly by many supply com- are a leather belting booklet, an 
panies. J. R. Williams’ cartoons are favorites of several houses. envelope stuffer and a notebook. 
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Typical Mailing Pieces Used by Distributors 





"1 TS WRowe r\ 


WE'D GLADLY BEND OVER BACKWARDS ANY TIME. TO PLEASE YOU 
.. and you. That's why we'll hop over any hour of the day or night 
if you run into touble with your equipment. We've got all the tools, 
experience or merchandise tc either “tune up” the old equipment or 
‘replace ‘ it with something new! 


: —. re 5 4 tet 
| | WHY A GOOD Th. EXCROWDEB JR.cc 


a me , 

HUNTER & HAVENS, ING) C. ti 

245 Water St ; O-0; ra ton 
Br idgepert, Cona. : pe 
li ain't the gu@s nor armament, 
Nor funds that they can pay. 
But the close co-operation 
That makes them win the day, 


Nor the army aé a whole, 
But the everlasting team-work 
Of every bleamin’ seal, 


—J. Mason Knox 
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names are the ones that automatically 
come to customers’ minds when a 
need arises for an item. 

That this keeping of a name or slo- 
gan before possible buyers is an ef- 
fective means of keeping and building 
business is widely recognized. Dis- 
tributors can profitably follow the 
lead of some of the country’s largest 
corporations. Scores of these compa- 
nies, now devoting their efforts exclu- 
sively to the production of war goods, 
are carrying on extensive advertising 
programs with no other thought in 
mind but to keep their trade or com- 
pany names'before the public which, 
after vietoty comes, will again be the 
customers. 

The same situation exists for supply 





New Names For Mailing List 


Firm Name 





Address 





City State 





4 Prndivicdtual’s Nagano ccceccccecsccccec eevee 





1. — Steel 5. — Wire Rope and Fittings 

2. — Rubber Goods 6. — Welders’ Supplies 

3. — Power Plant Equipment 7. — Tools 

4, — Transm., Elev, and 8. — Saws and Files 
Conveying Equipment 9. — General Supplies 





¥ 








New names for the Hagerty Brothers mailing list are filled out on this form. 





MAILING LIST REMOVAL ORDER 


Firm Name 





— 











Address 

City State 

Buyer ... : 
Remove the above plate from Mailing List because of : 

— Death Change name of buyer to: 


— Gone out of business 
— Change of address 





— See order for new plate 


NGS eats OS LODE PS Salesman 














Authorization for removing plates from the Hagerty Brothers “contact file” 
is given on this form. 
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Checking over Hagerty Brothers’ new contact file are Ed Walters, salesman, 
and A. W. Blair, head of the company’s sales promotion department. 


companies; in the post war era the 
so-called non-essential firms of today 
will become potential customers—cus- 
tomers who, in all probability, will 
remember with a friendly feeling 
those distributors who did not ignore 
them in war days. 

However, carrying on successful 
sales promotion work involves much 
more planning, thought and work than 
merely assigning the task to an al- 
ready over-burdened employee. The 
foundation for such work is the mail- 
ing list or contact file. Just as a gun- 
ner first spots his target through the 
gun’s sights, so the distributor relies 
upon his mailing list for directing his 
promotional messages to the spots 
where they will be most effective. 

H. N. Crowder, Jr., president of 
the H. N. Crowder Jr., Co., Easton, 
Pa., put his finger on the key to pre- 
venting a direct mail program from 
bogging down when he declared: 
“The mailing list needs attention con- 
stantly.” His assertion is based upon 
several years of successful use of 
direct mail. 

“I believe the conditions existing 
for the last couple of years have 
proven the value of direct mail to our 
company’s satisfaction,” Mr. Crowder 
revealed. “With the gasoline curtail- 
ment, many of our customers have not 
been called on but apparently our 
direct mail has kept us in contact 
with them and, when they have some- 

(Contintied on page 207) 
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oft gumes ... the slower the speed 


the faster the brush wears out 


T’S only the wire ends of a brushing tool thatdo _ tools are used is only one part of the Osborn 
the cutting work. At correct speed, centrifugal | Brush Conservation Service—but this one thing 
force holds these wire ends against the work... alone has doubled brush life in dozens of plants. 


cutting is fast, wire fatigue and brush wear at a 


Or—if your speeds are fixed— 
minimum. 


we'll help you select the right 
brush for that speed, and this 
service, too, has often doubled 


When speed is too slow, cutting action is poor. 
It's human nature then for the operator to push the 
work into the brush. Then the sides—not ends—of 
the wire strike the work, cutting is still further 
slowed, the wires bend and fatigue more quickly, 
begin to break off—another good brushing tool 
is ruined and the brush shortage made worse. 


and trebled brushing tool life. 


This Osborn service is free re- 
gardless of the types or brands of 





brushes you use. Write or wire 
for it—The Osborn Manufacturing Co., 5401 Hamilton 
Helping you check the speed at which brushing Avenue, Cleveland, Ohio. 
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WORLD'S LARGEST MANUFACTURER OF BRUSHES FOR INDUSTRY 
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TREND of Supply Sales 
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Orders Orders 
Sales per Volume | Size of per 

Area Indi- | Sales- per Average| Work- 
cator | man | Salesman | Order ing 
per Day Day 
North Dec. | 335.0 17 $17,100 | $40.60 96 
Atlantic | Nov. | 333.0 16 16,200 39.90 96 
Southern| Dec. | 237.0 14 $14,500 | $41.50 84 
Nov. | 230.0 16 14,200 36.30 99 
Middle | Dec. | 262.0 25 $13,900 | $24.40 | 113 
West Nov. | 283.0 23 15,400 27.00 | 116 
Western | Dec. | 280.0 10 $9,600 | $41.90 69 
Nov. | 262.0 8 8,200 42.00 69 
Pacific Dec. | 398.0 10 $19,000 | $55.10 59 
Nov. | 398.0 20 16,200 52.90 | 108 
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THE SALES INDICATOR climbed to 292 in December 
—the peak for the year 1943. All territories finished strong, 
though there was a slight decline in the Middle Western 
area. The dollar value of the average order was $35.60, with 
about 99 orders received per working day. The average for 
the salesman was approximately 17 orders a day, and the 
volume $15,500. 
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Versatile Power Threading Machine 


Offers Important Sales Advantages 


The Oster No. 562 “TOM THUMB” is 
a complete power driven portable pipe 
and bolt threading machine, strongly 
built, yet sufficiently light in weight to 

mit safe, easy carrying from job to 
job. However, where frequent moving 
of the machine is necessary, it can be 
furnished mounted on a wheel stand, as 
illustrated below. 





Depending upon individual require- 
ments, the machine can be equipped 
with either quick-opening fixed die- 
head, or with quick-opening, indi- 
vidual, quick change die-heads and dies. 


Front and Rear Chucks 


FRONT CHUCK has extended jaws, 
designed to hold stock as short as 2%” 
for threading... For example, nipples as 
short as 3%” in the 2” size are threaded 
on both ends without a nipple chuck. 
(Other sizes in proportion.) 


REAR CHUCK has three plain jaws, 
universal, centering, wheel-operated and 
quick-acting. Instantly centers all sizes 
within capacity of machine. 


Drive Shaft Runs in Ball Bearings 


Spindle, shafts, and worm are all 
mounted in ball bearings. This feature 
together with the helical reduction gears 
assure smooth, frictionless power, essen- 
tial to accurate threading. 


Other important details are explained 
in illustrated catalog “List No. 8-E”. 
Copies are available for distribution to 
your customers. Ask for them. 














Oster No. 562 “TOM THUMB" 
Portable Threading Machine 
equipped wich drive shaft and 
geared die-stock for threading 
213."t08" pipe. Regular pipe range 
m4 t6 2" pipe. Standard bolt 
nge is 4.” to 14," N.C. or Whit- 






Oster No. 562 “Tom Thumb’ 
Portable Pipe Machine 


@ Well suited to either shop or job use, or to industrial 
plant requirements, the Oster No. 562 “TOM THUMB” Portable 
Pipe Machine offers excellent sales opportunities. 


Versatile in its applications to varied threading jobs, the machine 
is equally efficient on certain types of production threading where 
its high speeds reduce costs appreciably. 


Examples of Speeds 


Including all operations of chucking, threading, reaming, 
chamfering, and cutting off, the following ‘time table” of floor- 
to-floor speeds is conservative: 


4" pipe . . 32 seconds 1” pipe . . . 46 seconds 
¥%” pipe . . 33 seconds 114” pipe. . 52 seconds 
¥2” pipe . . 40 seconds 1%” pipe. . 61 seconds 
4,” pipe . . 42 seconds 2” pipe . . . 71 seconds 


Refresh your knowledge of the Oster No. 562 “TOM THUMB” 
and capitalize on the increasing demand for this modern machine. 


THE OSTER MANUFACTURING COMPANY 
204! East é6lst Street ° : Cleveland, Ohio, U.S.A. 
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Keeping Up With Business 


Super Highway Likely 
Post-War Project 


The Public Roads Administration 
program for 34,000 miles of super- 
highways connecting all the nation’s 
big cities, just announced with Presi- 
dent Roosevelt’s backing. is seen by 
Business Week as one of Washington’s 
postwar plans that has a 
chance of being carried out. 

“It is advanced as a program that 
would create jobs for 2,000,000 per- 
sons,” says the publication. “The sys- 
tem, when completed would carry 20 
percent of the nation’s traffic, although 
it will total only one percent of the 
country’s mileage. 

“Plans for spending $750.000.000 a 
year for the next 10 or 20 years, de- 
pending on elaboration of the basic 
network, will be debated in congres- 
sional hearings beginning the end of 
February. PRA hopes to have blue- 
prints and the money ready to cushion 
unemployment before the war ends. 

“The system would reach every city 
of 300,000 and all cities over 100.000— 
except three in Ohio—as well as smaller 
manufacturing cities which, altogether, 
account for 83 percent of the total value 
of U. S. manufacturing output. Federal 
and state funds would be used. 


superior 


Earnings, Employment 
At Peak’s in November 


Hourly and weekly earnings, em- 
ployment, man hours, and payrolls rose 
to a new peak in November, according 
to the regular monthly survey of 25 
manufacturing industries by the Na- 
tional Industrial Conference Board. The 
work week, although the same as in the 
month before, was longer than any 
other month since April, 1930. 





ACTIVITY FIGURES 


General Business* 


Industrial production ....... 246 
Total carloadings ........ 720,220 
Commodity prices ......... 247.3 


* National Industrial Conference Board. 
Jan. 22, 1944. 





Hourly earnings at $1.041 in Novem- 
her were 0.5 percent higher than in 
October, 7.8 percent above November. 
1942, and 76.4 percent above 1929. The 
increase since January, 1941. the base 
date of the Little Steel formula was 
37.2 percent. Weekly earnings reached 
a new peak at $47.59, 0.2 percent above 
the month before, 12.0 percent above 
the corresponding month in 1942, and 
55.5 percent above January, 1941. 

Employment in these 25 manufac- 
turing industries increased 0.1 percent 
from October to November when it 
stood 5.6 percent above November, 1942. 
and 37.3 percent above January, 1941. 
The average work week for all wage 
earners in these industries was 45.5 
hours, which is 1.8 hours, or 4.1 per- 
cent, higher than in November, 1942, 
Init the same as in October of this year. 


Hand Tools Shipments at 
Peak, But Orders Shrink 


Shipments of mechanics’ hand service 
tools by manufacturers averaged over 
$8.000,000 a month during the first 
eleven months of 1943, compared with 
approximately $6,000,000 in 1942, $3.- 
800.000 in 1941, $2,330,000 in 1940, 
and $2,080,000 in 1939, according to 
figures released last month by the Tools 
Division of WPB. 

In addition to the huge demand from 


war industries, WPB points out that 
these tools are needed in large quan- 
tities for repair kits on aircraft, on 
tanks, jeeps, and other military ve 
hicles, in ship repair rooms, at advance 
bases, air fields, and in other direct 
military uses. Data on shipments cover 
150 manufacturers, shipping over 90 
percent of the country’s hand service 
tools (pliers, wrenches, ball peen ham- 
mers, screw drivers, etc.). Woodwork. 
ing tools and heavy forged tools are not 
included. 

That the industry is gradually catch- 
ing up with its commitments is evident 
from the fact that unfilled orders on 
manufacturers’ books at the end of each 
month are declining, as are new orders 
entered. Monthly figures for the past 
two years follow, in thousands of 
dollars: 


Mechanics’ Hand Service Tools 
New Unfilled 


1942 Shipments Orders Orders 
a 13,908 26,797 
er 4,627 5,518 27,339 
March ....... 5,529 9,771 31,384 
April ......... 5,616 9,499 35,497 
May ......... 5,693 9,121 39,898 
June 5,842 6,857 40,83! 
eS OE ee 6,898 7,402 41,823 
Aug. ......... 6328 8398 44,175 
ee 7,061 11,842 49,451 
_ USE 7,277 9,799 50,905 
an 6,505 10,609 54,901 
SE ccna 7,457 9,729 56,371 
1943 

Jan. fatal 6,887 8,480 57,149 
Feb. 7,253 8,802 59,293 
March 8,517 11,570 60,082 
April 8,418 9,777 60,788 
i i 8.419 8,635 61,464 
June - 8,670 7,729 58,587 
July 7,844 9,489 60,415 
+ ES 8,640 7,964 59,686 
SS ee 8,059 6,866 55,757 
Oct. . ee 9,076 55,68! 
Nov. .. .... 8,486 7,308 52,478 
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STOP 


T that valves—both cast and forged steel—are all 
that Edward builds. No brass, no bronze, no 
iron—nothing but steel. And nothing but valves. 

But when it comes to steel valves, the Edward line is 
extraordinarily complete. For instance... 

Stop Valves—From little 14 in. valves you can hold 
in the palm of your hand, to giant 14 in. valves that 
weigh five tons. They're built in both globe and angle 
designs, and with other construction modifications 
depending upon service requirements. 

Check Valves—Both shock-minimizing Edward lift 
type piston checks and ball checks—ideal for viscous 
fluids. The size range is 4 in. to 14 in. 

Won-Return Valves—aAll sizes, globe and angle. 
On the large ones, the famous patented Edward 
Impactor handwheel and EValthrust yoke bushing are 
standard. And on all sizes, streamlined flow passages 
and exclusive Edward guiding principles cut pressure 
drop to minimum. 

Blow-Off Valves-—Slow opening type, engineered 
to stay tight after cooling and protected against erosion 
and corrosion. Straightway and angle, for any feasible 
piping arrangement. 


cast and nage 
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+ STRAINERS « 


etc., against dirt and foreign matter. 
Monel metal screen, sizes | 4 in. to 2 in. 

Intex Valves—Integral seat globe valves, '» in. to 
2 in., for the really tough jobs and the not quite so 
tough jobs where you want a valve that will last and 
last and last. Disk and integral seat are Stellite. 

Other Valves—Such as feedline stop-checks (screw- 
down and separated), hydraulic valves, gage valves, 
instrument valves, etc., for every service where steel 
valves should be used. 

The Edward line covers the whole steel valve tem- 
perature-pressure range . . . for pressures from 150 
lb tq 6000 lb, and for temperatures up to 950 F. 

Write for catalogs and descriptive bulletins. It pays 
to know the Edward steel valve line. 


THE EDWARD VALVE & MFG. CO., INC. 
1289 West 145th St. © East Chicago, Indiana 


Forged steel, 
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Relief Valves—Forged steel, EValloy stainless steel 

seat and ball disk, sizes 14 in. to 2 in. Factory set for 


accurate relieving at specified pressure. 
Strainers—Protect traps, valves, regulators, pumps, 
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Ten Years Ago in Mill Supplies 














i et HIS “HARD-BOILED” } 


MINERS HATS TO ONE MEXICAN MINE, 
BILL JULIAN, OF THE MINE & 

SMELTER SUPPLY CO. DENVER, ONCE 
HIRED A MEXICAN TO SIT IN A 
GUTTER WEARING HIS HAT, WHILE 
HE PEGGED ROCKS AT THE HAT 
FROM A SECOND STORY WINDOW, 











w.C. HUNTER - 





FOR THE VARIOUS 
(TEMS HANOLED. 








PRESIDENT, ROSS-WILLOUGHBY 
CO., COLUMBUS, OHIO, TOLD How 
HIS COMPANY DEVELOPED A PRO- 
GRAM OF MARKET DETERMINATION 
THAT ENABLED IT TO TELL QUKK- 
LY. AND SURELY THE MARKET 





THE FEDERAL PIPE & SUPPLY'CO,, FRESNO, 
CALIF, ADDED A COMPLETE STOCK 
OF MACHINE SHOP SUPPLIES WHEN (T 
ACQUIRED THE FRESNO BRANCH OF THE 
A.J. GLESENER CO, OF SAN FRANCISCO. 


A PROPOSAL WAS MADE TO HOLD A NA- 


oh. 





BOWLING TOURNAMENT 
= WITH TEAM TROPHIES, 
INDIVIDUAL TROPHIES, 








NEWS ITEMS! 


TIONAL DISTRIBUTORS’ 











m the 

SAMUEL HARRIS, 
CHICAGO, CELEBRATED 
ITS 60TH ANNIVERSARY WITH AN OPEN 
HOUSE AND INDUSTRIAL SUPPLY EXHIBIT. 
MRS. SAMUEL HARRIS, WIDOW OF 
“THE FOUNDER, WAS PRESENTED, 
OPENING DAY, WITH A 
BOUQUET BY THE 
EMPLOYEES. 





















HENRY DISSTON & SONS, INC. 
PHILADELPHIA , ANNOUNCED THE 
APPOINTMENT OF WALTERH. GE8- 
HARDT TO HEAD THE INDUSTRIAL 
SALES DIVISION, ANO ERNEST 
QUERY TOTAKE CHARGE GF THE 
HARDWARE SALES DEPARTMENT, 





OF MILWAUKEE'S 
PLANKINTON HOTEL 











BOWLING SHIRTS, AND A FREE TRIP TO 
__. NEW vorK FOR THE TWO HIGH MEN, | 


A NICE LITTLE ANNOUNCEMENT POEM, PENNED BY 
W.H. CURRY, ACCOMPANIED THE BONUS PAID TO 
EVERY EMPLOYEE OF THE GALIGHER ©O., SALT LAKE CITY: 


FRIENDS WERE GRIEVED TO LEARN OF THE DEATH OF WILLIAM 
E. WOODWELL, PRESIDENT, JOSEPH WOODWELL COMPANY, PITTSBURGH. 


HOUSED THE SHADBOLT & 
BOYD Co.'s 3RD ANNUAL 
“SALES CLINIC” CUS- 
TOMERS AND PROSPECTS, 
IDENTIMED BY LAPEL 
BUTTONS, WERE SHOWN 
COMPANY DISPLAYS BY 





RELAYS OF SALESMEN. | 

















» FOR METAL 
WORKING ~ 
PLANTS 








IN TEXTILE 
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MAKES 
BIGGER 








Give manpower the right tools and pro- 
duction will increase. Materials handling 
frequently absorbs 30% of production hours 
and demands the best equipment. 

Yale Materials Handling Machinery is 
the choice of America’s vital industries for 
transporting, lifting and stacking all its 
products. 

Our distributors and their salesmen are 
doing their share to MAKE MANPOWER 
BIGGER .. . supplying Yale Hoisting Equip- 
ment so essential in America’s battle of 
production. 


* * 


BACK THE ATTACK WITH WAR BONDS 


* 
The Yale and Towne Mfg. Company 


Philadelphia Division Philadelphia 24, Penna. 


MATERIALS HANDLING MACHINERY 


HOISTS—HAND AND ELECTRIC - TRUCKS—HAND LIFT AND ELECTRIC INDUSTRIAL AND RELATED PRODUCTS 
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Sales Tips 


FROM THE TRADE PRESS 


Because of space limitations, most items 
appearing in this department have been 
reduced to their elemental facts through 
digesting. Where the reader's interest is 
particularly great. we recommend that the 
article be sought out and read in detail in 
the paper where it originally appeared. 


Form Speeds Replacement 
of Pump Gland Packing 


To get maximum life out of pump 
gland packing, the rings of packing 
should be cut cleanly with beveled 
edges, the rings should fit the pump 
shaft accurately, and the joints in ad- 
jacent rings should not be in alignment. 
Often when this job is done under pres- 
sure to get the pump operating again, 
the packing rings are likely to be in- 
accurately cut and then jammed into 
the pump in a way which will hasten 
the day of replacement and may even 
injure the pump. 

R. A. Sullivan of South Porcupine, 
Ont., devised a method for preparing 
accurately cutpacking in advance of the 
job. A form is prepared consisting of 
wooden or metal sections, each one of 
which has been cut to the same diame- 
ter as the shaft of the one of the mill 
pumps. When a pump is to be repacked, 
the packing can be cut on the form at 
leisure. No time is then lost in fitting 
the packing rings after the pump is 
shut down.—Engineering and Mining 
Journal, January, 1944, 


Basic Engineering Data 
Included in Handbook 


Part One of a two-part condensed 
handbook of basic engineering informa- 
tion for power men was published in 
the December, 1943, issue of Power. 
The latest of the Power Handbooks is 
designed to meet the needs of practical 
engineers—a _ classification which in- 
cludes numerous industrial supply 
salesmen—and for this reason contains 
a minimum of technical terms. 

Numerous tables that provide a 
wealth of useful data for distributor 
salesmen who number power plants 
among their accounts, are included in 
Part I. Eleven fundamentals make up 
the chapters. Weights and measures is 
the title of one chapter and in this are 
listed tables of units of power, work, 


volume, time, velocity, pressure, area, 


weight, length, and density. 
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Chapter two deals with practcial 
mathematics and includes instructions 
on reading a slide rule. a host of useful 
geometric facts, and systems for using 
formulas. This is followed by a section 
devoted to mathematical tables “se- 
lected on the basis of maximum useful- 
ness in practical engineering work.” 

Other chapters include: Mechanics & 
Mechanisms; Mechanics of Materials, 
Fundamentals of Heat: Steam Tables 
Simplified: Practical Electricity; Hy- 
draulics & Pumping; Piping, Flow & 
Tanks; and Engineering Economics. 

Part Two of book is to be published 
in the near future and will deal with 
more specific branches of power engi- 








neering, with chapters on Chemistry; 
Fuels and Combustion; Steam Genera- 
tion; Steam Engines and Turbines; 
Diesels and Gas Engines; Compressors 
and Fans; and Refrigeration, Heating 
and Air Conditioning. 


Extension Drills Made 
From Broken Ones 


Because of the large number of ex- 
tension drills used daily, Eastern Air- 
craft-Linden, has found it impractical 
to make extension drills by socketing a 
drill in drill rod and soldering them 
together. Instead the drill rod is pur- 
chased in matching sizes, cut to length, 
abd butt-welded to drills or broken drill 
ends. Ends of drili and rod are ground 
square, then they are mounted *:-in. 
apart in a bandsaw welder equipped 
with V-slot electrodes and clamps. The 
operator then pushed the lever to bring 
the ends together for welding. An auto- 
matic control cuts off the welding cur- 
rent and an annealing button controls 
that operation. Flash is ground off and 
the joint polished on the small wheels 
below the electrodes. The method, using 
a larger machine, is now being extended 
to larger drills, reamers, taps. pilot 
reamers and short tool bits.—Wings, 
February, 1944. 
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“Think, think hard, Miss Lollypod—You couldn't have used my gas coupons 
for postage stamps on all of those letters, could.you?” 
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THE MAGNAFLLX TEST, 





shown above in ‘Tube cause leakage, akdowns, unnecessary mamtenance 











’ . | . 
Turns’ laboratory. quickly reveals any hidden and can disrupt =imperative production schedules 
t defects in the finished product Tests to insur@ flawless fittings have been, are 
Flawless welding fittings are even more essential today and will be a permanent Tube Turns’ policy 
than perfect pipe For extreme velocities, high TUBE TURNS (ine) Lewieville, Kentucky. Branch 
. pressures, vibration, strain, corrosive wear are most Offices’ New York, Chicago, Philadelphia, Pittsburgh, Cleve 
oC 
—— destructive to piping systems where flow change: land, Dayton, Washington, D. C., Houston, San Francisco, 
direction at the fittings! Defective fittings can Seattle Distributors located in all principal cities 
\ } Va pane Bas / 
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Freedom from imperfections extends the useful 
life of fittings. This basic advantage in Tube-Turn 
Welding Fittings is now being presented to your 
customers, through the above advertisement . . . in 
21 leading industrial and engineering publications. 
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NEWS 


Howard Ankli Buys 
Brammall Supply Co. 





One of Michigan’s oldest distributor 
firms, the Brammall Supply Co., of 
Benton Harbor, was sold last month by 
Wallace S. Nichols to Howard Ankli. 
The company was founded in 1873 by 
Edward Brammall who, although he is 
not longer active in the business still re- 
tains a desk in the office. 

Mr. Nichols joined the company as a 
clerk at the turn of the century. He 
took over active control when Mr. Bram- 
rall decided to retire some years ago. 
When Mr. Nichols decided to retire last 
month, he offered the business to Mr. 
Ankli who had joined the organization 
in 1930 and had served as Mr. Nichols’ 
“right hand man.” 

Mr. Ankli plans to retain the name 
of Brammall Supply and, although the 
business will be registered solely as the 
property of Mr. Ankli, it is planned to 
set aside a desk for the of the 
founder as long as he lives. 

Mr. Ankli said he plans to expand the 
industrial supply end of the business 
and is considering several lines which 
he feels have strong market possibilities 
in the territory. 


use 


Robinson, Cary & Sands, 
St, Paul Firm Liquidates 


Robinson, Cary & Sands Co., St. Paul 
industrial supply firm announced to its 
customers and suppliers on Nov. 30 that 
the firm was retiring from active busi- 
ness as of that 
founded in 


date. The house was 
1871 and handled machine 
tools, industrial supplies and railroad 
equipment. According to Herbert E. 
Sands, president, all orders on the books 
or accepted prior to Dec. 30, 1943, would 
be filled and all obligations of the firm 
taken care of completely. The notice 
sent out read in part as follows: 

“After 73 years of service we feel our- 
selves a part of each and every industry 
in our territory, which makes it difficult 
for us to announce our retirement from 
active business effective November 30. 
1943. Our decision, however, is the re- 
sult of a very careful and thoughtful 
analysis of conditions which from all 
angles of approach, leaves no alterna- 
tive.” 


Mr. Sands said the liquidation deci- 


sion was made by mutual agreement of 
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Paul A. Stine, general manager of the 
Harry P. Leu Co., industrial supply firm in 
Orlando, Fla., has been named chairman 
of the Post-War Planning Committee of the 
Orlando Chamber of Commerce. 





the officers and directors who felt that 
it might be advantageous to liquidate 
now and wait until some future date 
when business conditions are more stab- 
ilized before considering a possible re- 
entry into the field. He added that the 
liquidation proceedings probably will 
take at least six months. Beyond this 
point neither he nor E. F. Sands, treas- 
urer, have made any plans. It is ex- 
pected, however, that R. A. Sands, vice- 
president, will enter the armed services. 

H. E. Sands, in discussing the liquid- 
ation proceedings stated that L. L. 
Erwin, long time sales manager, and 
three other R C & S veterans have be- 
come associated with the Anderson Ma- 
chine Tool Co., St. Paul, and thus will 
continue to serve many of the old R C & 
S customers. The name Robinson, Cary 
& Sands Co. is being retained. 





Cincinnati Company 
Adopts New Name 


The Doermann-Roehrer Co., Cincin- 
nati, launched the new year under a 
new name, The Cincinnati Supply Co. 
The officers, personnel, products and 
services remain, it was announced. 

The new name, it was explained, is 
more descriptive of the firm’s operations, 

Founded in 1911, the firm will cele. 
brate its 33rd anniversary this month, 
The present officers of the corporation 
are J. O. Hesselbrock, president; J. A. 
Hesselbrock, vice-president; Charles 
Bird, treasurer, and George Schmidt. 


Deming Co. Holds 
Annual Sales Meeting 


\ctivities for the past year were re- 
viewed and plans for 1944 were dis- 
cussed Jan. 4, 5 and 6, when the Dem- 
ing Co. held its annual sales meeting at 
the factory, Salem, Ohio. 

G. R. Deming, president, opened the 
meeting with a talk on the work the 
company is doing. 

E. S. Dawson, superintendent, told of 
the company’s plans for production of 
pumps during the post-war period. This 
was followed by reviews of pumping 
trends during the last few years by A. V. 
Mueller, B. Samelson and Mr. Dawson. 
They also discussed the possibility of the 
use of new materials and designs in the 
manufacture of pumps in the future. 

Advertising plans were outlined by 
L. H. Taylor. Other speakers included 
R. F. Webber, D. A. Ward, J. R. King. 
T. R. Wolf, Wilson Morlan, Walter 
Deming, and F. J. Emeny. 

H. E. Carlos, sales manager. pointed 
out that in the first year after the war 
the industry is planning on manufactur- 
ing about 500.000 water systems. 


Plans of the Deming Co., for the post-war period were discussed last month when the 
corporation held its annual sales meeting in Salem, Ohio. 
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The rubber industry is today of course 
devoting its full attention to war pro- 
duction, helping perform Herculean 
tasks on both fighting and home fronts 
—such as the never ceasing work of 
the conveyor belt shown here piling 
up mountains of crushed 

rock for one of war's vital 
needs, cement. / 


| OWNERSHIP AND OPERATION | 


In innumerable ways 
HEWITT hose, conveyor 


belts and transmission 


Almost a century of experience as SPECIALISTS in In 
dustrial Hose, Conveyor and Transmission Belts, Packing 
See your Classified Telephone Directory for the name and 
telephone number of your nearest Hewitt Distributor 


——ans 


WE ARE 
PARTICIPANTS IN THE s 


of 


\ NATIONAL SYNTHETIC RUBBER /4 
CORPORATION , 


belts are helping to get needed sup- 

plies there faster. Another conspicuous 

HEWITT contribution to the war is the 

famous bullet-sealing gasoline tank — 
£8 

of which we are one of the largest 

producers—which has saved so many 


fighter pilots’ lives. 

This and many of the 
i amazing developments in 
industrial rubber products 


were foreshadowed years 


ago when HEWITT tec 


HEWITT: 


CORPORATION, 
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cians introduced synthetic rubber in the 
manutacture of oil and gasoline hose. 
Since then thousands of successful appli- 
cations of synthetics have demonstrated 
how sound their pioneering was. 

Today these same HEWITT engineers are 
laying plans for even finer post-war 
products. Their achievements in produc- 
tion will be shared by the HEWITT dis- 
tributors—who are now doing countless 
wartime services and will be ready to 
supply your needs when Victory is won. 


-R 


, 


RUBB 


Buffalo, N. Y. 








OVER 5000 SHAPES AND SIZES 


You will want this complete catalog of some 5,000 
different sizes, shapes, and cuts of the Original 
Precision-Made GROBET SWISS FILES made of 
chrome steel for higher cutting speed and dur- 
ability. 


ASK FOR CATALOG BF, also request catalog BM 
of files and saws for filing machines. 


GROBET FILE CO. OF AMERICA 
421 Canal Street New York 13, N. Y. 
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Connecticut Supply Club 
Elects Klebes President 


ARTHUR N. KLEBES 


Arthur N. Klebes, treasurer of Smith 
& Klebes, New Britain, was elected 
president of the Connecticut Industrial 
Supply Club, Jan. 17, when the group 
met in New Haven. 

A. G. Lindquist, president of Lind- 
quist Hardware Co., Bridgeport, was 
named vice-president, and J. P. Sprague, 
vice-president of L. L. Ensworth & Son, 
Inc., Hartford, was chosen secretary 
and treasurer. 


“Say It With Orders,” 
Sales Conference Theme 


“Say It With Orders” was the theme 
of the Riechman-Crosby Co., Memphis, 


Tenn., three-day sales conference to 


start 1944, which was held at the Chisca 
Hotel, Jan. 6, 7 and 8. In opening the 
conference at which a number of manu- 
facturers representatives attended, Rich- 
ard Alcott, vice-president and general 
manager said: 

“Our company has been serving in- 
dustry since 1895, and has built up a 
reputation for fair dealing, quality 
merchandise and service. We realize 
to maintain that position we must be 
on the alert for new items to sell, just 
as we have in the past. In a short time 
conditions may change from a seller’s 
market to a buyer’s market, and it is 
that problem with which we are con- 
cerned now.” 

The first day A. W. Ellerbrock of the 
Keystone Lubricating Co., discussed 
“How, When and Where Keystone Prod- 
ucts Are Sold”; H. K. Snider of E. I. 
du Pont de Nemours talked on “Paints 
and Protective Coatings”; “To Each 
Other” a motion picture with sound 
was presented by the Tennessee Coal, 
Iron and Railroad Co., showing how 
steel is made for war purposes and 
other processes; H. H. Crosby, vice- 
president, talked on “New items that 
should be added, and the importance of 
not overlooking a chance to sell un- 
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THE PROPER USE OF OPEN-END 
WRENCHES .. . Data Sheet No. 22 


First, select a wrench with the correct size opening for 
the nut or bolt to be accommodated. Test this by the 
amount of free back and forth movement of the wrench 


ona stationary nut. Too large an opening may slip under 


a hard pull and injure you, the nut, or the wrench. 





\ay wrench will perform best and with highest strength 
when squarely and fully seated on the nut or bolt head 
as shown above. Pull straight, avoiding side strain or 
“cramping” of the wrench. 
Nine times out of ten you 
will find it safer to pull 
rather than push ona 
wrench. Greasy hands... 
or greasy wrenches... are 
dangerous. A dry. clean 
grip always permits the 
hardest, safest pull and 





helps to reduce accidents. 


Never use a wrench with a badly worn or chewed and 
spread opening as pictured above—particularly on hex 
nuts. Williams’ Wrenches are stamped with the nominal 
size of their openings: that is. the size of the nut or 
holt head across the hex or square flats. Openings are 
made .005” to .040” (proportionate to size) larger than 
the nut or bolt head they are intended to fit. It is, there- 
fore, easy to detect spread openings. 


DROP-FORGED Toots 


Standard commercial wrench leverages are such that an 


average man can readily break bolts or strip threads up 
to 5/8” bolt diameter. Consequently care should be ex- 
ercised and a sense of “feel” developed. Bolts larger than 
5/8” seldom can be set up too tight with average wrench 
leverages. If you must use 
auxiliary leverage on large 
bolt sizes. such as a pipe 
extension over the handle, 
make sure the two are 
strongly and well coupled. 
The best and safest pro- 
cedure is to purchase 
special wrenches with 
extra long handles. 





Never hammer an ordinary wrench handle as a sub- 
stitute for increased leverage. Striking-face wrenches, 
(see above illustration) made specially for this purpose, 
should be used. A vast amount of energy is stored in 
several sharp hammer blows, and ordinary wrenches 
are not designed to withstand this abuse. 





When the usual open-end wrench is operated in close 
quarters on hard-to-get-at nuts, it should be remem- 
bered that “flopping” the wrench upside down between 
swings gives an angular advantage which permits con- 
tinuously rotating the nut, or bolt in the least possible 
space. By this “flopping” trick, illustrated above, the 
usual 15° angle wrench will operate a hexagon con- 
tinuously where the swing is limited to 30°: otherwise 
60° would be necessary. 


Sold by Leading Industrial Distributors Everywhere ... J. H. Williams & Co., Buffalo 7, N. Y. 
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Official OWI Photo 


Wide Acceptance Everywhere 


STANLEY 
SCREW 
DRIVERS 


Stanley Screw 








Acceptance of Stanley Tools 
comes right 6n down the line 
from workmen through the pur- 
chasing department to the dis- 
tributor. In Stanley Screw 


Drivers come Drivers, for example, skilled 


in every . ; i i 
1 every type mechanics appreciate their cor- 


rect design and extra endurance. 


[ STANLEY |] 


Catalog No. 50 


Stanley soft face hammers, cold 








chisels, wood chisels, planes 
and rules are among the quality 
hand tools listed in Stanley 
Tool Catalog No. 50. Keep a 
copy on your counter for quick 
reference. Stanley Tools, 
146 Elm Street, New Britain, 
Connecticut. 














STANLEY = TOOLS 
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familiar items”; and “Leather Belting, 
Crimps,” was discussed by R. FE. Cook, 
Alexander Bros.. Philadelphia. 

The second day, J. A. Riechman. 
president, discussed linter and gin saws. 
oil mill specialties. huller knives, ham- 
mer mill hammers; H. S. Wright, man- 
ager electrical department, talked on 
“Availability of Electrical Material for 
1944”; and R. Y. Melntyre, Continental 
Gin Co., discussed “Elevating, Convey- 
ing and Transmission Machinery”. 

The sales quota for 1944 was dis- 
cussed by F. Doyle Bowers of the Re- 
public Rubber Company, Youngstown. 
Ohio. John Brown and John Muller of 
the American Pulley Co., talked on 
“Sales of Pulleys, Trucks, Speed Re- 
ducers and Motor Bases for the Coming 
Year”. The group were guests of the 
American Pulley Co. for dinner at 
Hotel Peabody. 

On the third day, Mr. Alcott held a 
general session with the sales force on 
“Territory Coverage, Ways and Means 
to Improve our Position in Sales for 
1944”. This was followed by a round 
table discussion of the catalog. George 
Woodland and Ben Sinyer of the Chain 
Belt Co.. Milwaukee, discussed their 
line. illustrating with two motion pic- 
tures. The afternoon session was given 
over to Walter Gebhart, Walter Knapp 
and Gus Milde of Henry Disston & 
Sons. who discussed Disston’s products 
and sales for the coming year. 


Stacy Supply Co., 
Issues New Catalog 


The Stacy Supply Co., Springfield. 
Mass., is distributing a new 200-page 
catalog. compiled for the firm by Wein- 
berg & McKee, Inc., Chicago. Fea- 
tured on the light green cover of the 
catalog are the words “Stacy Service 
Satisfies.” The lead pages for many of 
the lines handled are in color. 








Formality is dispensed with as J. S. Ackis 
and F. M. Brooks of the Jacksonville, Fla., 
Branch of the Georgia Supply Co., hold 
a brief conference on the business of the 
day. Mr. Ackis is branch manager and 
Mr. Brooks is vice-president of the firm. 


UMI | 


























ITS KINDA TOUCHIN, AIN'T IT-TH' 
WAY POP FONDLES THEM NEW 
NMICHOLSONS 2!.. 1 WAS BRUNG 
UP TA TAKE CARE OF TOOLS, 

BUT I NEVER CARESSED ‘EM! 


“POP” —iovabie character of the popular 
Nicholson cartoon advertisements—portrays 
the philosophy of the foreman who is always 
thinking of high efficiency and wise economy 
in shop practices and routine. 


He is convinced that good production begins 
with good tools; and that their proper use and 
proper care are equally important. He personifies 
the Nicholson—as well as the conscientious mill- 
supply man’s— viewpoint in all these directions. 


Nicholson and Black Diamond Files are made 
under the highest standards of design and 


NICHOLSON FILE COMPANY, 42 ACORN ST., PROVIDENCE 1, R. 


TH GUY THAT ABUSES 
ONE OF THEM FILES KIN 
SAVE EV'RYBODY A LOT OF | M/CHOLSON FILES 
TROUBLE BY JUST GOIN’ 

OUT AN’ BURYIN’ 


OVER A BATCH O' 


THAN ATTEND A 
HISSELF! 


quality 80 years of file-making experience has 
been able to attain. And so consistently does 
Nicholson maintain those standards that 
Twelve perfect files in every dozen is the 
sweeping Nicholson guarantee. 


The mill-supply man can do his customers 
a great service by helping them get the most 
out of these famous files. 


“FILE FILOSOPH Y"”—48 informative, profusely illus- 


trated pages, offers a good elementary background of infor- 
mation on file selection, use and care. Write for copies (how 
many?) for the interested men in your organization. FREE. 


1., U.S. A. 


(Also Canadian Plant, Port Hope, Ont.) 
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RUTHER DROOL 


NECKTIE PARTY 
FOR HITLER: 





ALL-ROUND SERVICE 


There's a deep satisfaction for the distributor in the all- 
round “rope service” Upson-Walton provides. One source 
for wire rope and all its accessories as well as acces- 
sories for manila and other types of rope—that means a 
lot. U-W Lay-Rite Preformed Wire Rope and other U-W 
quality products provide the service you want your 
customers to have. Ask for Catalog 40. 











WIRE ROPE THIMBLES 


Made of wrought 
steel, hot galvan- 
ized. When order- 
ing remember 
that the right size 
must be used to 
assure proper re- 
sults. 





SHACKLES 





Self-colored or hot galvanized drop- 











WIRE ROPE CLIPS 


Drop-forged, hot gal- 
vanized, may be used 
and re-used many 
times. U-W also sup- 
plies Malleable Wire 
Rope Clips. 





forged steel. Round Pin Types are 
strongest . . . recommend them for 
heavier jobs. Scew Pin types han- 
dle the lighter tasks. 














TACKLE BLOCKS 








TURNBUCKLES 


<<» 
=< 


A complete line for 
use with Wire Rope 
and Manila Rope. 
When ordering speci- 
fy service for which 
Block is intended, to 
insure proper results. 











ee ee 
CS==~) 
eax"  @) 


All diameters and openings, all types 
end fittings. Selection depends on size 
of rope, lengths of each and tension. 








WIRE ROPE SOCKETS 


Vi 


“Drednaut” types, open or closed. 
Drop-forged, self-colored or hot gal- 
vanized. Here too selection depends on 
weights to be handled. Recommend a 
safe margin. 











THE UPSON-WALTON CO. 


CLEVELAND 


ESTABLISWED 187) OHIO 
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| and the continent to establish Euro- 


| tory. When Canadian manufacturing 








Lewis to Direct Sales 
For Templeton, Kenly 





A. C. LEWIS 


A. C. Lewis, associated with Simplex 
jacks for more than 30 years, has been 
appointed vice-president in charge of 
sales of Templeton, Kenly & Co., Chi- 
cago. He will make his headquarters in 
Chicago but will make frequent trips 
through Canada. 

When he joined the firm in 1912, Mr. 
Lewis was sent to Toronto to open a 
Canadian manufacturing plant for Sim- 
plex jacks. Just before the outbreak of 
World War I, he made a trip to England 


pean distribution for the Canadian fac- 


temporarily ceased in 1915, Mr. Lewis 
resigned to form A. C. Lewis Co., Ltd., 
Canadian distributors for Simplex jacks. 

Later, Mr. Lewis became a British 
subject and went to France as an officer 
of the Third Canadian Infantry Bat- 
talion, Toronto Regiment. In 1928, Rail- 
way & Power Engineering Corp., Ltd., 





| took over the assets of A. C. Lewis Co., 





including the distribution of Templeton, 
Kenly & Co., products. Mr. Lewis con- 
tinued as a special representative of 
the sales department but resigned re- 
cently to accept his new post with the 
Chicago firm. 





Note From a Marine 





And if our lines should form and break, 

Because of things you failed to make, 

The extra tank or ship or plane, 

For which we waited all in vain, 

And those supplies that never came, 

Will you then come and take the blame? 

For we, not you, will pay the cost 

Of battles you, not we, have lost. 
Anonymous. 
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TYPICAL ERMETO Gon: 














® Standard methods of making tube joints by 
flaring, soldering, welding or threading are 
not adaptable for high pressure lines because 
the joints do not withstand the extreme high 
pressures and shock loads encountered. 
Ermeto fittings for tubes of any metal not 
only withstand pressures that exceed the burst 
strength of the tubing itself, but are also far 
less expensive and much speedier to install 
than any customary type of fitting now used. 
Three simple parts—connector, ring, 
and nut—comprise this fitting and pro- 


Weatherhead 


AANA AN LEN 
oe 


vide a tight joint between the fitting and tube 
even though the outer surface of the tube be 
rough. And the Ermeto fitting can be discon- 
nected and reconnected any number of times 
without affecting the tightness of the joint. 
The only tool required is an ordinary wrench. 
Ermeto is the answer to the engineer's prayer 
for the coupling of hydraulic, air, fuel, water, 
gas and oil lines—particularly where injector 
or high pressure systems are required. Get the 
complete details of Ermeto by request- 

ing the Ermeto catalog. Mailed on request. 


Manufacturers of vital parts for 
the automotive, aviation, refrig- 


eration and other. key industries. 


PLANTS IN CLEVELAND e COLUMBIA CITY: INDIANA e LOS ANGELES 


ST THOMAS, ONTARIO, CANADA 


Coupling Union Female Connector 


A FEW 





FITTINGS Male Connector 
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This is no time to take chances on break- 
downs of vital machinery. When bearing 
breakdowns mean idle machines, get in 
touch with your S{0S Distributor . . . and 
let him put his specialized knowledge 


Wherever there’s a chance, he'll know 
how to keep wheels turning. American 


ingenuity can’t be beaten. You'll get 
it from your Svs Distributor. sass 


of bearings at your service. 


Because much of Si[Si’s 
capacity goes directly into 
Army and Navy equipment, 
we can’t always supply the 
exact bearing for every job. 
This is no fault of your SiS 
Distributor . . . but he'll use 
his know-how to take up 
the slack. 


130 





Appearing in leading trade pub- 


lications, this advertisement is an 
open invitation to bearing users 
to make use of your services. If 
you don’t have the specified bearing 
types or sizes in stock, recommend 
the nearest available substitute and 
order bearings needed promptly. 
The sooner bearings are ordered, 


the sooner you will get them for 


your customers. 5475 





a y) 
SKF INDUSTRIES, INC., PHILA, PA. ahi, wi, 
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Caught by the camera as he prepared to 
make a shot in his favorite indoor game, 
bottle pool, is W. J. “John” Frey, head 
of the Frey Industrial Supply Co., Los 
Angeles. 





New Developments 
To Banish Flight Ills 


Banishment of the great flying dis- 
comforts, nausea, popping ears, difficult 
breathing and nervousness, was pre- 
dicted for post-war air travel by Air 
Transport, last month. 

“Highly developed planes, completely 
pressurized cabins, smooth flight at high 
altitudes, moderate climb and descent, 
and. the subconscious reassurances that 
complete passenger comfort and a mul- 
titude of war-born safety devices can 
provide, will be the transport industry’s 
selling tools in the bid for passengers,” 
the article observed. 

“The pressurized cabin, designed to 
ininimize the effects of altitude, will 
have a marked influence upon reducing 
to a negligible number, if not abolish- 
ing entirely, the discomfort of inade- 
quate oxygen supply,” it says. “Ear dis- 
comfort, even as oxygen want, appar- 
ently should be held to a minimum by 
the adoption of pressurized cabins for 
airline operations.” 





Getting set to use that dictaphone by his 
side is Glenn B. Jennings, manager of 
the Tampa branch of Cameron & Barkley. 
Mr. Jennings recently celebrated his 25th 
anniversary with the firm. 
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WALKER -TURNER 20° DRL 
































Double row ball bearing — for thrust 
and radial load. . 


Ball bearing near spindle center aids 
rigidity. 


Ball bearings. above and below pulley 
eliminates whip. 
Ten spline spindle improves accuracy. 


Aluminum alloy spindle pulley permits 
speeds above r.p.m. 


One piece head casting, bored in line. 


Pulleys and belt amply guarded, yet 
easily available. 


Steel quill turned from bar, seats bored 
and rack milled in quill. 


One piece feed pinion and shaft, with 
teeth cut on gear hobber. 


One-shot lubrication— oil applied at 
one point only. 
No. 2 Morse Taper Spindle Nose. 


Power feed take-off pulley. Feed coor- 
dinated with spindle speed. 


= 


The sectional view above illustrates the careful design that pro- 
vides an unusually smooth-running spindle in Walker-Turner 20” 
Drill Presses. These rugged production machine tools are in use 
in great numbers in war industries today. Due to their versatility, 
many have been applied in special tooling set-ups of various 


TO WALKER - TURNER DISTRIBUTORS 





kinds. Simplicity of controls permits their use by unskilled and This advertisement, appearing in 
semi-skilled labor — an important point under present conditions leading metal-working publications 
as well as in the post-war period. in January, is designed to acquaint 
Furnished in bench, floor and multi-spindle models — with or users with the fine points of construc- 
without power feed. Capacity %” in steel, 1” in cast iron. tion of Walker-Turner Machine Tools. 
Spindle speeds 260 to 2600 r.p.m. It is quality of this kind that has given 

Send for descriptive literature these units general acceptance in in- 


dustry as rugged, versatile produc- 
tion equipment. 
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OFFING 


Mebauil Design 


HOISTS 


Maintain 
Production Schedules 


COFFING Shipyards, Mines, Machine Shops, 
LOAD BINDER Aircraft Plants, Steel Mills, etc.. 
— a useful save valuable minutes with COF- 
utility tool FING HOISTS for lifting, pulling. 
This is the safest ang 22d moving jobs. We can supply 
most powerful boomer capacities for any need in types 
pogmning poles. i228; that will handle the job efficiently 
Sirens | tes and and economically. COFFING HOISTS 
4000 ibs. The Model F are doing a job in war plants b 
Boom ‘a load’ 6000. The. aeadiailiin production pb se " Seat D ull P+ yaad 


Super attachments Lever 
available te. deuble 


tise’ stoae’**'* GOFFING HOIST CO. DANVILLE, ILL. 








“Se” ie she Of) oe oe ee 














COFFING “csv” HOISTS 


RATCHET-LEVER HOISTS e@ ELECTRIC HOISTS e@ LOAD BINDERS 
SPUR GEAR HOISTS * TROLLEYS » DIFFERENTIAL HOISTS 
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" tial tools in any plant. 


MACHINISTS BENCH ¢ COMBINATION PIPE 
COACHMAKERS © WOODWORKING 

SOLID NUT CONTINUOUS SCREW 

QUICK ACTION ¢ LIGHTNING GRIP 


MORGAN VISE CO. ves xvressovsr, CHICAGO, ILL. 


MORG AN Semi-Steel 
VISES 


.. they 


have 
proved they 


can take it.. 


% The outstanding performance of MORGAN Vises during 
these past few years of all-time high production has en- 
trenched them more firmly than ever with industry. A vast 
potential market grows from this past performance—a market 
where th: outstanding characteristics of accuracy, precision, 
and long life will again serve peace-time manufacturing 
needs efficiently and economically. MORGAN Vises are essen- 
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The Industrial Specialties Co., Portland, 
Ore., recently remodeled the interior of 
its store. “Welding rods and the parts 
and fittings that go with welding equip- 
ment call for a lot of drawer and cabinet 
space, and we aimed to build in enough 
to last awhile,” said Paul Kullberg, 
president, (center of photo). 


S. G. Taylor Announces 
Employees Pension Plan 


The new year brought a surprise 
present to employees of S. G. Taylor 
Chain Co., Hammond, Ind. FE. W. Tay- 
lor, president and grandson of the 
founder, anhounced that a pension and 
retirement program had been put into 
effect for employees as a memorial to 
the founder. 

Under the S. G. Taylor Memorial 
Pension Plan, employees can _ retire 
when they are 65. Each pension is based 
on the base wage or salary of the in- 
dividual and the employee comes under 
the plan after five years of service. 
These five years are counted in on the 
pension. Employees in the armed serv- 
ices are given leaves of absence and 
lose nothing in the way of pension pro- 
viding they return to the company within 
six months after discharge from war 
duty. 

The plan was formulated by Mr. Tay- 
lor, O. W. Sandstrom, vice-president, 
and R. G. Oliver, secretary. They have 
prepared a booklet explaining the de- 
tails of the plan. 








This is a weekly “chore” that everyone at 
the Fulton Supply Co., Atlanta, enjoys- 
getting a pay check. Mrs. Frances Hill, 
telephone operator, is receiving her check 
from W. A. Spitler, treasurer. 
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Fast-Selling 


ES: 
E SAL 
Vv OLU M sanding, 
For all de-burmalt openings! 
surtacing 5 get into 
castings. 
rol 


finest abrasi¥ 
dressing for 


Here’s a big new sales opportunity for 
you... selling SKILFLEX Abrasive Rolls to industry. 
Your regular customers will find thousands of im- 
mediate uses for these time-saving, money-saving 
surfacing accessories. And when they see how 
greatly SKILFLEX Abrasive Rolls improve work- 
manship and increase production, you’ll start get- 
ting frequent quantity repeat orders and steady 
automatic profits! 
ALES: SKILFLEX Abrasive Rolls are available in all 
. grits, grades, sizes and shapes to give you sales 
ot — for all metal removing, grinding and polishing of 
oa regular and irregular surfaces... for all deburring, 
lapping of dies and sanding in closest quarters. 
They’re designed for use with a variety of mandrels 
which fit your customer’s present drills, hand 
grinders, flexible shaft equipment, etc. Write today 
for full information on SKILFLEX Abrasive Rolls. 


voOLUME § 


4 surfacing’ 


to put a roduction 


no Pp’ 


SKILSAW, INC. 
5033-43 Elston Ave., Chicago 30, Ill. 


Sales and Service Branches in All Principal Cities 


MAKE AMERICAS HANDS MORE PRODUCTIVE 2m 
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Type of Shop 


Important Machine.....------"° 
Often Used Machine 

| Occasionally Used 
Adaptable for Use . 





“Schools (ind. Arts) 
“Home Worrstrops- sate nae ie 
_ Machine Shop 


et fe? id 


_ Production I Machine § Shop 
; ~ Tool Shop... -.-------- 

__ Automobile. & Accessories Mirs.. 
~ Airplane 3 Mizs....--- ; 

_ Electric } Refrigerator ® Mirs.. . 
- ~ Farm Equipment Mtr Mfrs... 

_ Hardware Mfrs. 

~ Cutlery and Tools... 

"Machinery Miss... 

~ Railroad Shops....----: 

_ Motorcycle & Cycle Mfrs. ‘ 

i ewelry | Mfrs. 


~ Optical Miss. ee cannes Prrrrr. 
_ Radio ! Miss... ..---- >>> 
"Firearms Mirs.... soos 

a ~ Street & E & Electric © Car Shops 
_ Turbine pine & Engine Engine Mfrs. 

: ~ Shipyards. sesesescess cosessossts 
Steel Plants... ------- 


~ Auto-Body Mir... 





~ Cabinet Shops. 

__ Casket Mfrs... ----- 

me Cork Products Mfrs... -- 
Chair Mfrs. (Wood) ..-- 


a 4 | 
5m RTE Here 3 what he -buys from you 





Boat Builders 


Bee oe 


~ Billiard & Game Table M ee | { (Automatic priority AA-1 under MRO) 
Mirror & Picture F: Frame ne Mfrs. " a a. -_- 

~ Piano & Organ Mirs. 0-22 ty ae 

Planing Mills, Etc....------ os: + 
Toy & Game Mfrs... .---- +> rer , 
Railway-Car Shops... --- ‘s 

; Woodworking Shops. General , a 
Contractors, Bldg., Etc. i : 
Printers and Engravers 


Paper Products Mirs. 


Chemical-Process Plants 


Electrical-Goods Mfrs. “~ * 
Textile Mfrs. es > a - g 


Sash and Door Plants... --- — ll SS 
Stamping Mfts., Etc. _ ete \ » ‘ @- 
Sign and Display Shops oes | 


Molded Plastics Mfrs. 
Plastics Fabricatg 





Powetgs 


| Woere 10 Seth 


Delta’s consistent advertising paves 


the way for you=—in these ote ‘sy 


publications read by pattern makers 


—just open your classified 
telephone directory, almost anywhere 


The amazing diversity of your market for Delta-Milwau- 
kee Machine Tools provides you with more opportunities 


to make sales, and gives you greater security when busi- 
ness conditions change. 


Right now, 740 specific lines of business enjoy an auto- 
matic priority of AA-1 or AA-2 (under MRO) on all ma- 
chines illustrated here (in fact, on all but four machines 
in the entire Delta line); practically all other business 
customers are entitled to an automatic AA-5...and all you 
require is the customer’s signature on a simple declaration. 


Markets almost without number, that have been cut off 
by wartime regulations, are building up a terrific backlog 
of post-war demand. Extensive post-war development 


work, now going on in the Delta organization, assures 
you of still further opportunities. 


Consult your Delta-Milwaukee distributor on current 
stocks of Delta tools available under L-237, or write for 


further information. D-10 


THE DELTA MANUFACTURING COMPANY 


639B EAST VIENNA AVENUE MILWAUKEE 1, WISCONSIN 













" MOLYBDENUM 
HIGH SPEED STEEL 
NON-BREAKABLE 





A NEW HAND HACK SAW BLADE 


hackmawir e 





Here is a truly remarkable Hand Blade . . . One that has 
received complete acceptance with all. who have tried it on 
hand blade metal cutting. 


The back of the blade is annealed so as to make it unbreak- 
able, and the tooth edge is hardened for durability. It has 
all the cutting qualities of the standard Molybdenum High 
Speed Blade. May be used under all awkward sawing 
conditions, or by inexperienced men, with complete satisfac- 
tion and fast cutting speed. Sharp twists and kinks, which 
are the main reason for saw breakage, are absorbed without 
damaging this HACKMASTER Blade. 


Hazards and accidents of sawing are eliminated. You sell 
Safety and Satisfaction when you sell HACKMASTER 
UNBREAKABLE HAND BLADES. 


As always this New LENOX Blade is sold only through 
Distributors. 


Sell HACKMASTER today and you'll soon have repeat orders. 
AMERICAN SAW & MFG. CO. SPRINGFIELD 2, MASS. 
“Tké Blade in the Plaid Bax” 
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| Paul C. DeWolf Dies; 








| Browne & Sharpe Official 


PAUL C. DeWOLF 

Paul Churchill DeWolf, vice-presi- 
dent of the Brown & Sharpe Mfg. Co., 
for the past 19 years, died Dec. 19, at 
the age of 61. 

Mr. DeWolf joined Brown & Sharpe 
after his graduation from Brown Uni- 
versity in 1905, planning to become 
associated later with his uncle’s firm, 


| Charles Churchill & Co., London ma- 


' chine tool merchants. However, during 





his training period he decided to remain 
with the Providence firm. 

Known nationally in the machine tool 
industry, Mr. DeWolf was a former 
president of the National Metal Trades 
Association; a former secretary of the 
Machine & Allied Products Institute, 
and a member of the Society of Me- 
chanical Engineers, and of the Provi- 
dence Engineering Society. 


L. H. Dunham of American 
Steel & Wire Co., Dies 


Lawrence H. Dunhan, fifty-two, as- 
sistant manager of the metallurgical 
department of the American Steel & 
Wire Co., Cleveland, died Jan. 19, in a 


| hotel in Pittsburgh while on a business 





trip. 

Mr. Dunham had been associated with 
the firm since the year after he gradu- 
ated from the University of Tlinois in 
1915. 


Wife Takes Over Duties 
Of J. C. Derville, Jr. 


Mrs. Phoebe Derville, wife of J. C. 
Derville, Jr., has taken over part of the 
work formerly handled by her husband 
at General Tool Co., Portland, Ore. Mr. 
Derville, son of the president of the 
firm, has joined the air forces and is 
training at Buckley Field, Colo. 
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In Our 
POST-WAR PLANNING 


When Victory is won... and your 
customers call for practical cooper- 
ation in reconverting for peace-time 
production ... you'll have many of 
the answers in additional, new Lyon 


Products. 


Naturally, we can’t release full par- 
ticulars now. But, this much we can 
tell you. Lyon's Post-War Line will be 
broad; it will include many new items 





... revolutionary in design and per- 
formance; it will assure Lyon dealers 
greater and continuing profits. 





—— eee 


Lyon Adjustable Wood Shelv- 


ing. Strong hardwood shelving 
adjustable every 3" vertically and 
horizontally by hand. No tools 
necessary. Complete assembly re- 
quires only one tool—a screw 
driver! Quickly set up by inex- 
perienced help. Easy to take down 
and re-erect in a new location. 
Open and closed types 


Lyon 
42SF 


Lyon Shoprobe. Safe, con- 
venient mobile storage for 
workers’ clothing. Takes less 
floor space per person than 
the area covered by a man's 
hat. Especially suited to war 
industries where efficient and 
compact, low cost storage is 
4 prime requirement 


Shopbox — No. 
11-13 16" x 22” x 


7-5 8''—18 gauge steel. May be 
stacked in staggered formation 
so material in bottom boxes may 
be removed without moving the 
upper boxes. Ideal for use on 
roller conveyors. $1.75. 

Lyon “RB” Shopbox — No. 
44S5F11. 10" x 20" x 8”. 16 


gauge steel. Serve as strong, 


solid stacking boxes for efficient 


Lyon Work 
Bench-No.5100. 
With Half Depth 
Shelf, Back Stop 
and Two End Stops. 
60"'long,28""deep 
Drawer 12" wide, 
16" deep, 4" high. 
Complete as shown 


$20.70. Without 


Lyon Bench Leg 
—WNo. 2401-11. 
28" x 32-1/4”". 
Made from heavy 
TT’ formed steel 
May be used for 
steel or wood top 
benches, wood top 


Lyon Tool Toter- 
No. 2983-11. With 
Tray Top, Two Drawers, 


transporting of material. Open 
“hopper” front leaves material 
always accessible. Front top rail 
rounded for use ashandle.$1.55 


LYON 


: tables, machine One Shelf, and casters. 
Drawer $17.75 mountings and bulk 18” x 24” x 32-1/2". 
storage platforms. Drawers 15x 23-1/2" 

$2.95. x45 8".$11.30 


METAL PRODUCTS, INCORPORATED 


General Offices: 253 Madison Avenue, Aurora, Illinois 


Branches and Distributors in All Principal Cities 





TAPS 


by 
BAY STATE 







BAY STATE TAP and DIE COMPANY 
MANSFIELD, MASS. 
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Keeping a close check on back orders, 
R. H. Barr, manager of the mill supply 
department of Reilly Bros. & Raub, Lan- 
caster, Pa., makes periodic checks through 
his file. 





New Cutting Tool Group 
Plans District Meetings 


Articles of incorporation for the Cut- 
ting Tool Manufacturers Association, a 
non-profit corporation, have been filed 
in Wilmington, Del., according to W. G. 
Robbins, chairman of the board of 
directors. The board also has com- 
pleted the preparation of by-laws and 
these are now being distributed to those 
in attendance at the Dec. 10 meeting in 
Detroit, complete with membership ap- 
plication blanks. 

Plans are being made to hold organi- 
zation meetings in other industrial sec- 
tions to explain the purposes of the 
organization to members of the in- 
dustry. 

The by-laws state that membership is 
available to any individual, partner- 
ship, firm or corporation engaged in the 
manufacture of tools designed for cut- 
ting materials through use with power 
driven machinery. Manufacturers of 
hand operated cutting tools are specif- 
ically excluded. 

There is no initiation fee for member- 
ship in the Association but dues are on 
a sliding scale, depending on the num- 
ber of employees of the individual 
manufacturer’s organization. In con- 
trast, however, each manufacturing or- 
ganization, regardless of size, is entitled 
to only one vote in Association affairs. 

Each company member may appoint 
one or more ‘individuals to represent it 
in activities of the association but voting 




















Figure 27 
Standard, Screwed Ends 
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Your customers will like these 
well-designed, efficient valves 
that assure easy operation, and 
lastingly trouble-free service. 
Available in non-rising and rising 
stem types; also outside screw 
and yoke. Built for steam pres- 
sures up to 300 lbs. 


Write for the Kennedy Catalog, 
which describes and lists the en- 
tire Kennedy line of Bronze and 
Iron Body Gate, Globe, Angle and 
Check Valves; Malleable Iron, 
Bronze and Cast Iron Fittings. 


Buy From Our Distributor 


ay 6THE KENNEDY VALVE MFG. CO. 


. ELMIRA, N.Y. 
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Immediate Results 


Here is how new Donnelley-built catalogs are helping other dis- 
tributors meet existing conditions: 


* “We are handing them out as fast as possible and already we 
can see a big increase in our mail order business.” 

* “Our catalog has been of exceptional value during this period 
when our men haven’t been able to make the calls they should.” 

* “... catalog is producing excellent results. We have noticed 
the beneficial effects of the catalog not only in the quantity of 
new business, but also in the orderly arrangement and uniform 
wording of our orders which aid immeasurably in our office 


routine.” 


* “... an exceptionally good job in outlying territories where it 


is becoming more and more difficult to reach by personal calls.” 


Nothing else will help like a catalog now. Fifty-seven other 
distributors are having Donnelley’s compile new catalogs at this 
time. 


R. R. Donnelley & Sons Company 


350 EAST TWENTY-SECOND STREET, CHICAGO (16), ILLINOIS 
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is by companies rather than by in- 
dividuals. 

Among the purposes of the associa- 
tion are to give assistance to cutting tool 
industry and Federal and local agen- 
cies on such subjects as renegotiation, 
taxes, contract cancellation and _ ter- 
mination, disposal of surplus cutting 
tools by the Armed services, standard- 
ization of cutting tools to permit greater 
simplification of production equipment 
and methods, problems arising from 
cancellation, etc., of pool orders and 
post-war disposal of emergency manu- 
facturing facilities. 


Standard Steel Develops 
Rust-Proofing Process 


Rust destroys approximately 2% of 
our yearly steel production, a_ loss 
which, based on 1943 figures, is equiv- 
alent to 1,800,000 tons destroyed and 
$100.000.000 lost forever. Standard 
Steel Spring Co. has developed a proc- 
ess called “Corronizing” to aid in cut- 
ting down rust losses in post-war pro- 
duction and fabricating. It is a process 
for rust-proofing steel by means of 
electroplating very thin metals and al- 
loys on base metal stocks. The com- 
pany claims tests show that corronized 
coatings have at least 244 times more 
rust resistance than coatings in use 
today. 

Producers and users of the corron- 
ized process will operate under an 
agreement issued by Standard Steel 
Spring Co. A number of product manu- 
facturers are already using corronized 
material; others have sample tests com- 
pleted and approved; and many others 
await the lifting of the critical materials 
and metals control in effect now. 


As purchasing agent for McJunkin Supply 
Co., Charleston, W. Va., Jim West acts a 
procurement specialist extraordinary for 
all branches of the local chemical in- 
dustry. 
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Yes, it happens 
in the best 
regulated plants! 


HE inconsistency pointed out here 

isn’t as rare as you might think. It 
occurs whenever pipe heavier than 
needed is used for low or moderate pres- 
sure services like those listed below. We 
have simply exercised a little cartoon 
license to bring this fact out into the 
light of day. 


Of course the heavy pipe isn’t actu- 
ally used for safety. It is used simply 
because of the time-honored tendency 
to think of Standard Thickness pipe as 
the low point on the scale of available 
pipe thicknesses. 

Actually Standard Thickness Pipe is 
fairly high on that scale. In hundreds of 
applications light, but remarkably strong 
Taylor Spiral Pipe can handle the greater part of 
services which are too often thoughtlessly assigned 
to heavier pipe. 


Taylor Spiral Pipe can handle these jobs ade- 
quately and with strength and service life to spare. 
In many cases the installed cost of Taylor Spiral is 
no more than half that of the heavy pipe it replaces. 
So plants that use Taylor Spiral for these low and 
moderate pressure applications have saved many 
thousands of dollars. 


Moreover, in today’s emergency of wartime scar- 


IT SEEMS AS HOW 
THE PRESSURE GETS CLEAR 
) UPTO 40 LBS., BILL - 
SO THE BOSS IS USING 
HEAVY PIPE 


To BE SAFE / 










6ER 


SMOKING 


city, the conservation of steel effected by Taylor 
Spiral threatens to outrank even its big saving of 
dollars! 


Changing to Taylor Spiral Pipe for services like 
those listed is made easy by the complete range of 
sizes and fittings. Thicknesses range from 18 to 
6 gauge; sizes from 4” to 42”; joint lengths up to 
40 ft. All types of end joints and couplings, all kinds 
of fittings and specials or fabricated assemblies, are 
produced by Taylor Forge, assuring a complete 
service and undivided responsibility. 


TAYLOR FORGE & PIPE WORKS 


General Offices & Works: Chicago, P. O. Box 485 *% New York Office: 50 Church St. 
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*% Philadelphia Office: Broad Street Station Bidg. 


SPIRAL PIPE FOR: 


@ Low Pressure Steam and Air Lines 
@ Steam and Diesel Exhaust Lines 
@ Vacuum and Suction Lines 

@ Blower Piping 

@ Sand and Gravel Lines 

@ Industrial Gas Lines 

@ Oil and Gas Gathering Lines 

@ Swing Pipe 

@ Spray Pond Piping 

@ Hydraulic Mining 
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LOADING Derr. 
aS 


SELL TAYLOR 


@ High and Low Pressure Water Lines 


@ Dredge Lines 
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FORD TRIBLOCS 
for faster production 


©Today’s demand (and tomorrow's 
too) is for faster production. FORD | 
TRIBLOCS can help meet that demand. |\// / T// 
They are fast in operation—they are |\/////////, 
sturdy—they are on the job ready for | 


> —= P Yj Vii hh 
SSS ee instant use. 7 Uy f 
~ ~ — if \) Aff P 
So TRIBLOCS save money for their users, 177 Vy 


\ 
\ 
S|] because of their low first cost, and be-  \°/ 
cause of their low maintenance expense. | 
\ 
\ 


The FORD TRIBLOC is a quality spur- 
| gear hoist. It is made throughout of 
high-grade drop forgings and malle- | 
able castings of certified grade. Its 
} acco high carbon heat-treated chain 
| has great strength and wearing quali- 
ties. Write for information on TRIBLOCS 


| in 4-ton to 40-ton capacities. i 
a — —------ = — - - — — 


pn 














Order from your Distributor ~ 


FORD CHAIN BLOCK DIVISION 


Philadelphia, Chicago, San Francisco, Denver 
Los Angeles, Portland 





AMERICAN CHAIN & CABLE COMPANY, Inc. 


BRIDGEPORT * CONNECTICUT 
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Ralph Johnson Named 
Norton Sales Manager 





RALPH M. JOHNSON 


Ralph M. Johnson, western sales 
manager for the Norton Co., since 1939, 
has been appointed general sales man- 
ager of grinding wheels and abrasive 
grains for the United States. He will 
make his headquarters at the Worcester, 
Mass., plant but will travel extensively, 
the company announced. 

Mr. Johnson was graduated from 
Worcester Polytechnic Institute in 1915 
with a bachelor of science degree in 
chemistry. Shortly after graduation he 
joined the Norton Co., research staff, 
working first in the organic laboratory 
and then in the mechanical laboratory. 
He then worked for five years in the 
sales engineering department ending 
his work there as assistant sales engi- 
neer. 

In 1932, he was placed in charge of 
the Connecticut sales territory. In 1928 
he became manager of the Philadelphia 
warehouse and sales district. He con- 
tinued in that capacity until 1934 when 
he went to Worcester as chief sales en- 
gineer, leaving that post to take charge 
of sales operations in the central and 
far western sections. 


Pidgeon Addresses 
Purchasing Agents 


Phil Pidgeon, president of Pidgeon- 
Thomas Iron Co., Memphis, and of the 
Memphis Chamber of Commerce, was 
guest speaker at a recent meeting of the 
newly formed Memphis Association of 
Purchasing Agents. 

He discussed “Post-War Planning”, 
explaining the work of various national 
and local committees and the part the 
purchasing agents could play in cooper- 
ating with local groups. 


> 
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offered to you 


in this 64-page iustrated boo 


HOW TO BUY in proper volume without the. 
danger of overstocking or understocking .. . 


HOW TO KNOW where you can buy and be cer- 
tain of delivery when you want it... 


HOW TO MAINTAIN under war conditions the 
type of service you’re accustomed to furnish. . . 


HOW TO DO all this is the vitally important subject 
of ‘“‘Purchasing Department Records and Routines.”’ 


This new book, just off the press, has been prepared 
on the basis of a study of current operating procedure 
in the purchasing offices of nationally famous manu- 
facturing and distributing organizations. It is a 
thorough-going analysis that digs deep into the cur- 
rent problems encountered in purchasing operations. 
It shows in clear detail the vital function of properly 
designed and coordinated records, with illustrations of 
actual forms that have proved effective in actual use, 
that are easy to maintain and that eliminate waste. 
Based on new research, this study summarizes help- 
fully the war-time experience of leading Purchasing 
Executives. We offer it in the belief that you will find 
it extraordinarily informative and useful. 


To get your free copy, write, phone or wire our 
nearest Branch Office for 
Records and Routines.’ 


“Purchasing Department 
’ Or use this handy coupon. 


MILL SUPPLIES 























READ THESE 
CHAPTER HEADINGS 


Purchasing Department Functions 
Initiating the Purchase 
Quotations — Price Analysis 
Index of Vendors 
The Purchase Order 
The Pending File 
Order Follow-Up 
Commodity Purchase Record ke 
Vendor’s Purchase Record Pi. 

Make and Hold Records is ANY 
and other 
important 
subjects 






PURGH] 
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) RECORDS AND nop lh 


 eetnteeteitinnniiend 


Send for your FREE 
copy today 


REMINGTON RAND INC., Buffalo 3, New York. 


Please send me— without obligation—a copy of your new 


study “Purchasing Department Records and Routines”. 


Name 
Firm 
Address 


City & State M.S. 2 


SYSTEMS DIVISION 


REMINGTON RAND 


BUFFALO 3, NEW YORK 


COPYRIGHT, 1944 


FEBRUARY, 1944 
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TEAMWORK 


Close coordination of the Deming engineering and manufacturing 
organization with Deming Distributors continues to meet critical 
wartime needs for dependable pumping equipment. 


The Deming Deep Well Turbine Pump illustrated was installed 
a few days after the Deming Distributor was called in by an 
armor plate manufacturer for help. 


The pump was needed in a hurry for the job of forcing water 
through the upper and lower dies of a large hydraulic press 
working on armor plate. 


The speed with which the correct capacity of pump was 
determined, shipped and installed would have been impossible 
without “Manufacturer-Distributor TEAM-WORK.” 


It pays to “team-up” with DEMING! 





p_—_1HE COMPLETE LINE 
PUMPS AND WATER SYSTEMS 


The Deming Company - Salem, Ohio 
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overseas cap in the front left is Major 
Harry S. Willson, former sales executive 
of Paasche Airbrush Co., Chicago. Major 
Willson is escorting General Maxwell on 
review at Camp Ellis. 





Abrasive Sales Totaled 
$160,000,000 in 1943 


The net sales of abrasives ot all types 
in the United States in 1943 were at 
the rate of approximately 160 million 
dollars annually, about three times the 
1940 rate, according to the Abrasive 
Section of the Tools Division, WPB. 
Domestic net sales of bonded abrasives 
were at the rate of approximately 100 
million dollars annually, exclusive of 
a small percentage of Canadian and 
other export sales. 

In announcing the figures the WPB 
pointed out that abrasives figure in the 
end operation of all operations before 
a piece of equipment goes to a theater 
of war. 

“By finishing the surfaces of parts— 
whether ball bearings, pistons, guns or 
other items—to minute tolerances, 
abrasives make possible the _ inter- 
changeability of standard parts of 
mechanized equipment or arms so dam- 
aged material may be speedily put 
back into the fight, and provide more 
efficient operation of equipment,” the 
WPB explained. 

Formerly, natural sandstones were 
used for sharpening tools, finishing 
castings and forgings, and polishing, 
but the operations were slow. The lack 
of dependable, controllable grinding 
wheels was a large factor in delaying 
the development of mass production. 
Now abrasive wheels. permit the 
speedy production of innumerable parts, 
each one alike to within a fraction of 
a thousandth of an inch. 

Mass production got a major boost 
with the invention of the emery wheel 
in 1864. With it came the use of 
harder steel] tools which the old grind- 
stones had .been too soft to sharpen. 


Following emery wheels came the 
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As exclusive manufacturers of 
low-cost quality tools WE HAVE 


SOMETHING FOR YOU 


Industrial distributors who are seeking a connec- 
tion with an alert, progressive manufacturer of 
low-cost quality machine tools will find an ex- 
ceedingly attractive proposition here at DURO. 


Our business is, and always has "been, that of 
designing and producing outstanding tools. The 
Duro line, machine for machine embodies many 
advantages in design and construction that are 
\ found in no similar line. The Duro policy toward 
distributors has been uniform and fair. Duro post- 
war plans in both engineering and advertising en- 
vision aggressive expansion and development. 


Without the slightest obligation, you can get the 
4 full details of the Duro proposition by writing us 
' today. 
\ 
\ 


1) if fe RIOOIAS 


MACHINE TOOL 


DURO METAL PRODUCTS co 


DIVISION 


2667 N. KILDARE AVE.. CHICAGO 


ALSO MAKERS OF DYRO HAND Tools : 





+. 
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| discovery of artificial or manufactured 
abrasives. The artificial abrasives are 
silicon carbide, which is the hardest 
known material next to diamond and 
| can be used for wearing down 
| diamonds; and crystalline aluminum 
oxide, also called fused alumina, which 
was first produced commercially as an 
abrasive in 1900. 

Grinding wheels are really cutters 
with thousands of tiny teeth. Their ac- 
tion is one of cutting minute slivers 
from the material to be ground. Various 
materials are used to hold the grains 
together in a wheel. These include 
vitrified clay, rubber, shellac, silicate of 
soda and synthetic resin. Structure 
determines the cutting action of a 
grinding wheel, so the grains are classi- 
fied according to screening sizes. The 
smooth surfaces produced by abrasives 


Eliminate wracking also serve to cut down friction and 


allow machines to function smoothly 





* with a minimum of “breaking in.” 
 @ equipment, Coated abrasives include abrasive 


coated papers and cloths, flexible 
wheels on the face of which loose grain 


Save time, speed up is glued, and disks on the sides of which 


are attached either loose grain or 


production. abrasive cloth. 


Van Petten Appointed 
Advertising Manager 


H. E. Van Petten has been appointed 
manager of the advertising division of 
the B. F. Goodrich Co. He will be in 
charge of tire advertising which had 


been under the direction of George F. 
Cozzens, who has joined the Army, as 
well as the advertising of the firm’s in- 
dustrial products and Koroseal. Mr. Van 


Red uce Floor Wea r | Petten has been associated with the rub- 


| ber industry for 16 years. 


to a minimum, ae 


Increase efficiency 
of employees. 


DARNELL Corporation, Ltd. 


LONG BEACH, CALIFORNIA 
36 N. CLINTON ST., CHICAGO, ILL. 
60 WALKER ST., NEW YORK N. Y. 











| Although the attire is strange, the ready 
smile of Ray Neal, president of R. C. 
Neal Co., Buffalo, is easily recognized. 
The picture was taken at a “gay nineties 
party” held by the Eagle Office Equip- 
ment Co., in Buffalo. 
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Complete 


OIC 
Valve 


Service 


OIC complete Steel, Iron and 
Bronze Valve Service issupported 
by sixty years of experience 
and Valve specialization. 


In our national advertising we 
are telling valve users every- 
where:— 


‘OIC complete Valve Service 
is as near to you as your 
nearest OIC Distributor. 
Call him.’’ 


THE OHIO. INJECTOR COMPANY 
WADSWORTH, OHIO 


Quality Leaders in Valve Manufacture Since 1883 


MILL SUPPLIES * FEBRUARY, 1944 





THE RIGHT PROPOSITION 
ON HACK and BAND SAWS 


Build your hack and band saw profits on 
Spartans. Protect your saw blade business 
the Spartan way! Spartan makes the cor- 
rect metal-cutting saw for every job. Sell 
Spartans — the superior hack saw blades 
—-made in Genuine Tungsten High Speed 
Steel, Kutall Molybdenum High Speed, 
Flexard, All Hard and Flexible hack saws; 
also Metal-Cutting and Wood Cutting 
Band Saws. 





HACK and BAND SAWS 
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“Spartans Cut Cutting Costs” 


SPARTAN SAW WORKS, Inc., Springfield, Mass., U. S. A. 









eC Ae 
Stanley C. Herbine, who has been active 
in the Sales Department of Willson Prod- 
ucts, Inc., Reading, Pa., has been ap- 
pointed manager of distributor sales in 
the industrial division. 


Steel Industry Sets 
Packaging Standards 


Standard packages for delivering 
steel mill products overseas in first- 
class condition under the most severe 
conditions of wartime transportation 
have been designed by the steel in- 
dustry. 

Culminating three-year study of 
methods of preparing steel products 
for overseas shipment in wartime, an 
illustrated, 180-page manual “Pack- 
aging, Marking & Loading Methods 
for Steel Products for Overseas Ship- 
ment” has been issued by the Com- 
mittee on Packaging, Loading and 
Shipping Problems of the American 
Iron & Steel Institute. 

The manual contains instructions 
which have been approved by the Army 
Service Forces, the Navy Department 
and the U. S. Treasury, Procurement 
Division, for wrapping, tying, boxing, 
marking and loading various steel 
products. 

The standard packages described in 
the manual have been designed to pro- 
tect steel products during shipment to 
any part of the world—from Iceland 
to Oceania. Very often when the steel 


| is ready for shipment, no one in the 


mill knows its ultimate destination. 
For that reason it must be packaged in 
such a way that neither the extreme 
heat of the tropics nor northern sleet 
storms can damage it. 

Steel itself, paper and wood are the 
most commonly used packaging mate- 
rials. Many of the standard packages 
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No. hee a series published 


by Sylvania for all users 
of fluorescent lighting. 


[ 
HOW TO TEST LAMPS AND STARTERS 


If a fluorescent lamp blinks or fails to light early in 
life, it does not necessarily indicate premature lamp 
failure. The trouble may be a defective ballast or a 
faulty starter. However, the first thing to do is to re- 
place both the lamp and the starter with units known to 
be satisfactory. If the new lamp fails to operate with 
the new starter in place, loose connections in the wiring 
or ballast may be the reason, and the electrician should 
check the entire circuit. 


To check the questionable lamp and starter that have 
been removed, test them in a fixture known to be per- 
forming properly, or return them to the maintenance 
shop for checking on a simply constructed test board. 


Figure 1 


HOW TO MAKE TEST BOARD 


Fig. 1 shows the wiring for a simple test board that can 

be used to check either lamps or starters. A is the con- 

nection to the 110-125 volt AC line. B is a single-lamp 
ballast of the same wattage rating as 
the lamp being tested in C, the lamp 
sockets. D is the starter socket. 


DUMMY-STARTER TESTER 


For use with this test board, you can 
make a dummy-starter tester from a 
spare or used Sylvania starter by re- 
moving the can and connecting the 
two contacts permanently, Fig. 2. 
Replace the can and scratch it with a 


; Hnescel operating hints 


distinctive mark, so that it will not be mistaken for one 
of your regular starters. 


TESTING THE LAMP 


Place the lamp to be tested in lamp sockets C, and place 
the dummy starter in socket D. If the lamp is good, both 
ends of it will glow when the dummy starter is in the 
socket; and the entire lamp will light when the dummy 
starter is quickly removed. If the lamp does not per- 
form in this way, it is worn out and should be discarded. 


HOW TO TEST STARTER 


To test starters on the test board, put a lamp known to 
be good in sockets C, and put the questionable starter in 
socket D. If the starter is good, the lamp will light in 
less than 30 seconds. 


(CAUTION: Test No. 2 starters with 15- or 20-watt 
lamps only; No. 4 starters with 30- or 40-watt lamps 
only; No. 5 starters with 6- and 8-watt lamps only; No. 
6 starters with 100-watt lamps only; and No. 7 starters 
with 65-watt lamps only.) 


MIRASTAT—syivania’s 


thermal-type starter 


GLOSTAT— Sylvania’s 


glow-type starter 


STARTERS ARE LAMP-LIFE INSURANCE 


The fluorescent lamp starter is an automatic time-delay 
switch. Mechanically rugged, it enables the fluorescent 
lamp to establish its lighting arc without the use of 
high voltage. 

Starters cost only a few cents — but 

they protect your really important 

investment in fluorescent fixtures and 

fluorescent lamps. Defective starters 

shorten lamp life and cause overheat- 

ing in ballasts. It pays to test your oe tones ote 
starters and replace defective ones / MAMTENANcs 
with Sylvania Mirastats or Glostats. 


For Additional 


Maintenance Information 


Send for this Free Booklet 


7 SYLVANIA ELECTRIC PRODUCTS INC. 


SALEM, MASS. 


INCANDESCENT LAMPS, FLUORESCENT LAMPS, FIXTURES AND ACCESSORIES, RADIO TUBES, CATHODE RAY TUBES, ELECTRONIC DEVICES 
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Made by G. W. GRIFFIN CO., Franklin, N. H. 


FOR EVERY JOB 


MOLYBDENUM HIGH SPEED STEEL 
HIGH SPEED STEEL 
SOFT-BACK and SOFT-CENTER 


The uniform quality and performance of every 
GRIFFIN BLADE is the result of more than 
63 years of specialized manufacturing 
experience 


Turn to GRIFFIN as standard . .. the wide 
range of the GRIFFIN LINE can supply 
every metal cutting need for your 


customers. 


The Distributors carrying the GRIFFIN 
LINE know that they are equipped to 
meet competitively every customers’ 
metal cutting problem with blades that 
will stay sold and bring repeat business. 
They can be sure that we will do our 
best to support our government, our 
distributors and GRIFFIN users in every 
way. 


ATTENTION DISTRIBUTORS 
OUR LARGE PRODUCTIVE 
CAPACITY ENABLES US 


TO SHIP QUICKLY 
Write Us Today for the Griffin Plan 1880 
JOHN H. GRAHAM & CO. INC. 
General Sales Agent 
TRADE MARK 
105 Duane Street © New York City 1944 
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employ all three materials. In addi- 
tion, many of the more highly finished 
products such as wire, cold finished 
bars, cold rolled sheets and cold rolled 
strip are protected against rusting 
caused by atmospheric conditions by 
coatings of special rust-inhibiting oils 
and greases. 

Sheets of stainless steel, for instance, 
are first interleaved with kraft paper. 


_ Then sheets of heavy paper board are 


placed top and bottom and the whole 
wrapped in a water-repellant paper 


| envelope. Around this are placed waste 





sheets of common steel to form a tight 
metal package which is then fixed se- 
curely to wooden skids. 

In world-wide war, steel may be 
needed so urgently that it must be 
flown to its destination, or it may be 
sent to places where there are no rail- 
roads, or beasts of burden. 

To provide for such contingencies, 
the steel packaging manual contains 
instructions for preparing small pack- 
ages that can be transported either by 
airplane, or by plodding camels or 
yaks. 


National Regulator Sells 
Rights to A-Jacks Controls 


The exclusive manufacturing and 
service rights of the steam damper con- 
trol, the Over-Fire Control and the 
Cam Valve Control for steam boiler 
regulation have been bought by the 
newly formed A-Jacks Automatic Regu- 
lator Co., Chicago, from the National 
Regulator Co., a division of Minne- 
apolis-Honeywell Regulator Co. 





Gene Wedereit, formerly vice-president 
and director of creative service of the 
E. F. Schmidt Co., Milwaukee, has been 
named advertising manager of Tube 
Turns and the Girdler Corporation, Louis- 
ville. He succeeds Walter Girdler, Jr., 
who now is director of personnel. 
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Tri-stand is a roomy 
portable work-bench 


V XID Vises ¥ 
in 23 essential # 
sizes 


®@ This RI@HiID Tri-stand is full of features that make it 
a popular profitable seller. Hinged legs fold in for easy 
carrying to the job, and it sets up quickly—an efficient 
vise and a work-bench that stands solid against tipping 
over, with lots of room for oil can, dope pot and tools. 
Feet screw down and there’s a ceiling brace, if needed. 
Vise has tool steel LonGrip 
no-mar jaws and pipe rest— 
and handy pipe benders for 
three sizes of pipe. It offers 
your customer more for his 
money. Yoke or chain vise 
models. For easy sales that 
repeat, sell the RA@RID Tri- 


stand 





Chain Bench 
Vise. 
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mem to thread 1” to 2” pipe | 


@ Spin it up, spin it down —and this modern speedy 
No. 65R is ready to thread 1”, 1}”, 14” or 2” pipe— 
clean accurate threads cut with high-speed steel dies that 
stay in the threader, no bother with extra sets of dies 
for each size. That’s a 
feature your customers a 
appreciate your intro- 

ducing them to. Besides, 
mistake-proof work- 
holder sets to size in- 
stantly, only one screw 
to tighten. It’s a rugged, 
steel-and-malleable tool | 
everybody enjoys using. ; 
It pays you to sell this 
easier quicker thread- 
ing, better threads and 
lower tool cost. 


No. 65R 
with cam 


type 
workholder. 


Millions of EetCZe20c> Tools in use 
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Brake Shoe Elects 
Blume Vice-President 


~ 





W. A. BLUME 


William A. Blume, president since 
1940 of American Brakeblok Division of 
American Brake Shoe Co., has been 
elected a Brake Shoe vice-president by 
the board of directors. 

Mr. Blume was graduated from Penn 


| State College in 1915 and later that year 


joined Brake Shoe as a special appren- 
tice in the Mahwah, N. J., foundry. After 
serving in World War I, he rejoined 
the firm and was made assistant super- 
intendent at the Baltimore foundry. 

His new appointment is in addition to 
his position as president of American 


| Brakeblok. 


Appointments Made 
By Gary Screw & Bolt 


Several organization appointments, 
effective Jan. 1, have been announced 
by Philip Robinson, resident vice-presi- 
dent of the Gary Screw & Bolt Division 
of the Pittsburgh Screw & Bolt Corp. 
Robert W. Dierker, manager of sales, 
has been made general manager of 
sales; Gerald J. Garvey, assistant man- 
ager of sales, was elevated to the post 
of manager of railroad sales, and Ber- 
nard C. Ruthy was appointed assistant 


manager of sales. 





Lunt Elected Director 
Of Wickwire Spencer 


Samuel D. Lunt, managing partner 
of the firm of Hamlin & Lunt, Buffalo 
brokerage firm, has been elected a 
director of the Wickwire Spencer Steel 
Co. Mr. Lunt resides in Buffalo where 
he is a director of the Chamber of 
Commerce, 




















The ngerit-done-oF-el5e demands of warume have brought thousands of pro- 
duction men to $ the value of American phillips Screws: 

speed ly ° oub b no fumbled starts, 
or croo ack “drive. SP 5 are made 
practical, and 

head. -- 

Greater safety bo <, Driv "e twist Out - 
to gash » SP il w 7 y snagging 
burrs © 

Lower cost--° i f rime are not unusual with American 
Phillips Screws. i cre ; / rs are trained 11 less tame - + 
spoiled work an i are Uniformly high quality 
iS assured by can’ ‘ ate and methods, and by 1 
dividual inspection of sct 

Now add the final extt 7 jivery service and engineering assistance 
on special blems - - know why everyone who evet tried 
American Phillips Screws 1S using them today - and u hy those & ho have come 1 
to "use them in time of war ™ ill continue to use them in time of peace ; 


AMERICAN SCREW COMPANY 
pROVIDENCcl, puoove ISLAND 
Chicago: 989 £. Illinois Street Detroit: 502 Stephens 


\ Fast Starting Driver pont 2 aster Driving Spiral and 
guromatic® enters 10 the ing ™ made prac 
recess ugly Screw 

and drivet e one 

unit. Fumbling, wobbly 

starts are eliminate? 
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Hirsch To Direct 
Bunting Brass Sales 


CM HERCSALLOY 
SLING CHAINS 


boast service records 
as long as your arm 


Ask any plant executive or safety engineer who has 
used CM Herc-Alloy Sling Chains... their experiences 


will prove the reasons why that once they are put 
on a job they “stick.” In fact, CM Herc-Alloy Sling i 
Chains shipped years ago are still in service. P 4 i 


The patented Inswell electric welded links and ail Robert R. Hirsch 
fittings are of Herc-Alloy formula steel with a tensile 


Robert R. Hirsch has bee inte 
strength of 125,000 Ibs. per square inch...a safety eye S- eiiee nea Se a 


director of sales for the Bunting Brass 
& Bronze Co., succeeding George H. 
Herc-Alloy seldom, if ever, requires annealing : Adamas, who recently was named ex. 


factor of 150% compared to ordinary sling chain. 


ecutive vice-president of the company. 

For the last 25 years. Mr. Hirsch has 
been connected with SKF Industries, 
value plus by any method of figuring Inc., in recent years as district manager 


There is a size and type to handle your job and 
prove in service that here is sling chain 


ah uth tin dade 1k ts ve rT of the Detroit and Cleveland areas. 
your mi 


supply distribytor or write us. | Machine Tool Men Urge 
Redistribution Study 


The Machine Tools Industry Advisory 
Committee has recommended the ap- 
pointment of a task group from the 
industry to formulate a broad policy for | 
the redistribution of surplus machine | 
tools after the war. The suggestion was 
made at a meeting of the committee 
with WPB representatives in Wash- 
ington. 

It also was suggested at the session 
that the Tools Division of WPB name a 
task group to make recommendations 
on the exporting of surplus or used ma- 
chine tools after the war. During a dis 
cussion on the subject particular refer. 
ence was made to the possible need for 
inspecting such machines and putting 
them in good working order, as well as 
the need for adequate packing and 
crating. 


Blackmer Pump Names 
New Representative 


Ford Brown, assistant manager of the 
Blackmer Milwaukee office, has been 


, transferred to Minneapolis and now i 
( B = 7 in charge of pump and accessory sales 
\ G@ in Minnesota, North and South Dakota 


and Northern Wisconsin. 
CHAIN CORPO RATION Prior to his assignment to the Mil. 


(Affiliated with Chisholm-Moore Hoist Corporation) waukee office, Mr. Brown worked for 


GENERAL OFFICES AND FACTORIES: 120 Fremont Ave., TONAWANDA, N.Y, ~2me time at the Blackmer plant is 
Grand Rapids, Mich., in engineering. 


SALES OFFICES: New York, Chicago and Cleveland assembly. testing and sales departments 





Good Spang Pipe—Even Then! 
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yw is Division of The National Supply Co. 

sales Executive Offices: Pittsburgh, Pa. 

ikots District Sales Offices: Atlanta, Ga.; Boston, Mass.; 
Chicago, Ill.; Denver, Colo.; Houston, Texas; 

Mil- 4 Los Angeles, Calif.; New York, N. Y.; Philadelphia, 

1 for > Pa.; Pittsburgh, Pa.; St. Louis, Mo.; San Francisco, 
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Three outstanding advantages make STAR Hack 
Saw Blades a good line to handle: (1) Their extra 
sturdiness equips them for heavy service; (2) Their 
fast cutting makes for higher production; (3) Their long wearing 
promotes economy. ‘ 

The STAR high-speed steel MOLY Type* blade is ideal for 
sawing jobs where speed is wanted. Another STAR item, the 
Unbreakable Special Flexible blade, is recommended for tough 
sawing jobs where accuracy must be achieved in an awkward saw- 
ing position. These same qualities are found in all other STAR 
products—Power Saw Blades, Band Saws, Outline Saws and Hand 
Hack Saw Frames. 

The new STAR No. 43-S Catalog and Sales Manual covers the 
selection, care and use of STAR blades and frames, 
with valuable suggestions on merchandising. 

Every month STAR advertising appears in 
trade papers with a combined circulation of more 
than 360,000. Thus the STAR message is kept con- 
tinuously before industry and the hardware field. 





Hardware Age © Hardware World ©@ Hardware Retailer 
Southern Hardware @ Hardware Trade @ Mill Supplies 
Mill & Factory @ Industrial Equipment News @ Purchasing @ Factory @ American 
Machinist @ Modern Machine Shop @ Aero Digest @ Iron Age @ Marine Engineering 
la Maquina @ American Exporter. 


CLEMSON BROS. 


INCORPORATED ' 
NEW YORK 


*T. M. Reg. — Blades bearing the tame “MOLY” are made 
only by Clemson Bros, Inc., and affiliated companies. 


Makers of Hack Saws, Frames, Band Saws, Power Saws, and the Clemson D-17 lawn machine 


® bzu4 
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| Four Vice-Presidents 


Named by Dayton Rubber 





T. C. Davis 


T. D. Slingman 


Appointment of four men to newly 


| created vice-president posts has been 


announced by the Dayton Rubber Mfg. 
Co., Dayton, Ohio. 

T. C. Davis, formerly manager of 
industrial sales, has been made vice- 
president in charge of mechanical sales 
planning and experimental sales; T. D. 
Slingman, New York district manager, 
has been named vice-president in charge 
of mechanical sales; H. S. Mooradian, 
superintendent, is now vice-president in 
charge of production, and Joseph Rock- 
off, chief chemist, is vice-president in 
eharge of development. 


D. E. Williams Named 
Ellfeldt Co., President 


Dwight E. Williams was elected presi- 
dent last month of the Ellfeldt Machin- 
ery & Supply Co., Kansas City, Mo., 
succeeding Fred A. Ellfeldt who re- 
signed recently. 

Mr. Williams said he does not plan 
to make any changes in the company 
policies. 

Other officers are Claude E. Wells, 
vice-president and treasurer, and Harold 
M. Tidwell, secretary. 


New Certification 
Has Broad Uses 


Extension of priorities has been 
further simplified with the issuance of § 
a revised Priorities Regulation 7, of- 
fering a standard certification for use 
in lieu of the multiplicity of certifica- 
tions formerly required. It is estimated 
that 150 special certifications may thus 
be eliminated. 

The new Pri Reg 7 prohibits using 
the standard certification under CMP 
Reg 5 (MRO), E-1-b, E-10, L-158 and 
some other orders seldom handled by 
distributors whose own prescribed cer- 
tification must still be used. 

When using the standard certifica- 
tion, it is still necessary to give “end 
use” in the few cases where it is still 
required, and to state that the order is 
placed “in compliance with a small 
order exemption,” if such is the case. 
Further, if. the order was rated by 
WPB-547 (PD-1X), that fact must be 
noted with the certification. 
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€ IT APART 


you CAN TAK 
INA JIFFY - - * 


two nuts at top of clip 


Simply unscrew 
ssembly 


and entire bonnet-stem-dise a 
can be lifted from the body with com- 


plete accessibility for inspection. 


125 TO 2500 LB. a 
eal FITTINGS 
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VINCE EStteRLN GTON 


laipnoven GRINDIN 
MiSsers and CU 






















INSURE PRODUCT 
QUALITY AND 
GRINDING WHEEL 
EFFICIENCY 








@ Grinding Wheels must bear the brunt 
of constant, 24-hour-a-day production, 
therefore, they MUST be kept in perfect 
condition. The proper equipment for this 
important work is VINCENT-HUNTING- 
TON New Improved Grinding Wheel 


Dressers and Cutters . . . to dress 
them regularly to remove impregnated 
metals . . . to true them regularly to 


square off face and remove nicks. 


VINCENT-HUNTINGTON Cutters, which 
are the most important part of dressing 
tools, are made of high carbon tool steel. 
They are heat treated by the “Vincent 
Process” which gives them the ultimate 
in toughness and hardness so important 
for this work. REGULAR 


Write for catalog sheets which show all TYPE 
tools with standard sizes and dimensions. 





HOODED 
TVPeg 





% In addition to making Grinding Wheel Dressers and Cut- 
ters, we operate two of the largest production heat-treating 
plants in the United States. These two plants turn out approxi- 
mately 300 tons of war work daily, working 24 hours a day 


—7 days a week. 











"If it's a HUNTINGTON Dresser or Cutter ... VINCENT MAKES IT” 


THE VINCENT STEEL PROCESS CO. errors, wicnican 





158 MILL SUPPLIES * FEBRUARY, 1944 











LETTERS TO EDITOR 





STABILIZATION RULES 


The January issue of Mitt Supp.ies 
contains an article by Mr. Hugh String- 
ham entitled “Stabilization Rules for 
Wages, Salaries.” In the last column on 
page 109 it states: 

“No more than two merit increases 
can be made within the established 
range in any calendar year and no 
more than 50 percent of employees 
in any department or job classifica- 
tion can be given a raise in any 
year. No merit raise can be for 
more than one-third the difference 
between minimum and maximum 
of a rate range.” 

Will you please confirm our interpre- 
tation that these particular limitations 
applied only up to August 18, 1943, the 
date when General Order No. 31 was 
amended? On page 210 I find an outline 
of the provisions of the amended Gen- 
eral Order No. 31, but it was not quite 
clear to me whether the above require- 
ments are no longer effective. 

Edward B. Packard 
E. B. Packard Co. 
New York, N. Y. 


Editor's Note—Mr. Packard’s interpre- 
tation is perfectly correct. Lest others 
be pondering the same question, Mr. 
Stringham’s article reviewed the history 
of stabilization, and brought us all 
up-to-date on War Labor Board’s Gen- 
eral Orders Nos. 5, 9 and 31. The 
amendment to No. 31 did, for a fact, 
scrap that portion of the old regulation 
providing that not more than two merit 
increases, each for no more than one- 
third of the difference between the 
minimum and maximum range for a job 
classification, could be given to more 
than 50 percent of the employees in 
that classification during one year. The 
current restrictions of General Order 
No. 31, as amended, were outlined on 
pages 210 and 211 of our January issue. 


Irwin Lang, Engineer 
With Pioneer Co., Dies 


Irwin Edward Lang, assistant chief 
engineer of the Pioneer Engineering & 
Mfg. Co., Detroit, Mich., died suddenly 
on Dec. 27 at the age of forty-one. He 
was born in Detroit and attended the 
Lawrence School of Technology. 

Before joining the Pioneer organiza- 
tion in 1936, he was associated with 
Gemmer Mfg. Co. for seventeen years 
and with the Detroit Gear Machine Co. 
for two years. He was a member of the 
Engineering Society of Detroit and the 
American Society of Tool Engineers. 
He is survived by his widow, a son and 
a daughter. 
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PUMP and MOTOR 


in one space-saving unit 


3 Mics 


_ = a Worthington centrifugal pump — hydraulically balanced, 
with hand-finished and balanced impeller. . . . Take a moisture-resisting, 
drip-proof motor that is built to fit the pump’s requirements so closely 
that you’ll get the most work for the power consumption. ... Key the 
impeller to the large-diameter, short-length shaft extension for rigidity. 

. Leave ample room for inspection and adjustment of gland. . . . Pro- 
vide extra-large shielded bearings for longer life... . Mount the unit on 
an extra-high motor support to avoid floor flooding. ... Eliminate the 
need of a base plate, even on the larger sizes, to save floor space. .. . 

And you have the Worthington MONOBLOC — a simple balanced 
space-saving pumping unit that will give your customers the maximum in 
trouble-free service. Fourteen years’ experience building MONOBLOC 
pumps has led to the development of balanced design and proved the 
desirability of something better than a pump attached to just a modifi- 
cation of a conventional motor. 

For water supply, boiler feed, volatile liquids, process waste, etc. 
save space, power, time and money with MONOBLOC. Write, today, for 
Bulletin W-321-B14B, and when you have a pumping problem call our 
nearest District Office. 


wenn NGTON 


i Re 
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Standard Products Division 


1. Balanced 


2 


for extra strength and 
rigidity. ; 
Impeller is hand finished and keyed 


to shaft. 


. Motor is moisture-resistant and drip- 


prc rf, 


. Motor support elevated to prevent 


floor-flooding. 


. Plenty of room for inspection and 


gland adjustment. 


One-piece shaft has large diameter 
keeps moving parts true. 


. Shielded bearings are extra large for 


extra life. 


MONOBLOC 


a complete line from \ to 60 H.P, 


Standard Industrial Equipment 
For Re-Sale 


Centrifugal Pumps 
Steam Pumps 
Rotary Pumps 
Power Pumps 
Vertical and Horizontal Compressors 
Industrial Meters 
Multi-V-Drives with Q. D. Sheaves 
Worthington All-Speed Drives 


WORTHINGTON PUMP AND MACHINERY CORPORATION, HARRISON, N. J. 
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ARMSTRONG-BRAY 
Gear aad Wheel Pullers 





Prompt Shipment from Stock! 


STEELGRIP Standard Rigid Arm 
Gear and Wheel Pullers are of im- 


proved design. Will not slip from 
work. Arms are forged and heat- 
treated. 2-arm, 3-arm and special 
models. 12 types and sizes. 

CHAINGRIP Universal Pullers pull 
wheels, solid gears, pinions, etc., even 
at considerable distance from end of 
shaft. Proof-tested chains have both 
chain hooks and special pulley hooks. 
3-ton and 12-ton capacities. 

Here is a complete line that is 
“red hot" on which we can momen- 
tarily give prompt deliveries. 


Bingham Tool & Supply Moves to New Quarters 


The Bingham Tool & Supply Co., has 
mayed to a new location at 326 Main 
Street, Cincinnati. The new quarters 
provide five floors and a basement, giv- 
ing the firm a total of 18,000-sq. ft. of 
floor space. 

The street floor is devoted to display 
and sales rooms; another floor provides 
office space and the remaining space is 
used as stock rooms. 





\ fully equipped shop for servicing 
saws and other mill supply products 
is included in the building. 

Formerly located at 1104 Broadway, 
the distributing company has enlarged 
its facilities several times since the busi- 
ness was launched in 1929 but this is the 
first time completely new quarters have 
been taken. R. M. Bingham is president 
and treasurer. 


Photos courtesy Henry Disston & Sons, Inc. 
Write for catalog today. 


ARMSTRONG-BRAY & CO. 


“The Belt Lacing People"’ 
5356 Northwest Highway, Chicago, U.S.A. 


The office (top photo) of the Bingham Tool & Supply Co., occupies one floor of the com- 
‘pany’s new quarters in Cincinnati. The first floor display and sales room of the firm 
is shown in the center photo while the bottom picture is one of the stock room floors. 
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Bearing 
Bronze 
In Its 


Most Usable 
Korms.... 


@ Bunting Bronze Standardized 
Bearings come to you completely 
machined and finished to the stated 
size and tolerances. They are made 
with absolute accuracy in all di- 
mensions and with perfect con- 
centricity, entailing no further 
expenditure of labor and time for 
such operations in assembly. They 
fit practically all applications in 
machine tools and general indus- 
trial machinery. They are readily 
adapted to other and unusual re- 


quirements. 


Factory finishing of Bunting 
Bearing Bronze Bars saves the user 
about 50% of machining time and 
25% of purchased metal as com- 
pared with rough cast bars. 


Every time yousell these Bunting 
Products you are saving more than 
money for your customer...The 
Bunting Brass & Bronze‘Company, 
Toledo, Ohio. Warehouses in 
Principal Cities. 


| BRONZE BUSHINGS + BEARINGS + PRECISION BRONZE BARS 
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HAND-FINISHING 


on parts for machine tools, 
guns, planes, tanks, ships 


REQUIRES SWISS-PATTERN FILES 





For more than 40 years, 
"American Swiss'’ Swiss-Pat- 


tern Files have consistently Make Sure 

maintained a reputation for Your Customers 

uniform hardness, clean sharp ne 
Catalog 


teeth, and long wear. For bet- 
ter, faster filing sell your cus- 
tomers ‘American Swiss" .. . 
3,000 different sizes and pat- 
terns .. . and get the benefit 
of our 100% dealer policy. 





AMERICAN SWISS FILE & TOOL CO., Elizabeth, N. J. 


Cmerican Sais +0 


| 
| 


Edward Valve & Mfg. 


| Elects Vice-President 





R. H. HEBERLING 


Ralph H. Heberling, for the past two 


| years assistant to the president in 


charge of manufacturing, has been ap- 


| pointed vice-president of the Edward 


Valve & Mfg. Co., East Chicago, Ind. 


Mr. Heberling will continue to super- 


| vise all manufacturing activities of the 





company. 


Freight Factor Explained 
In Steel Price Ceilings 


Steel warehouses and other resellers 
of iron and steel products were given 
an interpretation of the freight factor 
used in computing their ceilings by the 
Office of Price Administration last 
month. 

“Rail rate of freight” was given defi- 
nition by OPA on November 1, 1943, 


| but some uncertainty had arisen among 


sellers as to how they should compute 
the freight rate as a part of their dollar- 
and-cent maximum delivered prices. 

The “rail rate of freight” as now de- 
fined affects the pricing of all products 
covered by Revised Price Schedule No. 
49 (Resale of Iron or Steel Products) 
with the exception of oil country tubu- 
lar goods. 

“Rail rate of freight” is defined by 


| OPA as the lowest filed or published 
| rail tariff rate. 


WISS PATTERN FILES] 
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The filings or publications of rates 
and rules of rail carriers include a 
statement to the effect that the charge 
for a less-than-carload shipment must 
not exceed the charge for a minimum 
carload of the same freight at carload 
rates. It is necessary in computing 


| maximum delivered prices for resale of 


these iron and steel products under 
RPS 49 to use the lowest freight charge. 
The rail tariffs speak of the lowest 
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Yes, and designed—for YOU. De- 
signed for profit and volume with 
a ready-made market. Completely 
unrestricted and free of all need 
for preference ratings, FLIX does 
a job formerly done by several 
different materials and it does it 
better! 

















As personal as a handkerchief, Flix is 
needed by every machinist and worker in 
oils. There are more than two and one-half 
million such workers today. 


Last year, industry spent sixty mil- 
lion dollars for just one of the vari- 
ous products commonly used to 
remove oil from the hands. The 
market for FLIX is even bigger 
than that. In a small, 500-man 
plant, for example, as many as 
25,000 Flix pads might be con- 
sitmed in one year. Multiply that 
by the number of prospects in 
your territory and you'll begin to 
see how big this little item can be 
on your sales records. 


There’s more to FLIX than just re- 
moving oil. FLIX is sanitary. It 
helps to prevent the skin diseases 
that so often result from that thin 
film of oil that is seldom com- 
pletely removed even by soap and 
water. Skin diseases, largely 
caused by this oily film, cost 
America 14,400,000 man-hours in 
one year. More than 30,000 work- 





EUNINOUIN GING WibiRx 


A PRODUCT DESIGNED TO MEET INDUSTRY’S NEED 
FOR A SCIENTIFIC, PROVED, DRY CLEANER FOR THE 
REMOVAL OF OIL FROM WORKERS’ HANDS AND ARMS 

















Workers like to use FLIX because it's a 
clean, easy way to remove oil from hands 
and arms: because it does the job thor- 
oughly; because it makes the final wash- 
up quicker and easier. 
ers were affected and the average 
case represented ten weeks’ lost- 
time. Compensation and medical 


care alone added up to $5,700,000. 


FLIX pads have a longer life than 
ordinary wiping materials. Left in 
the locker overnight, they rejuve- 
nate themselves. The absorbent 
material soaks in the oil, leaving 
the wiping surface as good as 
new for the next day. They can be 
used many times before they be- 
come too oil-soaked for efficient 
use. 


Ordinary wipers, soaked with oil, 
are a constant fire hazard. They 
are supposed to be stored in an 
Underwriters’ Laboratory ap- 
proved metal container. You know 
how careless a worker soon be- 


HYGie 
N 
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’ € 
{ remo 


comes about this precaution. FLIX 
is fire-resistant. It resists fire even 
when oil-soaked. It can be left on 
the bench with no fear of starting 
or feeding a fire. 


FLIX is more economical than any 
other method of removing oil from 
the hands and arms. The first cost 
is less and FLIX lasts a great deal 
longer in use. 


FLIX is a product that belongs 
high on the list of every Mill Sup- 
ply House. It will be widely adver- 
tised to American industry in the 
leading trade magazines and will 























The sudsy lather required for a thorough 
cleansing works up quickly and easily on 
hands and arms that have first been wiped 
with FLIX, for FLIX removes even the 
fine film of oil that makes it so hard for 
the soap to lather. 


be backed by an extensive public- 
ity and direct-mail program. In the 
shortest possible time, there will be 
built up a demand for this prod- 
uct that will make it self-selling so 
far as you are concerned. Prop- 
erly packaged at a gross to the 
box, it will greatly simplify your 
handling and storage problem. 


Identify yourself as the source for 
FLIX in your territory. Write us to- 
day and get the whole story, in- 
cluding a demonstration of our 
eye-opening profit-marcgin setup. 


SUPPLIERS: EAST—REFINERS LUBRICATING COMPANY, NEW YORK 1, NEW YORK 
MIDWEST & SOUTH—WAVERLY PETROLEUM PRODUCTS CO., PHILADELPHIA 6, PENNA. 
WEST—WAVERLY PETROLEUM PRODUCTS CO., RUSS BLDG., SAN FRANCISCO 4, CALIF. 
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8 REASONS 


for the Superiority 


of G-T Packings 


SIMPLE LINE . . . makes 
correct selection easy 


. COMPLETE LINE .. . an 


exactly suitable type for 
every service 

SELF LUBRICATING ... 
each individual strand 
saturated with lubricant 


. SPECIALLUBRICANTS... 


lubricant for each service 
specially compounded in 


the RIGHT packing for each service 
_T 





There are no compromises in G-T 
packing recommendations. In yarns 
. in construction . . . in lubricants 
each G-T packing is specially 
prepared and perfectly adapted to 
the range of service for which it is 
offered. 


For example, SUPER CUTNO Pack- 





our own plant 

-SELECTED YARNS ... 
provide tensile strength 
and resist high tempera- 


ture 
6. CONSTRUCTION .. . as- 
sures maximum endur- 
ance, longest life. lowest 
triction 
- EXPERIENCE .. . 80 years 
of manufacturing experi- 


ence. 

8. PERFORMANCE - 2 
proven in thousands of 
plants of every type 


“w 


ing is made of African blue asbestos 
. . . because blue asbestos best re- 
sists the action. of acids. PALCO 
Packing is made of plaited cotton 
.. . because that is best suited for 
centrifugal water pumps. KLERO 
Packing is lubricated with a stain- 
less, edible lubricant . . . to make it 
perfectly suitable for white paper 
stock, food stuffs, etc. 


~ 





















Therefore, when you sell a G-T Pack- 
ing, you can assure your customer 
of longest service . . . fullest protec- 
tion to rods, shafts and stems 

least packing maintenance expense. 


GREENE, TWEED & CO. 


Bronx Bivd. at 238 St., New York 66, N. Y. 






PALMETTO for steam, hot water, air. PALCO 
for water. PELRO for oils. CUTNO for alkalis. 
SUPERCUTNO for acids. KLERO for foods, 
etc. PALMETTO SUPERSHEAT PACKINGS 


OT ie neces 
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charge for the shipment; that is, for 
the total quantity. The ceilings pro- 
vided in the OPA price schedule are, 
on the other hand, generally per 100 
Ibs. It is therefore necessary after de- 
termining the total charge for freight 
under the rail tariffs to divide such 
charge by the actual quantity involved 
to determine the applicable rate per 100 
pounds in computing maximum prices. 

As an example, OPA cited an in- 
stance where a warehouse has an order 
for shipment at one time of 35,000 
pounds of material, and where the 
charge using the carload rate of freight 
multiplied by the minimum carload 
weight is less than the rate shown for 
less than carload shipments multiplied 
by the actual weight of the order to be 
shipped at one time. The warehouse- 
man should use the charge arrived at by 
using a carlead rate of freight and di- 
viding such charge by the aetual weight 
to arrive at the pro rata freight rate. 
Such pro rata freight rate weuld be the 
factor to be used in computing the maxi- 
mum delivered price. 

Similarly. a pro rata rate should be 
used as a freight factor for less-than- 
carload quantities when the rail tariffs 
provide quantity rates for less-than-car- 
load shipments. 


Alfred Fritzsche Dies; 
Beaver Pipe Director 


Alfred Fritzsche, a member of the 
beard of directors of the Beaver Pipe 
Tools Co., Warren. Ohio, died Jan. 18, 
in St. Vinecent’s Hospital. New York. 
Mr. Fritzsche, whose home was in Cleve- 
land, Ohio, became ill while attending 
a meeting of directors of Technicolor. 
Ine.. in October. 


Company's Name Changed 


The Chicago Rubbet 
Racine, Wis.. 


proof and showerproof garments, has 


Clothing Co., 
manufacturers of water- 


changed its name to Rainfair, Ine. 





Bill Gorski seems pleased with that order 
he’s reading. He was recently transferred 
from the call counter at Charles H. Besly 
Co., Chicago, to handle telephone sales 
and to assist H6ward Learn. 
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Free to FIGHT—Because these FIGHTING FILES do EXTRA Work 


in ect olla Wie the i 


H”’ MUCH extra ? Four Delta Files will do the work 
of five. Actual scientific tests prove that on the 


average Delta Files will do 25% more work—in the same 


OELTA 


DELTA FILE WORKS, Inc. 
Philadelphia 37, Po. 


amount of time, with the same effort. 


Delta Files will help ease your customers’ manpower short- Never, in ell history, wes the Dill 


° : Supply Distributor so vital—not 
age because Delta does more than its share. From tip to a ec production eystem, but 


; in helping to defend it. The output 
tang each greedy tooth sinks deep. Chews fast and clean. pte aa acai te: ea Sania 


: : . it t ive total if the Mill 
Gobbles up the hard metal—in less time with less effort. Supply Distributor tr fairy tema 
willing to recommend the best, the fastest, 


" , the most appropriate tool for the job. That's 
Your customers are working to win. Help them go all out, why so many distributors, anxious to see that 


thei t! t full capacity out of each 
tell them about Delta—the fighting file. tool, scanned Ole Files. sini 
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UBLIC utility companies are planning 
Px extensive development of power 
and communication lines after the war. 
The men on the poles—the electricians 
doing the wiring —the vast army of good 
workmen that these plans will require are 
your future market for Kleins. 


Klein pliers have been the preferred 
tool of linemen and electricians every- 
where since the first wires were strung 
nearly a century ago. Today, Mathias 
Klein & Sons are busy serving the Army 
and the Navy all over the world as well 
as industry at home. As soon as this 
urgent demand is satisfied, these quality 
tools will again be available for your stocks, 
to meet the demand of workers who 


insist on Kleins. 


DISTRIBUTED THROUGH JOBBERS 
Foreign Distributors: 


International Standard Electric Corp., New York 






Mathias 
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Every broken tool is a break for Hitler! 
It is important that tools be properly 
used and properly cared for. The 
Klein booklet "Long Life to Tools” 
giting valuable information on the 
proper use and care of tools will be 
sent on request to anyone interested. 
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Robert Wright Appointed 
Floquil Sales Manager 








R. E. WRIGHT 


Robert E. Wright, formerly sales 
engineer for the American Marietta 


Co., Chicago, has been appointed sales 
manager of Floquil Products, Inc., New 
York, manufacturers of waterproof and 
weatherproof marking colors and mark- 
ing devices. 


ASTE Plans March 
Meeting in Philadelphia 


The annual meeting of the American 
Society of Tool Engineers has been 
scheduled for March 26 to 28, in Phila- 
delphia, with headquarters at the Belle- 
vue Stratford Hotel. No technical ses- 
sions are scheduled for the first day, 
the entire day being devoted to the 
annual meeting of the board of direc- 
tors. 

Technical are scheduled, 
however, for both morning and after- 
noon on the 27th and 28th as well as 
the evening of the 27th. The annual 
banquet will be held Tuesday evening, 
March 28. 

In contrast with the last two years, 
no Machine and Tool Progress Exhibi- 
tion is scheduled. It is unlikely that 
any shows will be held by the society 
prior to the termination of European 
hostilities. Plans are being projected, 
however, for the holding of the largest 
exhibition in history of production 
equipment, tools and machines approxi- 
mately 90 days after the end of the war 
in Europe. 


sessions 


Dressing Tools Added 
The Calder Mfg. Co., Lancaster, Pa., 


has rounded out its line of dressing 
equipment by adding a line of diamond 
dressing tools. A line of diamond hand 


tools also has been added. 
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EXTRA TOUGH | 


3 1035 Heat Treated Cap Screws 






Wy 


Many of your customers have learned to specify made by the Cleveland-developed Kaufman Proc- 











“1035 Heat Treated” cap screws for assembly ess. That “‘C” on Cleveland 1035s therefore gives 


jobs needing fasteners of high tensile strength. them more strength for their money, plus the 
You can assure them that Cleveland 1035s are perfection of threads, heads and finish Cleveland 
notably tougher—by actual tests—because they’re users everywhere have long learned to expect. 


Send for Catalog F and discount sheet 


CLEVELAND 
FASTENERS 


MADE BY THE ORIGINATORS OF THE KAU 





FMAN PROCESS FOR GREATER STRENGTH AND ACCURACY 
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Ww your AIR EXPRESS shipments are ready, reach for the 
phone. Don’t wait for “routine” afternoon pickups. 
Pack as early in the day as possible and stip WHEN READY! 
That’s the way to get the full benefit from Air EXPRESS service. 
It avoids end-of-the-day congestion when Airline traffic is at 
its peak. Your shipments move faster, are delivered faster. 
And to cut costs — AIR EXPRESS shipments should 
he packed compactly but securely, to obtain the best 
ratio of size to weight. 










A Money-Saving, High-Speed Tool 
For Every Business 


As a result of increased efficiency developed to meet wartime demands, rates 
have recently been reduced. Shippers nationwide are now saving an average 
of more than 10% on Air Express charges. And Air Express schedules are based 
on “hours” not days and weeks — with 3-mile-a-minute service direct to hundreds 


of U.S. cities and scores of foreign countries. 
WRITE TODAY for “Vision Unlimited’ —an informative booklet that will 
stimulate the thinking of every executive. Dept. PR-2, Railway Express Agency, 


230 Park Avenue, New York 17, N, Y. 





Phone RAILWAY EXPRESS AGENCY, AIR EXPRESS DIVISION 
Representing the AIRLINES of the United States 
162 
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35 WAR FOLD 


$200,000,000 Red Cross 
Drive to Open March 1 


Are the lives of our wounded and the 
comfort of the men of our armed forces 
and their families worth a small frac- 
tion of the amount we will spend this 
year merely to replace or repair their 
uniforms and personal equipment? 

That question, presented in the form 
of a statement of needs, is the Red 
Cross’s appeal for public support of its 
drive for $200,000,000. The nation- 
wide appeal for funds will be launched 
March 1. 

Among the numerous activities of the 
Red Cross in connection with the war 
are the life-saving blood plasma pro- 
gram, the club and recreational pro- 
gram behind tht battle lines and at 
home, the nurse recruitment program, 
the prisoner-of-war package program, 
and the home service program. 

This year, it was pointed out from 
figures of the Quartermaster Corps, 
United States will spend $100 per man 
merely to repair or replace personal 
equipment. Although this is one of the 
smallest items of war costs, the Red 
Cross’ goal means only $20 for each of 
the fighting men—$20 to assure each 
man of blood plasma, maintain his 
clubs and recreational centers, provide 
him with nurses, minister to him in hos- 
pital and prison camp and care for his 
wellbeing and that of his family. 


Graham Transmissions 
Names Representatives 


Graham Transmissions, Inc., Mil- 
waukee, Wis., has appointed five sales 
engineering organizations as represen- 
tatives in their respective territories. 
They are: Frank Campbell Coe, Com- 
mercial Trust Building, Philadelphia; 
John B. Foley, Jr. Co., 249 Erie Boule- 
vard, W., Syracuse; Paul M. Kline, 2030 
East 22nd St., Cleveland; and D. W. 
Smith, 149 Broadway, New York. 
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Production Awards 











In this group picture of ‘Besly employees 
and executives, E. K. Welles, president of 
the Besley company, is in the tep row 
center while his twin brother, Lt. Com- 
mander O. P. Welles who represented the 
Navy at the ceremony, is at the extreme 
right. 


Besly Head Receives 
E Award From Twin 


When E. K. Welles. president of 
Charles H. Besly & Co.. Chicago. ac- 
cepted the Army-Navy E Award on 
hehalf of his company, his twin brother. 
Lt. Commander Donald P. Welles. 
USNR. represented the Navy in_ the 
presentation of E pins. 

The brothers have had careers that 
are similar in many respects. During 
the first World War they both received 
their commissions as second lieutenants 
of field artillery on the same day. With 
the defeat of Germany in 1918. they 
returned to school. Both entered the 
banking business after being graduated 
from college. 


Harper Co., Awarded 
Army-Navy E Flag 


The third Army-Navy E Award for 
excellence in war preduction was 
granted to the H. M. Harper Co.. Chi- 
cago, on Dec. 23. The presentation talk 
was made by Sgt. Edward W. Long. an 
aerial gunner who has taken part in 
five major engagements in the Pacific 
and has been awarded the Purple 
Heart. the Silver Star and the Presi- 
dential Unit Citation. 


Homestead Valve Receives 
Second Maritime Star 


The United States Maritime Commis- 
sion has awarded the Homestead Valve 
Mfg. Co.. Corapolis. Pa.. its second gold 
star to be added to the company’s Mari- 
time M Pennant. The company has in- 
creased its output of valves. steam 
cleaners. and cleaning compounds by 
more than 12.00 percent since 1940, 


as ie od 
a 

- 

i 

§ = No. 600 

Double Ball Bear- 

ing Swivel Plate 

Caster with Plas- 
kite roller bearing 
wheel. Also avail- 
able with grooved 

Semi-Steel wheel in 

complete range of 

sizes and capacities. 
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FAULTLESS 


INDUSTRIAL CASTERS 


MILL SUPPLIES 


Now the choice of America’s war industries for 
moving goods and guns quicker and better, 
Faultless Industrial Casters promise an even more 
vital role in the postwar competition of free en- 
terprise. Then, as now, Faultless specialized fea- 
tures of construction will give to mobile equip- 
ment the extra margins of speed and safety that 
assure peak production efficiency. 


For the guidance of your customers who are 
interested in better Caster equipment now .. 
and for postwar...we recommend Faultless 
Bulletin 155A, giving simplified specifications 
and information about applications. With your 
own letterhead and message printed on the front 
‘cover, Bulletin 155A pulls Caster inquiries when 
mailed to industrial executives in your area. 


a For sample Bulletin, and full particulars 
Fen about our complete 1944 Caster Sales 


le: Plan, send the coupon. 
“ FAULTLESS CASTER CORPORATION 


Dept. MS-244, Evansville, Indiana 


You may send copy of Faultless Industrial Caster Bulletin 
155A, and information about your 1944 complete Caster 
Sales Plan for Jobbers. 


NAME ee Sears ; ‘ po eee , 
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® Under tomorrow's competition, the hours and dollars 
your customers can save with a Carver Certified Centrif- 
ugal for supplying water or dewatering excavations 
will be an important item. 

When the time comes for close bidding on those big 
airport jobs, your customers can depend on CARVER ... 
the battle-proved construction pump that takes mud, 
sand or grit in its stride, that stays on the job longer 
to move water at less cost! 

Write or wire today for information on CARVER Cen- 
trifugals, available in capacities from 3,000 to 125,000 
G.P.H., and a variety of portable and stationary mount- 
ings. Get complete information on our deal- 
ership plan. 


THE CARVER PUMP CO. 


Muscatine, lowa 
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Milwaukee Journal Photo 
It was a solemn moment for Blackhawk 
Mfg. Co. employees and officials as the 
Army-Navy E was raised by a color 


| guard. Standing at attention, left to right, 


are: Fred Stahl, W. F. Dunlap, Col. J. G. 
Salsman, H. P. Brunder, Lt. Commander 
G. A. Schutt, A. C. Stevens, Fred Baum, 
Col. McDonald D. Weinert, and Col. F. D. 
Hansen. 


Blackhawk Mfg. Co. 
Receives E Award 


Employees of the Blackhawk Mfg. 
Co., and their families assembled in a 
Milwaukee high school auditorium Nov. 
29, to participate in an E award cere- 
mony, bestowed upon the firm for its 
production record. 

Col. John G. Salsman, representing 
the Army, made the formal presentation 
of the pennant to H. P. Brunder, Black- 
hawk president, who acknowledged it as 
a challenge to do an even better job in 
the future. 

Lt. Commander G. A. Schutt, repre- 
senting the Navy, introduced Private 
Frank Ledbetter, injured veteran of the 
North African campaign, who presented 
E pins to representatives of the em- 
ployees. 


E Award Renewed 


Edwards & Co., Norwalk, Conn., has 
heen notified that its Army-Navy E for 
excellence in war production has been 
renewed for the third time. 


Third Star Added 


The Navy Board for Production 
Awards has granted the Barberton 
plant of The Babcock & Wilcox Co. a 
new Army-Navy E Pennant with three 
stars. 


Plant Rubber Firm 
Receives E Award 


The Army-Navy E award was re- 
ceived by the Plant Rubber & Asbestos 
Works, at ceremonies held recently in 
the firm’s plant at Emeryville, Calif. 
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% Deliveries? Prompt! As 
quick as you start these 
Cesco Welders Helmets 
and Goggles on any war 
production job, better visi- 
bility, greater comfort and 
safety for the wearer bring 
REPEAT ORDERS. 
Cesco No. 400 WELDERS 
HELMET 





This is the babbitt that has replaced tin-base 
Extremely lightweight, sturdy, seamless con- babbitt in the largest steel-mills in the country. 
struction. Curved inward at top and bottom Widely used in lumber-mills, cement-mills, 
to protect both head and neck. Excludes all mines, quarries, bus lines and for all heavy duty bearings where tin-base babbitt 
injurious light. Lets sufficient air inside for | was believed essential. ... Your Trade Knows Stonewall Coppered Babbitt. 
proper ventilation. Removable lens held se- 3 onal 
curely in placed by formed tension spring. | Requires No Priority Rating 
Adjustable chin rest maintains helmet in 


onan THIS BUSINESS 
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vents 


and air 
a, tee FOR THE ASKING 
each lens—an ex 
clusive Cesco fea- | 
= ae | WRITE TO OUR NEAREST PLANT FOR PRICES, ALSO FOR OUR LOOSE-LEAF BOOK WHICH 


: culation. Individu- | CONTAINS A LONG LIST OF EQUIPMENT IN WHICH STONEWALL LINES THE BEARINGS. 
ally molded bakelite cups are contoured to face. 


ay hy = ls C 

cover A 4 Cool. Com ertaite.” eaten’ ™ United American Meta Ss orporation 
CHICASO EYE SHIELD “CO 204 Diamond Street, Brooklyn 22. N. Y. 4107 Curtis Avenue, Baltimore 26, Md. 

2329 Warren Boulevard Chicago, iillacts 2246 W. Hubbard Street, Chicago 12, Ill. 

A AS ATI i ORRIN 787 Bryant Street, San Francisco 7, Calif. 2450 E. 25th St., Los Angeles 11, Calif. 


WOVEN BELTING 


A Complete Selection 


AVAILABLE NOW! 


Solid Woven Cotton Belting 
Water Proof Treated Belting 
Kanry-Tex Belting 

Endless Woven Belts 


Webbina and Belting Special- 
ties 


Increasing demands for machine 
tool drive belts, conveyor belts, spe- 
cial belts and webbings offer an 
opportunity to distributors to be of 
real service to customers in supply- 
ing GLOBE Woven Belting Products. 
Ideally suited to belting replace- 
ment needs, GLOBE Products are 
giving satisfaction wherever they 
are used. 


Write today for catalog and jobber 
sheets. 


ef He} =} > 


WOVEN BELTING CO. INC. 


1400 CLINTON ST_ BUFFALO NY 


9 So Clinton St 118 E 28th Se 
Chicago fil New York NY 
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. theevc#ead “us 6.6: 


Deck space of the sturdy BUDA Chore 
Boy permits carrying loads of lengthy 
material too cumbersome for other types 
of shop trucks. Write or wire for bulletin. 


LOW FIRST COST... LOW OPERATING COST... LOW MAINTENANCE 


HARVEY (Chicago Suburb) ILLINOIS 





PUSH CARS JACKS MOTOR CARS RAIL BENDERS 
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Star Added to E Flag 
At Irwin Auger Bit Co. 


The Irwin Auger Bit Co., Wilmington, 
Ohio, has received notice from Army- 
Navy officials that it is entitled now to 
add a white star to its Army-Navy E 
Flag. The original award was made 


March 20, 1943. : 


Heppenstall Co. Wins 
Fourth E Flag Star 


R. B. Heppenstall, president of the 
Heppenstall Co.. Pittsburgh, has been 
advised that his firm is authorized to 
add a fourth star to its All-Navy E 
Flag. The company also flies the E flag 
of the Naval Bureau of Ordnance. 


CED Mobilizes Experts 
To Aid Post-War Planners 


Experts in manufacturing, marketing. 
sales. finance. management and engi- 
neering have organized to make avail- 
able to American business during 1944 
the latest practical knowledge needed 
to help them effect an expansion of 
post-war production and employment, 
according to Marion B. Folsom. treas- 
urer of the Eastman Kodak Co., and 
chairman of the field development divi- 
sion of the Committee for Economic De- 
velopment. Eleven action and advisory 
committees. Mr. Folsom said, will make 
this knowledge available to all Ameri- 
can businessmen in publications and by 
direct consultation through the 1100 
community committees of CED. 

“The most pressing job of the CED 
in 1943,” said C. Seott Fletcher. direc- 
tor of the field development division, 
“was to organize businessmen at the 
community level to study conditions in 
their own localities and in their own 
businesses and to take responsibility 
for devising bold plans for reducing 
post-war unemployment to the bedrock 
minimum. On New Year’s Day, 1943, 
we had exactly three pins in our organi- 
zational map. Today we have more 
than 1300 representing regional. state. 
district and community committees. and 
more are being inserted every week. 

“In 1944 the CED’s most urgent task 
will be to make available to the nation’s 
2.000.000 business employers the best 
(merican managerial science, imagina- 
tien and know-how. in such practical 
form that it can be applied effectively 
to their own post-war planning prob- 
lems. Our research division advises us 
that 55,000,000 post-war civilian jobs in 
business. agriculture and government, 
producing $142 billion of goods and 
services is a reasonable and achievable 
goal to aim at. Compare that with 
46.000.000 and $97 billion in 1940— 
our banner peacetime year hitherto— 
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woRK FASTER with 


That's important—when war pro- 


duction asks more of every worker. 
Zip-Lifts save time for skilled hands 
—keep them busy on productive 
effort. 


Zip-Lifts save effort, too—let 
workers be good workmen all day 
by reducing fatigue to a minimum. 


But Zip-Lifts do more than that! 
By keeping materials moving faster 


—putting loads exactly where 
they're needed—Zip-Lifts cut costs. 
That's important today, and will be 
even more important tomorrow. 
These small electric hoists pay for 
themselves twice a year on the 
average. 


Write for new Zip-Lift bulletin 
which shows dozens of ideas that 
save time and money with “thru- 
the-air” handling. 


General Offices: 4538 West National Avenue, Milwaukee 14, Wisconsin 
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Zip-lirt 


Capacities: 
200, 500, 1,000 
and 2,000 pounds; 
interchangeable 
mountings for 
bolt, hook, or 
trolley service. 
Operated on 
standard lighting 
or power circuit, 















VICTORY 
WORKERS 


HAND SAWS 
BAND SAWS 
POWER SAWS 


























VICTOR blades have been prominent in the war plant 
sales picture—before and since Pearl Harbor. For the many 
intricate sawing jobs on the assembly line, at the work- 
bench, or in the maintenance department, VICTOR blades 
have proved worthy of their name. The high-speed steel 
MOLY Type* blade cuts fast; the Unbreakable Special 
Flexible blade is especially suited for cutting tough metals 
in hard-to-reach places. 

The new VICTOR Catalog and Sales Manual offers 
many useful hints in the selection, use and care of hack 
saw blades, besides merchandising helps for building big- 
ger sales volume. 

VICTOR advertising appears regularly in trade papers 
reaching a total of 330,000 readers monthly. 

Mill Supplies @ Mill & Factory @ Industrial Equipment News ©@ Purchasing 
Factory @ American Machinist © Modern Machine Shop @ Machine Tool 
Blue Book @ Aero Digest @ Iron Age @ Chicago Purchasor @ Marine 


Engineering @ Canadian Industrial Equipment News @ Hardware World 
Southern Hardware @ Hardware in Canada. 


Viera 


WORKS, INC. 


NEW YORK 


MIDDLETOWN 


*T. M. Reg. — Blades bearing the name “MOLY” are made 
only by Victor Saw Works, Inc., and affiliated companies. 





MAKERS OF HACK SAWS, .FRAMES, BAND SAWS AND POWER SAWS. 
, : @ 5201 
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and one can appreciate the size of the 
job which confronts America in the 
post-war period. Business is determined 
to make its contribution to meeting this 
challenge.” 

CED’s new program is based on the 
fact that there are six major functions 
or aspects of post-war planning to be 
undertaken by an industrial or manu- 
facturing firm: 


I. Organization of the firm’s over- 
all planning program, including 
the defining and placing of re- 
sponsibility in such a way that 
it will not interfere with war 
work. 

II. Analysis of products, their re- 
design, or the addition of new 
products. 

III. Analysis of markets, and the 
planning of sales and advertising 
programs. 

IV. Planning for production facilities 
required to produce expanded 
post-war volume. 

V. Estimate of number of employees 
needed for expanded post-war 
volume and the necessary em- 
ployee training program. 

VI. Analysis of financial requirements 
for reconversion and expansion 
for post-war business. 


Industrial Marketers 
Elect Gene P. Robers 


Gene P. Robers, advertising manager 
of the Weatherhead Co., Cleveland, has 
been elected vice-president of the In- 
dustrial Marketers of Cleveland. He 
succeeded S. C. Brown, advertising 
manager of the Cleveland Tractor Co., 
who resigned to join Deere & Co., at 
Moline, Ill. 

Other officers of the Marketers are 
Wilmer H. Cordes, American Steel & 
Wire Co., president; W. S. Leech, G. M. 
Basford Co., secretary-treasurer, and 
Harry Melville, Simmons-Boardman 
Publishing Co., associate vice-president. 














| The Portland, Ore., branch of the Frank 


Groves Co., San Francisco, recently 
moved to new quarters at 65-71 S.W. 


Second Ave. John Marden, right, is mana- 


| ger of the branch and George Coley is 


engineer. 
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ting applications. Whenever customers needs involve WHVERTED gTetl. ; pent 
tube fittings, you can be sure Imperial has the right fit- $.ae pane. % z $ 7008S 
ting for the job. coMraas se rTinGs “4 Pru OFF oe WORKING 
01 covers Hi-Duty and other types of AND rus jes ’ ; 
fittioge yo yond aeaiiee - che aa , ow and PEKILS gt =_— 
ment is involved. Copies gladly sent on request. vaL 
THE IMPERIAL BRASS MFG. COMPANY pe 
511 South Racine Avenue, Chicago 7, Iffinois’: ; ait mm, 
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VITAL 
TUBING LINES 
STAY TIGHT 





—with IMPERIAL 
HI-DUTY FITTINGS 







INDUSTRIAL DISTRIBUTORS who sell Imperial Fit- 
tings have behind them the world’s broadest tube fitting 
line—a line which consistently provides the correct fit- 
ting for the job. 


For example, for a wide range of industrial applica- 
tions where fittings must stay tight under vibration, 
Imperial Hi-Duty Fittings provide the answer. The Hi- 
Duty Fittings on the engine shown above are typical of 
industrial services of this kind. 


Hi-Duty Fittings are 2-piece fittings which cut installa- 
tion time and assure tight joints that stay tight under 
severe service. Under extreme vibration tests, joints made 
with Hi-Duty Fittings have stood up an average of 8 
times as long as joints made with ordinary compression 
or flare fittings. 


Hi-Duty is just one of the many types of fittings 
which Imperial\has to meet various specific types of fit- 


for sane. WRU eu 










3 Types 
Meet Every 

Need 
WeldOlets for butt 
welded branch con- 


nections. 

ThredOlets for 
screwed branch 
connections. 


Socket-End 























Threading weakens pipe walls as much 
as 40% — causes piping failures. 
WeldOlets, ThredOlets, eliminate 
threading of main pipe — make 
junction of full pipe strength. 


WeldOlets, ThredOlets practically 
eliminate fitting replacement. Properly 
installed they provide trouble-free, 
leakproof junctions. 











Improved Right-Angle Outlet 


WeldOlets, ThredOlets provide 
po ae right-angle branch pipe 
ets of full = strength; improve 
sags co eliminate worn 
threads; bolt tightening; reduce need 
for fitting replacement; corrosion. 


Corrosion 
Because drop forging improves metal 
structure of WeldOlets, ThredOlets, 
they resist corrosion better than 
ordinary types of fittings. 























WeldOlets, ThredOlets and Socket-End Mypage “y suitable for all 





commonly used pressures and temperatures in every type of cline system. 
Installed either A oe or after erection of the main png ly = ease and 
econom 1 Gotiake” 


intake aperture i Sos anion. 

reduces turbulence and friction. Carried in stock for a Sor of standard pipe sees vp 

to 12’’—furmished on special orders up to 24”. 

omg but to meet unusual conditions can Ce ode ae Everdur, pate 
lron, wrought iron, etc. 


FOR THE DISTRIBUTOR: They provide a fair margin of profit, are backed by @ 
clean sales policy and round out your line of pipe, valves and fittings. They are available 
today on orders carrying high priority ratings. 
Bulletin W131 gives detailed information about all the advantages of WeldO- 
lets, Tedtes end and Socket-End WeldOlets. ‘Witte fer 0 copy todey. 


Forged Fittings Division 


fee ee S Sean, ve. 
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New York Office Enlarged 
By H. K. Porter Co. 





THOMAS MacLACHLAN 


The H. K. Porter Co.. Pittsburgh. has 
opened an enlarged New York and ex- 
port office at 50 Church St.. New York. 
Thomas MacLachlan has been named 
manager. Mr. MacLachlan 
formerly was New York manager of 
Vulcan [ron Works. Wilkes Barre. Pa. 

R. G. Newell. who managed the New 
York office of Quimby Pump Co.. 


general 


before 
its acquisition by Porter, is directing 
Porter's Quimby Pump 
Division in New England and the New 
York district. 


activities of 


from the new office. 





Leap Year Problem 





Leap Year Day, Feb. 29, threatens 
the country’s newspapers with a further 
cut of 1.2 percent in addition to the 
regular reductions under Order L-240. 
Newsprint tonnage quotas for the first 
quarter of 1944 are based on quotas for 
1941, but 1941 wasn’t a Leap Year. 
How to meet paper requirements for 
the extra day is a problem confronting 
WPB’s Printing and Publishing Divi- 
sion.— Business Week. 
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“Well, whatddaya know! Prairie overs 
struck it at last.” 
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Manufacturers’ men are always welcome 
at the Fulton Supply Co., Atlanta, as wit- 
ness this friendly handshake Joseph Win- 
ship, vice-president and purchasing agent, 
is giving Zach Almand of the Norton Co., 
Worcester, Mass. 


Oliver Iron Forms 
Fasteners Division 

Formation of an industrial fasteners 
division with James G. Graham as gen- 
eral sales manager and Edward M. 
Welty as assistant general manager of 
sales was announced last month by the 
Oliver Iron & Steel Corp. The division 
will handle all matters pertaining to the 
sale of products of the company in the 
industrial, transportation and jobbing 
fields. The line includes bolts. nuts. 
rivets and railway accessories. 

\t the same time the firm announced 
that Bennett W. Johnson has been ap- 
pointed general manager of sales of the 
Pole Line Hardware division and Ber- 
nard J. Beck has been appointed gen- 
eral production manager. 


Series of Lectures 


Harry Shannon. Riechman-Croshy 
Co., Memphis. will give a series of lec- 
tures before the newly formed Women’s 
Purchasing Agents Club of Memphis. 
At each of the bi-monthly sessions. Mr. 
Shannon will discuss a different) mill 
supply item. 








The Navy celebrates Christmas if and 
when it can. Lt. William Iber (O. Iber 
Co.) was fortunate to get a few days 
leave from active sea duty to spend with 
Susan, Ellen-Louise and Mrs. Iber in their 
Milwaukee home. 





BONNEY TOOLS 


proved on the testing ground of time 





RR 


PACK of the tremendous striking power displayed 
by the Army Air Forces on every fighting front is a story 
of tools. Tools for production— for original equipment 

for maintenance and service in every section of the 
world, 


For without properly designed, well-made tools 
America’s Fighting Planes would never have been built 

could never receive the thorough servicing and 
maintenance of the highly skilled ground crews. 


BONNEY TOOLS have played no small part in 
helping to meet the hand tool needs of the aircraft 
industry-- manufacturers and workers—-and the ground 
crews of the Air Forces. Pioneers of mechanics’ hand 
tools for the aircraft industry, BONNEY TOOLS are 
on the production lines of leading aircraft and aireraft 
equipment factories—in the individual tool kits of 
uncounted thousands of aircraft workers. For years 
they have been and still are standard, original equip- 
ment for every one of tens of thousands of engines 
shipped by leading aircraft engine manufacturers. 


Proved on the testing ground of time—their quality 
has earned them the reputation “the finest that money 
ean buy”’. 


You may have sold BONNEY TOOLS before the war, 
may be selling them now for war work, if so plan NOW 
to continue selling them after priority restrictions are 
lifted. If you’ve never sold them, include them in your 
plans for business after the war. We'll be glad to 
discuss their sales possibilities with you 


now—or later. AB 
|S ex 


BONNEY FORGE & TOOL WORKS, Allentown, Pa. ~\\ 
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Stacnleos FASTENING 


Headquarters 


HEADQUARTERS is “‘a chief place of busi- 
ness.’ So .. . when you need non-ferrous 
and stainless fastenings, come to Harpers 
... the organization which specializes on 
the manufacture of bolts, nuts, screws, 
washers, rivets and specials made of 
Brass, Bronze, Copper, Everdur, Monel 
and Stainless . an organization not 
concerned with common steel fastenings. 

To serve fastening users, Harper stocks 
over 4280 different items . . . employs a 
large staff of engineers and field 
service men... and offers a vast 
fund of practical non-ferrous and 
stainless fastening ‘Know how.” 
Sample this ‘Know how” by writing 
(on your letterhead) for a 4-color, 
84 page catalog. 


THE H. M. HARPER COMPANY 
2622 Fletcher Street, Chicago 18, Ill. 
BRANCH OFFICES: 

New York City * Philadelphia + Los Angeles 
Milwaukee * Cincinnati + Houston 


Representatives in Principal Cities 
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Weatherhead Co. Names 
Two Vice-Presidents 





H. F. Bailey 


H. I. Lewis 


H. I. Lewis of Hartford, Conn., an 
official of the American Hardware Co., 
has been appointed to the newly created 
position of executive vice-president of 
the Weatherhead Co., Cleveland. Henry 
F. Bailey, loan officer and vice-president 
of the National City Bank of Cleveland, 
has been elected vice-president in 
charge of finances for the Weatherhead 
firm. 

Mr. Lewis’ experience includes being 
a director and a member of the execu- 
tive committee of American Hardware 
and being general manager of the Cor- 
bin Screw Products Co. 


Wall Chart Gives Tips 
On Use of Tire Chains 


A wall chart advising how to use and 
conserve tire chains is being distributed 
by the Pyrene Mfg. Co., Newark, N. J. 

The chart, designed for posting by 
operators of automotive fleets makes 
suggestions on four points: 1. use 
chains when needed; 2. install chains 
properly; 3. repair chains promptly, 
and 4. conserve chains by good driving. 

Copies of the chart may be obtained 
from Pyrene. 








Barrett-Christie officials gave a combina- 
tion farewell party and anniversary din- 
ner for 25-year men on Jan. 7 at the Hotel 
LaSalle in Chicago. Guests of honor were 
Nathan Brown who resigned after twenty- 
five years of service, Emery S. Elliot and 
John E. Banks. Honored guests each re- 
ceived a handsome sterling silver set. Left 
to right, J.“G. Christie, Mr. Brown, Harry 
Barrett, Mr. Elliot and Mr. Banks. 
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Lever _ BIMETALLIC F FRICTION MATERIAL 


ERNE Dace 


AN Net MRM eee, 


wide variety of constructions for 
every industrial application, 


1374 East 5lst St., Cleveland, Ohio 


Pioneers tn putting Power Wetalngy 
fo work for Industry . 
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Class in Electricity 


Drawn from widely separated peace- 


time occupations, these purposeful 
learners in a Bethlehem shipyard are 
being taught the essentials of marine 
electrical work. 

None of them had ever before set 
foot in a shipyard, or had any expe- 
rience with electricity beyond chang- 
ing a light bulb or plugging in a 
toaster. But soon these same men and 
women will be installing complicated 
electrical wiring on troopships and 
cargo carriers—and doing the work 
with speed and skill comparable to 
an experienced electrician. 

Not that fulkfledged electricians 
can be produced in a few shori weeks. 
But by well-planned training, learn- 


180 


ers who are responsive and alert can 
quickly be trained to do some one 
branch of the work, and do it with 
speed and proficiency. 

Training unskilled workers in ma 
rine electricity has been done success- 
fully by following the same principle 
as in training workers for hundreds 
of other jobs: Take complicated op- 
erations or crafts that normally call 
for perfected skills, and break them 
up into their simple, readily-learned 
component parts. 

Since 1939 Bethlehem employment 
rolls have increased from 100,000 
workers to nearly 300,000, while 
65,000 employees have left to join the 
armed forces. Four out of five of our 
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present employees are virtually new- 
comers, many of them women. 

With instructors and supervisory 
people selected from among older em- 
ployees to teach and guide them, 
these new workers have been given 
intensive, streamlined courses in the 
things they need to know. 

Their zeal, their eager responsive- 
ness to training, their ready adapta- 
bility to new tasks and surroundings, 
have paved the way for the all-time 
records Bethlehem is establishing in 
steel-making and ship construction. 
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MORE WASHINGTON DEFINITIONS 
COORDINATOR: A man who brings 


chaos out of regimented confusion. 


CONFERENCE: A group of men who 
individually can do nothing. but as 
a group can meet and decide that 
nothing can be done. 


STATISTICIAN: A man who draws a 
mathematically precise line from an 
unwarranted assumption to a_fore- 
gone conclusion. 


EFFICIENCY EXPERT: A man who 
knows less about your business than 
you do. and gets paid more for tell- 
ing you how to run it than you 
could possibly make out of it even 
if you ran it right instead of the way 
he told you to. 


CONSULTANT: An ordinary guy who 
is a long way from home. 
ECONOMIST: A man who has a Phi 
Beta Kappa key on one end of his 
watch chain and no watch on the 
other. 
With apologies to Jerry Kluttz 
of the Washington Post. 


War Is a Contest of Men, 
Not of Questionnaires 


Paperwork, as a hindrance to suc- 
cessful prosecution of a war. is not new. 
Witness the modern sermon contained 
in the following message. written from 
Spain by the Duke of Wellington in 
1810. to his superior in London, the 
Secretary of State. Lord Bradford: 

Wy Lord: 

If I attempted to answer the mass of 
futile correspondence that) surrounds 
me. I should be debarred from all seri- 
ous business of campaigning. 

| must remind your Lordship-—— for 
the last time—that so long as | retain 
an independent position. | shall see no 
officer under my command is debarred 
by attending to the futile driveling of 
mere quill driving—in your Lordship’s 
office-—from attending to his first duty 
—which is, and always has been, so to 
train the private men under his com- 
mand that they may. without question. 
beat any force opposed to them in the 
field. | am. My Lord. Your obedient 
ervant, 

He ellington. 

















CHICAGO MOUNTED a first small CHICAGO GRINDING WHEELS—To break pro- 
wheels ever mo y shanks, duction bottlenecks due to the crying need for 
they have maintained their supremac through small wheels, we gave up maki all larger 
the years. Over 300 sizes, styles and grains— sizes for the ‘sential full WPB approval 
one to suit every job. They're tough, long —and now specialize on sizes 3‘ in diameter 
lived, dependable. and under. 


pemerica's Unbeatables 


Yes, all the wheels in our line are small, but powerful and 
. swift tools of war doing their stuff day in and day out— 
making it possible to speed through everything that 
requires precision internal or external grinding, polishing 
and burring—bombsights, planes, tanks, guns, intricate 


instruments, etc. 


PROMPT DELIVERY 


Come to America’s Headquarters for Small Wheels, cus- 
tom built to your order. No waiting for shipments now, 
and after the war a reliable source of supply. Our central 
location is another asset—cuts shipping time to most 


plants. 


@ Half a century of 
specialization has 
established our repu- 
tation as the Small 
Wheel People of the 
Abrasive Industry. 
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TEST WHEEL FREE 
So that you will know what Chicago Wheels can do, we'll 
gladly send one without charge. Tell us material you want 


to grind and size whee] you'd like. 


Send the Coupon for Illustrated Catalog 


CHICAGO WHEEL & MFG. CO. 


1101 W. Monroe St., Dept. MB, Chicago 7, Ill. 


: Send catalog. Interested in [) Mounted Wheels MB-2 
: 2 Grinding Wheels [ Send Test Wheel. Size........ 


: Name 


H 
: Address 
























































HACK SAW BLADES 


Here's the original, time-tested 
HY-FLEX BLADE .. . scientifically 
heat treated to add the toughness that 
gives these blades their outstanding 
performance. They are gauged and 
checked throughout every step of their 
manufacture and given a stiff bend- 
ing pounds test before you ba them 
for sale. HY-FLEX meets today's de- 
mand for a medium priced blade 
which is extremely flexible, yet has 
the toughness that assures long serv- 
ice life 





Here's a Whale of a Blade of a spe- 
cial analysis molybdenum, high speed 
steel, that gives unusual cutting serv- 
ice. Can be used at the same cutting 
speeds as tungsten and deliver prac- 
tically equal performance. If you 
want to promise outstanding results 
on stubborn cutting jobs, offer WHALE 
BRAND HY-FLEX and MO-HY BLADES, 
and you'll deliver it. 


Sorsber 


© MFG. CO., BRIDGEPORT, CONN., U.S.A. 
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iS THIS THE 


BIGGEST CASTER AD EVER PUBLISHED? 


| 
We believe it is. It's a 2-page insert v an 
planned to develop new business for Leg ~ 
Bassick distributors from the new ew, 
THOMAS’ REGISTER 
| gat ° 
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BASSICK CONTRIBU 


wT MATER 


TIONS 
To MORE EFF cence 





— 


Bassickh Super-Heary 
Duty Precision Caster 








THE BASSICK COMPANY 





This is the type of “all-out” promotion assistance Bassick 
distributors get — the biggest caster ad in the country’s leading 
directory. And it’s only one of 5 big reasons why Bassick’s sell better. 


A complete line 
Exclusive “leaders” 


The largest amount of industrial advertising of any caster 
manufacturer 


Representation in the leading buying directories 


Regular selling information in “The Bassick News Caster” 
(facts and suggestions on selling features, new uses, new 
markets, etc.) 





THE BASSICK COMPANY 


BRIDGEPORT 2, CONNECTICUT 
DIVISION OF STEWART-WARNER CORPORATION 
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Publication Reviews 
Surplus Tool Situation 


A review of the surplus tool situation 
from the industrial distributor’s point 
of view was published last month by 
Business Week (Jan. 8, 1944). 

Distributors, the article pointed out, 
received a severe jolt when the Army 
sold $2,000,000 of tools for $76,000 in 
Detroit last year but they now regard 
the sale in a more favorable light. The 
sale, the magazine continued, started a 
great deal of commotion which may 
lead to an early development of a sound 
plan for disposition of surplus tools 
after war contract terminations. 

“Aside from the No. 1 problem of 
how to handle huge post-war tool sur- 
pluses,” the article continued, “mill 
supply distributors, who serve the coun- 
try’s factories and mills, are worried 
chiefly about these questions: 


“(1) How can they escape holding 
the bag with big stocks of tools and 
supplies containing ersatz materials? 

“(2) Will tool and equipment pro- 
duction be eased off at the proper time 
to prevent piling up of further sur- 
pluses of cutting and hand tools, hoists, 
pumps, compressors, electric tools, and 
35,000 other items that these dealers 
typically carry in stock? 

“The crux of the problem, affecting 
both distributors and manuifacturers, 
who hope to avoid the huge stockpiles 
and inventory deflation that followed 
the World War—lies in the growing 
surpluses and in the enormous produc- 
tive capacity which now exists, par- 
ticularly in the cutting tool and hand 
tool fields. 

“The market is still lively. Sales vol- 
ume for 1943 is expected to be within 
15% of the all-time record of $2,250,- 
000,000 set in 1942 when the records 
are finally tabulated. The speed at 
which the industry has been traveling 
is seen when this output is compared 
with 1939’s $890,000,000. 

“The annual output of nearly $400,- 
000,000 of cutting tools still finds a 
brisk demand, and if industry should 
stop wanting all the $100,000,000 of 
hand tools that are produced annually, 
the hardware retailers would welcome 
the chance to buy for sale to civilians. 
But these figures represent abnormal 
expansion, and unless the output can 
be geared down as demand subsides, 
future markets inevitably must suffer. 

“The days when tools were obtained 
by begging, borrowing, or almost any 
means, are rapidly fading, and tool con- 
servation charts are not wanted so 
keenly nowadays. One of the mile- 
stones along the road back from scar- 
city to plenty was the recent War Pro- 
duction Board action in revoking order 
E-2-b which was considered no longer 
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THE SHAPES OF THINGS TO COME 


are being hammered out now! 


Never before has this nation witnessed a 
transition era of greater potential change 
than the one that will begin on the day of 
final Victory. The shapes of things to 
come in the post-war world, toward 
which all of us are looking with high 
hope and confidence, are being ham- 
mered out now! 


Industry is looking ahead to improve- 
ments in plant, manufacturing equip- 
ment, processes and methods, that will 
result in faster, more economical produc- 
tion of an improved product! In the post- 
war period the element of cost will be of 
greater importance than it has been in 
the past, because the economic situation 
will depend upon our ability to main- 
tain a high earning and purchasing 
power. In many of these post-war plans 


compressed air, refrigeration and air 
conditioning, are vital factors. 


For our part we will continue to produce 
compressors and condensing units of 
the most advanced design, improved 
efficiency and highest quality to meet the 
demands of a new and brighter world. 
The lessons we are learning in today's 
production of air compressors and re- 
frigeration producing units essential to 
the winning of the war, will be applied 
to good advantage in the production of 
peacetime equipment. 


Our engineers, who are experts in the 
industrial application of compressed air, 
refrigeration and air conditioning, are 
at your call to discuss immediate needs 
or post-war plans. Why not write today? 


BRUNNER MANUFACTURING COMPANY 
UTICA, NEW YORK, JU. S. A. 





Brunner 4-cylinder, 10 h. p. com- 
pressor for industrial use. 





15 h.p. Brunner condensing unit for 
heavy duty industrial applications. 
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Mx. Distributor: |f your thinking takes in tomorrow's 
market, here’s a real opportunity. Brunner compressors 
and condensing units are not confined to the post-war mar- 
ket... you can sell now: Parts for existing Brunner equip- 
ment; new compressors and condensing units to war plants 
and essential industries with high priorities. NOW is the 
time to build your business for tomorrow. Write foday! 


For over 36 years the Symbol of Quality 








A NEW SET OF MASTER 


SETTING AND 
~ CHECKING ROLLS 


A Really Accurate Method for 
Checking Micrometers and Other 
Precision Inspection Devices 


Your precision tools and inspection devices are only 
as accurate as the methods and gages by which they 
are set and checked. 


When anvils are worn unevenly, flat gage blocks 
are not adequate. This Sav-Way Set of Master Setting 
and Checking Rolls provides for the first time a really 
accurate means of checking micrometers, snap-gages, 
amplifiers, and dial indicators under all conditions 
of wear. 


The set consists of 20 rolls ranging from .100” to 
2.000” in diameter. Rolls are hardened, ground, and 
lapped to X gage tolerance. The set is housed in a 
modern transparent plastic case. 


Send for Literature and Catalog Sheets 


4875 EAST EIGHT MILE - DETROIT, MICHIGAN 


PRODUCERS OF SAV-WAY HAND AND HYDRAULIC INTERNAL GRINDERS * SAV-WAY GOLD 
SEAL SPINDLES * PLUG; GAGES * PRECISION AIRCRAFT AND AUTOMOTIVE PARTS 
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needed for controlling the sale of cut- 
ting tools. 

“Similar revocations are expected 
early this vear in other lines. This 
cheers distributors. since the load of 
handling priority certificates. forms 
and records for the thousands of items 
the average house carries in stock 
oroved a severe trial for the industry. 

“Circulation of bulky catalogs offer- 
ing for sale tool surpluses held by giant 
war plants is growing more common. 
Some distributors decry this competi- 
tion. but others are pleased that sales 
action is being taken at this time while 
the market is still strong. 

“At least one aircraft manufacturer is 
known to have his own sales manager 
and sales force for unloading excess 
tool stocks. and they compete in the 
local industrial market directly against 
mill supply salesmen. But opinion of 
the trade is that such plants are hold- 
ing well to established prices and that 
market conditions are not seriously dis- 
turbed. 

“Distributors have heavy stocks 
beught exclusively for war contractor 
customers, and they have back-ordered 
to their own suppliers for other mil- 
lions of dollars in merchandise, which 
conceivably might not be wanted by the 
time it is delivered. Therefore, dealers 
are ordering with care as they continue 
to buy ahead in anticipation of cus- 
tomers’ needs. They are having diffi- 
culty in preparing their sales catalogs 
because of the uncertainty of the out- 
look. 

“Another worry of the distributors is 
that easier conditions in raw materials 
presage an early switchback to prewar 
quality in many items now containing 
inferior or ersatz materials. For this 
reason, there is an obvious desire to 
avoid: building up inventories of such 
items. 

“Despite sales volume far beyond 
normal, some distributors’ cash position 
may not be equally strong. Although 
they had difficulty in establishing their 
standing as contributors to the war 
effort during the fight for priorities, and 
had similar difficulties in finding a spot 
in the reconversion picture. they felt 
the bite as manufacturers did when 
contract renegotiation came along. 
Some distributors claim they were left 
with less than 1°; profit on sales after 
renegotiation and taxes. 


P. L. Bush Appointed 
To Sales Department 


Paul L. Bush. who has been affiliated 
with George F. Motter’s Sons, York, 
Pa., for 38 years. has been assigned to 
the supply sales department. Mr. Bush’s 
experience has heen chiefly in aiding 
manufacturers in solving maintenance 


1 


and repair problems. 











AIRCRAFT CONNECTING RODS 


AGAIN LEADING AIRCRAFT ENGINE 
MANUFACTURERS CHOOSE 
AMPCO HAMMER FORGED 
POLISHED FLUTE DRILLS 
FOR DRILLING THESE 
RODS AND OTHER 
HEAT-TREATED 
AIRCRAFT 
PARTS 








AMPCO)| 


rN 02 On @ mm A bs ee D2 i ee nO 
JACKSON, MICHIGAN U.S.A. 


CHICAGO . DETROIT . CLEVELAND . PHILADELPHIA 


Distributors in All Principal Cities 
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4445 N. KNOX AVE., 














SOCKET 
SCREWS 


. . « just as important as making heavy arma- 
ment, equipment, and supplies of all kinds for 
the armed forces will be manufacturing auto- 
mobiles, industrial machinery, farm implements, 
home appliances and the thousand and one 
things that a happy contented people will again 
demand as necessities. BLUE DEVIL products 
have a very definite and important place in this 
post war plan—a place of equal importance to 
that they now fill in today's tremendous produc- 
tion program: American industry relies on the 
uniform good quality of BLUE DEVIL products 
which, in spite of unprecedented demands of 
the times, must stand the same rigid inspec- 
tion and adhere to the same strict manufactur- 
ing rules as always. Look ahead . . . be 
prepared for the coming tasks. 


“BLUE DEVIL” Products 


* Socket Set Screws * Square Head Set Screws— 
* Socket Head Cap Screws Alloy Steel 

* Socket Head Stripper Bolts * Studs—Cold Drawn or Alloy 
* Socket Screw—Dardelet Thread Steel 


Socket Screw Keys Tool Post Screws—Alloy Steel 
Socket Pipe Plugs— Headless Set Screws—Cold 
Cold Drawn or Alloy Steel Drawn 











CDE (OMIA 


CHICAGO, ILL. 
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Three salesmen at Somers, Fitler & Todd, 
Pittsburgh distributor, pore over sales re- 
ports. Left to right, Ken Todd, Ed Alberter 


| (sales manager) and J. J. O’Brien. Mr. 


O’Brien has only recently been promoted 
to outside selling. 





Stock Bulletin 
Service Expands 


Officers of the National Supply and 
Machinery Distributors’ Association 
have announced a plan for substantially 
broadening the group’s surplus stock 
bulletin service to include listings for 
industrial plants being served by dis- 
tributor members. For some years the 
association has made it possible for its 
members to inform each other of sur- 
pluses in their own stocks, a service 
which has swelled appreciably during 
the war. 

Under this plan members can make 
it possible for their customers to publish 
lists of surpluses to the full National 
Association membership. Customers are 
asked to provide a description of the 
material, name of manufacturer, sizes, 


| prices, terms, priority required, suitable 


for reproduction on_ half-size letter 
sheets, approximately 54%” by 814”. 
Another suggestion is that detailed 
lists of 25 or 250 pages will be dis- 


| tributed if the customer will prepare 
| 475 copies, placed in stamped envelopes 


and forwarded to the association offices 
from which they will be mailed. 


Electrical Wholesalers 
Plan War Conference 


The National Electrical Wholesalers 
Association will hold its second war 
conference in the Hotel Stevens, Chi- 
cago, April 19 through April 22. 

The program will include a complete 
review of the membership’s participa- 
tion in the war program, Charles G. 
Pyle, managing director, said. Govern- 
ment regulations and orders affecting 
electrical wholesaling also will be con- 


| sidered. 


Post-war plans for wholesalers and 
appliance distributors will be featured 
in a report by the Post-War Planning 
Committee. Reconversion from the 
standpoint of distribution also will be 


| given attention. 
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Whichever side the indicator goes, Quaker 
will be ready to supply Industrial Rubber 
Goods to the Distributor. At present, Quaker 
is using both Crude and Synthetic Rubbers 
in accordance with Government regulations 
...and turning out the very best Industrial 


Rubber Goods we know how to manufacture. 


Years of experience working with Crude Rub- 
ber . . . constant laboratory research and ex- 


periments with Synthetics long before the 





QUAKER PACIFIC RUBBER COMPANY - SAN FRANCISCO 5 « LOS ANGELES 21 





shortage in Crude was apparent... places 


Quaker in an enviable position to serve In- 
dustry and the Public with highest grade 
Rubber Products known to science regardless 


of the source of supply of raw materials. 


Right now, Rubber in some form is obtainable 
for Industry. Should you need any Industrial 
Rubber Products ... Belting—Hose—Pack- 
ings—Moulded Items, ask Quaker. . . if there 


is a way to get it done, Quaker will do it. 


QUAKER RUBBER CORPORATION 


PHILADELPHIA 24, PA. + NEW YORK 7 + CLEVELAND 15 « CHICAGO 16 « HOUSTON 1 


Western Territory 
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Fe at RE Ps Cost anv Speed Production 


From coast to coast MARQUETTE main- 
tains a corps of factory trained welding experts to help you demon- 
strate to your customers in their own plants, on their own work— 
without obligation—how these outstanding machines can bring them 
a new concept of welding speed, quality and economy. 





Thru these men you can offer another Marquette “plus value”. 
Being constantly in the field, and always available for advice on 
welding problems, they will keep your customers abreast of the latest 
cost and time saving possibilities of this modern technique. This 
“follow thru” is free to Marquette users and helps build volume sized 
follow-up business from Marquette’s complete line of electrodes and 
accessories. 


SELL THE BEST. . 


. SELL MARQUETTE 


MARQUETTE MFG. CO., INC. 
MINNEAPOLIS, 14, MINN, 


























N. B. Hess, president of the York Ma- 
chinery & Supply Co., York, Pa., likes to 
get the mail out of the way the first thing 
in the morning. Here he tackles the job 
in his new paneled office. 


Goodyear Outlines 
Rubber Developments 


Wartime developments in the rubber 
industry with startling post-war possi- 
bilities were outlined recently for dis- 
trict managers of the Goodyear Tire & 
Rubber Co.’s mechanical goods division. 

Conveyor belts tapping hitherto in- 
accessible mineral deposits. smaller 
power drives with higher efficiency, and 
high-pressure hose especially adapted 
to new sprays for trees and foliage led 
the list of war-developed innovations 
which may alter peacetime America’s 
industrial, agricultural and mining 
scenes, 

“This war, probably more than any 
other war in the United States’ history,” 
said W. C. Winings, manager of Good- 
year’s mechanical goods division, “has 
been productive of advances in rubber 
technology which otherwise would have 
taken many years longer.” 

E. W. Stephens, manager of Good- 
year’s conveyor belt department, dis- 
closed plans for tapping coal lands at 
present undeveloped because they are 
too far from river shore lines. He 
pointed out that coal lands just 10 
miles from a river’s edge are frequently 
worth only one-tenth as much as coal 
lands on the edge. 

Presently-developed plans for these 
remote coal lands, he said, provide for 
transportation of the coal to railroad 
lines or river-edge at a cost of a cent 
per mile per ton, including complete 
amortization of the conveyor system’s 
cost within 10 years. Rubber for the 
belts and wood for the supporting tres- 
tles are even available today, he said. 

Similar short conveyor-belt lines, far 
cheaper than railroad spurs and 
mounted on rubber wheels to be port- 
able if necessary, likewise will decrease 
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QUICK-ACTING 


SAVES AIR 
SAVES TIME 
SAVES MONEY 


Schrader 


CONTROLS THE AIR 











These days you have to save steps so you certainly want the conven- 
ience of plugging in on an air line right next to the job. But when 
you plug in you want to be sure you stay plugged in until you are 
ready to disconnect. You don’t want accidental tugging or tripping 
to pull out the line, waste air, interrupt work. In using sections of 
coupled hose, you don’t want chance snagging of the coupler—on 
floor or work to disconnect and whip hose about dangerously. 





You need have no worries with the Schrader Swivel Type Air 
Coupler. It plugs in with one easy push and Jocks automatically. 
Release requires only a slight twist of the coupler sleeve but it must 
be a twist. Pulling or tugging on the coupler or line can’t loosen 
this coupler. See that you get Schrader—the safer, stronger (steel) 
Air Coupler for all outlets and all air tools. 


Order through your distributor or write for details and prices. 
Send for Catalog No. 10 describing Schrader Quick- Acting Air 
Couplers and many other Schrader Industrial Products for the 
effective control and use of air power. 


SCHRADER PRODUCTS FOR INCREASED PRODUCTION — GREATER SAFETY 


Air Valves, 2, 3, 4-way + Machine Operating Air Controls + Quick-acting Couplers 
Blow Guns «+ Safe Operating Controls «+ Air Ejection Sets « Hydraulic Gauges 





A. SCHRADER’S SON, Division of Scovill Manufacturing Company, Incorporated, BROOKLYN, NEW YORK 
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Made to Give the Kind of Service 
That Guarantees Repeat Sales... 


Every item in the DIXON line is designed to keep salesmen "solid’’ with their 
customers. From the moment a DIXON coupling, nipple, mender, clamp or 
valve is put in service, it continues to demonstrate the qualities that have made 
"DIXON", "BOSS" and "KING" trade names synonymous with fau/fless per- 
formance for well over a quarter of a century. The stage is then set for re-or- 
ders, or new orders for other items, based on the favorable experience of the 
buyer... a most desirable situation, from the Distributor viewpoint. 


A coupling that typifies the ability of DIXON products to stay “sold”, is 
described below. 


“AIR KING’ 


QUICK-ACTING, UNIVERSAL TYPE 


HOSE COUPLING 


With Patented Auxiliary Locking Device 


Quickly connected by a "twist of the 
wrist", Locking heads of pipe and hose 
ends all one size, regardless of I.P.T. or 
hose size. Locking ears are heavily rein- 
forced. Shanks of hose ends are long, 
amply corrugated and smoothly finished. 
A patented auxiliary locking arrangement 


provides absolute safety for services involving 
extreme vibration. Each locking head tested on 
a "go-and-no-go" gauge to assure a perfect fit 
with all other "AIR KING" heads. Made in 
Male and Female Pipe Ends, Sizes \/44" to |"; 
and Hose Ends, Sizes %"' to |”. 


Sold only in accordance with our established 
distributor policy. 


Make the Fourth War Loan the VICTORY Loan... BUY BONDS! 


ipa ® ez,’ 


VALVE & COUPLING CO. 
Main Office and Factory: PHILADELPHIA, PA. 


BRANCHES: CHICAGO - BIRMINGHAM - LOS ANGELES- HOUSTON 
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railroad “short hauls” and permit ex- 
ploitation of coal and other mineral 
deposits within five or 10 miles of each 
railroad right of way, it was explained. 

Pointing to the ever-greater accept- 
ance of sprays with petroleum bases, 
certain to be accelerated still more 
when refineries turn from war to peace 
production. R. W. Sanborn, head of the 
hose department, emphasized that syn- 
thetic rubber alone is suitable to handle 
these sprays on farms and in orchards. 

“The synthetic rubber covers,” he 
said, “can be compounded to resist 
sunlight, oxidation and other enemies 
of hose used outdoors, while the syn- 
thetic rubber interiors can be com- 
pounded to resist the disintegrating 
action of the sprays far better than any 
other materials, including natural rub- 
ber.” 

This fact holds just as true, he con- 
tinued, in other applications of syn- 
thetic rubber to high-pressure hose, such 
as paint-spray hose whose exterior other- 
wise would be damaged by exposure to 
weather or to being soaked with the 
paint itself. For this reason, synthetic 
rubber already is being used exclu- 
sively for gasoline hese, as in filling 
stations. 

Joseph F. Taylor, head of Goodyear’s 
V-belt department, predicted that war- 
developed power belts with steel-cable 
carcasses, already being used on the 
engines of tanks and other armored 
military vehicles, will lead the way to 
new types of power drives with smaller 
numbers of belts but with even greater 
potential energy possibilities. 


American Chain Acquires 
Maryland Bolt & Nut Co. 


American Chain & Cable Co., Bridge- 
port, Conn., recently acquired the Mary- 
land Bolt & Nut Co., Baltimore. Opera- 
tions will be continued at the Baltimore 
plant and no changes in policies or 
personnel are contemplated, it was an- 
nounced. 








Post-war planning is a much discussed 
subject at Paasche Airbrush Co., Chicago. 
Fred Morin (left), salesman for W. H. 
Kiefaber Co., Dayton, having just com- 
pleted a week’s comprehensive training at 
the Paasche plant, confers with E. N. 
Grantvedt (Mill Supplies) and H. G. Pond, 
Paasche executive, on post-war markets. 
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GREATER 
SERVICE 
From the Country s 


CARS... 


The key to the 
power and speed 
of ATLAS Car 
Movers is in the 
“compound lever- 
age”’ in circle. 


CAR 
MOVERS 


ATLA 


*, The whole-hearted cooperation of the 
nation’s — shippers and receivers in 
At an J At 1 





g g cars p pily 
and completely is enabling American 
railroads to render more transportation 
service than has ever been known. 
ATLAS Car Movers are being called into 
service by large industrials the country 
over b the ble each job to be 
done easily and quickly. Are your stocks 
adequate?—if not consult with us. 














Milwaukee 12, Wis. 

















HARRIS 


e¢ tanks -¢ coils ° bends 
expansion joints * kettles ¢ dip- 
pers © evaporators ¢ heaters 
coolers © chemical apparatus. 


% There is an immediate and 
big demand for HARRIS prod- 
ucts brought on by the need 
for expansion and repair in ex- 
isting facilities. The speeding 
up of production in many plants 
has made these changes neces- 
sary. Our engineers are avail- 
able for consultation and Dis- 
tributors are assured of good 
delivery. 


HARRIS FLOATS 


* copper 
* monel 

* nickel 

* aluminum 
* everdur 

* brass 

* stainless steel 


ARTHUR HARRIS & COMPANY 


210-218 N. ABERDEEN ST. 
CHICAGO, ILLINOIS 











Appleton-Atlas Car Mover Corporation | 
1533 No. 6th Street 


HOMAS TRUCK 
of Keokuk — 





Available Now 
@ Easy rolling 
i tires 


@ Prevent floor 
damage 


®@ Molded-on, long 
life 


®@ Strong wheel 
casting 


@ Hyatt bearings—grease fittings 
© Soft, quiet resilient tread 


NOW! 


These quiet floor-saving tires are 


available for your customers in 44 sizes, with 
or without the protective hub cap shown in 


illustration, Replace 
wheels with Thomas VR tires. 


Write for Catalog No. 43 


THOMAS TRUCK & CASTER col” 


2344 Mississippi River 











The last word in |,” 


noisy floor - ruining 


ts 


PTS hl 
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a 
MORE DRILL 


FOR THE MONEY 








R 





plants 





No. 83 
SHOVEL 
TRUCK 


@ Works like shovel 
@ Strong steel blade 


@ Easy handling 


@ Hyatt roller bear- 


@ Rubber or semi- 


steel wheels 


which 


Keokuk, lowa handle No. 82. 





You will find many 
handle 
heavy or bulky crates, 
cartons, barrels, sacks, 
casings and stacked 
boxes interested in this 
all steel shovel truck. 
Closed handle as illus- 


trated No, 83. Open 


IC DRILLS 
1’’ DRILL 


with 
Jacobs Chuck 


capacity drills with every advanced feature. Powerful spe- 
cially designed Universal Motor pours power thru triple reduction hardened steel 
gears. Forced air cooling prevents overheating. Housing is sturdy, light weight die 
casting. Self-aligning porous bronze bearings soak up oil like a sponge; release it 
slowly as bearing temperatures change. New type ‘“‘in line’ 


rear grip makes it 


natural to drill straight holes. One handle is removable for close quarter drilling. 
Light weight (only 104 lbs.) means easy handling, yet it is so powerful that it 


will drill a 4%” hole in iron with 500 Ibs. weight on the bit. Jacobs key operated chuck. This is not 
a heavy duty production line tool, but it will give exceptional service to the garage man, maintenance 
man, contractor or installer. 


SPEEDWAY MANUFACTURING CO. 1832 S. 52nd Ave., Cicero, Ill. 
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“LEADER” CHROME CLAD 
STEEL TAPES 


Ld at Ls f 


SAGINAW, MICHIGAN * New York ¢ 


ty 


TAPES « RULES « PRECISION TOOLS 


| A Christmas party for all women employees was held in Chicago by the Barrett-Christie 
Co. Santa, played by J. Smith, salesman, found a present for everyone and then 
produced tickets for the stage show, “Oklahoma.” 


Franklin Hardware Club 
Holds Annual Yule Party 

The Franklin Hardware Club held its 
annual social event Dec. 29 when An- 


drew Diehm and George Borst of 


Franklin Hardware Co., New York, 


| played host to salesmen and representa- 


| dent; 


tives of manufacturers doing business 
with them. 

A feature of the party was the pres- 
entation to Mr. Borst, Franklin presi- 
and Mr. Diehm, 


treasurer, of 


| identical traveling bags. The presenta- 
| tion was made by Cal Popp of the To- 
| ledo Pipe Threading Machine Co. 


| to succeed Mr. Popp. 


Following the custom of years, the 
members launched the party by propos- 
ing numerous candidates for president 
However, after 


| several “campaign” speeches that were 


made in spite of frequent interruptions, 
the members voted unanimously to re- 
elect Mr. Popp. (He’s been president 
since the organization was formed. ) 


Keystoners Entertain 
At Annual Yule Party 


Representatives of industry and sales 
and operating personnel of hardware 
and mill supply distributors were guests 
when the Keystoners held an annual 
open house and Christmas party Decem- 
ber 18, in the Engineers Club, at Phila- 
delphia. 

Arrangements were made by an en- 
tertainment Committee consisting of 
Howard Pruner, American Saw Mfg. 
Co.; B. F. Butterfield, Greenfield Tap 
& Die Co., and Luke Boyd, Stanley 
Electric Tools. 


| Songs and jokes featured the annual Christmas party held by Andrew Diehm and 
George Borst of the Franklin Hardware Co., New York, in December. 


MILL SUPPLIES « 


FEBRUARY, 1944 





From selection of steel to the final rigid inspection 
every step in the Barnes production process has 
quality as its aim. This is the reason discriminating 
buyers make a pgint of specifying Barnes band saws 
and hack saw blades. This the reason, too, why 
progressive distributors recommend Barnes — the 
blade made by blade specialists, for metal cutting 
exclusively. 





TREAT EM RIGHT! 


The W O. Bornes Company 

is glad to co-operate with ‘ 
the Wor Production Boord | ‘ 
in promoting tool conser- ' ” . - 

vation Bornes factory ° D a T R 0 | 7 m | C fe) 
trained service men ate 

oveilable in helping to Pick d 

solve blode problems 
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THE FIFTY-TO-ONE FILE 


IT’S CARBIDE—the Ford Carbide Rotary Cutter. 
IT’S NEW—on the market only a few months. 


ITS PERFORMANCE is so superior that its production econ- 
omy can’t be denied—outlasts high speed steel fifty to one. 


IT’S BACKED BY an extensive and intensive advertising pro- 


gram which is telling the story of Carbide Cutters to the key men 
in all the metal working industries. 


IT CARRIES the name of FORD—the name of the oldest manu- 


facturer of rotary files and cutters in America. 


IT’S YOUR CHANCE to cash in on the sales possibilities of our 
COMPLETE LINE of rotary toolsh—CARBIDE CUTTERS— 
HAND CUT FILES—GROUND FROM THE SOLID CUT- 
TERS. Write today for full particulars—catalogs, prices, discounts. 
M. A. Ford Mfg. Co., Inc., 742 W. First Street, Davenport, Iowa. 


"he lonplett Lise 
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Jack Perkins of J. H. Williams Co., chats 
with his host, “Andy” Diehm, at the Frank- 
lin Hardware Club Christmas party. 





Campbell Hardware 
Names New Officers 


Wallace Campbell was elected presi- 
dent of the Campbell Hardware Supply 
Co., at a recent board of directors meet- 
ing. Other officers are John Campbell, 
vice-president and treasurer, and Max 
Schultz, secretary. 


Huge Hacksaw Machine 
Installed in Pittsburgh 


A huge, hacksaw machine, 12-ft. 7-in. 
high and weighing 16,000-lbs. has been 
installed in the Mesta Machine Co., 
Pittsburgh, by the Armstrong-Bium 
Mfg. Co., Chicago. The machine, de- 
scribed by the manufacturers as the 
“World’s largest hacksaw machine” 
takes up a floorspace of 4-ft. 8-in.x10-ft. 
2-in. 

The saw, known as the #24 Marvel 
universal hydraulic roll-stroke hack saw 
machine, was developed to saw large 
and tough forgings, billets, blocks and 
shafts. There are no visible moving 


parts, even the reciprocating saw frame 
being fully enclosed. 





A giant hack saw machine is put to work 
in the Mesta Machine Co., Pittsburgh, saw- 
ing a ship shaft, measuring 22-in. in 
diameter and 54-ft. long. The saw has a 
capacity of 25-in. x 26-in. 

































These Hacksau Features Weau 


EXCLUSIVE SALES APPEAL! 





Five words! 










































*‘Lifts more, easier and faster’”’ 





























That is the story of ‘Budgit’ 
' Chain Blocks — of astonishing | 
= results produced by new design. | -- « 
They ine equipped throughout sSuper-Sierling 
with anti-friction bearings 
totally enclosed in sealed con- | HIGH SPEED STEEL FLEXIBLE-UNBREAKABLE 
5. pans ae ca ak America’s rw high speed steel flexible hand hack 
ly can it be contaminated by dust, | a ah ee eee 
at: ; . ‘ ; | safety, for cutting speed, for fewer blade changes, 
ll. dirt of awe from the outside. there’s nothing like it. This blade will bring you 
~ Even the hand wheel is | REPEAT ORDERS! 
protected. | Write for Distributor Plan on the complete SUPER-STERLING line 
In this new d esr, dead Sold by Leading Mill Supply Houses Everywhere 
weight has been eliminated 
without sacrificing strength so DIAMOND SAW WORKS, INC. 
that a two-ton ‘Budgit’ Chain 265 COURT STREET BUFFALO, NEW YORK 
7 Block weighs only 81 Ibs. This 
rm is a surprising new standard in 
* portability. The /4-ton sizes 
as weigh 48 lbs. Use of stampings 
le- and new alloys make this 
he possible. 
e” So perfectly distributed is the 
ft. weight, they hang in balance 
with or without loads. 
va Another significant improve- 
~ ment is the roller type load 
aA chain that does not stiffen, 
ng stretch nor bind. It assures 








~ smoother lifting. | CONVERSION BED TURRETS 


A safety feature is the auto- | 


4 | + a 4 +4 
matic brake which prevents the NOW in 2 SIZES for LATHES up to 24” Swing 
load from descending except The LYNN Line now opens up another big volume market to distributors with 
when the worker pulls on the the new large LYNN BT-3 Conversion BED TURRET with adjustable base. It 


is already in demand for replacing worn turrets on standard turret lathes-— as 

well as for converting large engine and other lathes for fast, precision screw 
machine and turret work. Fits lathes up to 24”’ swing. Has 9!4" hexagon head, 

10” travel, easy-action large pilot wheel, 6 positions, automatic indexing of 

- pai stops to each position. Designed to bore out to 114" or less. Sturdy, heavy duty 

lift up to %, 1%, 1 and 2 tons and | construction—-engineered as carefully as finest turret lathes. 

prices start at $59.50 list. Send for 


Bulletin No. 357. CUT-OFF CROSS SLIDE available with back and front adjustable tool posts. 


The Smaller LYNN BT-1 BED TURRET continues to meet a wide demand 
for converting small engine and bench lathes uf to 13’ swing. Has 6” head, 


_, MAXWELL) $ a 514" travel, easy lever action, 6 positions, automatic index, stops for each posi- 
Fl 4 3 tion. Cross slide has 2 tool posts with adjustable jack——for recessing, forming, 
< M 5 cut-off, etc. “ 
“=== Chain Blocks 


down side of the operating chain. 


*Budgit® Chain Blocks are built to 





ANNING 


LYNN TOOL POST TURRETS Self indexing. For lathes with 12” to 28” swing’ 








ork MANNING,MAX WELL & MOORE, INC. Holds 4 tools; indexes to 8 positions. Solid steel blocks—sizes 514", 614"’, 8”. 
1w- MUSKEGON, MICHIGAN All working parts enclosed. 
in Builders of 'Shaw-Box' Cranes, ‘Budgit’ and Your Line is not complete without LYNN. Write for details. 
ase yy" oes and — yg aeag 
5 a Makers o shcro auges, ancoc alves. ° . ° 
Consolidated Safety and. Relief Valves and LYNN MFG. CO. + 222Elroy St., Minneapolis 8 , Minn. 
merican’ industrial instruments. 
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HEIN. 
WERNER 


HYDRAULIC JACKS 
have many 
industrial 

applications 





for example-- 


30 Ton Capacity H-W Jack 


enables a man to close 36” filter press 
in ‘/th the time it formerly took 
two men using gear and pinion 


Plants doing war work find pew cw Dual Operation of 

Two Speed Pumps is 
an outstanding and 
exclusive feature 
of 30 ton model. 

















many time-saving and labor- 
saving uses for Hein-Werner 
Hydraulic Jacks. 

Applications are almost 
unlimited for these compact, 
super-powerful, easy-operat- 
ing hydraulic jacks. For ex- 
ample: note the use illustra- 
ted above. Here a H-W 
Model 30.11A has been at- 
tached to a 36” filter press. 
Today the job of closing the 
press can be done by one man 
in less than 30 seconds, 
whereas two men required 
10 to 20 minutes with the 
old method of gear and 

mig (Model 30.11A) 
pinion. 

War plants have also found these jacks great for lifting, lowering, 


pushing, pressing, and many other industrial applications . ..Com- 
plete line includes models of 3, 5, 8, 12, 20 and 30 tons capacity. 


yictoRY| HEIN-WERNER MOTOR PARTS CORP. 


Waukesha, Wisconsin 


HEIN-WERNER 








HYDRAULIC JACKS 


Are Built Right and Priced Right 
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A desk right up near the front counter 
of Hartfield-Healy Supply Co., Buffalo, is 

used by Edwin E. Healy, president, for C| 
convenience in discussing business mat- 
ters that do not call for the use of a TI 
private office. 





Minimum Hourly Rate # 
Set For Employees 


Approval of an Industry Committee 
recommendation of a 40-cents an hour 
minimum wage rate for employees of 
firms in the wholesaling, warehousing 


and other distribution industries was ra 
given last month by the Wage and Hour 

Division of the Department of Labor. ye 
The order was to become effective sp 
Feb. 7. 

The fact that industrial distributors M 
come under the new order was made us' 
clear in a definition which states that th 
“The wholesaling, warehousing and sit 
other distribution industries means: the be 


wholesaling, warehousing, and other 


distribution of commodities. It includes * 
the activities of jobbers, textile con- th 
verters, industrial distributors, mail vi 
order and retail selling establishments, on 
brokers and agents, public warehouses ot 
vee Vie 

The order stated further that the the 
definition of the wholesaling, warehous- = 
ing and other distribution industries i 
“covers all occupations which are neces- pr 


sary to the distribution and warehous- 
ing and commodities, including pack- vie 
ing, storing, shipping and trucking, and 
clerical and maintenance occupations.” 


SAL 
Herbert Tuck Promoted a 
By Pittsburgh Gage CHI 


H. A. Tuck has been appointed vice 
president and manager of the industrial 
supply department of Pittsburgh Gage 
& Supply Co., and John J. Simpson has 
been named sales manager. N. W. 
Poole, who held the sales managership 
for many years, retires from that post 
but remains active as a vice president 


and director. 






















































































CONVEYING © ELEVATING SPECIFY |\PRRUSGHY LATHE ATTACHMENTS 
+8) bd IMMEDIATE DELIVERY FROM STOCK *, 
# io For 10" Atlas & Logan, 9" South Bend '/2" Capacity Lathes, etc. 
x ‘ LEVER TYPE “ 
> DRAWBAR This Ad 
z REveR ave List $38.95 
Vn CROSS-SLIDE “ 
z List $45.00 < in twelve 
74) - 
"4 National 
0° 
Zz Order from your dealer or ‘ Magazines 
write us for literature, j . 
| Is telling 
our 
ae 
_ Customers. 
; Why not 
s 
" CHOOSING *. : write us 
e increases '/2" collet capacity lathes to 4". 
. T H E g | G Mi T LEVER @ Reody for instant use and interchangeable for catalog 
| Type on any |!/2" x 8 thread spindle lathe... & 
= é Atlas, Logan, + South Bend, Clausing, etc, . and resale 
Full Spindle Accuracy. 
e LEVER TYPE for conti ‘oductic H 
@ oe poke ae a eae discount 
* is running. LIST $79.50, Collet extra. N ow! 
HAND TYPE for use where ity produc- ane 
e : tion is not ths ery Lathe arey 4) 
Ir to open and close collet. LIST $19.75, 
of extra, : Pe 
ig 
GENERAL DIE-STAMPING-TOOL COMPANY 
- For the task PRECISION COLLET DIVISION 265 Cano! Street, Mew York 13 NY y, 
r. YOU CAN HELP YOUR CUSTOMERS - : . — —-——-- 
fe . ° ° ° 
specify the right textile belting. 
- Many are newcomers in the PREPARED FOR SERVICE 
le use of textile belts. See that The greater the crisis, the more 
at they understand (1) the neces- important the security. Like our 
d sity for quality in the textile Armed Forces, FITLER "COM- 
belts they order, and (2) why MANDO BRAND” Sisal Rope is 
an the correct type is essential for prepared for every Emergency. 
a. ener ene FITLER “COMMANDO BRAND" 
il VICTOR is on established, all-round Sisal Rope is made of best quality 
“ ee Sisal fiber obtainable; lubricated 
) of authoritative information. The ° ° t ] f . ti d 
Victor line of quolity textile belting is against interna riction an 
he the most complete in America. Large treated for _water-repellency to 
is stocks. . speedy shipments . . . no keep it flexible whether wet or 
es red tape. The line for your lastingly dry. (Sold only in accordance 
2S- profitable, textile belting trade. with M-84 as amended ) 
1S- . 
k- VICTOR BALATA & TEXTILE ~*~ * * 
nd BELTING COMPANY FITLER NO. 1 JUTE ROPE is lubricated 
3” FACTORY: Easton, Pa. against internal friction and treated for 
SALES OFFICES: © is Meine Ceete Bs water-repellency, rot and mildew. 
NEW YORK: 53 Park Place 
CHICAGO: 345 W. Hubbard St. x * * 
For the Duration of the War, Every American must make his Rope 
al last longer! Follow the rules explained in the W.P.B. sponsored booklet 
ee —"The Rope You Save Fights For You.” 
w. FREE COPIES FURNISHED UPON REQUEST. 
1ip : 
o THE EDWIN H. FITLER CO. 
en : > at 
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‘uy “WAR BONDS || 








Backed by over 60 years of experience, ““Rainfair Vulcanized” is a guarantee 


of top-most quality in waterproof and acid-resisting clothing for all occu- | 


pational needs. The complete line includes . . . 

#& RAINCOATS  %& HATS %& APRONS *& SUITS 

*® LEGGINGS *® INDUSTRIAL SPECIALTIES 
Although military needs are Rainfair’s major responsibility these days, we 
also have been able to furnish Vulcanized Work-Wear for essential civilian 
use through established Rainfair distributors. And, when the day comes for 
us to concentrate on civilian supplies, new distributors also will share the 
profits of Rainfair promotion appearing regularly in Will and Factory, Factory 
Vanagement and Maintenance, Purchasing, and Industrial Equipment News. 

In the meantime investigate this profitable line by writing us for catalog 

of products and details on Rainfair distributor arrangement. 


LOOK FOR RAINFAIR QUALITY FEATURES 


Gum strapping vulcanized 


Reinforcing stays under 
fasteners give greater 
endurance. 


on shoulder seams and arm 
holes for water-tightness, 


strength. 


Rainfeir Vulcanizing as- Seams cemented, hand- 


rolled to make them 100% 
water-tight. 


sures 100% Waterproof- 
ness, unusual strength at 
seams, stubborn resistance 
to wear and deterioration. 
Rivets at points of strain 


Ample room throughout provide extra strength for 


for freedom of action. strenuous service. 


i 
RAIN 


++ 


‘A 
ty | R- Nec: 
*Reg. U. 8S. Pat. Off. 


CHICAGO RUBBER CLOTHING CO., DEPT. 54-B, RACINE, WIS. 
1lso Manufacturers of Rainfair Storm Coats and Coated Fabrics for Industry 


FORMERLY 
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Clark Co., Completes 
Beverly Hills Plant 


The Robert H. Clark Co., Los An- 
geles, recently completed construction 
of a new plant in Beverly Hills, Calif., 
increasing the firm’s facilities for pro- 
ducing adjustable cutting tools. The 
new plant is located on a plot of more 
than 50,000 sq.ft. and will house manu- 
facturing and service departments, tool 
development and research laboratories 
together with executive and administra- 
tive offices. 


Masback Reorganizes 
Industrial Department 


Reorganization of the industrial sales 
department of the Masback Hardware 
Co., New York, was announced last 
month by H. E. Masback, executive 
vice-president and general manager. 
The reorganization, he said, is designed 
to streamline the operations of the de- 
partment and to co-ordinate its ac- 
tivities with the regular wholesale end 
of the business. 

Ralph H. Langsam, formerly sales 
promotion and advertising manager of 
the company, has returned after spend- 
ing fourteen months with the War Pro- 
duction Board in Washington. He has 
been elected vice-president and general 
sales manager in charge of both dealer 
and industrial sales. 

Gus Pahl, for many years vice-presi- 
dent in charge of the industrial depart- 
ment of Hammacher Schlemmer & Co., 
is assistant vice-president of the in- 
dustrial department. Herry Karlen is 
assistant sales manager of the industrial 
sales department. 

Emil W. Cook is vice-president in 
charge of purchasing for both the in- 
dustrial and dealer sales departments. 
Ed DeMaria continues as buyer of 


special industrial items under the super- 
vision of Mr. Cook. 





Ralph Langsam, left, was named vice- 
president and general manager of the 
Masback Hardware Co., New York, in a 
recent reorganization designed to stream- 
line the operations of the industrial de- 
partment. Here he confers with H. E. 
Masback, executive vice-president. 
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For Wartime Maintenance — 


s in great demand eager 
in the maintenance ° 
7 re aa pr rust. = yo aligne 4 
tal an ye 
i rr mises eV sales . er tem 
profit line pro eae sosiecied 
wae oh the He ; ae boom 
the man ceo a 
ee for Rust-Oleum in gener 
~—e you have the reasons why 
—an 


’ for V day- 
lists now, and fo POINT SALES TALK 


Rust-Oleum i 
y wartime step 
evention of 


mately 40% more ° No flame cleaning or sand blasting 


@ Covers approxi int, scale & 


i int. 
area per gallon than ordinary P|" 

e Easy to apply — which, in —— 
days of manpower shortage, 
important time-savings- a 

e@ Penetrates rust, incorporates it Won 
the film—spreads an un _ 
protective coating om the m 


ite for our sampling P 
— customers full proo 


remove loose P® 


ll range of colors for maintenance 


“a roduction finishes. 


or P . 
it 
@ Immediate delivery o™ orders wi 
an A-10 or better. 
am which gives’ 
me en all points. 


your 


RATION 


Evanston, Ill. 


RUST-OLEUM oie ate 
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HAS SO FEW 
MOVING PARTS 


The use of worm gear speed reduction in Reading 
Electric Hoists is the reason why there are only four 
moving parts. This means fewer wearing parts, both 
gears and bearings and a simpler more compact 
design. The result is a minimum of maintenance 
that can be handled by the average mechanic. 

It will pay you to investigate the money saving 
features of Reading Electric Hoists. For full technical 
information write for Bulletin 1004. 


READING 


READING CHAIN & BLOCK CORPORATION 


CHAIN HOISTS: ELECTRIC HOISTS 


OVERHEAD TRAVELING. CRANES 





7107 ADAMS ST., READING, P? 
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PuncH-Lox 


Streamlined 


HOSE BANDING 
METHOD 


SPEED-SAFETY-ECONOMY 
In Clamping-Splicing- 
Repairing-Mending- 
Tieing-Reinforcing 





PUNCH-LOK Streamlined Hose Banding 
Method is being used in hundreds of produc- 
tion and maintenance jobs in all industries for 


| connecting high-pressure hose; splicing elec- 


tric cable; stopping leaks in steam and water 
lines; reinforcing and mending splits in cross- 
arms and ladder rails; tieing rigid conduit or 
flexible cable to existing pipe lines or gird- 
ers; tieing ends of wire or manila rope to 
prevent fraying—and many other jobs. 
PUNCH-LOK is giving wartime industries a 
fast, safe, economical, quality banding 
method. Investigate NOW the many advan- 
tages it will have for you in your present and 
postwar work. Let PUNCH-LOK solve your 
clamping or banding problems! 

Available from %” to 48” 


1.D. Any large size clamp 
can be pulled down and made into a smaller size. 
ke with a tensional pull of 

1,000 Ibs. Hammer punches 


ond breaks excess band flush at clip. 


ae 


CLAMPS... Made of flat, 
high tensile, galvanized 
steel, double wrapped. 


LOKING TOOL... Sturdily 
constructed to assure long 
life. Locks all size clamps 


GROOVED FITTINGS... 
For water or steam lines. 
Permits application of high 
pressure clamping without 
damage to hose. 


Write for distributor's proposition, 


PuncH-Lox 


COMPANY 








Dept. L, 321 N. Justine St. 


Chicago 7, IIlinois 
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15 CHICAGO SCREW 
STOCK PRODUCTS 


all of one quality --the finest! 


CHICAGO Safety Plus Socket Head Cap Screws 
CHICAGO Safety Plus Socket Set Screws 
CHICAGO Safety Plus Stripper Bolts 
CHICAGO Safety Plus Square Head Dog Point Set Screws 
CHICAGO Safety Plus Socket Pipe Plugs _ 
Keys for Safety Plus Products 
x kk * 

Hexagon Head Cap Screws - Square Head Cup 

Point Set Screws - Headless Set Screws «+ Fillister 

Head Cap Screws + Flat Head Cap Screws - Taper 


Pins - Milled Studs - Semi-Finished Hexagon Nuts 
Semi-Finished Hexagon Castellated Nuts 


:. ? @ 





We are producing in Volume for Victory! 


Order from 
your distributor 











THE CHICAGO Screw Co. 


ESTABLISHED 1872 


1026 So. HOMAN AVENUE CHICAGO, ILL. 
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his side. 


| Superintendents Group 





Harold Pritchard, vice-president and sales 
manager of Root Neal Co., Buffalo, be- 
lieves in having things handy—note the 
manufacturers’ literature and catalogs at 


Pidgeon To Address 


Phil Pidgeon, president of Pidgeon- 
Thomas Iron Co., Memphis, will ad- 
dress the Tri-States Cottonseed Oil Mill 
Superintendents Association Feb. 5, in 
Memphis, on “The Employment Prob- 
lem of the Post War Period.” The 
associate members of the Association 
are members of the supply industry, 
and Mr. Pidgeon will discuss the oii 
milling and mill supply industry’s part 
in the post war period. He is district 
chairman for the committee for Eco- 
nomic Development. “It is not too early 
to think about problems which will fol- 
low the war and certainly employment 
will be a major problem in both indus- 
tries”, he stated. “It is the committee’s 
purpose to maintain a high rate of em- 
ployment thru expanding production. 
Surveys show that there will be a need 
for 58 percent more employes in manu- 
facturing industries within two years 
after the war than there were in 1940.” 


Strange, isn’t it? 


The horse and mule live 20 years 
And nothing know of wines and beers. 
The goat and sheep at 20 die 
And never taste of Scotch and rye. t] 
The cow drinks water by the ton F 
And at 18 is almost done. 
The dog at 15 cashes in N 
Without the aid of rum or gin. 
The cat in milk and water soaks 
And then at 12 short years it croaks. 
The modest, sober, bone-dry hen 
Lays eggs for nogs, then dies at 10. 5) 
All animals are strictly dry 
They sinless live and swiftly die. 
But sinful, ginful, rum-soaked men 
Survive for three score years and ten. 
And some of us, the mighty few, 
Stay pickled ’til we’re 92. 

The Midwest Purchasing Agent 
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Research Laboratories Need Versatile Saws 


The research laboratory of the Aluminum Company of America 
uses the two MARVEL No. 8 Metal-cutting Band Saws, pictured 
here, to cut test specimens from alloy steels and aluminum 
alloy products of every shape and description, varying from 
1/16" to 18” thick. The MARVEL No. 8 in the foreground has 
been in continuous service for 11 years and proved so ‘well 
suited for the large variety of sizes and shapes to be sawed,” 
that the modern MARVEL No. 8 behind it was added. 


For versatility no other saw is comparable with the MARVEL 
No. 8. 


ARMSTRONG-BLUM MFG. CO. 


"The Hack Saw Peopie” 
5700 Bloomingdale Ave. Chicago 39, U.S.A. 
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TRADE MARES 2EG US Pal. OPnCE 


——” 
STEEL BELT LACING 


OR use on leather, rubber, balata, stitched canvas or 
solid woven belting, giving a smooth, flexible joint 
excellent for general service, high speed and heavy duty. 
Efficient separable hinge lacing of extreme strength. 
Protects ends of fabric belts. Operates successfully with 
an idler or on serpentine drives. 


























List Prices per Box of Alligator Belt Lacing 

: Monel and Belt 
Size | Steel Everduz Contents Thickness 
00 |$1.40 $5.50 6 sets for 6° belts Up to 1/16” 

1 1.60 6.00 6 sets for 6” belts | 1/16" to 3/32” 

5 1.80 6.50 6 sets for 6” belts | 3/32” to 1/8” 
15 1.90 6.75 4 sets for 12" belts | 1/8” to 5/32” 
20 2.00 8.00 4 sets for 12” belts | 5/32" to 3/16” 
25D | 2.50 9.75 4 sets for 12” belts | 3/16" to 7/32" 
2SF | 2.50 6 sets for 8 belts | 3/16" to 7/32” 
25G| 5.00 8 sets for 12” belts | 3/16" to 7/32" 
27K | 2.65 11.50 4 sets for 12" belts 1/4” to 9/32” 
27L | 5.30 8 sets for 12" belts | 1/4” to 9/32” 
35M} 2.30 4sets for 8” belts | 9/32" to 5/16” 
35N | 3.40 15.00 4 sets for 12” belts | 9/32" to 5/16” 
45U| 4.50 19.50 4 sets for 12" belts | 5/16" to 3/8” 
SSW/ 5.20 29.00 4 sets for 12" belts | 3/8" to 7/16" 
65X | 6.00 36.00 4 sets for 12” belts | 7/16” to 1/2” 
75 8.80 $7.00 4 sets for 12” belts | 1/2” to 5/8” 

















For belts wider than 12 inches always use continuous 
lengths for best results—Furnished to order in any length 
for any width of belt. 


Corrugated pins supplied regularly with Nos. 00, 1 and 5 
Alligator tape fasteners. These pins are also used with the 
larger size fasteners for conveyor and elevator belt service. 
Sectional steel rocker hinge pins supplied regularly with 
Nos. 15 to 75, inclusive, for transmission service. Rawhide 
hinge pins supplied with Nos. 00 to 45, inclusive, only upon 
request. 


|FLEXCO| HD 


46 UL PAT COFFE 


BELT FASTENERS and RIP PLATES 
for Conveyor and Elevator Belts © 


The Compression Principle. 








and bucket belts. 


Notice that the plates are cupped to receive the nuts and bolt 
heads. The finished tight butt joint is leak-proof, practically flush 
with the belt and will operate satisfactorily through trippers and 


take-up pulleys. 


The Rip Plate is an outgrowth of the Flexco HD Fastener. It is 
longer, for a better grip on irregular tears, while the center bolt 
keeps the fastener from bulging. Used only for repairing length- 
wise rips. Not to be used to repair breaks or tears across belt width. 














Thickness Price 
of Belts Min. wt. box of 10 
Size No. for which Pulley| Per Sets Steel 
suitable Diam. Box Fasteners 
l 1/4" to 7/16” 12” | 1 Ibs.| $ 6.00 
" 1-1/4 5/16” to 1/2” 14” | 1.8 lbs. 6.50 
g 1-1/2 3/8” to 9/16” 18” | 2.3 lbs. 7.00 
3 2 1/2” to 3/4” 30” | 3 Ibs. 8.00 
Kw 2-1/2 11/16” to 1” 42” |6 lbs. 12.00 
3 7/8" and wu 48” | 6.6 lbs. 13.00 
as RP 1/4” to 1/2” : 8 lbs. 10.40 
& = RP2 3/8” to 3/4" Ibs.| 12.30 

















Scientific design and construction of 
Flexco HD Belt Fasteners provides the maximum application of the 
principle of compression to the belt ends and is by far the most 
successful method of mechanically joining heavy duty conveyor 








ALLIGATOR 
V-BELT FASTENERS 


Alligator V-Belt Fasteners make possible the use of open 
end or non-endless V-belts on installations where replace- 
ment of endless V-Belts requires dismantling of line shafting 
or machinery. They are to be used only for joining specially 
constructed V-belts having cross-woven fabric or “duck ten- 
sile’’ center. They are not to be used to shorten or repair 
the conventional endless V-belts of cord center construction 
for such belts do not have the “‘carcass”’ to hold the fastener 
and make a sufficiently strong joint. 


PRICES SUBJECT TO DISCOUNT 




















JUST A HAMMER 
APPLY IT 


ECONOMY PACKAGES 
FOR THE SMALL USER 


In five sizes packed 10 pack- 
ages of a single size to a carton. 
Each package contains one set 
of lacing complete with 4 
and hinge pins for a 12-inch 
belt. Easily broken to length for 
narrower belts. Avoids the ne- 
—- of “breaking” a standard 

x. 


- 


TO 














Size List per 
No. Carton 
15-E $4.75 
20-E $5. 
25-E $6.25 
27-E $6.65 
35-E $8.50 








Bulletin A-60 gives complete 
details on Alligator lacing. 





ALLIGATOR BELT CUTTER 


Will cut any belt (except. metal 
stitched) up to 1/2 inch thick —~ 
8 inches in width. Used in a 
horizontal position on bench or 
up-ended on floor. 












View above shows how the belt 
ends are compressed. 


Flexco Fasteners are also made 


of Monel (acid-resisting), Ever- 
dur (non-sparking) and Promal 
(abrasion resisting). 

Flexco Tools should be used in 
the a of these fasten- 
ers. Bulletin F-100 gives com- 


plete information. 


























Wt. per 
For Belt box, 
Section | Size | Box of 10 Ibs. 
B B437| $13.00 0.6 
Cc C625 15.00 1.4 
D D750 19.00 2.5 








Alligator V-Belt tools should be 

used when app lying these fas- 
teners. Bulletin V-200 gives com- 
plete information. 





y 


_Valve & Mfg. Co., 





FLEXIBLE STEEL LACING CO., 4633 Lexington Street, Chicago 


McKay Appoints Smith 
General Sales Manager 


Fred C. Smith has been appointed 
general sales manager for the McKay 
Co., Pittsburgh and York, Pa. Mr. 
Smith has been with the company since 
1927, having served as statistician, sales 
correspondent, sales promotion man- 
ager and assistant sales manager. 


Col. Cherrington Back 
At Standard Machinists 


Colonel George H. Cherrington, presi- 
dent and general manager of the Stand- 
ard Machinists Supply Co., Pittsburgh, 
has returned to management of the 
business after three years of active 
service in the U. S. Army. 


Ault Succeeds Omberg 
At American-Marietta 


Harry Ault, who was advertising 
manager of the American-Marietta Co., 
several years ago, has returned to as- 
sume the post of sales promotion man- 
ager, Mr. Ault, formerly with the Lehon 
Company, replaces Bob Ornberg, who 
has been inducted into the U. S. Army. 


Penn General Man 
Killed in Action 


Richard Ott, who was with the Penn 
General Supply Co., Pittsburgh, has 
been” kifled in action on the Italian 
front, according to word recently re- 
ceived by the distributor. He was with 
the Fifth Army. 


Jeffrey Mfg. Publishes 
Employee Magazine 


“Contact,” a new employee magazine, 
was launched last month by the Jeffrey 
Mfg. Co., Columbus, Ohio. The first 
edition of the publication was printed 
in color. L. H. McReynolds of the 
firm’s advertising department is editor. 


Engineer Appointed 


George E. Westerholm has been ap- 
pointed an abrasive engineer for the 
Milwaukee territory by the Norton Co., 
Worcester, Mass. He will assist F. W. 
Grant. Mr. Westerholm has been with 
the Norton firm for 21 years, formerly 
being connected with the research la- 


} . 
boratories and more recently as field 


engineer serving steel mills and foun- 
dries. 


Appointed Representative 


Eshelman & Potter, Birmingham, Ala., 
‘and Charlotte, N. C., have been ap- 
pointed representatives of the Edward 
for the southeastern 
United States. 







































a tire is thicker in the tread, 
a gun is thicker in the 
breech, this shovel is 60° 
thicker up the center 
een at the sides 


* le Tatit: Fe 
Wn a 
eY-¥-Tatil: ty 


EVERYWHERE 
RAZOR-BACK 


Correct design gives 13 gauge 
strength with only 15 gauge aver- 
age weight, permits deep hang, 


better working balance. ALL MUST GO TO WAR 


THE UNION FORK & HOE CO. 
683 Hocking Street Columbus 15, Ohio I's a fact — Bearings by the bil- 
Also Stone, Ballast, Industrial’ Forks, Asphalt 


and Road Rakes—Your Inauiry Invited. fm lion! And every one of them goes 








for war munitions, equipment 
and essential materiel. 

We'd. like nothing so well as to supply 

Ln 0 U all the replacement bearings you get 

( (om eed CAP SCREWS j calls for—but that is out of the question, 


for the present at least. 







SET SCREWS BUT— Please do this without fail! 
COUPLING BOLTS * MILLED STUDS There's one sensible policy every Job- 


SCREW: MACHINE PRODUCTS >, ber can and should follow up—and that 


is, ask your customer to: 


SAVE ALL WORN BALL BEARINGS 
—NEVER THROW THEM AWAY! 


HIGH QUALITY / y Pa They can be reground the Ahlberg 

>, way then fitted with oversize balls and 

DEMANDED IN Coa new retainers—making them precisely 

: at _ ood as new.” 
WAR PRODUCTION dings = 

a Keep Ahlberg Ground Bearings in 

ASSURED “ your stock for civilian replacements that 

must be made. Any Ahlberg represen- 
ae ee tative, oon give you full details about 
—qualities so essential reprocessing worn earings, as well as 


to mechanical products Fr, worthwhile suggestions on how to make 
used in the manufacture of all kinds of Ssiieitiaiai teil Retin 
war material, are an important part of g _ 


the service which Ottemiller renders to i ee me If you have not had a copy of the new 


users of screw machine products through tis 
its distributors. The reputation of the book describing Ahlberg Ground Bear- 


Ottemiller line has been earned over the Ween my Sie ings, send for it at once, the AGB Book. 
years because of the high quality of 
the products which compose it. 






YORK, PENNA. 





+ PRECISION BEARINGS INC 
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Low-Cost, / 
Non-Critical 





@ CAREYCLAD protects metal against rust 
and weather—is extremely durable, abrasion 
resistant and resistant to acid, alkaline and 
salt solution and to moist, atmospheric con- 
ditions. It is a practical, low-cost coating 
for metal buildings, iron sheets, structural 


guey Cae COATING > 


METAL suRFACES 





AND BUILT-up ROors 


steel, bridges, heavy machinery and numer- 
ous sheet metal products. 

Applied by spray painting or brushing, at 
everyday indoor or outdoor temperatures. 
Promptly available. Write for details, ad- 
dress Dept. 55. 





THE PHILIP CAREY MFG. COMPANY ETT * 
Dependable Products since 1873 Lockland, Cincinnati, Ohio EXTRA 
In Canada: The Philip Carey Co., Ltd., Office and Factory: Lennoxville, P.9. 


WAR BONDS.. 
NOW! 

















HEAVY DUTY 
INDUSTRIAL BLOWERS 





* Premier Heavy Duty Blowers range from 
14 H.P. to 1 H.P.—and cover a range of hun- 
dreds of uses in today’s busy war production 
plants. They're equally efficient in beth produc- 
tion and maintenance work—and their precision 
construction and all-around high quality assure 
trouble-free performance. Quickly convertible 
to suction work with available attachments. 


Write for descriptive literature, prices, full information 


Electric Vacuum Cleaner Co., Inc. 
1736 Ivanhoe Road, Cleveland 10, Ohio 
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-»» YOUNG ENOUGH 
TO GO BACK TO WORK 





AND DO A GOOD JOB 


One of your best introductions when calling on 
the trade is the fact that you can offer your 
customers and prospects a tip that will save 
them money and help the war effort. And 
here’s the tip: Dart Unions, even though they 
have been used time and time again, are still 
capable of giving dependabl ical per- 
formance. 





The reasons behind a Dart's extra values are 
so important to you that we bring them to your 
attention often. Reason Number One is that 
Dart’s have matched bronze seats, ground to 
true-ball surfaces. Reason Number Two is that 
Dart bodies and nuts are made of high test 
malleable iron which resists rough handling 
and rust. 


And there are many reasons why it pays to 
handle Dart’s. (Aside to non-members of the 
Dart Family: Write for the Dart Jobber Policy 
and find out what all these reasons are.) 


E M. DART MFG. CO., Providence, RI. 


Seles Aagrator 
The Fairbank. Company, Mew York. 
eed ell branches 
( anedian Vartery 
tart | mien Caempanr, Lid. 


Terente. ( enada 











Laurence A. Nye 


Laurence A. Nye, 62, Buffalo sales 
representative of the Sterling Grinding 
Co., Tiffin, Ohio, died of a heart attack 
in his Buffalo home Jan. 21. Mr. Nye 
was an abrasive engineer. He is sur- 
vived by his wife and one son. 





There’s News 
in V-Belts | 


(Continued from page 93) 





synthetics, and forbade the use of 
our disappearing stocks of crude for 
V-belts. Behind them was consider- | 
able experience with Neoprene, a syn- 





thetic rubber with remarkable proper- 


ties for resisting oil. Because they | Peerless Hydra-Cut, Standardand _—ery and Pipe Dies » Engineered 
would not deteriorate and_ stretch | . . ' . , 

aes ARP OCP Universal Metal Cutting Saws * Special Machinery and Devices 
when subjected to oil splatter, 





Neoprene belts have been important Acro-Matic Saw Grinders and + Hydraulic Pumps, Valves, and 


Wheels + Universal Pipe Machin- Cylinders + Saw Blades, Coolants 


sales items among distributors for 


some time. Now there is also avail- 
able an “oil-proof” V-belt, which 
presumably will withstand somewhat 
more than a splatter of oil. One of 


the beauties of synthetic rubbers is Mote t e many tems 
that they afford wide latitude in com- PEE LESS : 

pounding materials for special duties. R can supp y! 
As the new synthetics become better ; 7 
understood, the manufacturers may Check your “want” list with Peerless. It is possible 










































develop special belts for a variety of | that Peerless has the product to round out your 
‘ special services. : ‘ , 
lines for 1944. 
, Link-Type V-Belts eee 
i Consider the sales possibilities of the Peerless 
. Adjustable V-belts composed of | a : tl st a ai 
Mele ehich the eee Sheet con | 4%" Dry Cut. It’s a popular small shop and main 
r couple or uncouple ‘have grown in | tenance department tool. And the Peerless Standard 
t ean . 
opularity since they were introduced ; ees ? ‘ 
4 P Sees y offers big sales possibilities. It is made in three 
“ through distributors a few years ago, | 
q and the past twelve months have seen | sizes, belt or motor drive, one or three speeds. 
7 — methods of hooking the links to- Vise jaws swivel for 45° angular cutting. Check 
e gether. This construction permits any | lo j : 
-erle ¢ 
y ee ee ae ee with Peerless for 1944.... Why not do it now: 
up on the spot from a stock roll, per- N 
mits installation without removing | PEERLESS MACHINE COMPANY 
outboard bearings, and permits the | 1600 JUNCTION AVENUE + RACINE, WISCONSIN 
designer to lay out a drive without | 
regard for center distances. These stb tubibatatiatee a 
belts are made in both oil-resistant | | usanis MAC WES maining oe’ 
4 & \ ail _ 244, cine, is 
and oil-proof types, and in all the | , Gen franchise wnt, Peerless Metal Cutting Power Saws and 
standard cross-sections. i Mail catalog on Hydraulic Type San 
Mail og On Stan lard et Pe 
Leather V-Belts Mail catalog on ener soo 
Company ity Saws 
Newest material for V-belts is the Individual | 
oldest material for manufacture of Street | 
flat belts—leather. First of these was City m 
a solid leather \ -belt, single-ply, fur- S&S. nian eee 
nished in rolls which can be cut to | maNuRrACTURER. OF FINE PRODUCTS FOR THIRTY YEARS 
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Saran is a tough thermoplastic originally made to replace such 
strategic war materials as aluminum, stainless steel, nickel, copper. 
brass, tin and rubber. Now found adaptable to a wide range of uses 
in product designing, food processing and wherever non-corrosive 
materials are necessary. Its insulating qualities, flexibility and ease 
of handling make it extremely valuable in installations dealing with 
oils, gases, air, water and corrosive chemicals. It is available in 
tube, pipe, sheet, rod and molded fittings. Technical Bulletin P-8 will 
be sent on request. Address Dept. SH. 


Pat. No. 2160931 

















HODGMAN RUBBER CO. 


FRAMINGHAM, MASS. 


MEW YORK 
CHICAGO 


SAN FRANCISCO... 


Fortunately, we can still supply you 
with the convenient PACKAGED plain 
shim stock items here listed, upon 
receipt of your properly certified 
orders. @ We also can furnish Lami- 
num shim stock in the standard 
6 x 36-inch sheets and 2 x 9-inch 
strips; in a full range of overall and 
lamination thicknesses; all-lamina- 
ted or partly solid construction, 
@ Plain shim stock in bulk, however 
— either brass or steel — is not cur- 
rently available. 

KIT NO. 99 


Dispensing Rack FREE with this 
assortment —containing 5 rolls of 
precision brass or steel shim stock 
(.001 to .010 inch thicknesses), each 
packed in slotted carton. Also three 
assorted 2x9-inch strips of Laminum 
shim stock (002 inch laminations). 





trouble . . 


stock . . 


, 261 Fitth Avenue 
. 412 South Wells St. 
121 Second St. 










Simply pull the thin 
shim steck through the 
slot-~and cut it off! 


ECONOMY CARTON 

contains assortment of most- 
needed sizes of thir precision 
shim stock. Brass or steel. 
Saves your customer time and 
- prevents waste, 
wrinkling, shim stock damage. 


6X 100-INCH ROLLS 

of precision brass or steel shim 
. each in smaller, 
handy slotted carton. Thick- 
nesses from .001 to .015 inch. 


LAMINATED SHIM COMPANY 


INCORPORATED 
Glenbrook, Conn. 


1901 58 Union Street ¢ 








DRILL 
INDEX 


HUOT 





A USEFUL ADDITION 
TO THE TOOLKIT ... 


The practical and compact HUOT Drill 
Index eliminates the endless search for 
lost drills and for right sizes. It is a useful 
kit for mechanics who use hand drills, 
electric drills, or portable drills. Get de- 
tails today on this drill stand with indexed 
container showing tap information and 

‘| equi uiv + 

No. 60 Huot Drill Index 


vest pocket size shown open . . 9 sizes 


No. 13 for drills 1/16 to 1/4 

No. 20 for drills 61 to 80 

No. 21 for drills 1/16 to 3/8 

No. 26 for letter drills 

No. 29 for drills 1/16 to 1/2 

No. 60 for drills No. 1 to 60 

No. 72 for drills No. 1 to 60 also 12 taps 

No. 16-A for Morse Taper Drills 33/64 in. 
to 3/4” by 64ths 

No. 16-B for Morse Taper Drills 49/64 in. 
to 1 in. by 64ths 








HUOT MFG. CO. 
127 E. 9th St. St. Paul, Minn. 




















BUFFALO 
CASTERS 


ber hee 


© Ball Bearing Swivel 

® Double Ball Race 

©® Non Binding Type 

High pressure lubricating fittings in 
wheels and hangers. Grease retaining 
chambers. Large balls in upper, outer 
races take load as well as side thrust 
and both races are protected from 
dust and water by overlapping lips. 
This is one of several casters of im- 
proved design manufactured by Buf- 
falo Caster. Write for catalog. 





Buffalo Caster & Wheel Corp. 


182-6 Breckenridge St., Buffalo, N. Y. 
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size and fastened by either thread- 
stitch or cable connections. This was | 
followed by double- and triple-ply 
leather belts, and subsequently by | 
laminated, link-type belting, fasten- 
able by a pair of small bolts. 

Within the last few months, a lam- 
inated leather V-belt with full-grain 
leather side walls has been introduced, 
together with a method of cementing 
ends together to form an endless belt. | 
(See illustration on page 93.) 

With their tenacious grip of the 
sheave, leather V-belts can be run 
more slack than others, permitting less 
careful matching in multiple drives. 
And of course the pulling power and 
durability of leather readily qualifies 
them as useful new members of the 
V-belt family. 

For their assistance in preparing 
this article, MiLL SuppLies acknowl- 
edges material from Allis-Chalmers 
Mfg. Co., Browning Mfg. Co., Dayton 
Rubber Mfg. Co., Gates Rubber Co., 
L. H. Gilmer Co., B. F. Goodrich Co., 
Goodyear Tire & Rubber Co., Graton 
& Knight Co., Manhattan Rubber Mfg. 
Co., Manheim Belting & Mfg. Co., 
Page Belting Co. ,Thermoid Co., Chas. 
A. Schieren Co. 





Sales Promotion 
Fills the Gap 


(Continued from page 112) | 
thing up, we are invariably called in.” | 

In its advertising program, the | 
Crowder company endeavors to keep 
the cost to less than 1% of the volume 
and, Mr. Crowder said, “We find that 
this enables us to do a pretty good 
iob.”” 

The company constantly takes ad- 
vantage of current happenings to 





build good will. The program calls 
for distribution of eye-catching 
“girlie” blotters; “welcome” letters to 
new firms moving into the company’s 
territory; letters offering aid to firms 
that are fire or other disaster victims; 
birthday greetings with small gifts 
such as mechanical pencils to cus- 
tomers: a humorous book, “Gems of 


” 


American Architecture,” to hospital- 
ized customers; notes accompanied 
by a starred flag for customers whose 
sons or daughters have entered the 


armed forces; and a host of similar | 





IF YOUR CUSTOMER 
HAS ANY OF THESE 
FASTENING CONDITIONS: 


1. assembly must be vibration-proof 





2. fastening point is hard-to-reach 


3. must permit easy disassembly 





MULTIPLE- 
SPLINE 
SOCKET SET 
—THE STRONGEST SMALL SCREW ON THE MARKET 


Many a distributor has made a hit by introducing manufacturers 
of such products as airplane parts, electrical equipment, photo- 
graphic equipment . . . to the Bristo Multiple-Spline Screw. 

Its exclusive design means it can be wrenched up far tighter with- 
out rounding out or breaking... without extra effort. Bristo screws 
as small as No. 4 wire size can be set to withstand real vibration! 
Yet a flick of a key loosens them for easy removal. And assembly 
men like its convenience in reaching hard-to-set places—it really 
“hangs on” to the key. 


No other screw on the market has so many selling points. It’s 
the screw that will get you some important post-war business. 
Don’t let a manufacturer in your ter- 
ritory get started on a peacetime 
product without learning, from 
you, that the Bristo is the strongest 
small screw on the market! 





THE BRISTOL COMPANY, 126 Bristol Road, Waterbury 91, Conn. 
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WITH : 
6 ” bu 
GLOVES ON hn 
The tool steel jaws of the Parker mu 
Vise hold delicate work firmly, vet pa 
carefully. For the extra-hard. even w" 
. surface of these jaws eliminates “I 
oH marring that comes from chipped, Ti 
< uneven jaw faces. For added pro- = 
og tection, the entire top of the er 
uae Parker Vise is covered with tool th 
steel. Jaws are interchangeable of 
and easily replaced. The Charles tie 
Parker Company. Meriden, Conn. 
ee Parker ar 
e& Steel Jaw tr 
ose Construction i } 
' pl 
pee 
expert 9 PARKER VISES ; 
mechanics choose 4 America’s Oldest ay 
Plomb sockets 4 2 
to help speed eV 
war production een ee os ye 
hi 
They work better — Thin, strong : 
walls and accurate sizes increase “I 
efficiency and speed. y' 
2 | | “ 
They are safer—Design and special ef 
steels protect against dangerous 
breakage. on 
p ‘ 3 | W 
They give longer service—Properly 
used, they will last indefinitely. m 
a 
All other tools in the Plomb line are hi 
also built to highest quality stand- 
ards. That's why they're the choice 
of experts — why they build satis- n 
fied customers and more volume 
and profits for Plomb jobbers. Seo - 
that war industries in your commu- = ~ 
nity get the Plomb tools they need. . — - 
Plomb Tool Company, Box 3519 Ter- ° ° ° ° ope re 
fer Satay ta phe 54, Colit, | this Marine Reduction Unit Utilizes MORSE ROLLER 
CHAIN TO HANDLE POWER MOST EFFICIENTLY| . 
Used to transmit the power of two Enterprise Diesel engines to a single 
propeller shaft, the reduction unit, pictured, is designed for Navy tugs and 
other marine uses. As positive as gears, the Morse Roller Chains employed d 
. were selected because of their ability to withstand long and rough usage— 
—- Weed Tools es fer All tedostries to deliver high power loads without any power loss due to slippage. 
“its % ; 
= f P, 4 SPROCKET HAIN FLEXIBLE COUPLINGS ( TCHES ; 
1d i 
‘S/N MORSE siete CHAINS IB 
and silen d 
MORSE CHAIN COMPANY « ITHACA, N.Y . DETROIT, MICH 7 A BORG-WARNER INDUSTRY g£ 
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direct mail pieces that inject the per- 
sonal touch and are designed to con- 
vince customers that the Crowder 
company is vitally interested in them. 

A similar program is carried on 
by the Chandler-Boyd Co., in Pitts- 
burgh. The sales promotion work is 
considered so important there that a 
mimeographed booklet has been pre- 
pared for the use of stenographers 
who are described, individually, as 
“The Girl Behind The Man Who Does 
The Thinking.” The folder describes 
in great detail the company’s pro- 
gram, stressing that it is vital that 
the correct pieces go to certain types 
of customers and that every opera- 
tion is carried out to the last detail. 


Interesting Work 


A summary in the booklet furnishes 
an interesting picture for any dis- 
tributor considering a_ promotional 
program: 

“Sales promotion is very interest- 
ing work if the proper attitude is 
applied. Try to keep in mind that 
each new name added on the list and 
every name on the list is a new friend 
you are trying to impress by mailing 
him a letter, a blotter, a catalog. or 
speaking to him over the phone. If 
you have done your job well, sales 
will result as a reward for your 
efforts.” 

Hagerty Brothers Co., Peoria, re- 
cently decided that its mailing list 
was neither up-to-date nor accurate 
and started from scratch to compile 
anew one. This decision brought up 


five questions: 


1. What was to be required of the 
new mailing list? 

2. What sources of information 
were to be consulted? 

3. What classifications would be 
required ? 

1. What method was to be used in 
compiling it? 

5. How was it to be kept up-to- 
date? 


For an answer to the first query, 
Hagerty officials agreed that the new 
list should carry advertising promo- 
tion on materials and products han- 
dled by the firm and that they should 


go to companies and individuals most 























































RECOMMEND OHLEN-BISHOP’S 
FOR SERVICE AND PRODUCTION 


There's almost a century of saw building craftsman- 
ship back of these saws. Experience that is your assur- 
ance of quality and know-how in designing, hammer- 
ing and tempering fine saws for every type of service. 
Recommend them with confidence—your customers 
will be glad you did. 





SPECIAL JOINTER 
HOLLOW GRINDING 
43 FOR SMOOTH 
CUTTING ANDO 

FAST FEEO 











SMOOTH CUTTING JOINTERS 


This No. 10 Jointer is one of the the heavy shoulder that prevents 
best examples of Ohlen-Bishop breakage — the shorter cutting 
skill in designing and grinding a shank that cuts clean and fast 
saw for precision wood cutting. without clogging. Available in 6 
Note the hollow ground blade— to 24 inch diameters. 


QUALITY BANDS 


Ohlen-Bishop narrow band saw 
blades are proving that they have 
what it takes to stand up under 
high-production war schedules. 
Made in all standard sizes from 
3/16 inch to 1% inch, in coils or 
cut to length and joined. 


eg \ Write for Catalog #43 showing over 100 different types 
ae 





of Mill and Factory Circular, Band, Drag and Special Duty 
Saws. Also a complete line of hand saws and fools for 
carpenters and maintenance men. 


OHLEN - BISHOP MANUFACTURING CO. 
902 Ingleside Avenue - - - Columbus, Ohio 
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Why waste 
man-power:? 


There is a question that man- 
agement cannot ignore even in 
In war days, it 1s 


peace time. 
more vital. 

For in modern, low-cost pro- 
duction there is little wisdom in 
compelling workers to lift heavy 
parts when a portable, electric 
‘Budgit’ Hoist takes the physical 
and mental strain from them and 
allows their energy to be used 
entirely for producing. 

In these savings is your sell- 
ing! Point out to management 
that ‘Budgit’ Hoists pay for them- 
selves over 
through the years. One strained 
back may cost as much as a 
‘Budgit’. A rupture might ruin 
the finest workman. 


and over again 


‘Budgit’ Hoists open up jobs 
to men (and women) who would 
not otherwise have the physique 
to do the work. 

Tens of thousands are in suc- 
cessful operation. There are 
thousands more spots in industry 
‘Budgit’ a could be 
employed to the great advantage 


where 


of labor and management. 


Some of these are in your 


territory. 

Budgit’ Hots ‘ rt | 
able, electri hoist wit! 

lifting capacities of 250 

500. 1.000 and 2.000 Ib 

They are priced fror S119 

ul | t ul piuy i i cy 


ig BUDGIT 


Hoists 


MANNING,MAXWELL & MOORE, INC. 


MUSKEGON, MICHIGAN 


Builders of ‘Shaw-Box’ Cranes, ‘Budgit’ anc 

Load Lifter’ Ho sts and other lifting specialties 

Makers of Ashcroft Gauges renéees Valves 

Consolidated Safety and Relief Valves and 
‘American’ industria seater ument 

210 





Where Tomorrow? 


Today we are all working to WIN THE WAR 
but Smart Distributors are now planning for 


Tomorrow's Markets. 


LOWELL'S FOR TOMORROW 





THE OLD RELIABLE WRENCH 


1869 LOWELL WRENCH CO. Worcester, Mass. 


Here's one for profits 


Incomparable when a rugged 
socket wrench is required, espe- 
cially in tight places or long 
runs and where heavy leverage 
is needed. Used on pipe coup- 
ling, steel construction, tim- 
ber bolting, culvert connecting, 
staybolt caps, cable clamps, 
grease plugs, countersunk 
plugs, tunnel liner plates, wood 
tank and silo bands, railroad 
track bolting, water gates, etc. 
A time saving tool in refineries 
and on construction jobs. 


LOWELL 


1944 























e Industry's output must be han- 
dled with dispatch by the railroads. 
This means that every freight car 
is at a premium. They must be 
kept in active service—loaded ani 
unloaded with as little delay as 
possible—put back on the main 
line to carry on_ indefinitely. 
BADGER Car Movers can spot, 
shift, and move those freight cars 





APPLETON+ WISCONSIN 
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—they can handle this tough as- 
signment. There are light, heavy, 
and medium types with adequate 
power and speed to stand up un- 
der today’s severe conditions. Be 
ready with BADGER Car Movers, 
ADVANCE Safety Car Wrenches, 
and ADVANCE Slipproof Safety 
Spurs. We will do all we can to 
seed deliveries. 


poy Power King 
ADVANCE CAR MOVER COMPANY 

















likely to be in the market for a given 
product. It was important that there 
be no duplication of mailing pieces. 

Salesmen supplied the answer for 
the next question. Being in the field 
constantly, they are aware of their 


ROTARY PUMPS 
customers’ interests and needs. 


In determining classifications to FOR GENERAL USE 
use, Hagerty Brothers reviewed the | |in industrial 
answer to the first question and from plants, chemical 
is i and process 

this it developed that the firm’s prod- | | plants and other 
ucts and materials could. be fairly factories and 
“accurately divided into nine classifi- buildings. 


cations without serious duplication. 


DIETZ LANTERNS The old list had been broken down by 


types of business and this often re- 
ARE MADE OF sulted in duplication of effort because 








RODER 








FOR HYDRAULIC 
POWER 

on. elevators, 

lifts, presses, 








, ee stokers, 
. : and other 
. SCARCE MATERIALS many 0g were mans operating £ pdroutionily 
i jes : more than one type of business. operated 
here’s how your customers mechootons. 
1 can keep them in good condition. 
Always keep filler hole New List FOR LUBRICATING 
Ss covered—if cap is lost, . 
replace it. Occasionally, The advertising department sup- energie 
when fuel is low, drain . © “ chinery and sup- 
os * aeons to remove plied the answer to the question of | | plying coolant to 
ny accumulated mois- ; i 7 P 
uae tb cosas oon, how to compile the new list. A form | | the cutting edges. 
leaks, etc. was drafted, providing blanks for 
] “ - ; firm names, addresses, names of pur- 
eep wick properly ‘ 
trimmed — replace it chasing agents or owners. Below peng nthe 
4 when necessary. these, on the same form, was printed 
To properly trim wick, 


For transferring 
gasoline and oils 
at refineries, bulk 


a numbered list of the nine classifica- 
tions of products with a checking 


_ cut straight across top— 
trim away any extended 





or loose threads, nick 





the corners slightly. space provided for each. These forms stations, etc. 
together with an itemized list of ma- 
Keep globes clean. Dirty “ ; FOR HAND 
globes reduce visibility. terials and products grouped in the 





TRANSFER 


of thin and thick 
liquids from drums, 


Replace damaged ones. 
Don't turn wick too 
high. This creates soot, the salesmen. A memorandum of ad- 


various classifications were given to 





— perme Spaeth ditional explanation accompanied the | | barrels, and other 
power, wastes kerosene. blanks. The salesmen filled out the | | containers at ga- 
e blanks as they made their daily calls. | | eget Cactontes ond 
‘ . | public buildings. 
KEEP A SUPPLY OF The next step was to change to a sae ania 
DIETZ LANTERN different style of cardex plate—one | 


LIQUIDS 


such astar, 
“ asphaltum, 
molasses, sell 
ROPER Steam 
Jacketed Pumps. 


REPLACEMENT PARTS ON HAND that would accommodate colored 


——_ 


= metal tabs, each color representing 





one of the nine classifications of prod- 


ucts. A tenth tab was selected to 
eliminate the necessity of affixing all 





nine of the other tabs when so indi- 
cated by the salesmen. This saved 


















Os tented: ities end che ene eee both time and tabs. F uw £ rE 

steady sellers. We recommend a good stock a” calide : 

of globes and wicks, with a smaller stock of After the plates were made and R OTA RY eee! 

burners, and filler caps for maintenance and tabbed. they were arranged alpha- ‘RS Cael 

repoir. ; , PUMP 7 Reeth, 
betically by city and town, for con- | = } 





CATALOG sits 


venience in mailing. A list was then 














; , 

| run off on 3x5-in. cards which were | Write for new catalog 942. It gives 
: a clear complete story on the entirely 
| arranged alphabetically by firm name new line of Roper “hydraulically 





7 a COMPANY or individual. This card file serves as balanced’ PUMPS. 
oe J | a checking cross index. GEO. 0. ROPER CORP. 
lauo. NEW YORK om | 


: = ol oa ROCKFORD, ILLINOIS 
Output Distributed Through, the | The file is kept up-to-date by: first, | 


lobbing Trade Exclusively | salesmen reporting additions, dele- 
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A complete line from a single 
source...easier to sell...greater 
dependability...enables you to 
give better and quicker service 
to your customer. Three reasons 
that add up to more profit for 
you. Medart’s outstanding ad- 
vertising campaign in leading 
trade iournals means a greater 


1944 Medart market for you! 










No. 56-V 
V-belts and 
V- sheaves 


No. 46-G 
Gears and 
Sprockets 







No. 66 
All Other Power 
Transmission 
Equipment 


Not just catalogs... but informa- 
tive, helpful power transmission 
equipment guides. Minimize 
complicated engineering compu- 
tations... excellent for your refer- 
ence files. Write for yours today! 


THE MEDART COMPANY 3500 DE KALB ST., ST. LOUIS, MO. 


212 


AE Se 
CORRUGATED Cans 


FIRST in History ace 


FIRST in LSuality. ‘a Always / 


When the Corrugated Can was originated by Witt in 


1899 a new high in can quality was achieved. And 


every important 


improvement 


made in Corrugated 


Cans since that time has come out of the Witt plant. 


Produced today only for vital war-time needs, Witt 


Cans are maintaining the fine quality established more 


than fifty years ago. Meanwhile, we're planning ahead 


. for the time we can again supply the complete 


Witt line in normal, peace-time quantities 


WITT Cans Nos. 1, 2, 3, 7 
and 912 are, at present, 
available only to the U. S. 
Army, Navy, Maritime 
Commission and the War 
Shipping Administration 
“preferred orders.” These 
Cans meet—and exceed— 
Fed. Spec. No. RR-C-81. 


Witt Oily Waste Cans 
Approved by Underwrit- 
ers’ Laboratories, Inc. 
The safe, low-cost way 
to dispose of oily waste, 
rags and other inflamma- 
ble refuse. In seven sizes, 
5 to 30% gal. Hot-dip 
galvanized. 


THE WITT CORNICE COMPANY 
Cincinnati 14, Ohio 
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WHEN COLLET WORK IS INDICATED - SPECIFY 


Colley 
/ >) aT 

















3AT 


IMMEDIATE DELIVERY 
FROM STOCK 


GUARANTEED UNCONDITIONALLY, AND AVAIL- 
ABLE IN THE WANTED MODELS FOR MOST 
IMPORTANT LATHES INCLUDING SOUTH BEND, 
ATLAS, LOGAN, SHELDON, ETC. 


MODEL 3AT for 10" Atlas, Logan, 12" Craftsman, 
No. 700 Powr-Kraft + MODEL 3C for 8 & 9° South 
Bend, 12" Clausing, Hardinge No. 3, 10" LeBlond, 
etc. * MODEL IA for 8 & 9" South Bend » MODEL 
5C for 9", 10", 16", 18" South Bend. Also Sheldon, 
Schauer, Sebastian |" Capacity, etc. +» MODEL 4C 
for 14!/," South Bend. Also Sheldon, Hardinge No. 
4, Elgin %,"" Capacity, etc. * MODEL 480 for Logan 
Screw Machine, Turret Lathe and attachments. Also 
Warner & Swasey No. |, etc. 


© Order from your dealer or write us for literature. 






GENERAL DIE-STAMPING-TOOL COMPANY 


265 Cone! Street, Mew Yorn 13." 






PRECISION COLLET DIVISION 


This Ad 
in twelve 
National 
Magazines 
is telling 
your 
customers. 
Why not 
write us 
for catalog 
and resale 
discount 
—NOW! 





y, 
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tions. and changes in ownership; sec- 


ond, general correspondence, and | 


third, voluntary notice from recip- | 


ients of changes. 
Costs Involved 


While keeping the mailing list ac- 
curate and devising promotional 
pieces require time and cost money, 
those distributors who have promo- 
tion programs believe the time and 
money is well spent. One executive 
summarized his opinion with the terse 
statement: 

“It is a serious mistake for any 
distributor, large or small, to ignore 
or let down on sales promotion.” 





Manpower Still 
No. 1 Problem 


(Continued from page 96) 





dustries can offer, the replacement 
problem is a major one. 

No concerted effort has been made 
as yet by the local distributors to ob- 
tain a “locally essential rating.” A few 
individual firms have applied but the 


applications are still pending. The big- | 
gest question mark in this respect -is | 


whether the distributors could afford 
the increased cost of operations or a 
48-hour week. 

Following are the comments of a 
few executives on the outlook for 
1944, 

Wendell H. Clark (Samuel Harris). 
The era of big dollar volume orders 
is over. There is, however, no appreci- 
able let down in the number of orders 
apparent. Our inventory is less than 
in January 1943 but the stock, with a 
few exceptions, is more rounded out. 
I think our biggest problem is how to 
cut the oost of operations to fit an 
expected decrease in dollar volume of 
business without sacrificing service 
and efficiency. 

Edward K. Welles (Chas. H. Besly). 
With our inventory in good shape and 
the sales record for 1943 showing an 
upturn over 1942, I can’t feel anything 
but optimistic for 1944. It seems to 
me that the jittery stage when every 
day brought some new crisis is past. 
With our manpower fairly well stabil- 


® b) 
ized, I see no reason why we can't | 
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BETTER CAP SCREWS 


Our business is manufacturing and selling better Cap 


Screws with a full line of threaded fasteners. 


We do not intend to tell you how to run your business— 
whether you are a jobber, a dealer, or a manufacturer. 
In fact, it makes no difference which of these three you 
are when it comes to buying Cap Screws. You are always 
better off with good quality Cap Screws, having smooth 
fitting heads and free running threads. They cut assembly 
time, conserve man power, and improve the looks of the 


finished job. Ask for Triplex—the Quality line. 


TRIPLEX SCREW COMPANY 
5307 GRANT AVENUE - CLEVELAND, OHIO 


THREADED 
» FASTENERS 


BSOLTs. NUTS AND RIVETS 
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BLACKMER 
HARD 





CRITICAL MATERIALS 


Used wherever liquids are 
transferred from _ barrels, 
tanks or vats 


“THE IDEAL PUMPS FOR STOCKROOMS” 


Made in 54 standard models. 
The right pump for every job. 
Capacities 7 to-25 GPM. 


FOR PIPE CONNECTION 


A pump for perma- 
nent installation in a 
Piping layout. 7 to 20 
GPM at easy cranking 
speed. 





ALL-PURPOSE 
BARREL PUMP UNIT 
Popular for handling 


paint, oils, solvents, 
tractor fuel, etc. 


Capacity 7 to 20 GPM 





BARREL PUMP 
COMPLETE UNIT 


With shut-off spout and 
drip pan. Overflow or 
drippage drains back 
to the container. 


Capacity 10 GPM. 





A DISTRIBUTOR’S LINE OF HAND PUMPS 


A line with features that make sense 
to plant men. Blackmer hand pumps 
are self-adjusting for wear, easy to 
operate and are self priming. 


Ask for Bulletin No. 205 
Free to Distributors 


Write BLACKMER PUMP COMPANY 
1812 Century Sep, Gunnd Rapids 9, 
ch. 





BLACKMER X:t"4 PUMPS 


caerossieon ~e@ FOR wean 
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| Corp.). Nothing looks very optimistic 
_ to me for 1944, We’ve made too many 
| mistakes already and it doesn’t look 


| Unless a program on the redistribu- 
_ tion of surpluses is whipped into shape 
| soon and a definite policy established, 





keep up our record of service in in- 
dustry. 

J. G. Christie (Barrett-Christie). 
I’m an optimist on 1944. Plants obvi- 
ously won’t buy in the large quantities 
they have in the past. But they still 
will have to continue buying for cur- 
rent production and maintenance pur- 
poses. After all that is our main busi- 
ness and I prefer to see it on a more 
stabilized basis. We’ve been able to 
add some good men to our staff and | 
feel confident that whether the war 
should end next week or next year we 
will be prepared to meet the challenge. 


Redistribution Policy 


Carl Channon (Great Lakes Supply 


as though we will stop making them. 





we are going to have a lot of trouble | 
ahead of us. Our inventory is off | 
slightly and our sales for 1943 were | 
well up. Fortunately, we have the same | 
number of employees on the payroll. | 
Unfortunately, we haven’t got the 


manship. This is no reflection on our | 
staff for they are working against the 
great odds of inexperience and doing | 
an amazingly good job despite this | 
handicap. | 
Oscar Iber (O. Iber Co.). Our in- 


ventory is down and the sales are up. 


| 
| same quality and efficiency of work- | 
| 
| 
| 


Uncle Sam has pretty well cleaned us 
out of draftable manpower so that the 
remaining staff of key men is fairly 
safe. With this nucleus to work with, 
I feel confident we will be able to con- 
tinue giving industry good service. 
Ross W. McKinstry (Sterling Prod- | 
ucts). Our inventory is slightly better 
and our sales showed an increase in 
1943. We were hit badly last year by 
the draft and are still vulnerable. 
However, I think the worst period is 
over for the distributor. The two big- 
gest question marks seem to be con- 
tract terminations and surpluses. 
Harry A. Pulver (Pulver Machinist 
Supply). We've watched our inven- 
tory very closely in the past few 
months and cleaned up our back order 





log. Going into 1944 we had less in- 
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GOOD FOR DISTRIBUTORS 


because of the wide 
mand and th exclusive 
features. 


GOOD FOR PUMP USERS 


because of the long sustained ef- 
ficiency. Blackmer pumps are self- 
adjusting for wear. 20 years of serv- 
ice is not unusual. 


industrial de- 
selling 


YOU CAN TALK ABOUT 
THIS LINE OF PUMPS 
AND MAKE IT STICK! 


These points make sense to 
pump users 


Sustained Capacity: 
Curve “A” indicates 
the long period of 
original capacity of 
a Blackmer pump. 
Curve “B” shows 
the comparative 
performance of a 
conventional type 
rotary pump. 








Internal wear is 
confined to the tips 
of the “Buckets” 
(swinging vanes), 
which swing out 
farther as wear oc- 
curs. They are self- 
adjusting for wear. 











The original capac- 

ity of a Blackmer | 

pump is easily re- 

stored. When the 

buckets are com- *, 

ered worn out, a 
-minute replace- . 

ment job restores 

the pump to its 

original efficiency. 


d 
Ay 











Get the Blackmer Story NOW! 


Bulletins FREE to distributors 

No. 130:—28-page Catalog. 

No. 304:—Facts about Rotary 
Pumps 

No. SER.-1:—How to Make Pumps 
Last Longer. 


Write BLACKMER PUMP CO., 
1812 Century Ave., Grand Rapids, Mich. 


POWER PUMPS 5 to 750 GPM—300 psi. 


BLACKMER 2044 PUMP 
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means features 
like the 
“RECALIBRATOR’ 





HEN you sell Marsh Gauges, 

Dial Thermometers, Traps, and 
Heating Specialties, you sell equip- 
ment that has behind it more than 
75 years of constant refinement. 


With such a background it is only 
natural that Marsh Products should 
be far ahead. The “Recalibrator” 
is a good example. It is the first 
completely satisfactory way to cor- 
rect a gauge that has been knocked 
out of adjustment. 


The many advanced features of 
Marsh Products, and the vital roles 
they fill today, are being advertised 
to your customers in full page ads 
that cover every phase of industry. 


Fred Morin, of W. H. 
Kiefaber Company, Dis- 
tributor of Paasche 
products, is shown 
above (at right) ex- 
amining a “Clamptight 
Cover” Pressure Feed 
Tank, during h's recent 
train ng session at the 
Paasche factory. The 
Paasche Pol-cy _ pro- 





“YOU CAN REMOVE THE 
COVER IN FIVE SECONDS 


—That's a Big Selling Point, Fred!" 














vides for such inten- 
sive training of distrib- 
utor representatives. 











“Whenever production airpainting is done you 
can sell this ‘Clamptight Cover’ pressure feed 
paint tank. It's a real time and trouble saver 
and as simple as ABC to remove the cover. All 
you do is raise the lever—remove lever and lift 
up cover. No nuts or bolts to lose. You can do 


the job in five seconds and that means less time 
for material handling and more time for spraying.” 





GAUGES 4 
N 
Le D DiaL THER. 


line is 











Nien a SPECIA 

ng is th LTles, 
ator Valve — Packless radi 
leakproot + With adi. 


a 
metal-to-metal see” tly 


JAS. P. MARSH CORP. 


2079 Southport Ave Chi-ago, Ill 





Paasche lighining fast material tanks are typi- 
cal of the advanced designing found in the 
entire Paasche line. Team this tank with a CUB 
High Production Airbrush, for example, and 
you have an airpainting unit that will make 
work flow along at top speed. When you sell 
Paasche, you sell satisfaction. PAASCHE 
AIRBRUSH CO., 1913 Diversey 
Parkway, Chicago 14, Ill. In Canada: 
154 Vaughan Rd., Torento 





TYPE F961 AIRPAINTING UNIT 


This pressure tank and airbrush unit is 
extensively used by factories, painting 
contractors, shipyards and airports. It 
consist of: Type CUB High Production 
Airbrush, Pressure Feed Material Tank, 
hose and fittings. Complete information 
in bulletin FM9-42. 





meek. 


rt 

















pressure regulators, airconditioners for compressed 
air lines, air dusters and stripers. 
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HERE 4c Power 


has Got to be Right! 


PIERCE KEEPS 


IT THAT WAY! 


@ The hoist operator must be sure there’s 
the right amount of power for the load 
on the hoist . . . and that it’s under full 
control at all times. Speed of the hoist 
power-unit must be,kept constant for safe, 
efficient operation. 









































That’s where the governor comes in! It’s 
the governor’s job to keep the engine speed 
constant on the long pull to the top. Then, 
it’s the governor that cuts the throttle auto- 
matically when the top is reached and the 
load suddenly released . . . thus protecting 





the engine against destructive overspeed. 


Here, as on all types of industrial and 
heavy-duty automotive equipment, Pierce 
Flyball Governors keep engine speed con- 
stant by adjusting the fuel throttle auto- 
matically to meet any change in load. Regu- 
lation is instant, positive, and dependable 
because of Pierce’s time-proven, mechanical 
flyball design and rugged precision con- 
struction. 


Many of your customers are using equip- 
ment powered by gasoline, Diesel or gas 
engines, that must be governed for efficient 
operation and long service life . . . They offer 
you worthwhile opportunity for selling Pierce 
Flyball Governors, either as a new installa- 
tion or for replacement. In case a Pierce 
Governor needs servicing, just send it to the 
factory. You make the same margin of profit 
on it as you do on a new governor sale. 
Write us for full information! 


THE PIERCE GOVERNOR CO., INC. 
1655 OHIO AVE. + ANDERSON, IND. 


The power unit of this hoist is 
equipped with a Pierce Flyball 
Governor to keep engine speed con- 
stant under any load conditions. 
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ventory but deliveries are in better 
shape. Our force is understaffed but I 
don’t think this will prevent us from 
giving industry prompt, efficient serv- 
ice. 

William Pedersen (Pedersen Bros. 
Tool & Supply). Our inventory is 
down a healthy bit due to careful buy- 
ing and no thanks to the thieves who 
stole $7,000 worth of cutting tools 
from us. Sales volume in 1943 showed 
a good increase over 1942. We’ve lost 
some key men and are still vulnerable. 
To offset this somewhat we are in the 
throes of preparing a new catalog 
for issuance in July. While this cata- 
log won’t replace manpower, it will 
help us to keep industry informed 
about the merchandise and service we 
have to offer. 





Orange Output 
Rolls on Conveyors 


(Continued from page 90) 





ticular type of system, whether to use 
chain or belt in a particular spot, 
whether overhead or surface convey- 
ors can do the better job, and the com- 
bining of the various types that spells 
out success in a packing house. 

From the time a load of fruit is de- 
posited on a packing house platform 
until it leaves via truck or railroad, 


‘the oranges, grapefruit and tanger- 


ines are almost constantly being 
moved along by conveyor. From the 
platform, the fruit is transported by 
belt to a washing machine. After be- 
ing washed and rinsed, the fruit winds 
its way along under the expert eyes 
of men and women sorters who lift 
out and place on a separate conveyor 
belt that fruit that has been bruised 
or is too ripe to withstand packing 
and shipping. From the main line belt 
the fruit is taken to bins from where 
workers lift out each piece separately 
and pack it in a crate or a net bag. 
(Government regulations designed to 
conserve the wooden crates, specify 
that a certain portion of each carload 
of fruit be packed in the bags.) 

Once the fruit is packed it again is 
placed on a conveyor, this time to 
move along in front of men who either 
tighten the wire bands or nail on cov- 
ers, depending upon which type of 
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FLEXIBLE SHAFT MACHINES 


TYPE MP5 
HIGH QUALITY 
ONLY 
LONG LIFE MACHINES 
Ye to 3 H.P. 
VERTICAL 
AND 


HORIZONTAL 
TYPES 


THREE SPEED 
AND 


DIRECT DRIVE 
SEND FOR CATALOG 


STRAND FLEXIBLE SHAFTS 





ROTARY 
FILES 
AND 
CUTTERS 





SCIENTIFICALLY CONSTRUCTED 





N. A. STRAND AND COMPANY 
CHICAGO 40, ILL. 5001 NO. WOLCOTT AVE. 
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Today's production 
emphasizes the grow- 
ing need for ... 


COLLIS 


COLLET EQUIPMENT 
SRE eee swe 


Cie 


WARTIME 
NO. 32A TORCH 


The same old favorite, 


USE-EM-UP TYPE 


with tank and combus- 


STANDARD TYPE 


tion chamber of steel to 
conform with WPB re- 


quirements. Same per- 
@ COLLIS equipment meets 


today's exacting needs so 
well because they are de- 
signed and made by me- 
chanics skilled in making - 
taper tools. They are a defi- 
nite aid to mounting produc- 
tion and it is the Distributor's 
job to supply them. We can 
handle your customers orders 


formance. Orders now 
being accepted for early 
delivery on proper pri- 


ority. 





CLAYTON & LAMBERT 
MANUFACTURING ‘COMPANY 


promptly. | Torch & Firepot Division 

14247 Tirman Ave. 

THE COLLIS COMPANY Dearborn, Michigan 
CLINTON, IOWA 
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AMPLE STOCKS 
NOW AVAILABLE 
for 


QUICK DELIVERY 


EXPANSION 


AND ALLIED PRODUCTS 


Sold only through Distributors 
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Abrasive Belts Give Pressure-tight Seal 


They Don’t Leak NOW 





Some of the metal field cases for 50-caliber ammu- 
nition were not standing up to the pressure test when 
submerged in water. Try as they would, the makers 
couldn’t get rid of this “headache” which occurred 
in a sufficient number of cases to make the whole 
operation slow and worrisome. 


“Looks like a ‘natural’ for our waterproof 
abrasive belts on a wet-sanding machine. 
Got such a thing?” 


They hadn’t, but on the recommendation of our en- 
gineer were game enough to put one in and equip it 
with Speed-wet Durite Cloth (waterproof) belts. 


Result? Not a single failure! And in addi- 
tion —100% increased output! The four 
edges met the lidin a perfect leakproof seal. 


The company was quite a user of coated abrasives; 
believed they knew all about them. Yet because of 
his many contacts with all kinds of sanding problems 
and the newest equipment for solving them, our man 
was able to recommend a machine and fit one of our 
many specialized products to their work with these 
gratifying results. 


There’s a strong possibility of similiar savings to be 
made on some of your customers’ operations. We 
will be glad to make a complete survey. 


Photos, Courtesy of The Belmont Casket Manufacturing Company, Columbus, Ohio. 


r 


BEHR-MANNING - TROY, N.Y. 


82) st) le), Mle) wm, (eo) sue), Mele) 07,0, bd 


Reliable Coated Abrasives Since 1872 
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| may be set up to feed through an 











box is being used. In most cases, the \ 
actual packers work in stalls or al. 
leys, lined on either side by the bins 


of fruit. In each stall there is a feeder D 
conveyor line that moves into a main ct 
line belt or chain conveyor. The addi. 2 
tion of these feeder conveyors in one cc 
of Mr. Stanley’s customer’s plants Hy 
eliminated the need for some 14 labor. st 


ers who formerly ‘were needed to 
transport the packed crates by hand 
truck to railroad cars or trucks. 


Although hand trucks are still used 
in this plant, their use has been : 





more than half. Once the crates reach 
the main line belt they move along 
over a combination of chain, rollers 
and belts until they reach either the 
truck loading platform or the platform 
along the railroad siding. 

In some of the latest systems de- 
signed by Mr. Stanley overhead lines 
are used so that when the crates reach 
the loading platform they can _ be 
automatically shunted onto a grav 
ity roller conveyor and moved di- 
rectly into a box car. On the surface 
systems it is necessary for a man to be 
stationed at the junction to lift the 
crates off the main line chain and de- 
posit them on the roller conveyor. In 
either case, though, the portable roller 
conveyors are equipped so that they 


empty boxcar to one being filled on 
the adjoining tracks. 





New Products é 


(Continued from page 109) 





V-Belt Sheave ° 
Tapered Bushing . 
Designed for quick easy mounting and $ 
demounting, the new “Magic-Grip” di 
sheave has recently been made available. ar 

When placed on shaft it slides on 
smoothly and easily because increased ar 
tolerance is provided by a tapered bush- m 
ing. No hammering or forcing is neces tie 
sary. By tightening three cap screws, to 
tapered bushing, sheave and shaft lock m 

together securely to eliminate weaving, 
vibration. To take off sheave, three cap H 
screws are removed. This loosens bush- yc 
ing collar from sheave but doesn’t re- } 
[ 


lease clamping action on shaft. Two of 
the cap screws are then inserted in 
tapped holes in bushing collar and i 


turned as jack screws, thus freeing 
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WALTON Tap Extractor 
Repair Service 













Distributors: Send us your 
customers damaged tap ex- 
tractors for 48 hour repair 
service. All broken holders, 
collars, and sleeves will be 
replaced without charge. 
Steel fingers replaced at 
standard list prices. 


@ No annealing 
®@ No drilling 

@ No damaged threads 
®@ No costly delays 
immediate Shipment 
of stock sizes #4 to 
1/2", 2, 3, 4 flutes. 30 
day free trial. 

Write for folder No. 17 


The WALTON Company 


94 ALLYN STREET - HARTFORD, CONN. 












BIG-HED-NIBS 
LOC- KEY -SET 
RE-SET-ABLE 


TMs Reg. U.S. Pat. Office 


Cooler dressing 
Closer tolerances 
Micrometer 
Accuracy 


Because: Wing key 
heat dissipation 
and absolute dia- 
mond lock nib. 


@ Three pes. of diamonds. Com- 
mon quality $12 per karat. Medium 
qual‘ty $24 per karat. Select quality 
$48 per karat. (Contour — 
diamonds supplied only in Medium 
and Select quality.) 

All diamond sizes } to 10 karat 
are nib mounted for immediate ship- 
ment ... Tools numbered in gradua- 
tions of 4 karat .. . Billed subject 
to approval. Specify “quality of dia- 
mond wanted. 

Distributing thru Mill Supply 
Houses and Jobbers. We welcome 
your inquiries. 

The Most Complete and Up-to-the-Minute 


Line of Diamond Tools for War Produc- 
tion. Send for Free Catalog. 





DIAMOND TOOL COMPANY, Not Inc 
Sheldon M. Boo r 


938 E 41st Street cn iCAGO a 









LOCKING RING 



































The “Unshako" sells on its own Cutout'section 
“unique merits. Neat, compact 
and entirely self-contained, it ing. 
has a built-in, self-energizing locking ring which operates on the 
brake band principle and keeps it securely in place no. matter how 
severe the vibration, yet the “‘Unshako"’ can be readily removed with 
a wrench and used over again as often as desired. 


As the result of a sound advertising and promotion campaign, the 
“advantages of the “Unshako" are well known to industry. Write us 
for details of our dealer's proposition. 


OVER 40 YEARS IN BUSINESS 


STANDARD PRESSED STEEL CO. 


JENKINTOWN, PENNA. BOX 519 - BRANCHES: BOSTON - DETROIT - INDIANAPOLIS - CHICAGO - ST. LOUIS - SAN FRANCISCO 





cow GRINDERS 


alley a uoross 


Distributors 


Valley Motors and 
Grinders are avail- 
able to war indus- 
tries under priority 
ratings. Write us 
for complete details 
of prices, distribu- 
tor policies, data on 
equipment and de- 
livery data, 














V ICTORY on the production front is being aided might- 
ily by the economical and faithful service of thousands 
of Valley motors and grinders in war plants everywhere. 
Prompt delivery of Valley equipment can be obtained 
by those authorized to purchase. 






Valley Ball-Bearing Motors from 12 h.p. to 758 bp - - 
Grinders from % h.p. bench type to 5 h.p. pedestal models. 
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lh T-lc-Mon ol Me \aiileltlameVelacki a= 


FOR EVERY -PRODUCTION 


NEED... 


Wether your customers work in 
aluminum, brass or steel...Whether 
they finish propeller blades, cylinder 
... There’s 
an Armour Abrasive engineered to 


heads or tank turrets 


their requirements. 

We take particular pains to build 
long life, and clean, even perform- 
ance into Armour Abrasives. They 
are proving their dependability in 
the stepped-up pace of American 
war production today. We believe 
that at least one of the Armour 
abrasives described here fits into 
every production picture... and we 
would welcome the opportunity to 
discuss your abrasive needs with 
you in detail. No obligation, of 
course — just write or call Armour 
Sandpaper Works. 


Quick Service From Branches In 


BOSTON MILWAUKEE 
DETROIT INDIANAPOLIS 
ST. LOUIS SEATTLE 

NEW YORK PHILADELPHIA 
PITTSBURGH CLEVELAND 
SAN FRANCISCO LOS ANGELES 
HIGH POINT, N.C. CINCINNATI 


Alundum Cloth 


Supplied in 50 yd. econ- 
omy rolls. Used in 
many finishing opera- 
tions, on steel, bronze, 
aluminum, etc. 


Armour’'s Electrocoated 














Fibre Combination 
Sanding Discs 


Available in a range 
of grits and sizes, used 
in cutting welds, re- 
moving burrs and lev- 
eling metal surfaces. 












Armour’'s Electrocoated 


Alundum Cloth 
Sheets 
find many applications 


in the precise hand 
finishing of metal sur- 


Armour’s Alundum Cloth Spiral 


Wound Bands 


Available in several sizes 
and grits—for cutting and 
polishing inside walls or 
hard-to-get-at places on 
cast machine parts. 
























ARMOUR SANDPAPER WORKS 


Division of Armour and Company 


1355 WEST 31ST STREET - 


CHICAGO, ILLINOIS 
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bushing from sheave and breaking tight 
grip on shaft. This sheave simplifies the 
task of putting on and taking off sheaves 
whether the equipment be used for sea- 
sonal temperature changes or produc- 
tion runs requiring greater or lower 
speed for different items.—Allis-Chalm- 
ers Mfg. Co., Milwaukee, Wis—Mur 
Suppuies, February 1944. 


Spring Tester 


Rapid Inspection 





With the spring tester, No. ST-100, and 
the torque wrench, No. TW-100, it is 
now possible to measure or test the re- 
coil pressure of springs compressed to 
any predetermined length. A new, rapid 
means of inspecting coil springs up to 
7-in. in length and 214-in. in diameter. 
Also, to quickly and precisely match 
sets of valve springs, clutch springs, etc., 
not only in size and shape, but in recoil 
pressure. Unlike multi-dial spring test- 
ers, this device tells its precise story on 
a- single scale, the scale of the torque 
wrench.—New Britain Machine Co., 
New Britain, Conn—Muiut Suppties, 
February 1944. 


Pumps 
Twin Unit 


A twin pumping unit has recently been 
developed. The pumps are 90 GPM ca- 
pacity for pressures up to 100 psi and 
are mounted on a substantial cast iron 
base. A single 1800 rpm. motor serves 
as a driver through a reduction gearing. 
The operation of the pumps is controlled 
by new designed twin clutches. The 
pumps may be operated singly or to- 
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Write for 
catalog 
today. 


5356 Northwest 


ARMSTRONG-BRAY & COMPANY 


ARMSTRONG-BRAY 


Gear and Wheel 
PULLERS 





Prompt Shipment from Stock! 


STEELGRIP Standard Rigid Arm Gear and 
Wheel Pullers are of improved design. Will 
not slip from work. Arms are forged and 
heat-treated. 2-arm, 3-arm and special models. 
12 types and sizes. 

CHAINGRIP Universal Pullers pull wheels, | 
solid gears, pinions, etc., even at considerable 
distance from end of shaft, Proof-tested 
chains have both chain hooks and special 
pulley hooks. 3-ton and 12-ton capacities. 

Here is a complete line that is “red hot" 
on which we can momentarily give prompt 
deliveries. 


“The Belt Lacing People” 
Highway, Chicago, U. S. A. 




















Weinberg 








610 W. VAN BUREN 8ST. 


serving in defense plants throughout the nation. 





A Modern Catalog 


For 


The Cramer Hardware Company, Inc. 
North Tonawanda, New York 


@ Tools Made of HIGH SPEED 
STEEL, are priced in red. 


@ Nationally Advertised Lines 
are tied up with manufacturers 
advertising by use of their trade- 
marks. 


@® Action illustrations demon- 
strate the use of many products. 


& McKee compiled catalogs are 








CHICAGO 7, ILLINOIS 
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Coca Alloy Valves 
Fittings give d d 

service under odvesss-@ cor 
|. ditions where re 
"» corrosion, heat and abra-" 
. sion is pararnount. Th yo 
| .are Sraghined to close lim- 


_- tions: . brilliantly fi ed © 
by our Lustracast proc o <4 
| inside and out. © Ce eam 
The 
COOPER ALLOY 


Foundry Ca. 


130 BLOY ST., HILLSIDE, N. J 
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CAMPBELL 
Lime 


N. matter what kind of chain your customer may 
demand—whether it’s regular coil chain or a sling 
chain—don't let it stump you. Get in touch with Inter- 
national! * * International is making chain for every 
essential need: Industrial, marine, farm and tire. 
International is also in position to counsel with you and 
your customers on jobs requiring special chain. * * 
Regular or out-of-the-ordinary, bring your customers’ 
chain problems to International. Send for International's 
Complete Chain Catalog—and keep it handy. Inter- 
national Chain and Mfg. Co., York, Pa. 
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gether. This unit was developed pri- 
marily for use in petroleum bulk and 
blending plants, but it is believed that 
units of this type will have many ap- 
plications in the industrial and process- 
ing fields. The chief advantage of this 
unit appears in the fact that it provides 
double capacity to take care of tempor- 
ary peak requirements, or that it per- 
mits the handling of two different 
liquids without contamination. The 
pumps are furnished in three construc- 
tions—unlined, with removable liners 
for handling corrosive or abrasive 
liquids, or with steam-jacketed heads 
of pumping highly viscous liquids, or 
materials that are solid at room tem- 
peratures.—Blackmer Pump Co., Grand 
Rapids, Mich.—Mut Supputss, Febru- 
ary 1944. 


Welding Helmets 


Lift Front Lens Holder 





A unique lift front lens holder high- 
lights a new line of welding helmets. 
Noteworthy advancement incorporated 
in the lens holder is an arrangement 
whereby it may be used in a semi-open 
position. This affords the operator a 
clear view of his work while protecting 
him from harmful flashes. The lens 
holder may also be opened a full 90° 
in the conventional manner. Also out- 
standing in both appearance and prac- 
ticability is the new streamline con- 
tour. All pockets and cavities have been 
eliminated from the outer surface, pre- 
venting the accumulation of slag at 
these points. Spring tension has been 
noticeably reduced. Despite ease of op- 
eration, light leakage is impossible. In- 
termeshing beaded surfaces assure a 
positive blacking-out of light rays. Sim- 
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By the Army, the Marines, 
and the Navy, too 


SHELDON Precision Lathes have 
been selected by the Army for its Mo- 
bile Machine-Shop Units, by the Marine 
Corps for its trailerized shops and by 
the Navy as the ideal lathes for several 
types of repair shops aboard ship and 
ashore. 

SHELDON Lathes are also widely used 
in British, Canadian, South African, 
Russian and other allied factories to 
speed the production and maintenance 
of war material . . . proof of world- 
wide SHELDON accuracy and depend- 
ability. 


SHELDON MACHINE CO., INC. am 
4216 N. Knox Ave. Chicago 41, U.S.A. motor drive. \emmmmgd 


See 
MORE HOLDING POWER! 


Where you need the greatest possible strength. 
Mac-it Hex Head Cap Screws will meet your re- 
quirements. 

They're accurately milled, with die-cut threads, 


and heat-treated for approximately 145,000 pounds 
per square inch. 











For Hexagon 
Head Cap Screws 
That HOLD... 

SPECIFY e 


cl 
Paowoweced 
“MACE~ ITS" 


STRONG, CARLISLE & HAMMOND COMPANY 
Cleveland ; Chit 
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IT’S GOULDS 


"the PUMP FOR the JOB" 


The manufacture of synthetic rub- 
ber requires the handling of tre- 
mendous quantities of liquids, 
ranging from those containing a 
high percentage of solids to hydro 
carbons with specific gravity as 
low as .568 and at temperatures as 
high as 410° F. 


Here’s a tough liquid handling 
problem that in its entirety could 
not be met by any one pump, but 
only by “the pump for the job.” 
Because of Goulds 96 years of spe- 
cialized pumping experience, of 
manufacturing and _ engineering 
pumps only, it was logical that the 
engineers designing these plants 
should turn to Goulds for the pump 
“know how” that would solve their 
liquid handling problems. From a 
single source of supply they were 
able to obtain the right pump for 
many of the applications involved 
.. . the one pump that would do 
each job best. . . that would help 
them swing production of this vital 
war material into high gear in the 
shortest possible time. 


Fig. 3720 


Fig. 3380 


Typical Goulds Pumps used in the 
manufacture of Synthetic Rubber. 


Goulds 
PUMPS, INC. 


SENECA FALLS, NEW YORK 
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STANDARD 


WENDT-SONIS CARBIDE TIPPED TOOLS 


WeENpT-SoNiIs manufactures a complete line of standard cutting tools. 
The majority of these standard cutters is available from stock most of the 
time Our broad line often enables the consolidation of tool orders which 
results in larger orders . greater profits. 


Carbide tipped tools are not just a specialty with us— we make them 

exclusively Your customers can expect and get uniform high quality 

results with W’S tools. Investigate the W-S line today, you'll agree it’s the 

cutting tool line you have been looking for. WrENpDT-Sonis COMPANY, 
W-S FACTORY TRAINING 


HANNIBAL, Missouri. Branch 
Warehouse: Long Beach, Calif. 

FRE COURSE FOR YOUR MEN 

The Wenpt-Sonis Company will 


train one or more of your men to 
be carbide tool specialists. The 
classes are small so each man re- 
ceives individual instruction and 





All W-S Tools 
packaged in 













guidance in the Wenpt-Sonis Fac- 
tory Training Course. 


attractive brown 
and yellow cartons 











plified lens springs make lens chang- 
ing a quick and easy matter.—Chicago 
Eye Shield Co., Chicago 12, Ill—Miv 
Suppuies, February 1944. 


Hand Cleaner 


Removes Oil, Grease 

















A convenient, effective and sanitary 
way of removing oil and grease from 
the hands and arms, “Flix” is a hand- 
sized, semi-quilted pad containing an 
effective absorbent substance that 
quickly removes all types of oils from 
the skin, leaving it clean and dry. It is 
claimed that it helps prevent skin dis- 
eases, it is economical, it is safe, due to 
the fact that it will not burn and has 
no loose ens to catch in machinery. 
“Flix” is also useful in removing oil 
from machine parts preparatory to 
painting, and it speeds cleanups and 
saves soap.—Waverly Petroleum Prod- 
ucts Co., Philadeiphia, Pa—Mut Sur- 
pLies, February 1944. 


Heating Tanks 
Portable Unit 


This machine, Model 20, is portable and 
consists of a well insulated heating tank 
equipped with electric heaters, a motor 
and pump for circulating the oil, therm- 
ostats for maintaining the oil tempera- 
ture within certain limits, complete with 
electric controls, valves all mounted on 
casters. Although the illustration is a 
portable unit, most requirements of 


























IRON HORSE 


BRAND 


OILY WASTE CANS 
Lessen Fire Hazard 


No. 18HO No. 18FL 


14 Gallon Capacity 
It’s easy to sell safety departments on 
the use of more Waste Cans to increase 
protection against fire. With or without 
foot lever. Approved by Underwriters’ 
Laboratories, Inc. and Associated Fac- 
tory Mutual Fire Insurance Companies. 





ROCHESTER CAN COMPANY 
90 GREENLEAF ST. ROCHESTER, N. Y. 








Our catalog is no colorful 
picture book—but it is easy 
to use and easy to 
things in. It was devised for 
the superintendent, the mas- 
ter mechanic and the pur- 
chasing agent. 


It is a catalog of standard 
and special screws — wood 
or metal—stripped right 
down to facts and specifica- 
tions. If you haven’t a copy, 
please send for it now. 
MACHINE SCREWS 
SHEET METAL SCREWS 
MACHINE SCREW NUTS 
PLASTIC INSETS 
HOLDING PINS 
SPECIAL RIVETS 


All types of heads and threads 


E INEWIENGLAND BSCREWICC 


KEENE, NEW HAMPSHIRE 


INCORPORATED 












































*& %*& %*& When war-starved markets start 
their peacetime rush for taps—there are 
two steps you:can take to assure holding 
old friends and making new ones. 
Fill orders rapidly 
Handle only the best taps. 

Besly fills both these requirements. 

The quantity of Besly Taps is. assured by 
Besly manufacturing facilities, and by the 
central location of the factory at Beloit, Wis. 
The quality of Besly Taps is guaranteed by 
fine steel, skilled manufacture, rigid in- 
spection, and more than 53 years of knowing 
how to design and make taps for the ever- 
changing metal working industry. Right now 
under war conditions new distributors are 
being added only when Besly can give the 
service that will assure a profitable return 
for the distributor. But, contact us if in- 
terested, with a view to future business. 






CHARLES H. BESLY AND COMPANY - 118-124 NW. Clinton St., Chicage 6, Ill. - Factory: Beloit, Wis. 


Built tr tobe PY 


Fairbanks Hand Trucks in war-time 
service are living up to their peace- 
time record for endurance and ease of 
operation. 








They are proving their ability to take 
all kinds of punishment. 


Fairbanks Hand, Platform and Box 
Trucks are made in styles and sizes 
for practically every service. 


Write for Catalog No. 51. 


THE FAIRBANKS COMPANY 


393 Lafayette St., New York, 3, N. Y. 
Boston, Mass., Pittsburgh, Pa. 
Distributors in Principal Cities 





PLATFORM, 


Fairbanks ,es2ce. 
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DESMOND 




















GRINDING WHEEL 
DRESSERS 







Desmond 
Huntington Cutters 
Made in all sizes 

























Dressers 


pe 


Desmond Hex Dresser 
Most durable made 





The Most Complete 
Line In The Field! 


See that your customers 
have the proper dresser 
for their grinding 
wheels! Desmond of- 
fers a complete line, en- 
compassing a type and 
size Dressing and Cut- 
ting Tool for every 


grinding wheel main- 
tenance need. Write to- 
Desmond Heavy Duty Dresser day for your copy of 
For large and coarse wheels ; the latest Desmond 


‘Catalog and _ jobbers 
SIMPLEX 
STEEL SLIDE 














price sheets. 
VISES 


A Complete Line 
Too! 

Simplex Vises are made 
in Machinists, Combina- 
tion Pipe, Filers, Wood- 
workers, and Drill 
Press & Milling Ma- 
chine types. 

The exclusive solid 
steel slide makes them 
stronger and more serv- 
iceable. Let us send you 
complete catalog and 
price sheet. 









Drill Press & Mill- 
ing Machine Vise 








Swivel Base Vise 








Awarded Feb. 27th, 1943 
Star added Sept. 11th, 1943. 














THE DESMOND-STEPHAN MFG. CO. 
URBANA °° - + OHIO 
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heating tanks are for stationary units 
and these are manufactured in a large 
range of sizes with or without mechan- 
ical agitation Youngstown Miller Co., 
Sandusky, Ohio.—Mut Supp.ies, Fel- 
ruary 1944, 


Tool Holder 


Two Sizes 





Announcement has been made of a new 
floating tool holder. More perfect cor- 
rection of misalignment, both off-center 
and out-of-parallel is claimed for this 
tool. Being made of only five compon- 
ent parts, the moving parts riding on 
rollers so placed as to affect a perfect 
self adjustment of the float in any di- 
rection, the floating tool holder is said 
to ream holes with close tolerances to 
absolute size and perfect roundness. 
The rollers also contribute to making 
the members antifriction and to produc- 
ing smoother running. The possibility 
of making bell-mouthed holes is elimin- 
ated. Two sizes of body are available. 
The 2Y3- in. body can be obtained with 
14, 34, or 1-in. holes in choice of 1-in., 
114-in. or 114-in. diameter shanks. The 
3 in, body is made in 1, 114, and 144-in. 
holes with choice of 144-in., 114-in., 
134-in., 2-in. 214-in. diameter shanks.— 
Empire Tool Co., Detroit 13, Mich.— 
Mitt Suppuies, February 1944. 


Carbide File 
Extended Service 


The same hard, high strength cemented 
carbide compositions used in tipping 
the cutters for machine tools, is used in 
the new Kennametal carbide file. This 
file meets a present day need in that it 
permits the filing of revolving work 
pieces without reducing speed. Ordi- 
nary steel files, when used to remove 
burrs, will break down at high cutting 
speeds. The carbide file will cut steels of 
a hardness up to 62 Rockwell C, and 
does a noteworthy job on cast iron and 
brass at surface speeds around 900 feet 
per minute. High carbon, high 
chromium steels have been filed at 800 
s.f.m., with files still in good condition 
after three weeks of use. This file, F76, 
is now available in one size, 11-in. long, 
34-in. wide and %-in. thick—40 teeth 
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Built for work 


HE ‘Load Lifter’ was designed 
for the tough, continuous lift- 
ing jobs with capacity loads. 
It is basically strong. But its 
endurance and versatility lie in 
the special features. No other 
hoist embodies all these. ‘They 
assure long-time, low-cost lifting. 


1. “One-point” lubrication. 


2. Roller Bearings and Ball 
Bearing Motor. 


3. Safety upper stop; lowe 
blocks; sure brakes. 


4. ‘Two-gear reduction drive; 
sealed against oil leaks; stecl 
interchangeable suspension. 


ss & @? 


That is the story we tell to the 
millions in The Saturday Eve- 
ning Post, Business Week, trade 
publications and ‘direct mail 
literature. 

It is such a simple, straight- 
forward description, it appeals to 
management, engineers and pur- 
chasing agents. Facts are stub- 
born things to argue against and 
the bare facts about the ‘Load 
Lifter’ are enough to sell it wher- 
ever this type of hoist is indicated. 

Learn the “Load Lifter’ story. To 


tell it 
easily, 


properly means to sell it 
Should you need more Bul- 


letins No. 215, write for them. 


{ MANNING 
yw 3800N9 


= Hoists 


MANNING, MAX WELL & MOORE, INC. 


MUSKEGON, MICHIGAN 


Builders of 'Shaw-Box' Cranes, ‘Budgit’ and 


Load Lifter’ Hoists and other lifting specialties. 

Makers of Ashcroft Gauges, Hancock Valves. 

Consolidated Safety and Relief Valves and 
‘American’ industrial instruments. 





LOAD LIFTER 








he right connections are vital today 
—the kind that hold the line against the 
higher pressures of forced production. 
There are R/M packings for every type 
of piping problem, and their per- 
formance under all kinds of abnormal, 
war-time conditions is high tribute to the 
years of research and development. 
If you find it difficult to obtain R/M pack- 


ings for the present, please remember 


high priorities must be served. 





INDUSTRIAL 


MANHEIM, 


NORTH CHARLESTON, S C 


BRIDGEPORT, CONN 


Makers of Packings for Every Industrial Use 
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JOIN UP with 
R/M SHEET PACKINGS 


Awarded to R/M 
North Charleston Plant 


SALES 


RAYBESTOS-MANHATTAN, INC. 
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DIVISION 


PA. 


PASSAIC, N. J 







1 fed, fast 














HEN all depends 
on holding fast all hands 
depend on ALLENS. 


The Distributor, his customer, 
the ultimate user of machinery,— all 
know “Allens” hold the line with a 


grip that never lets go. 


And Allen Distributor policy 
holds too. Our cooperative customs 
of 33 years are modified only to the 
extent that Government Agencies 
insist on ordering direct, but the 


Distributor gets his commission. 


Our unprecedented production 
of hollow screws backs you up as 
the leading local supplier — now 
as formerly. 


THE ALLEN MANUFACTURING COMPANY 


HARTFORD, ¥* ALLEN te «CONNECTICUT, U.S.A 
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to the inch, single cut at a 30-deg. shear 
angle. Convenient grips for the oper- 
ator’s hands are provided.—Kenna- 
metal Inc., Latrobe, Pa—Muit Sup- 
pies, February 1944. 


Tube Cutter 


Self Feeding 








An ingenious device that does a swift, 
precise cutting job on all tubes, whether 
copper, brass or lead. Model T-120 han- 
dles any size from 1%-in. to 54-in. diam- 
eter. After the tube is inserted in the | 
cutter and tightened, it does not have 
to be reset. The tension in the frame 
automatically gives a deeper cut on each 
turn until the tube is severed. The length 
of the tool, 414-in., it weighs 3-oz—New 
Britain Machine Co., New Britain, 

Conn.—Mut Suppuies, February 1944. i 


Metal Cutting Saws | 
Hydraulic Unit 





F 
T 
H 
c 
al 
The streamlined design and new fea- s 
tures of the improved “Peerless” metal . 
cutting power saws, should prove of in- i 
terest to production men. In the new p 
models are incorporated a new hydraulic te 
unit. The hydraulic micro-set length ti 
gauge is mounted on the conveyor to he 
accurately gauge the length of cut. . 


Feed pressure is adjusted by Vernier 
finger-tip screw control. Another fea- 
ture is the four-sided saw-frame, which 
completely surrounds the blade and the 
work. Of special interest is the backing- 
plate blade-support, which permits the 
application of maximum feed pressure 
with minimum strain on the blade. The 


(Continued on page 231) 
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ALWAYS .« 
A DEMAND FOR 


Etheo Eick 


DRILLING «xo TAPPING 
PRODUCTION BOOSTERS 








































KEYLESS DRILL CHUCKS 


7 Elimination of key speeds 
: up drilling, saves energy, 
Mam makes chucks ideal for 








or 

women operators. Also 
n- ° : 

ends slipping and re- | 
a- tightening. Highest qual- 
1€ y ity precision construction 
ve assures long, hard service. 
ne 5 sizes for No. 0 to %" 
ch drills. Also available for 
; portable drills. 
th 


For full details 
je ask for BULLETIN No. 6 


4. aaaeaemenceguen . +» But It Was— 
TAP CHUCKS 
Grip is visible, assuring Thanks to 


proper insertion of taps 
every time. 5 sizes, for 


No.0 fo Paps GRAY-MILLS Portable Coolant Systems 


ask for BULLETIN No. 3 





ly 


-P 





‘THIS job of cutting magnetic steel couldn't be done, 


TAPPING ATTACHMENTS because these Radial Cutter Grinders were not 


originally equipped for coolants. Yet, the job was done 








. Make a high-speed, sensi- ... by applying the coolant with Gray-Mills G-3A 
tive tapper of any dril'| Portable Coolant Systems. 
eae, vay mounte : Today, as this application illustrates, there is no need 
mug “a age Rg to forego the advantages of coolants even though your 
QUILL CLAMPS suniialilie machines aren't equipped with coolant applying sys- 
to assure absolute rigidity. tems. Gray-Mills Portable coolant systems are moderate 
For full details in cost... can be hooked up for operation by your 4 cies Mitte “inl” Geran 
ask for BULLETIN No. 2 own maintenance man quickly, without fuss.In savings Models . with large capa- 
on tools alone, Gray-Mills Systems will pay for them- ‘ity coolant tanks incor. 
? selves within a few months. pees Se see 
boffies ond screen strain- 
FOOT - OPERATED Gray-Mills Portable Coolant Systems offer all of the — ers. Capacities from 60 to 
advantages of built-in systems: controlled flow; ca- 180 G.P.H., Pressures from 


TAPPING MACHINE 


Has hair - trigger sensitive 
central friction clutch 
automatic reverse and 
fea- sensitively counterbal- 


pacities up to 3000 gals. per hr., high volume, or high 5 '0 50 !bs. P.S.1. 
| pressure, baffle plates and screens to filter out chips 
and abrasives. An automatic pressure relief valve pro- 
tects the motor against overloads. 

Don't deny yourself production-jumping, tool-saving, 





otal anced foot pedal. All the cost reducing coolants. Apply them with Gray-Mills, 
in- operator has to do is feed (self-contained) Portable Coolant Systems. 

the work and step on the 
ti api —— vo Write for Compleie Details. 
ulic ors can maintain produc- 

H IMMEDIATE SHIPMENT 
eth elk pny Won to 12,000 3 Model’’G"’ Series (Round 
r to iz Tanks). Small compact units 
cut For full details G R AY- M i L L Ss Cc Oo. — with capacities from 60 

. : = * “4 to 130 G. P. H., Pressures 

nier ask for BULLETIN No. 4 237 W. Ontario Street * Chicago 10, Illinois som i0 10 20 Ibs. P.S.1. 





fer} | WRITE FOR BULLETINS AND | | 
vie) | DETAILS OF DEALER SET-UP | _ Complete Portable 
‘the COOLANT SYSTEMS 


the 
Use GRAY-MILLS COOLANTS . . . 5 types for most 


sure ETTCO TOOL CO. ; : 


The 600 Johnson Ave., Brooklyn 6,N.Y. 











delivery from your distributor or our plant. 
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TRINDL anc weiver 


DESIGNED FOR HIGH SPEED PRODUCTION ARC WELDING 




















17-AY EAST 23'4 STREET 
ll they Ucloml-mmaae 

















FINELY BALANCED LEVER 
BENCH PUNCHES OF WIDE | 
APPLICATION. ,.....-- | 



















SETTING 


the- Pace { 


A complete line of modern 
design clamps with exclu- 
sive features that are saving 
90% of clamping time in 
every leading war industry. 
One-hand operation, double 
action, alloy-steel construc- 
tion of forged clamp capaci- 
ties, replaceable swivels; 
screws, rods and handles 
copper plated against weld- 
ing spatter. 

QUIKCET—Fast ratchet rod ac- 
tion sets under powerful 
fulcrum leverage. 

HEAVY DUTY SPEED CLAMPS 
—2 handed, lever oper- 
ated 

GRAND ALLOY STEEL — Me- 
dium service, swivel grip. 
Also smaller heavy service. 

QUICK LOCKCET—The magic 
clamp with trigger release. 

DUAL GRIP "C'' CLAMPS — 
Malleable iron, double ac- 
tion screw, slip-on ‘'¥" 
jaws for rods and tubing. 

GRAND DELUX—Spatter- 
proofed liqht service mal- 
leable clamps. 

Here is a red hot production 

tool line you can really cash 











ap | 
—W HITNEY— 


® Most powerful punch of its kind on the 
market—weighs 500 lbs.—throat 18” deep. 
Complete outfit includes one punch, one die, 
(any size up to 7," roand) aad one bolster 





























plate. Favorites in shops all over the coun- in ‘on today. These better 
try. Simple construction—n‘ne s‘zes. Send | clamps sell themselves on 
for descriptive booklet for complete details. demonstration. With greatly 
increased production facili 
ties we can Quarantee 
IWAWHITNEY Mrcc prompt delivery on priority 
: orders. Write today for new 

rontasie RAND EVER METAL PUNGHES | 32-page Catalog in color. 

—~ 
ROCKFORD ILLINOIS GRAND SPECIALTIES CO. 


3104 W. Grand Ave. Chicago, U.S.A. 
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REAL SPEED UPE 
TOOLS. this is the: 


WRENCH that works) 
like a SCREW DRIVER > 


Standard sizes for Hex- 
agon nuts or headed 
screws .. . special 
SPINTITES for square 

or knurled nuts. Han- 
dles are either fixed 
or chuck type 

SPEED-UP design by 
makers of WALDEN 
WORCESTER 
WRENCHES 


464 SHREWSBURY STREET 
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saw-frame is balanced in its reciprocat- 
ing travel by dual hydraulic cylinders. 
All parts have been made readily ac- 
cessible for easy cleaning and adjust- 
ment. The 7 and 11-in. automatic models 
can be converted in any shop for han- 
dling a single bar or a nest of bars or 
tubes.—Peerless. Machine Co., Racine, 
Wis.—Mitt Suppwies, February 1944. 


Toggle-Jaw Sealer 


Easy Operation 














Announcement has been made of the 
new “Doughbey” toggle-jaw sealer, for 
use in sealing aviation and metal parts, 





medical and dental supplies, dehydrated | 


and frozen foods, etc. The unique toggle 


action of the krimper bars (downward | 
and sideward) results in a tremendous | 


pressure, with only a feather-touch pres- 
sure on the foot pedal. The rheostat con- 
trolling the 4-100 watt brass-sheathed 
heating elements provides range of heat 
to take care of any heat-sealing material. 
3714-in. high, the toggle-jaw sealer may 


be operated in either standing or sitting | 


position and will take care of any bag up | 
to’ 8-in. wide, applying a clean-cut 12- | 


line horizontal krimp.—Pack-Rite Ma- 
chines, Milwaukee 2, Wis—Muu Svr- 
pLies, February 1944. 


Aluminum Cleaner 
Prolongs Life 


Aluminum deoxidizing, as applied to 
stripping and cleaning aluminum, is 
usually done with the use of alkali or 
acid solutions. A‘new principle em- 
bodies the use of an alkaline solution 
known as “Deox-Aluminum” which is 
used as a dip, at room or elevated tem- 
peratures, from about 10 seconds to 1 
minute. The procedure is to dip the 
aluminum into the solution until a uni- 
form grey coat is deposited over the 
metal surface. The grey coated alumi- 
num is then rinsed and dipped into a 
solution of nitric acid. This removes 
the grey coat and leaves the metal 
chemically clean. The attack on the 
aluminum surfaces is negligible, and 
very little metal is removed from these 








KEEP HIM 
FLYING 


Your customers are producing war raate- 





rials .. . and the full sirengib of American 
industry is necessary to supply our fiehters 


on many fronts. By offering your cus.omers 
, a) 


~ PEERLESS 
HOISTS 


you point the way toward steady produc- 
tion . . . toward the reduction of main- 


tenance COS.S. 


Peerless gears, of heat-treated steel, will re- 


sist wear. They're guaranteed for five years! 
yreg 





Ask Aboui the PEERLESS Franchise Today 


THE 


% O 
fi COMPANY 


1774 & CALLOWHILL STS.. PHILA.. PA. 
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The name sets up a use-limitation which does not ex- 
ist. These tools will cut rods, straps, chain, stranded 
cable, wire, etc. Call them Porter Cutters 
because they work on the 
job anywhere independent 
of a power source other 
than the two hands of the 
user —hand power 
multiplied to thou- 
sands of pressure- 
pounds. You can sell 
more of these tools 
— if you will realize 
their broad field of 
usefulness. 


H. K. PORTER, INC. 


EVERETT 49, MASS. 




















CALLING 
THEM 
BOLT 

CLIPPERS 














| Users claim more 
than we do for 


BELTSAVER PULLEYS 


You can read what 
they say about the in- 
creased life of bucket 
elevator and conveyor 
belts, how damage 
from puncture, tearing 
or abrasion is _pre- 
| vented by the drib- 
| bling away of material 
| 

| 

| 


down the cone face be- 
tween the wings or 
ribs. 


Nothing can ride be- 
tween pulley face and 
belt; ribs have cham- 
fered edges to make 
easy, smooth, strain- 
less flexing of belt. 


Read the whole 
story in Bulletin 
3001 — sent 
promptly on 
request. 


& CO. 


1943 





: ‘ ‘s he Ss oy 
SPROUT, WALDRON 
1866 Makers of Power Transmission a 

9. Conveying Equip ment_ 

139 st . MUNCY. 
SHERMAN SP. | «PENNA. 
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surfaces. The grey coat may be left 
on the surfaces as it is galvanically 
protective to aluminum, acts as a paint 
base, prevents oxidation in transit or 
storage. “Deox-Aluminum” can be used 
on all alloys of aluminum in the 
wrought cast, or forged forms. It is 
supplied as salts and is mixed with 
water in the amount of about 12-0z. of 
salts per gallon of water.—Technical 
Processes Div., Colonial Alloys Co., 
Philadelphia, Pa. — Mit. Supptirs, 
February, 1944. 


Die Table — 


Many Uses 





For all kinds of shops and factories, the 
new “Multiduty” die table serves as a 
portable work bench, a die set separator 
and a lifting table for storing, moving 
and setting up dies, for supporting bars 
and sheets of steel for milling and for 
countless other jobs performed by lift- 
ing tables. Incorporating a small crank- 
operated overhead hoist, it enables the 
user to handle any piece quickly and 
smoothly without damaging jolts or 
jars. The table is simple to operate and 
runs smoothly on easy turning casters. 
Offered in two models, style B-1 will 
handle dies up to 80-in. long and has a 
table capacity of 3000-lbs. Style B-2 is 
designed to take dies up to 32-in. long 
with a table load of 2000-lbs.—Barrett- 
Cravens Co., Chicago, Ill—Mut Sup- 
PLies, February 1944. 


Fan 
Adjustable Pedestal 


Placed on the market recently, the “Air 
Blaster” may be used in steel mills, 
foundries, shipholds and forge rooms, 
meat packing and cold storage plants, 
freezers and dairies, also for cooling 
condensers, ammonia compressors and 
transformers. The features of this unit 
are that it delivers a large volume of 
air in a straight line to the spot where 
it is needed, reaching more effectively 
into out of the way corners and dead air 
spaces. The “Air Blaster” consists of a 
heavy gauge welded steel housing, 
mountéd on an adjustable pedestal 








ARE Jove 


An enormous civilian demand for 
all ‘kinds of products is piling up 
during the present war period. By 
the end of 1944 the amount of total 
accumulated savings may potentially 
be 40 to 60 billion dollars. Debts 
will have been whittled down and in- 
stallment payments will be at rock 
bottom. Coupled with this buying 
power, will be the greatest accumu- 
lated deferred need for products we 
have ever experienced; a vast number 
will require the use of metal cutting 
tools to produce them. 





Progressive Industrial Distributors Feature the Midwest Cutter Line 
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READY FOR THIS 
MARKET AFTER THE WAR? 
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Are your plans and sources of 
supply set up so you can take full 
advantage of this coming market? 

Midwest has been designing and 
manufacturing all types of Precision 
Metal Cutting Tools for more than 
32 years. Because of this unusual 
background Midwest Dealers have 
invaluable experience behind them 
in their efforts to help their local 
industries in war time, and are build: 
ing an important and solid founda- 
tion for their dealerships in the 
peace time production plans of those 
industries. 

MIDWEST TOOL & MFG. CO. 

2354 W. Jefferson Ave., Detroit 16, Mich. 


Export Department 
Utility Building, Fort Wayne 2, Indiana 


Midwest offers you a complete 
line of Metal Cutting Tools and 
many exclusive feature items. It 
includes: 
Milling Cutters 
Sleeves * Counterbores 
End Mills + Reamers 
Special Tools * Form Tools 
Carbide Tipped Tools 
Adjustable Holders 


A feu 


reliable distributors are avatlable 


territories for energetic, 


under the Midwest exclusive jobber 
policy; why not write us today? 








0 MEET _ TODAYS CONDITIONS — 


HANDLING EQUIPMENT 


x These rugged, easy - handling 
hoists help solve many problems 

FUL) mer 6 cece presented by women workers. 
x “Wi ocean And they bear a name associated 
. : for 25 years with quality cranes, 

+) hoists and trolleys. Secure com- 
plete information on this equip- 
‘ ment; then recommend it with 

~ ‘©; confidence. 



















t 


Torpedo Electric Hoist. Differential Hoist. Ca- 1-Beam Trolley. In four Spur Gear Hoist. High 
Capacities 250-, 500- pacities 4, '/, |, IY, models, plein or speed, high —, , 
and 1000-lbs.; hook, and 2 tons. A _ fast- geared types in ca- capacities rangin 

bolt or trolley suspen- selling, low-cost hoist. pacities from % eo Y% through 2 
oa through 10 tons, tons. 


CONCO ENGINEERING WORKS 


Division of H. D. Conkey & Co., DIVISION ST., MENDOTA. ILL. 





/é Check the Plants 










tn Your Territor 





|UTILITY TAPE 


PLUGS UP enacKs © cAULKs GASEMENTS 


MAKES P 7s OR aaa 
GLAZES WINDOW 


they need a dependable 
source of supply | 


or shrink. @ 
Easy-to-handle, #f 
unrolls like rib: § 
bon and is Toe 
ready for use. jit) 
inside or out- 
side. Can be 
painted. 





It's a sure way tc step 
up your sales volume and add dollars 
to your profits. Our large plant, 
equipped with the most modern gear 
cutting machines, is ready to serve you. 


Write tedey for a 10 Abply 
; Mortite ad 


heres to any 
clean, dry 
surface. Nc 


tacking or tools needed. just press into place 

and it stays put. 
ao 80 ft. to a roll. Nationally Advertised 
$1.25. 


INDUSTRIAL GEAR MFG. €O. Ask tor Informetion end Sales Helps 














4525 VAN BUREN STREET pee 2m 1 . J... MORTELL CO. 536 Burch St.. Kankakee. Ill. 
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PROTECTS 


C/R mallets and hammers 
permit forceful, effective 
blows without battering, 
scarring or marring. They 
protect fine finishes, delicate 
insulation, hardened parts 
and costly machinery. They 
far outlast other mallets, hold 
a true striking face and, 
because they absorb recoil, 
they are less fatiguing on 
continuous use operations 
(as pounding in winding, 
assembly work, etc.). Speed 
production—reduce spoilage. 
All sizes. Weighted or un- 
weighted. Hammers take re- 
placeable insert faces. 


Write for Catalog Sheets 


encasofawhider MF6.C0. 


1290 ELSTON AVE.. CHICAGO. ILLINOIS. 








»*% 








whi 
It j 
bea 
hea 


per 
18-i 
1% 


Mu 


Be 


san 
roll 
in. 
sto 
grii 
fini 
wor 
con 
all- 
fac 
ope 
par 
V-k 
drit 
be 
doz 
nee 
ass 
pov 
—) 








UMI 


which may be tilted 60° up or down. 
It is driven by a direct connected, ball 
bearing motor. The fan blade is of 
heavy steel, die cut, die formed and 
perfectly balanced. Made in three sizes: 
18-in. 34 hp., 6000 CFM motor; 24-in. 
1% hp., 9000 CFM motor; 30-in. 1%, 
hp., 11,000 CFM motor.—Chelsea Fan 
& Blower Co., Inc., Irvington, N. J.— 
Mitt Suppries, February 1944. 





Belt Sander 


Complete Control 


’ 
wa 








A compact, mill type, hand-stroke belt 
sander is now available. Large, free- 
rolling work table handles surfaces 36- 
in. wide, 60 in. long, and any length 
stock up to 12-in. wide, rapidly sanding, 
grinding and polishing to a satin smooth 
finish, all flat and contour metal, fibre, 
wood or plastic parts. Instant, complete 
control, from light touch-ups to heavy 
all-over cuts are made possible. The sur- 
face worked on is always toward the 
operator. No time is lost in turning the 
part over to check results. An exclusive 
V-belt drive automatically maintains 
drive belt tension. Multiple fixtures can 
be attached to the table so as to take 
dozens of small parts at a time. Large 
needle-bearing equipped idler pulleys 
assure long belt life and increased 
power.—Boice-Crane Co., Toledo, Ohio. 
—Miiu Suppuies, February 1944. 














“VANKEE” Spiral 
Screw Driver 
No. 130A 


Time saved in the Battle of Production 

shortens the days to Victory . . . and 

“Yankee” Fine Mechanics’ Tools save 

time. A minute here and a half-minute 

there seem unimportant in themselves. 

Multiplied by the thousands of “Yankee” 

Tools in service, they total hundreds of man- 

hours. ... For nearly half a century, “Yankee” 

on tools has been the mark of ingenious and 
dependable performance — of faster and easier 

work on countless jobs. Safeguard your “Yankee” Tools. 
They are weapons of war and must be treated right. And 
when they again become the tools of peace, you will find 


them immediately useful for your post-war needs. 


Order from your supply house, or write North Bros, Mfg. Co., 
Dept. MS-244, Phila., Pa. Furnish priority ratings whenever 


possible, and every effort will be made to fill your orders. 


ANN 1.44 ae ele) Bs 


make good mechanics better 


North Bros. Mfg. Co., Phila. 33, U. S. A. 
Established 1880 
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chain by fire welding 
ammer with die-block 
links in perfect weld. 
re electrically welded. 


Forging It 
process. I 
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Other T-M ¢ 





DISTRIBUS@ RS — JOBBERS — 
Investigat 1 
productio 


fmchains in scores of war 






















Rransportation, mines, 
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Slings of flash alloy 
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T-M Sling Ubsainsg 
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steel, Fla Chain, Mesaba tron 
Chain, D ain, High Test Steel 
Chain, Pre % b . BBB Coil Chain, and 
many other#@ Thi s T-M business in your 


territory! 
Send for @ fs me T-M Catalog and 
D s Sales Plan 


FOR SALESMEN! 
New T-M Sling 
Chain Specification 
Sheets for saleamen 
record dimension« 
and fittings with 
every ordér. Agk for 
them. Write. 


<r 
it am 
\) ESTABLISHED 7 
1873 
S.C. TAYLOR CHAIN C2. 


Box 5009MS 














Hammond, Indiana 


on thase tough paling obs 


Five models; 
capacities 30 to 


The Simplex Jenny Center Hole Hydraulic Be: 

Puller completes in minutes—production, repair and maintenance jobs 
which normally require hours. Pulls, pushes or lifts and can readily 
be set up as a portable press. The center hole makes the unit a great 
manpower saver in pulling bushings, cylinder liners, pistons, wrist pins, 
valve seats, keys, wheels, sprockets, gears, boiler tubes, pipes, etc. 
Built of heat treated alloy steels. Be sure your salesmen know about 
this new unit—demand will be great. 


Templeton, Kenly & Co., Chicago (44), III. 


Better, Safer Jacks Since 1899 


Have you told your customers about the Simplex 
Util-A-Tool? It pulls, pushes, clamps, lifts, pulls 
wheels, etc., speeding struction, production end 


maintenance work. 

















"We Oil the Wheels of Industry” 





ESSEX 


LUBRICATING 
DEVICES 


_ to insure continuous 
production . . 








“Automatic” Spring 
Compression Grease 


“*Cyclone”’ 
Lubricator Cup 


More than forty years of good 
sound practical experience has 
built up a line of Lubricating 
Devices that answers any and all 
service conditions . . . The 
ESSEX line! Properly rated 
orders mean immediate delivery. 


®@ We can supply the proper unit 
to enable you to help your cus- 
tomers keep up production . 

to enable them to keep their 
machinery in good working con- 
dition . . . to enable them to 
keep going uninterruptedly. 





SIGHT FEEDS powell FEED 
GREASE CUPS LUBRICATORS 
OIL GAUGES PLAIN LUBRICATORS 
WATER GAUGES HAND °S PUMPS 
OILING DEVICES OlL CUPS 
AIR COCKS, ETC. PLURAL OILERS 


ESSEX BRASS 
CORPORATION 


2000-2006 FRANKLIN ST. 
‘DETROIT, MICHIGAN 








“Plural” Four Feed Oller 


“Pilot” Glass Body 
(Available 2 to 12 feeds) 


Sight Feed Ol Cup 
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JACKS—Catalog #202 lists those 
Duff-Norton jacks which are being man- 
ufactured under present restrictions—a 
complete and varied line. In addition 
to descriptions, specifications and illus- 
trations of the various jacks, the book- 
let contains many application photo- 
graphs. The catalog cover is varnished 
to withstand continued - usage.—-Duff- 
Norton Mfg. Co., Pittsburgh, Pa. 


SHOP TRUCK—A bulletin has been 
released on the model B “Chore Boy” 
platform truck. Special features of this 
half-ton capacity platform type truck 
are high-lighted and construction fea- 
tures are outlined. On-the-job photo- 
graphs point out the many uses for the 
“Chore Boy”.—Buda Company, Harvey, 


Il. 


THREAD GRINDING-—A how-to-do 
it bulletin on thread grinding is pro- 
fusely and clearly illustrated to show 
typical thread grinding operations. sam- 


ples of thread grinding done by the | 


Dumore method, wheel dressing and the 
six simple steps required to mount a 
Dumore No. 5 grinder and the thread 
grinder attachment to lathe in prepara- 
tion for thread grinding. Many other 
pointers are highlighted in Bulletin 
#25.—Dumore Company, Racine, Wis. 


IRON VALVES—An attractive six- 
page brochure describes the new line of 
Air Furnace Malleable Iron gate, globe, 
angle, and check valves. These valves 
are recommended for 150-lbs. steam 
pressure at 450° F., where severe con- 
ditions are encountered, Comparison 
tables and interesting pictures highlight 
the release.—Jenkins Bros., New York 


13, N.Y. 


CARBIDES—A_ est-pocket guide to 
top performance in steel cutting with 
carbides (Manual GT-166), covers the 
characteristics *of different grades of 






















































Recommend NAYLOR PIPE 


for Dredging @ Hydraulic Sluicing 
De-Watering @ Ventilating 
Exhaust and Intake 
Gas Gathering © Pulp Lines 
Vacuum Lines and other high or 


low pressure lines 
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NAYLOR Light-weight PIPE is 
Packed with Sales Advantages 
that Mean Money for You! 


The outstanding performance of Naylor Pipe on 
the war front sets a post-war pattern for pipe users 


on the peace-time home front. 
That’s why supply houses are mak- 
ing plans now to build post-war 
volume selling the savings of this 
distinctive pipe. No other light- 
weight pipe combines the strength, 
leaktightness, versatility and econ- 
omy of performance with the 
safety of Naylor Lockseam Spiral- 
weld Pipe. Write for complete 
facts today. 


NAYLOR PIPE COMPANY 


1253 East 92nd Street 


Chicago 19 


tittalet i 
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Here’s what we're 
telling your prospects 
this month. 
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LTRA-HARD Carboloy Mason- 

ry Drill-Point drills hard con- 
crete, tile, porcelain, brick, slate, etc. 
75% faster—stays sharp 10 times 
longer. No more slow, back-breaking 
hand chiseling. No more ragged, ill- 
fitting holes for expansion anchors, | 
etc. Just slip a Carboloy Drill into 
your portable electric (or hand | 
brace), and you’re ready to drill 
faster easier, better holes in the | 
hardest materials. Available in sizes 
is" to 1%” at leading supply houses. | 
Write for leaflet GT-103. 


Manvtoctured by | 
CARBOLOY COMPANY, INC. 


11131 £. 8 Mile Ave. 


Detroit 32 ° Michigan 
JOBBERS: Write fer 
quick-proftt resale prepesition 


CARBOLOY 


| 


CAPITAL ‘“‘RED CAPS” 





for 

FACTORIES PACKING 

WAREHOUSES HOUSES 
MINES FISHERIES 
MILLS DAIRIES 


RAILROADS CHEMICAL 
FOUNDRIES PLANTS 
OIL FIELDS ICE HOUSES 


MARINE USE 

















Tried and Proved 
under all service 


conditions..... 


% Cleaning up and maintenance problems will 
always be important to plant managers. The 
equipment that gives longest service with fewer 
replacements—that stands up under severe con- 
ditions—that outlasts and outperforms other like 
equipment is what they need and what CAPITAL 
"RED CAPS" can give. They can take over to- 
day's immense maintenance job at a saving in 
time and money. 


INDIANAPOLIS 
BRUSH AND BROOM MFG. CO. 


Corner Brush and Broom Streets 


EST. 1890 


INDIANAPOLIS INDIANA 














SHELDON 
ARBOR PRESSES 


12 sizes ¥%4— to 
10 tons. Bench 
and Floor 
Models, Simple 
or Compound 
Leverage. Al- 
loy steel rack 
and Gear. 


MACHINE VISES 


Drill 
Presses 


and 
Shapers 








Swivel and 
tationary 
types with 
semi - steel 
bodies and jaws fitted with renewable steel plates; 
large steel screws with accurately cut acme threads, 
supported in bearings at either end; hardened and 
ground steel washers in jaws to absorb thrust. 
These are heavy duty, quality vises—5 types each 
in 2 or more sizes. 


Write for Catalog 


" SHELDON MACHINE CO., INC. 


4232 N. Knox Ave. Chicago 41, U.S.A. 











Masonry &® drills 
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DAGGETT 


BALL BEARING 


LOOSE PULLEYS 


for MACHINES . . CENTERS . . 
MULES . . CLUTCHES. . 
COUNTERSHAFTS . . IDLERS 
. » BELT TIGHTENERS 


@ DAGGETT Pulleys meet full time op- 
eration demands. Bearings are dust- 
proof, construction is simple, and ma- 
ch'ning is accurate. They save on oil- 
ing time, on cost of lubricant, and on 
replacement costs. Our engineers are 
ready to advise on 1 probl 
to help your customers cut time losses 
and to prevent costly shutdowns. Send 
for details and literature today. 





CHICAGO PULLEY G&G 
SHAFTING CO 


1 N: Des Plaines S$ ar 
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carbides designed for steel cutting, se- 
lection of proper rake and relief angles, 
etc. Major considerations as to ma- 
chine requirements, speeds and feeds 
are given together with grades recom- 
mended for different classes of steels.— 
Carboloy Company, Inc., Detroit 32, 
Mich. 


WIRE CLOTH—‘“Industrial Wire 
Cloth, Engineering Data and Price 
List”, is a pocket-sized booklet. It ex- 
plains simplified ordering procedure 
facilitation shipments, explanations of 
different types of weaves in wire cloth, 
metals and alloys available, and labora- 
tory and research facilities. Tabular 
material lists complete data on wire 
sizes, gauges, and methods of calculat- 
ing weights of wire cloth—C. O. Jelliff 
Mfg. Corp., Southport, Conn. 


POWDER METALLURGY—A —32- 
page booklet, “Powder Metallurgy”, 
covers the advantages and latest appli- 
cations of powdered metal parts. Types 
of design and specifications for stand- 
ard forms as well as intricate shapes 
are presented in detail. The second sec- 
tion of the booklet is devoted to “Self- 
lube” porous bronze bearings and por- 


ous iron bearings and D-10 graphite | 


impregnated brass bearings.—Keystone 
Carbon Co., Inc., St. Marys, Pa. 


GAS TRANSFER—Loss of gas va- 


pors when unloading tank cars to | 
storage has long been a problem. The | 


booklet, “LP Gas Unit” describes how 
this vapor can be recovered and de- 


scribes methods of speeding up the | 
emptying of tank cars or trucks. It also | 


describes various methods of filling bot- 
tles. This booklet on liquid petroleum 
gas transfer contains many tables and 
pertinent data of value for users of LP 
Gas.—Brunner Manufacturing Co., 


Utica, N.Y. 


ARC WELDING —Much of the con- | 


fusion and controversy which has sur- 
rounded the subject of making repairs 
on iron casting by electric are welding 
is dispelled in the 12-page booklet, “4 
Ways to Salvage, Reclaim and Conserve 
Iron Castings by Electric Arc Weld- 
ing”. This treatise opens with a frank 
discussion on the inherent difficulties 
which will be encountered.—C. E. Phil- 
lips & Co., Detroit 8, Mich. 


LIGHTING — The 175-page “Lighting 
Handbook” has been designed as a 
practical guide and working reference 
book for lighting engineers, designers, 
architects and builders. A feature of 
the handbook is a series of charts which 
coordinate room index, fixture efficiency 
and coefficient of utilization curves and 
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FOR SUCCESSFUL 
TOOL MERCHANDISING 


XCELITE 
Is THE QUALITY LEADER 
eal 









“Y XCELITE'S The Line of New Ideas 


And that’s going to mean plenty in the post-war market. 
XceLite quality, XceLite advanced ideas of design will add new 
appeal to your entire line of tools. The XceLite line includes such 
“firsts” as the shock-proof, fire resistant, transparent handles for 
screwdrivers and nut drivers ...nut drivers with different 

colored handles to indicate different sizes ... square blade 

screwdrivers ... small, pocket-size screwdriver with clip... 
multi-head wrenches. 

XceLite Tools now available on satisfactory priority ratings. 
Details and prices on request. Write Dept. F. 


PARK METALWARE CO., INC. 


ORCHARD PARK NEW YORK 
BACK THE ATTACK with MORE WAR BONDS! 








Safety 
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BELT HOOKS AND LACERS 














Keep vital 


on the job! 


ay 
= 0 Te 


belt 
hold .. 


Write, and we'll send it to you today! 
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war machines 


Industry's vital need for unin- 
— belt-service demands 

acers and hooks that will 
. and SAFETY Belt 
Lacers and Hooks are guar 
anteed to hold! Each lacer has 
a full 6" capacity . . . jaws are 
ribbea, not flat and each rib 
contacts one hook only. This means that the 
hooks are easily sunk below the surface of the belt. 
The combination of a Portable Lacer and numerous 
size Belt Hooks is universally accepted . . . 
serving so well today, it's building preference for 
years to come. This means business for youl ste 
not get the complete SAFETY SYSTEM story 


is 


SAFETY BELT-LACER CO. 


7 OHIO 











in st 
pump 


SMOOT 


a 


appli 
etc. 


walls 
from 

for m 
Proof 
patch 
in fl 
tighte 
wate: 
Pipes 
Writ 
Han 
trad 
price 
cem 


570 ¢ 


Tel 


S| 








| provide a graphic method of deter- 


Every industrial plant mining the desired illumination for va- 


t rious applications. A limited, number. 
of copies have been printed and the 

Every process 4 an : book will sell for $1.00 a copy.—West- 

Every factory inghouse Lamp Division, Bloomfield, 
+ N. J. 

Every mill 


needs CUTTING TOOLS — A special tool 











handbook has been released which in- 
tools, end mills, reamers, counterbores, \\ * 
: r 0 n C e m e€ n t and many types of miscellaneous spe- accidental 
cials. 
. junction with the illustrations of the 
to protect against tool, is shown a mechanical drawing, M 
. | in which the dimensions have been left 
Production delays off so that the user may fill them in to i] d * k 0 hes 


cludes illustrations and mechanical for 
« drawings of high speed steel cutting 
tools such as milling cutters, forming 
On many of the pages, in con- 
suit his own special requirements. 























anaes 7 Sensis, | 11. S. Tool & Mfg. Co., Dearborn, Mich. 
4 - ~ Wh | 
SNe (Craci - a? oe Jed | —.-+ 
| ; Nip & | i | WELDING —A booklet which should 
| « «te | prove of interest to all who handle weld- | 
i —___ en ot omen ing equipment, the “Welders Guide 
a oe oem > To successful Acetylene and Electric Justrite Twin Bulb Safety Lanterns 
Repairing Cracks Hard Surfacing Technique”, is highly are “Justrite” for “accidental black- 


in shells or casings of boilers, heaters. | instructive. The factual information is 


arat wala ane outs” or for jobs that require extra 
pumps, process apparatus, ° . 


light at a moment's notice. They 
provide plenty of the right kind of 
light when and where it’s needed. 


presented in an easy to follow format. 
Sealing Leaks \vailable also is a 4-page brochure en- 
‘ titled. “Successful Acetylene and Elec- 
at seams, bolts, rivets, : ; a pat 
pipe joints, etc. Also | tric Hard Surfacing Technique”. There | Sian Went: act eal 
for stopping leaks in | is a space on the back of this folder | — a oe eee ee 
apparatus and pipe | sales wherever representatives talk 








where the distributor's name may be | 

















— lines. imprinted.—Mir-O-Col Alloy Co., Los | and show Justrite. 
==} Tightening Loose Parts | Angeles 11, Calif. : 
a ene, inne Justrite All-Purpose Safety Lantern 
~~ § appliances, tools, utensils, | CHAIN BELT DRIVES — “Wartime Built to meet requirements of 
§ etc. Care of Chain Belt Drives” gives in- all jobs. Fixed guard protects 
SMOOTH-ON | formation on maintenance, lubrication - _ glass age oo 
—= “ >. | and repair of chain belt drives during ee Cee eee 
Making Tight Joints | these nace days. The booklet was | con — goovioes added 
on threaded, flanged, produced with the idea of helping users oy tat pheincpire — candie- 
and other types of : , hes — power beam with light to sides 
pipe connections. to get the most out of their existing | from same bulb. Approved by U. S, Bu- 
‘ Se drives and save costly delays and un- reau of Mines for safe use in Methane- 
Waterproofing [T= —=1* | - -fR | necessary expense.—Chain Belt Co., | Air mixtures. Approved by Underwriters’ 
| 


Vilwaukee 4, Wis. 


Laboratories, Inc., for safe use in Class 
1, Group D locations. 


walls, cisterns, tanks, e!c. 
from the inside. Also 
for making hard, water- 
proof, non-dusting floors, 
patching ruts and holes 
inin-— in fleors, anchoring or 
snds tightening bolts, making 

watertight joints around pg 


WIRE ROPE — A book describing the 


manufacture of wire rope, “Sinews of 


This lantern is available on priority 
orders. 


Industry.” gives particular stress to its 
many wartime uses. The book shows 


Justrite 3-Cell Service Light 





will pipes through walls, etc laboratories in which tests are being This mighty midget fits in the 
Belt ii made to learn the exact tensile strength palm of the hand, weighs only 
juar- Write for supply of Smooth-On | of fine wire. tensile strength of aircraft a pound . .. delivers a beam of 


over 1500 candlepower. Oper- 
ates on 3 standard (size D) 
dry cells. Equipped with ¢:fus- 
ing dise and bul's. Built of rugged plastic 
... goes anywhere .. . clips to anything. 


hast, Handbooks for your salesmen and | cable, fatigue of aircraft cable. and 
-are§. trade, and for full information and | “ther laboratory work which is the start- 
rib—) Prices on these many-purpose iron | ing point in the manufacture of wire 
the). Cements—used for over 45 years. ‘pe. Another section describes the core 





belt. S of the wire rope.—Wire Rope Corp. of Available on high priorities only 

mooth- . Co. , a ak Presse he 
rous 579 seas sah. =. a : r {merica, New Haven, Conn. There's a Justrite Lantern to fit every:job. 
: is ” ‘ . ° 
“el Tell your customers WHEEL DRESSERS —Thisyow nt “MSTHTE mauracrone cour 
Wh letin, 444-1, covers comprehensively an : ea 
sa °. Ps | entire line of wheel dressers for surface 

Do if with and other grinding machines. Its twelve | , 1 
pages are well illustrated and the text | ” — ’ 
| matter is informative as well as inter- | (a. ¢ f- j 
bd a esting.-Hanchett Mig. Co., Big Rapids, | GRRE aa eT ae 
0 Vich. APPROVED SAFETY ELECTRIC LANTERNS 
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INDEX TO ADVERTISERS 








been taken to index accurately, some errors may 
no allowance will be made for them. 





way a part of the advertising contract. — every care has | 


iE advertisers’ index is included as a convenience and Is in no 7 
4 





ave occurred and 








Page 
Abrasive Dressing Tool Co 
Advance Car Mover Co, Inc. 
Ahiberg Bearing Co 
Air Transport Assn. of America 
Aircraft Tools, Inc 
Albertson & Co., Inc 
Alemite Div., Stewart-Warner Corp 
Allen Mfq. Co., The 
Allis-Chalmers Mfg. Co.. 
Aluminum Industries, Inc 
American Chain Cable Co., Inc. 
25, 62. 142, Back Cover 

American Chain Div. of American Chain 

& Cable Co., Inc 
American Manufacturing Co. 
American Pulley Company 
American Saw & Mfg. Co.. 
American Screw Co. 
American Swiss File & Tool Co 
Ampco Twist Drill Co 
Appleton-Atias Car Mover Corp 
Armour Sand Paper Works 
Armstrong-Blum Mfq. Co 
Armstrong-Bray & Co. 
Armstrong Bros. Tool Co 
Aro Equipment Corp 
Arro Expansion Bolt Co 
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Bassick Company 
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Beaver Pipe Tools, Inc Inside Front Cover 
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Besly & Co., Charles H 

Bethlehem Steel Co 

Billings & Spencer Co 
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Blackhawk Mfg. Co 
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Bristol Company 
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Capewell Manufacturing Co 
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Cooper Alloy Foundry Co 
Corning Glass Works 


Darnell Corporation, Ltd 

Dart Mfg. Co., E. M 

Dayton Rubber Mfg. Co 

Delta File Works 

Delta Mfg. Co., The 

Deming Co., The 

Desmond-Stephan Mfq. Co 

Detroit Nut Company 

Diamond Saw Works 

Diamond Tool Co 

Dietz Co., R. E 

Disston & Sons Co., Henry 

Dixon Valve & Coupling Co 

Dodge Manufacturing Corp 

Donnelley & Sons Co., R. R. 

Dumore Co., The 

a de Nemours & Company, inc., 
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Duro Metal Products Co 


Edward Valve & Mfg. Co 
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Ettco Tool Co 
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Fafnir Bearing Co 

Fairbanks Co., The 

Faultless Caster Corp........... 
Fiske Bros, Refinina Co..... 
Filter Co., Edwin H.. 

Flexible Steel Lacing Co. 
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Ford Chain Block Div. of American Chain -” 


& Cable Co., Inc 
Ford Mfg. Co., M. A 
Forsberg Mfg. Co 


Garrett Co., George K 

Gates Rubber Co 
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General Electric Co 
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Lowell Wrench Co 
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Lubriplate Div. of Fiske Bros. Refining Co. k 


Lufkin Rule Co., The 
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Lynn Manufacturing Co 
Lyon Metal Products, Inc 


Manheim Mfg. and Belting Co 
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Marsh Corp., Jas. 

Medart Co. 
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National Supply Company 
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North Bros. Mfg. Co 

Norton Company 


Ohio Injector Co 
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Peerless Machine Co. 
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Pierce Governor Co 
Plomb Tool Co... 
Plumb, Inc., Fayette R 
Porter, Inc., H. 
Powell Co., The Wm.. 
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Preformed Wire Rope Div. of American 
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Rainfair, Inc. 
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Rochester Can Co 
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Safety Belt Lacer Co..... 

Safety Socket Screw Co 
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Schrader's Son, 
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Maxwell & Moore, Inc.. 195 

Sheldon Machine Co. . 

Simonds Saw & Steel Co.. 

SKF Industries, Inc.. : 

Skilsaw, Inc. 

Smooth-On Mfg. Co.. 

Spang-Chalfant, Inc. 

Spartan Saw Works, Inc. 

SpeedWay Mfg. Co. oe 

Sprout, Waldron & Co., Inc.... 

Standard Pressed Steel Co. 

Stanley Tools .... ; 

Starrett Co., L. 7” 

Strand & Co., w ‘A... 

a, Carlisle & Hammond Co. 
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3 Pnta e Electric Products Co. 


Taylor Chain Co., S. G.. ss 

Taylor Forge & Pipe Works 

Templeton, Kenly & Co.... 

Thermoid ‘Company oo 

Thomas Truck & Caster Co. 

Threadwell Tap & Die Co. Sues 
Toledo Pipe Threading Machine Se. —— ; 
Trind! Products, , ms 
Triplex Screw Co., The 

Tube Turns, Inc. bases 


Union Fork & Hoe Co. 

United American Metals Gup.. 
U. S. Electrical Tool Co.. ‘ 
Upson-Walton Co., The. fo 
Utica Drop Forge & Tool Corp. 


Valley Electric Corp. . 
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Vincent Steel Process Co. 

Vogt Machine Co., Henry 


Walden, Inc., Stevens. 

Walker-Turner. < 

Walton Co., 

Watson-Stillman Co. 

Waverly Petroleum Products Co. 
Weatherhead Co. ‘ 

Weinberg & McKee, Inc. 

Wellman Co., S. K. 

Wendt-Sonis Company 

Wetmore Reamer Co. 

Whitney Mfg. Co., W. A. 

Williams & Co., H. 

Witt Cornice Co. 

Wood's Sons Co., T. & 

Woodworth Co., N. ‘nt 
Worthington Pump & pe Corp... 


Yale & —— Mfg. Co., The 
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